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clipping taken 
Pioneer,” a house organ published by Chanslor of over 100,000 plugs is needed by one concern, 
and Lyon Company of San Francisco—one of 
the largest motor car accessory jobbers in the 








Champions by the Carload 


for Chanslor & Lyon Co. 


WORLD DISTRIBUTORS OF MOTOR CAR ACCESSORIES | 
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We have just received a whole freight This speaks volumes for Champion 
car, packed solid with over 100,000 | popularity—a popularity due to the un 
Chamffion Spark Plugs representing in | usual dependability, the sturdy endur 


plugs. ‘ 
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round numbers between $40.000 and | ance, the unfailing efficiency of these | 
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‘ hampion 


Motorists and dealers alike prefer | when you replace their plugs, You will 
Champions. Four out of five of all gaso- | be sure of satisfied patrons. 
line motors are factory equipped with ‘‘CHAMPION"’ is on the porcelain of 
them. Give your customers Champions | each plug-—not merely on the box. 




















is an exact reproduction of a A freight car loaded 
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1 spark plug 
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from the front page of “The record in itself, but when the entire shipment 


Champion” product 


Dealers Your jobber carries Champions 
Be sure you stock up with a good supply 


Champion Spark Plug Company, Toledo, Ohio 


pretty good proof of the demand for the 
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One truck’s brakes stuck 


lhe one 


Read here the story of two trucks —and 


how their brake lining was tested. 


A big car manufacturer wanted to test 
brake lining. He knew that moisture 
affects most brake linings, making them 
swell, and making the brakes stick. 


He equipped one truck with woven 
brake lining. He equipped the other with 
Thermoid Brake Lining, the hydraulic- 
compressed, grapnalized brake lining. 
He let them stand in water all night. 


In the morning the car with the woven 
lining couldn’t budge; the woven lining 
had absorbed so much water, the brakes 
stuck —and so did the truck. 


The car equipped with lThermoid 
Brake Lining had to pull the other 
one out of the water. 


Water—or any moisture such as oil, 
gasoline, etc., can’t affect Thermoid 
Brake Lining. Thermoid is Grapnalized. 


Grapnalizing makes Thermoid 


moisture-proof 


Grapnal is a secret compound used ex- 
clusively by the makers of Thermoid 
Brake Lining. The tightly woven, heavy 


sO lamitely: 


BRAKE LINING 


GRAPNALIZED 


WONT GRAB 






; 


with good brake lining pulled the other out 


asbestos fabric is impregnated with Grap- 
nal before Thermoid Brake Lining is 
folded and stitched, and hydraulic com- 
pressed into a tough, solid mass. This 
makes Thermoid absolutely impervious 
to all moisture or foreign matter. 


What this means to motorists 

Think what this means to you. True, you won't 
leave your car standing in water all night; but 
you will drive on wet days, and moisture will 


surely come in contact with your brakes. 


Better equip them now with the brake lining 
that passed this drastic immersion test 

Thermoid. Then you'll be sure your brakes 
will act promptly, surely,always—rain or shine. 


Three exclusive features 


Thermoid Brake Lining has three important 
exclusive features: 


1. It has 40% more material than any woven 
brake lining. 

2. It is Grapnalized. 

3. It is hydraulic compressed. 


When you reline your brakes specify Thermoid. 
Every inch is sold with this guarantee: 


"a Thermoid unl] make qood or WE WW g Pg ' t~ 


Thermoid Rubber Company 
Trenton, N. J. 


: r hl AS 2 ee 
ERAULICCOMPRESse 


100% BRAKE LINING 
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Business Building 


Modern merchandising is busi- 
ness building. 


By watching the construction of a mod- 
ern factory, the great importance of the steel frame- 
work and concrete foundations is at once apparent. 
Each unit must be up to the required standard of 
excellence in order that the completed building 
may pass the critical inspection of owner, builder, 
architect and civic building officials. 


It is precisely so with the merchant 
seeking permanent prominence in his chosen line 
of work. Courteous salesmen, prompt service, re- 
liable merchandise, guaranteed by manufacturers of 
established reputation, give him the framework and 


. foundation of a substantial business house. 


With a strong, cheerful personality mak- 
ing itself felt throughout the organization, the owner 
has unlimited opportunities to develop a local or 
national reputation according to his ambition, te- 
nacity of purpose and loyalty to high ideals. 


When Winchester Repeating Rifles ap- 


peared at the close of the Civil war, they promptly ac- 
quired a reputation for accuracy and reliability that has 
steadily grown during the intervening half century. 


That explains why all successful hardware 


men find it profitable to carry a stock of guns and ammu- 
nition bearing the trademark that is a household word 
throughout the world. 


WINCHESTER 
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Yura Scientific Heat Treatment 
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Adds 
==) Strength and Toughness 


emia Reducing 
Breakage fo a Minimum 


Best Kaown Are Easiest 
Tools 





The Genuine WALWORTH STILLSON (ie ry: 
Saves Time in Seling : 


and 
Makes Satisfied Gustomers €-to 10-in. Steel Handle 


Wa lwo rth Mfg. Co scien. Steel Handle 


BOSTON ‘eo NIRA: 
NEW YORK ONGROR aia ee 
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Hold This 
Up to Your 
Salesmen 









If you want better wrench sales, stock Coes 
Wrenches. 

Then gather your salesmen together. Show 
them this picture of a Coes Wrench head. Ex- 
plain to them that such construction in the metal 
gives maximum resistance to every working 
strain. ; 

Educate them along Coes lines—the age of 
the Coes name, the simplicity of Coes construc- 
tion, the quality of Coes materials. 

You can make your salesmen push Coes by 
giving them this vital impression of wrenches 
as individuals; not merely as tools. 

It will work for profit, and your trade will 
buy for the 30% increase in strength in spite 
of the 5% increase in Coes’ cost over any other 


brands. 











Coes Wrench Company 
WORCESTER, MASS. 


Selling Agents: 
J. C. McCARTY & CO. J. H. GRAHAM & CO. 
29 Murray Street, New York 113 Chambers Street, New York 
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Dealers This Is the Year to Sell 


Sheep Shearing Machines 
And Here Is the Machine to Sell 





















Stewart No. 9 Ball Bearing 
Sheep Shearing Machine 


THE MACHINE TO BUY 


This machine is the result of twenty years’ experience and 
experiments in making a hand-power shearing machine that 
will turn easy and shear fast. 


The gears are made of the same tool steel as in the Stewart 
No. 1 horse clipping machine and are enclosed in the same 
manner ; however, the balance wheel is larger, as more power 
is needed for shearing. i 


All universal joints of the shaft are ball bearing and the shear 
head itself is also ball bearing, with the result that great power 
and speed are acquired with little exertion. 


The shear used on this ma- 
chine is the new Stewart No. 7 
ball bearing head. It is in 
keeping with the rest of the 
machine—a great step in ad- 
vance of any mechanism 
heretofore used. 






‘ : > mirpe” 
_ The saving of time and gain i an ars 
in wool will soon pay for this Bear ings in ithe 
: « oints an °o 
machine on as small a flock as Got anne OF the 
ten sheep. Will take care Stewart No. 9 


Sheep Shearing 
of 500. Machine. 





DEALERS 


The No. 9 Shearing Machine will get 15% more 
wool than can be secured by hand shearing, to say 
nothing of the saving of time and better treatment 
of the sheep. 


The 15% increase in the clip of even a small band 
of sheep will more than pay for a Stewart No. 9 
Machine. 


Any sane owner of a dozen or more sheep cannot 
help but be interested. 


Weight, boxed, 50 lbs. 


Price, including Stewart No. 7 Ball Bearing 
Shear Head, 4 combs and 4 cutters, 











This Machine is Guaranteed to Make 
$] ].50 Good or Money Will be Refunded 


Chicago Flexible Shaft Company 


606 NORTH LA SALLE STREET, CHICAGO, U. S. A. 


NEW YORK BRANCH: 16 and 18 Reade Street 
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Center Your Interest on 
Brown & Sharpe Tools 


Not only will you add to your profits by increased sales of 
machinists’ tools by pushing this sixty-six year old, world-endorsed 
line of accurate, reliable tools, but sales throughout your store 
will receive an added impetus. The machinists in your vicinity 
are a well-paid, intelligent class of men and are good prospects 
for your entire line of merchandise. To be known as a B. & S. 
dealer is to attract the best of this desirable class to your store. 


We Protect the Dealer. Catalog 27 on Request. 


A Stock of tools is carried by our Chicago Office and Store, 626-630 Washington Blvd., Chicago, Ill. 


Brown & Sharpe Mfg. Co. 


PROVIDENCE, R. L, U. S. A. 
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BEST SERVICE 
AN be secured only by the 
C use of tools of proven quality. 
The superior quality of NICHOL- 
SON FILES has been known to 


file users for more than half a 
century. 


This superiority has been brought 


about by the use of highest grade 
materials, exclusive methods and 
an intimate knowledge of the re- 
quirements of file users. 


Send for our catalog and booklet 
‘File Filosophy."’ They will inter- 
est you. ~ 


NICHOLSON FILE CO. 


PROVIDENCE, R.1L, U.S.A. 
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“There may be a few occasions where a 
butcher is a little short in his weights but 
it’s more a fault of his scales than any 
desire on his part to be dishonest.” 
¢¢TENHERE was a time before I put in, these Chatillon Scales 
when I was frequently short in my weights. My customers 
had Chatillon Scales in their kitchens and called me down 
so many times I figured I’d better put in Chatillon 
Scales of my own, then my weights had to be right. 
Never had trouble after that—I’ve all the confidence 
in the world in the Chatillon Line.” 


“Oh, yes, I use the Foster Bros. Line of Cutlery— 
couldn’t do without it.” 


How about the catalog? 


JOHN CHATILLON & SONS 


Scale Makers Since 1835 
85-93 Cliff Street New York 
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WHEN ORDERING 


STILLSON WRENCHES 


Demand TRIMO With the 


Steel Frames and Nut Guards 


Of all Stillson Wrenches 
TRIMO is 
the Best 





Send for Catalog No. 133 


MADE BY 


TRIMONT MFG. CO. 


$5-71 Amory Street Roxbury (Boston), Mass. 
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Absolutely 
Guaranteed 


They sell easier— 
giving greater 


Satisfaction 


Sell More Atkins Saws 


Take advantage of their superiority over 
other makes and their popularity among me- 
chanics who use only the best tools. 


Get our literature—trims, cards and seasonable 
advertising. Request our assistance, for we're’ certain 
it will mean increased profits and larger turnover. 


Write at once—Spring is here 


E. C. ATKINS & CO., Inc. 


Established 1857 


The Silver Steel Saw People 


Home Office and Factory, Indianapolis, Ind. 
Canadian Factory, Hamilton, Ont. 


Branches carrying complete stocks in all large distributing centers as follows: 
Atlanta Minneapolis Portland, Ore. Vancouver, B. C. 
Chica New Orleans San Francisco Sydney, N. S. W. 
Memphis New York City Seattle Paris, France 


Messrs. John Shaw & Sons Wolverhampton Limited, Wolverhampton, England, Agents 
for Great Britain 
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Keep Your Eye on 
This Trade Mark 


You know what the famous old 
marks—"‘Little Giant,’’ ‘‘Lightning,” 
“Green River’ and “‘Smart’” mean to 
users of screw cutting tools. 

The GTD mark means all of this 
and more—it means that the organi- 
zation back of these trade names 
(Wells Brothers Company, Wiley & 
Russell Mfg. Co. and A. J. Smart 
Mfg. Co.), now work as one unit to 

perpetuate and if possible 

to improve the high stand- 
ard of quality of their 
taps, dies, screw plates, 
reamers, gages and 
threading machines. 


A 
Daring 
Publicity 
Program 


Not only are we using increased adver- 
tising space in the important trade pub- 
lications, but we are making a big, broad, 
general appeal in several national publi- 
cations, such as 


Saturday Evening Post 
Popular Mechanics 
Scientific American 
Literary Digest 


What This Means to the Dealer 


This means a tremendous publicity for 
our GTD trademark and a prestige for 
our tools that must result in increased 
sales over the hardware counter. 


Watch for our advertisements REO. v. 8. PAT. OFF. 
in Leading Magazines : 


We still have a few copies of a pamphlet 
issued to our salesmen and representatives 
announcing our advertising and selling 
plans. They are not secret. If you would 
like a copy, say “Send me GTD Plans.” 








No. 37 Catalog shows the complete G. T. D. line of Taps, Dies, Screw Plates, 
Reamers, Gauges, and Threading Machines. Send for your copy—now. 


New York, 


Greenfield VapandDieGorporation — 


Chicago, 
13 So. Clinton St. 


Gages ‘Vaps Dies ON  — 


Wells Brothers Co., 


Greenfield|Massachusetts USA. “Seis 
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Extensive National 
Advertising 


for 


Disston Saws and Tools 
to begin March 17th 


In addition to the work we have done for years in sup- 
porting the trade by advertising of various kinds, we take 
pleasure in announcing that beginning with a 


Full Page in the 


Saturday Evening Post 
March 17th 


large space will be persistently used in the leading publications of 
national circulation, and also the most important national agricultural 
papers. Millions will see Disston advertising regularly. . 


This Disston advertising is going to make new customers for 
Disston products because it is going to increase vastly the number 
of buyers who know the name of Disston and what it stands for. 


Henry Disston & Sons, Inc. 
Philadelphia, U.S. A. 
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THE DOVER 


A new design of Corbin wrought bronze and wrought steel hardware, which is dignified, simple and pleasing. 
The deep modelling and high raised borders give an appearance of strength and weight. The sizes are appropriate 
for general use. The motives and their treatment are modern. 


Any Corbin dealer can give you full particulars—or write to 


P. & F. CORBIN 


The American Hardware Corporation, Successor 


NEW BRITAIN, CONN. 


NEW YORK CHICAGO PHILADELPHIA 
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Is Your Store 
Tool Headquarters? 


If it is, you know the value of displaying an attractive 
leader—one that a mechanic will be interested in and that 
has strong sélling points. 


Such tools are the new type 


[SARGENT] 


REG U &. PAT. CFF. 


Automatic-Set Bench Planes 


No other planes have this automatic feature—woodworkers appre- 
ciate it and will listen with interest to your explanation. 


We are spreading the news of their value and explaining their points 
of superiority by the use of space in papers read by carpenters, many 
of whom have shown their interest by writing for information. 


The sales of these planes are growing and the growth will continue. 
Be sure to get your share of the business. 


These planes are made in six sizes, as follows, with both smooth 
and corrugated bottoms: 


Smooth Bottom Corrugated 
No. 707 No. 707C Smooth Plane, 7 inches long, 1 5¢-Inch Cutter 
No. 708 No. 708C ™ = be ~ aes ™ 
No. 710 No. 710C 4 e ™ = 
No. 714 No. 714C Jack 5 = s 
No. 718 No. 718C Fore x S “ 2% 
No. 722 No. 722C Jointer “ os = 3h 


Sargent & Company, Manufacturers 


New Haven, Conn. 
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Wic kwire Cortland 
Brothers New York 


Inc. 


There's more than one reason for the popularity and selling strength of Wickwire product, but all 
of them can be traced back to the idea of giving the best value and highest quality possible. 

We mine our own ores, operate our own blast furnaces, open hearth mills, rod and wire mills, etc. 
In short, we control every step in the manufacture, and therefore can regulate the quality from the 
beginning to the end. Nothing but the best is allowed to pass. Ask your jobber for prices. 
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CELSIOR Brand Rust Proof Fence fits quality surroundings, it’s a quality 

surrounding for your property. 

It qualifies as a beautiful, protective and enduring fence. And it qualifies 
for brisk sale by you, because— 


The large smooth wires have their maximum strength together in a vise-like grip. And the completed 
preserved, no bends, wraps or twists to weaken them. fabric is galvanized after making with our celebrated 
A patented steel clamp at every point holds the wires Rust Proof Finish. 


Would you “fence in” your better ; To take this first step: write us 
ones? eepit yours? Keep it satis- now about terms. 
? 


WRIGHT WIRE COMPANY 


WORCESTER, MASS. 
z= BOSTON NEW YORK PHILADELPHIA CHICAGO SAN FRANCISCO 
v4 bi 4,4, y WU CATA as 4 =< J ; 
7 if YA: WENG Ne SZ} Us = 
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without risk and 
without investment— 


The #rinee Data Book, and the Co- 
operation that comes with it, is worth 
having, and what is worth having is 
worth asking for. Mail YOUR request 
Now while you think of it 








Live Hardware Dealers are picking off this extra 


profit—just as you can do. 


The matter of Stock Investment has no bearing 
whatever upon the size of your order or the per- 
centage of its profits. 

A willingness to keep in touch with the building activi- 


ties in your community—and an earnest desire to use 
your time profitably—is all that is required. 


To the man “on the job,” who is keen for extra profits, 
we Offer an extraordinary opportunity. The Bon Duprin 
and 


Te Prince 


Self-Releasing Fire Exit Device 


are devices for which there is a consistent need 
wherever there are Schools, Churches, Hospi- 
tals, Theaters or Public and Semi-Public 
Buildings. 

With our co-operation you can realize handsomely upon 
this demand and put yourself in direct line for addi- 


tional business in other lines by “doing your bit” toward 
putting the PRINCE device where it belongs. 


Write TODAY for Your Copy of the 
Prince Data Book and Full Particulars 


You risk nothing—promise nothing; nor do you obligate yourself 
in any way by asking for this book. On the contrary, a request 
NOW may be the means of making a great deal of extra money 


this season. Address 


Vonnegut Hardware Co. 


INDIANAPOLIS :: INDIANA,U,S.A. 
Monulocturers & Distrbutors 


of Bon Duprin and Prince Devices 
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WIRE SCREEN CLOTH 


Heavy Zinc Coated 
AFTER WEAVING 
12 Mesh—14 Mesh—16 Mesh—13 Mesh Extra Heavy 


There are much wider varia- 

tions of quality in the class of 

Galvanized - After - Weaving 

HO bbe wire screen cloth than in any 
F 4 wie other grade. 

x CIOTH 
mi WreCit For many years OPAL has 
been the standard by which 


all others are judged. 





ORDER THROUGH YOUR JOBBER 


New York Wire Cloth Co. 


233 BROADWAY, NEW YORK WORKS—YORK, PA. 
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DECORATE WITH 
PLYMOUTH ROPE 


“Only having one window we cannot devote 
it very often to rope exclusively, but we quite 
often slip in a coil.” 

This statement from J. R. Barnwell, 
Plymouth Rope dealer in Clay Center, Kansas, 
contains a good suggestion for many other 
Plymouth dealers. 

And when you “slip in a coil,” what more 
natural than to take advantage of Plymouth 
Rope’s decorative qualities? Lattice work, 
draperies, festoons, panels and borders are 
some of the effects you can easily work out 


with it. 


“bp Mihi 
VMM@@q@q@e@quqt|d{Qdtn'mM@Q@G@MAEEEM@@PE@CqCE!@. 






sent to you upon request. 


North Plymouth, Mass. 







YW 
Yj, 





The decorative possibilities of Plymouth are 
fully covered in our booklet “Plymouth Rope 
Window Displays.” If you sell Plymouth 
and have not had this booklet, a copy will be 


PLYMOUTH CORDAGE COMPANY 


Welland, Can. 


DISTRIBUTORS IN ALL LARGE CITIES 
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WHITLOCK MANILA 


is a profitable rope for Jobbers and 
Dealers to handle—it sells on its 
merits and gives satisfaction. 


Try out a length of this standard rope for 
yourself. Stretch it, twist it, subject it to 
any test, physical or chemical—it will not 
fail. 

Separate the fibres in a single yarn, spread 
them out on your hand, mark the uniform 
all-Manila color and lustre,—try to break a 
few fibres, note the elasticity, toughness, 
great tensile strength. 


With WHITLOCK Manila, and our “*Atlan- 
tic’ Manila (equal to most so-called “pure 
Manila’’ rope)—Whitlock Distributors are 
equipped to meet the hardest competition, 
whether based on quality or price. 





Write today for proposition covering our 
complete line of Manila and Sisal Products. 


WHITLOCK CORDAGE CoO. 


Department C 


46 South Street, New York 


mma 


AA Cot SAMO 
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ROLLER SKATES 





No. 5. Adjustable. 


A practical model made only of highest quality steel, with 
extra fine leather strap. A perfectly finished and durable 
skate representing the well known high standard quality of 
Union Hardware Company products. 


WE ARE READY TO MAKE PROMPT DELIVERIES 











DOG COLLARS 





No. 5407 No. 7208 


A long experience in the Dog Collar business has proved 
to us that a complete line of a few but popular styles will 
bring the most satisfactory results to both retailer and jobber. 
Our new line, illustrated in our 1917 catalogue, now ready 
for distribution, has been established with this in view. 


UNION HARDWARE CO. 


NEW YORK OFFICE: 


ory Mer estan om Torrington, Conn. 
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Hardware Firm Finds It A Logical Line to Sell 
Along With Stoves and Builders’ Supplies 


L. H. DURLAND, SON & COMPANY, 
enterprising hardware merchants of Watkins, 
N. Y., have retailed linoleum for 20 years, 1 
which time they have built up an enviable business 
on this line. They are large handlers of 


Circle A 


Armstrong’s Linoleum 


Reg. U.S. Pat. Off 


Discussing their success as linoleum merchants recently, they wrote as follows: 


“We have handled oil cloth and linoleum 
as long as the writer can remember, and 
consider them hardware as much as any 
article we carry. Linoleum goes well with 
stoves and we keep a large assortment in 
our stove room in a conspicuous place where 
customers passing in and out cannot help 
but see it. 


“We also sell builders’ supplies and very 
often can induce a customer to buy a No. 2 
flooring for his kitchen and cover it with 
linoleum, making a cleaner, warmer and 
more satisfactory job in every way. We 
think it would be safe to say that we sell 
three times as much linoleum as we did 
twenty years ago.” 





The Armstrong line offers 321 attractive patterns, suitable for kitchens, pantries, 
bathrooms, laundries, dining-rooms and many other floors. You'll be interested, too, 
in the free selling helps—window displays, newspaper cuts, lantern slides, show 
cards, etc. 


The coupon brings full particulars. 


Armstrong Cork Company 


ptt tt tt term rr a er ee a eer eee 


Lancaster, Pa. 
George B. Swayne -Selling Agent 


212 Fifth Avenue 
New York 


Heyworth Bld 
Chicago § 


RR OR 8 SM 


Linoleum Dept. 


Armstrong Cork Co., 
Linoleum Dept., No. 93, 
Lancaster, Pa. 


Please send prices and samples of Armstrong's 
Linoleum; also free book describing selling helps. 


i ee 
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There’s Not a Single Weak Link! 


Effecto Auto Finishes—a Strong Line all the Way Through 


1 Every Auto Owner is a Prospect. Effecto is a material with 
* which he can refinish his car himself, making it look like new 
in a short time and at a very small cost. J¢’s not a wax or a polish 
— it’s a durable, beautiful evame/ made in black and colors, — 
including also the fast-selling Top and Seat Dressing. 


Effecto is Nationally Advertised. The same liberal 

* aggressive policy of advertising that has made ‘‘61”’ 
Floor Varnish and Vitralite Enamel familiar is being pursued 
in developing this new line. The Effecto Campaign this 
Spring will be entirely independent of our other publicity. 


3 Competes with Nothing Else You Sell. The Effecto 
¢ line is not an improvement on, nor a substitute for 
some article that has always brought you a good profit in 
the past. Money spent in your store for Effecto would 
otherwise othave been spent there atall. It is new profit. 


4 Brings You the Auto Trade. Thesearethe 

* ‘successful people — the kind whose other 
business is of real value to you. They own homes, 
factories and other buildings. Their annual pur- 
chases of your goods are enormous — and once 
inside your store, they'll come again. 

MEUTO. - 


FINLSHES * 5 Only a Small Investment Needed. 


Grab this Effecto Prop- Wy: ¢ The special One-Case Assortment 
osition, Mr. Dealer! Let | Ee: -afullline of Effecto, lotsoflive publicity. 
a ene yee Ser ante Oe, Inquire about it today! ~ 


the other successful 
Effecto Dealers. 


PROFITS 


PRATT & LAMBERT-INC. 
Get Your Share ven ee 
of the great and grow- New York Feces Chicago 


ing sales from which Paris Hamburg 


P. Dealers every- 


races: — Prattalambertfarnish Proposition 
do it today —- NOW QualityL Sales ¥Profits | Repeats--- 


do it today — NOW! 





Apri] 12, 1917 HARDWARE AGE 


i 


LIU 


to buy asood Lawn Mower 


roININD YLVANIA 
LAWN MOWER 
{ iieasier and last lonvei 
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[F you have stocked any of the 
“PENNSYLVANIA” Quality 


Brands, we want to help you sell 
them and maintain profits. 


We are advertising extensively, for our joint benefit, in 
the magazines of large, general circulation. 


What you need, to help secure the most good from this 
campaign, is a large lithographed hanger, counter literature, 
booklets, window cards, etc. 


All retailers are entitled to these trade helps without 
charge, but in many cases we have no means of knowing 
ig have our brands in stock, except as they write and 
tell us. : 


Therefore, if you have any 








of the “PENNSYLVANIA 
Quality Brands (not necessarily 
the “PENNSYLVANIA” Mower 
| only), you will receive, charges 
This trade mark will be prepaid, a free package of help- 
found on the following: ful advertising matter if you will 


“Pennsylvania” ‘Lawn Cleaner” drop us a line stating which 
“Great American” “Golf” 
“Continental” “Putting Greens’’ 
“Pennsylvania, Jr.” “Horse” 
“Keystone” “Pony” 

“Shock Absorber” “Undercut Trim- 
“Braun Grass mer’”’ 


brands you carry. 


Catcher” and Others 
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A GREAT LINE FOR THE DEALER 


Just the right product for every purpose can be found 
in the Royal line of Paints, Varnishes, etc., and they 
all have the faculty of making friends. 


“Same as Last” is the constant request of Royal users 
—‘‘Sure to Satisfy” results widening the way to 
continuous business for Royal Dealer-Agents. 


The uniform Royal Shield labels identify the com- 
plete Royal line of Paints, Varnishes, Stains, 
Enamels, etc.—the good service rendered by each 
product recommending the use of others in the line. he 


The Royal proposition to jobbers and dealers is 
well balanced in quality, promotion and price. 
Send for a copy of “The Selling Punch Behind 
the Paint.” It tells of the “right at home” adver- 
tising campaign prepared by 100 Royal dealers. 


Get a copy of ‘The Selling Punch.”’ 


The A-Withetn Company 


. 
BOSTON READING, PE 
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All the people in your City will Stop, Look 
and Talk About this Window Display. It is life- 
like, life-size, handsomely lithographed, in six colors, 
and it is FREE with each “STA-LIT” Assortment, 
containing 2% dozen of the best sellers in the 
“STA-LIT” line—or FREE with but one-half dozen 
of our Big 56-hour Fount, Weather-Proofed, Copper- 
Clad, Double-Bottom, “STA-LIT” Cold-Blast, 
Lantern, short globe type, handsomely enameled in 
battleship gray. 

















Recall that old adage—“‘Like finding a needle in a hay stack?” Wé have 
embodied it in a Window Trim that a boy can set up in 10 minutes. 

This “STA-LIT” Window Trim is just so attractive that it is of more real 
value than your entire investment in 2'4 dozen, 30 pieces in all, of the best 
sellers in the “STA-LIT” line; and the new No. 463, Weather-Proofed, Copper- 
Clad, Double-Bottom, “STA-LIT” Cold Blast Lantern, short globe type, is posi- 
tively the most beautiful lantern ever designed. 


Total cost to the dealer, $25.50, less 5%, and these 30 “STA-LIT” Lanterns 
will retail for $45.50 and sell fast. 


P “a your jobber’s salesman or send us a card today for our proposition in 
etail. 


THE WARREN STAMPING COMPANY 


Warren, Ohio Sales Department 


JAMES H. CUMMING, Sales Manager 
Cunard Building, Chicago 


“THE HARDWARE CLUB IS IN OUR BUILDING”’ 
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Sell Dynamite to Your Farmer Customers 


You can increase your business with farmers by selling Herculesdynamite. The 
extensive advertising on the use of dynamite for tree planting, subsoiling, rock 
blasting and other work on the farm which we have conducted in many agricul- 
tural papers for several years has greatly increased the sale of 


HERCULES 
DYNAMITE 














WY 





























Hundreds of merchants have already taken ad+ 
vantage of this fact and are supplying the farmer 
with Hercules Dynamite. If you have not already 
looked into the matter carefully it is high time 
you did. 


Westand ready to assist you in many ways to build 
up this department of your business. A Hercules 


sign in front of your store will help attract trade. 
Free advertising matter that actually sells the 
goods will be supplied. You know that farmers’ 
trade is the kind worthhaving. We can help 
you get it. 

Fill out the coupon below. Mail it today and 
we will give you our active co-operation. 


HERCULES POWDER CQ: 


3 W. 10th Street 


Wilmington 


Hercules Powder Company, 
3 W. 10th Street, 
Wilmington, Delaware 


Gentlemen: 


Yours very truly, 





Delaware 





Please send us information regarding the sale of dynamite to farmers and oblige. 
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This remarkable 
photograph 


shows more vividly 
than words can 

describe the immedi- 

ate appeal which the 


Fly Away 
Coaster 


makes to the 
Kiddies 


Yankee Fly Away Coaster— 


Yankee Flyer 


This line of Vehicles embody a type of con- 
struction never before applied to wagons for 
children, and radical departure has been made 
from the old-fashioned type of toy vehicles, 
so that Yankee Wagons make an instant appeal 
to that desire for “Something New.” 








YANKEE FLY AWAY 
COASTER 


Designed for children from three to five years 
old. Built low—only six inches above the 
ground. It is safe—yet practical. 


It combines exceptional strength with lightness, 
will withstand rough usage and yet may be 
easily drawn by a small child without tiring. 


Made of seasoned wood and steel, pressed steel 
wheels, rubber tired, tires applied by process 
which prevents coming off, creeping or slipping. 
Bronze bearings in wheels make for easy riding. 
Size 30” long, 14” wide, 6” high, weight ten 
pounds, will easily carry 300 pounds capacity, 
a painted and varnished, packed in 


“Knocked down,” can be quickly assembled by 
anyone in a few minutes’ time. 


Only a few bolts and nuts and all parts fit per- 
fectly. 


Furnished with or without folding steel seat. 
Price retail without seat $3.50, seat 50c extra. 


NOTE:—We will pack Fly Away Coaster with seat or 
with seat and sled runners as designated . 




















A combination of remarkable strength. dura- 
bility, lightness, safety and long life never 
before considered possible has been achieved 
in the production of this line. Yankee 
Wagons are stronger than, and easily out- 
last, any other type of wagon offered for 
children. Built of sheet steel and seasoned 
woods. Every part made and finished in our 
factory. Packed separately in cartons 
“Knocked Down” ready to hand out to the 
customer. A large supply occupies less 
storage space than a few of the ordinary 
wagons, and this method of packing and ship- 
ping insures against damage or breakage. 


Each Yankee Wagon (Fly Away Coaster or 
Yankee Flyer) carries the guarantee of this 
old established house. Money back if not 
satisfactory. 


Send for prices, full particulars and literature 
describing the Yankee Line and our publicity 
campaign. 


Yankee Wagons made and guaranteed by 
JUVENILE WAGON COMPANY 


Operated by 


BUFFINGTON WHEEL COMPANY 
BURLINGTON, IOWA 
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WHO BUYS YOUR GREASE 
MUST HAVE A GUN! 


You Sell the Grease—Here Is the Gun— 
~— —That Will Shoot 


Profit in Your Business 





Whether you are from Missoun 


or not, we want to SHOW YOU 


Satisfaction or Your Money Back 


We will send you a sample post paid, 
at the regular dealers’ price, for your 
personal inspection with the above 
guarantee. Write for a sample of this 





From the Barrel into the Machine WITH ONE eons Big Seller today! Price $2.00 each. 
J. H. HANEY & CO., Hastings, Neb. 


Rose Tire Pumps—Rose Grease Guns—Rose Fan Belts and Leather Specialties 




















THE MARK OF QUALITY 


BATH ROOM ACCESSORIES 
TUMBLER HOLDERS &SOAP DISHES 





BUILDERS CABINET 
HARDWARE 


REPR PERIOD 
DRAWER PULLS KNOBS ee 
ESCUTCHEONS 


AMERICAN RING COMPANY 


Factories and General Offices 
WATERBURY, CONN. 


NEW YORK CHICAGO BOSTON SAN FRANCISCO 
2 Hudeon Street 507 Heyworth Building 170 Summer Street 116 New Montgomery Street 


WRITE FOR CATALOGUE 
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Lovell 
Built to Sell Easily and to Stay Sold 


Successful business on any products depends on three requirements : 
enough talking points to permit easy selling; real quality to insure 
satisfaction to every customer and enough profit to make selling 


worth while. 

Here’s what Lovell Wringers offer you: 

1.—A complete line of over 1,000 styles and sizes to permit the 
proper selection for every possible requirement; made with rolls that 
stand hard use and even abuse because they are built up for per- 
manence; bearings constructed to prevent water harming them and 
metal rts galvanized to prevent corrosion. 

2.—Everything that makes for quakty is built into these wringers 
so that every sale means a satisfied customer. 

3.—There is a good margin of profit in Lovell Wringers and the 
dealer who sells them will find it pays well. 

Write for complete catalog handsomely illustrated in colors. 
jobber can furnish you with complete stock. 


LOVELL MFG. COMPANY, Erie, Pa. 


Your 











some spittoons 


that you sell— 





Somebody’s pail begins to leak! 
body wants a baby bath for the new baby! 
Some business man decides that he needs some sort of a water cooler in his office, and 


The bottom of somebody’s washtub 


and waste paper baskets! 


Such things happen right along, and some one in your town is 
constantly picking up business as a direct result. 
You can get the profit on these sales if you sell and tell people 


Is it you? 


“XXth Century” 


Water Coolers 


Every year some one or more new 
features have kept ‘‘XXth Cen- 
tury’’ Water Coolers far in ad 
vance of all others. This year it 
is the Glass Drip Tray which 
replaces the old metal one. ‘“XXth 
Centurys’’ are easy to clean. 
healthful, economical in ice con 
sumption, no chance of ice con 
taminating water. 


INDURATED 
FIBRE WARE 


Fibrotta pails and wash 
tubs will not warp, swell, or 
rust, and they cannot fall 
apart because they are seam- 
less. They last at least 
three times as long as metal 
pails and keep their splendid 
appearance to the end. 











By their obvious quality they compel profitable sales. Write 


today for catalog with prices. 
AYES 


— & | tena 


17 Leonard St., New York City 


*Most Every Day In Your Town 


Some- 


falls out! 


Style Number 560 
Holds 3 or 5 gal. bottle 
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have an exceptional opportunity of increasing 
your business by stocking Guernseyware,—the most 
comprehensive line of cooking utensils in the 
world. Kiln fired 2600 degrees temperature 
Fahrenheit. 


2 2 ei a 


Guernseyware excels in its profitability to the 
dealer as well as in its durability, beauty and 
economy. It is acid proof, non-absorbent and 
non-crazing. Guernseyware is double-fired. 


ee 
queen 8 iy 





Bit Remember to ask for the catalog. The name is 


Guernseyware 
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& STOVE IN THE OVEN ON THE are ~ 





‘| The Guernsey Earthenware Co.,°4MBRIDGE, OHIO 

















Ironton Bunsen Heaters Bring Profits 


Get an exclusive agency for Ironton Bunsen 
Heaters. Push them in your windows and in 


your newspaper advertising. 


Tell your trade the truth about them—their 
saving of as much as 50% more gas than any 
other heater, their scientific construction, their 
clean and odorless burning qualities. The con- 
struction of this heater insures rapid circulation 


of air, giving a quick distribution of heat. 


You can find lots more of arguments which 





will help you collect big profits on a standard 


. article which sells like a popular novelty, 


Ironton Incandescent Light and Supply Co. 
IRONTON «NI . 2 sea - OHIO 
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Easy to Operate 
Note the simple, sanitary process of derinding 
Takes the rind off either thick or thin skinned 
oranges without og a drop of juice or soil 
ing the hands 








— 






























































Practical and Efficient 
bove you see just how well the STARR OR- 
ANGE DERINDER does its work. The rind 
is removed intact and the orange fruit is left 








whole and juicy 











Derinder 


Most useful, practical and sanitary device ever put on the market. 
It takes the rind off of oranges, grape fruit and lemons without 
losing a drop of the juice or soiling the hands. 


An absolute necessity for the home, restaurants, clubs and hotels. 
The cups from the fruit are used for attractive table decorations 
and favors at luncheons, banquets, etc. 


We supply you with a beautiful four color counter display card 
for your store. 


Order a sample dozen Derinders today. They 
sell for 25¢ each and a nice profit can be made 


THE JOHNSON-STARR COMPANY 


220 Bushnell Bldg., SPRINGFIELD, OHIO 


Ci LtOHLIS 


iSTROPS THAT MEAN PROFIT FoR You 














AND SATISFACTION FOR 
YOUR CUSTOMERS 


KOKEN’S 


‘*5 STROKES”’ LINE 
OF PIGSKIN STROPS 


Deeiiie Money Invested 


This line of strops will open your eyes to new possi- 
bilities for profit in strops. It will double your money, 
increase your sales and please your customers. 


FIVE DIFFERENT SIZES 
RETAIL FROM 75c TO $2.00 
The Finest Line Ever Offered at These Figures. 


Each strop a beauty in looks and finish, and every one an ideal edge maker 
for the man who shaves himse 
Every number a quick mover; not a sticker in the line. 


SALES IN 1915 FOUR TIMES THOSE IN 1914 f 
1916 SALES INCREASED SEVEN TIMES 


None but Quality Strops could make this record. 


- 
HANDSOME OAK 4 
FREE ! DISPLAY CASE FREE ! is F 
Given FREE to dealers carrying the "'5 Strokes” Line. Clip ie Supply Co.. 
off the corner coupon and send in to us for ——— 4 $e. Lo 
about this handsome case. Employ this silent Salesman t. Louis, Mo. 
in Your store. Send in the coupon Today. A a (Trae mers — Kindly 
let us ane how we 











4 
can secure FREE cut 


IT WILL PAY YOU TO STOCK THE ‘5 STROKES” PIGSKIN STROP LINE. IF YOUR JOBBER HASN'T ra OAK DISPLAY Cc 
‘5 STROKES” LINE IN STOCK WRITE US AND WE WILL SUPPLY YOU THRCUGH HIM. 
Made by the World's Largest Manufacturers of Professional Razor Strops 


KOKEN BARBERS’ SUPPLY CO., 5%; 0¥" a 


THE * 


} Aadres 
CUT OUT THIS COUPO 


Z MAIL THIS COUPON TODAY 
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Ludlow - Saylor 
] N ? 
Poultry Netting: 

All over the country poultry netting is used 
in large quantities for fencing in chickens and 
other poultry, for making garden fences, and 
for a hundred and one other uses. 

But Ludlow-Saylor Netting is the highest 
grade netting that can possibly be made by any 
known process, so that you and your customer 
aré protected when you sell it. 


Our guarantee that it is full mesh, full length, 
full width, and made of standard size wire is 
further backed by years of experience in its 
manufacture. We have an immense plant, but, 
above all, the determination to give an honest 
value with every square foot of our product. 
Any Jobber will supply you. We only ask that 
you specify the “Perfect"’ brands, as made by us 


Milt | 
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Ludlow - Saylor 
Wire Company 


ST. LOUIS, MO. 


BLATANT 


Place It Where It Can Be Seen 


Place this cabinet with its array of 
Forstner Auger Bits where your carpen- 
ter and woodworking customers can see 
it, then sit back, or rather, stand alive 
and watch them stop and bite. 

Forstner Bits bore their way through 
hard, knotty, cross-grained wood, leaving 
a smooth hole and polished surface, They 
are the only bits not dependent on a 
center level to guide them. They cut 
from the outer rim, the entire surface is 
at work all the time; no jagged ends. 
You can use them as gouges or chisels; 


(HUM! 
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3 you can do scalloping, fancy scroll twist 
columns, newels, _rib- 
= bon moulding, etc. 

= Let us send you de- 
= tails on this free display 
= cabinet. 

’ The Progressive Manufacturing Co. 
e Torrington, Conn., U. S. A. 

Spr A ili) 
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CLEVELAND 
GRINDSTONES 








THE MARK OF QUALITY 
THE SYMBOL OF PROFITS 


The Grindstone market is not nearly covered in your territory. 
Every farmer, carpenter and every care-taker of a large home 
requires a grindstone of quality. Take advantage of this oppor- 
tunity NOW. Pushing “Cleveland Grindstones” insures sub- 
stantial profits. 





They are quarried from stone of the best uniform grit and 
mounted in frames constructed of especially selected material. 
Every grindstone bearing our trademark is guaranteed. 


Send for our catalogue and get acquainted. 


The Cleveland Stone Company 
Leader-News Building Cleveland, Ohio 

















We Make Scythes for the Whole World 


= 


No. ll 
French Pattern 


No. 12 
English Pattern, Rivet Back 


No. 8 No. 9 
German and Austrian Pattern Swedish Pattern 


Bartlett All Steel Scythe Company 





SALEM, N. Y., U.S. A. 








































DOUBLE DRIVE 
ROUND 


SINGLE DRIVE 
ROUND 





Brick 


GALVANIZED 


The Leading Conductor Hook 


Better and Cheaper than Malleable. 
As easy to drive as an ordinary nail. 

Wood The only “‘Direct Drive’’ hook on the market. 
Makes a clean, neat job. Holds pipe in place 
with a firm, sure grip. Strong and dependable. 


The kind of a hook you have always wanted 


Wood 
Double Drive Square Single Drive Square 


Ask us for yer 
samples and woop 
prices. 


MILWAUKEE CORRUGATING COMPANY 


Branch at Kansas City, Mo. MILWAUKEE, WISCONSIN 
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TEEL SHEET. 


Have not yet been Surpassed 
in their uniformly Good Qualities 


INLAND STEEL COMPANY 


First National Bank Bldg. Chicago. 


Works Indiana Harbor, Ind. & Chicago Heights, Ill. 
Branch Offices. ST.LOUIS-ST.PAUL-MILWAUK EF DENVER DALLAS. 
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AMERICAN 
ScrREw 
CompPaNy 


WOOD SCREWS 
MACHINE SCREWS 
TIRE BOLTS 
STOVE BOLTS 


PROVIDENCE, RHODE ISLAND 


WESTERN DEPOT: 
69 East Lake Street, Chicago, Illinois 





















When You Need Men 


consult the Opportunity Exchange of the Hardware Age 
—men—the right kind—are always open for opportuni- 
ties to advance themselves. Do you want the ambitious 
kind—the kind that can do things? 


50 words at one dollar per insertion will put you in touch 
with such men. 


Opportunity THE HARDWARE AGE 
Exchange Dept. 239 West 39th Street :: New York 




















Increase Your Sales Voltage 


There’s a break in the circuit if you do not stock these 


Taylor ("Nase") Compasses 


Our advertising is lining up the outdoor people. Can you fit out their kits 
when they ask for a Igor Compass? Here is your customer—the automobilist, 
traveler, tourist, motor-boater, fisherman, hunter, pedestrian, cyclist, boy scout, 
camper, sailor, woodsman, guide. Sell them Toplor Quality Compasses 


ORDER A SAMPLE ASSORTMENT 


of eight different Compasses: Leedawl, $1.00; Magnapole, $1.50; Flodial, $1.50; Litenite, $2.00; 
Gydawl, $2.00; Aurapole, $2.50; Meradial, $2.50; 
Ceebynite, $3.00, fitted in velvet lined easel-back 


8” x 7%” for show case, counter or window Taylor /nstrument Companies 


Write for trade discounts ROCHESTER, N. Y. 
Makers of Scientific Instruments of Superiority. 
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MYERS +i 


THE O.K. UNLOADER = 
FOR THE BUSY FARMER 


Don’t forget—each year the farmer must depend more and 
more on machinery to do his work. Don’t forget—he is loading 
this machinery heavier and heavier right along, for the simple 
reason that it must do the work of = and horses for him. 
Don’t forget—no part of the entire working equipment on any MYERS 


farm is more important than the Hay Unloading Outfit with the Unloader located way up in the 
peak of the barn, a separate unit, but an extremely important one, for it is the last machine to 
round up the harvesting of the hay and grain, unloading it from the rack into the mow. Don’t for- Hay Tools 















get—when trouble starts at this end the entire work stops until the Unloading Outfit is repaired, 
and this is the reason why ample strength for present-day loads, and ease of operation in handling 


them, are of first importance in the successful hay unloader of today. ; x Unloaders 
Because MYERS UNLOADERS can always be depended upon, and have the staying qualities Forks 
for hard service, they are found in large numbers in every hay-making community. Not only do they Pulleys 


give good account of themselves the first season, but 









continue to do so year after year, and if treated Slings 
decently will last through many harvests. Built Brackets 
right, yes, for the busy farmer who now unloads a Hooks 
_ rack of hay or grain in two or three drafts. He Fixtures 
does it easily with a MYERS O. K. UNLOADER, Et 
and with less help and in about half the time former! C. 
‘ required, because Myers O. K. Unloaders are built 
‘ for just this kind of service. Hay Rack 
t¢ Dealers—most of you have long been acquainted with the Irons 
¥ MYERS LINE of Hay Unloading Tools—Unloaders, Forks, —_— 
Slings, Pulleys, Tracks and Fixtures—and what they offer you in Door 
the way of a selling proposition. If you have not already made Hangers 
preparations for the coming season, why not write us today for 
1917 prices? Catalog on request. Pumps 








F. E. MYERS & BRO. _ ASHLAND, OHIO 
CORCO 


REG-U-S-PAT OFF- 








EAVES TROUGH. 
AND CONDUCTOR 
PIPE 
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Conductor Pipe: Plain Round, 
Plain Square, Round Corru- 
gated and Square Corrugated. 
All styles Elbows and Shoes, 
Fittings, Etc. 


Eaves Trough: Lap and Slip 

Joint Single Bead; Lap and Slip 

Joint Double Bead. Also “Angle- 
Edge” —*“cannot sag.” 











LL Corco Eaves Trough, Conductor Pipe and Fittings are furnished in Galvanized 
Steel, Terne Plate, Iron or Copper. They are made from full weight prime stock 

and formed on specially designed and constructed machinery. 

Materials used are the same that have made Corco Sheets and Formed Roofings the 

“stand-by”’ of trade and consumer for a quarter-century. 

Stocks are carried at all warehouses. Write nearest address for prices and catalog. The 

Corco Line of sheet metal products consists of hundreds of items for fire-safe building 

and household utility. 







Whitaker-Glessner Company 


WHEELING CORRUGATING DEPT. 
Wheeling, W. Va. 


Branch Offices and Stores: 
Philadelphia Kansas City New York 
Chattanooga Richmond St. Louis 
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In the Long Run a 
Bishop 


s Greyhound 


Picture a greyhound with wings—the long, graceful, 
certain stroke of the dog’s limbs that carries him tire- 
lessly on and on; a balance, a poise that insures the 
evenness of his stride; a fineness of bone and of build 
that carry him forward and forward. 


Wipe out the picture of the flying dog and substitute 
one of a saw that fits the same description. 


It is a Bishop’s “Greyhound” Saw. 


Geo. H. Bishop &Company 


Lawrenceburg indiana, U. S. A. 
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“ZIG ZAG” RULES 


The term “ZIG ZAG” as applied to folding 
rules made of flexible wood is a trademark 
belonging to this Company. This trademark 
is stamped on the rules either at full length or 
in its abbreviated form “ZZ.” 

The Joints used in “ZIG ZAG” rules are 
made in two distinct styles, the Concealed 
Joint, in which there is no hole through the 
wood, and the Rivet Joint, in which the rivet 


is carried through both wood and joint. Both 
styles contain a stiff spring which holds the 
rule rigid when open, even in the longest 
lengths. 

Several other patented features add special 
value to the Stanley and Victor rules. 

Made in all standard lengths and finishes. 

Be sure your stock of Folding Rules all 
bear the name “ZIG ZAG” or “ZZ.” 


Manufactured by 


STANLEY Rute & Lever Co. 
New Bairtain. Conn. U.S.A. 
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White’s De Luxe, Jr., Washer 


ANNOUNCEMENT 


We want to hear from every 
Live Dealer who is in a position 
to sell washing machines. 


We want to acquaint you with 
the White Line and give you 
complete information about our 
Dealer policy. 


The White Line of Washing 
Machines is the most widely 
known and popular on the 
market, and will prove a valu- 
able asset to your present line 
of leading merchandise. 


The White Line offers a. real 
opportunity for every Dealer 
to add a big profit-producing 
article to his business. Second 
only to the quality of the White 


- Line is the company’s co-opera- 


tion policy, which means better 
business for all concerned. 


WRITE TODAY— 
DEPARTMENT D 


WHITE LILY MFG. CO. 


DAVENPORT, IOWA 
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Habit 


99% of human activity is controlled by habit, 
says the noted psychologist, Walter Dill Scott. 


If you can establish a habit of buying on a 
line that offers repeat sales chances, you are sure 
to get profitable business with little exertion. 





REAL SOLID 
ALUMINUM WARE 


offers you that chance because of two funda- 
mental facts—the line is a well-made, high 
quality one which insures satisfaction; and it 
includes a wide variety of utensils which permit 
frequent repeat sales. 


The heavy metal, the one-piece construction 
which does away with seams and joints and the 
beautiful finish make strong talking points. Our 
catalog shows the full line. Want it? 


The Buckeye Aluminum Co. 
Wooster, Ohio 
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Chops 2% Ibs. of meat [Ls 
per minute. Weight, 
4% Ibs. 


Are 
Chops 8 Ibs. of meat the Easiest 
=“. Por You to Sell 









Ankyra Bolts Afford 
Unlimited Sales 
Possibilities 


You'd be surprised to know how familiar the 
average housewife is with the superior quali- 


ties of “Enterprise” Food Choppers. 





A typical bathroom or kitchen 
graphically illustrates the extensive sales. 
possibilities of internationally advertised 
Ankyra Ankor Bolts. 


Show her an “Enterprise” and she'll prob- 
ably say, “Oh, yes, that’s the kind my mother 
uses.” The sale is made on the spot, without 


further effort. From a city with a population 


of 105,764 one new salesman has sold to 


; : Ank Ankor Bolts ia 
If desirable, cal] her attention to the long coat rocker’ The weet is pro 


handle, so easily turned; the straight sides gressing very favorably, the bolts practi- 
on the interior, making it easy to clean; the b:ioclaenaeeoreiai 

heavy coating of block tin, preventing rust or Ankyra Bolts are used to hold 
metallic taste to food. Show her the’ four pag oy Age een pd ae rd - 
cutters illustrated below, with their economical walls, in thousands of buildings in the) 
uses. See for yourself the many points of 


United States and Canada. 
superiority and you’ll know why “Enterprise” 
Food Choppers are so popular—so easily sold. 





They satisfy because they are, 
easy to install. Once ‘inserted they hold 
permanently, Studdings and other rein- 
forcements are unnecessary for support 
Each No. 8 Ankyra Bolt, for instance, cam) 
withstand a direct 400 pound pull. 


The free Ankyra booklet and 
sample bolts will convince you of these 
facts. Write today. They will go by 
return mail—and they involve no obliga- 
tion. 


for 


The Four Cutters 
Giteaes, and Mloce é Han Hon's ead 


Gre 


Pine ers for Crumbs, Coarse ete. 
ete. 





(2) For Choppin 
Scrap Meat for Ry making 


t 
Coat Game. of an ofiy nature. 
Fritters, ete. 
Medium Nut Butter Cutter 

You'll find yow ‘ean successfully meet all 
competition, and at the same time make a good 
profit by handling the “Enterprise” line. 


The Enterprise. Mfg. Co. of Pa. 
Philadelphia, U. S. A. 


Ankyra Manufacturing Co. 


150 Berkley St., 
WAYNE JUNCTION, PHILADELPHIA 
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This Speedometer Has 
Every Point In Its Favor 


It is dependable. It is durable. It is 
accurate. And because thousands of 
motorists have found this to be the case 


the 
<Grsin- Brown SPEEDOMETER 


sells in larger quantities every year. 
When you place this instrument on 
your car you may be sure of receiving 
absolutely satisfactory service at all 
times and under all conditions. 


It is so constructed that climatic 
fluctuations in no degree affect its ac- 
curacy. Its mechanism is extremely 
strong and simple, capable of with- 
standing the strain of the most rigorous 
service. 


These features, together with its 
steady hand and the easily read dial, 
make the Corbin-Brown the logical 
speedometer equipment. Investigate 
itnow. Take it along with you on your 
trips this summer. 


There is also a Corbin-Brown 
especially designed for Ford 
service. Catalog upon request 


The Corbin Screw Corporation 
THE AMERICAN HARDWARE CORPORATION, Successor 
NEW BRITAIN, CONN. 


BRANCHES: New York Chicago Philadelphia 
Makers of Corbin Duplex Coaster Brakes for Bicycles 
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The Right Way to Sell Wrenches 
is to Display the 


Billings & Spencer 
Wrench Board 


T enables you to sell 

more wrenches and to 
sell them more con- 
veniently. At the same 
time it serves as a hand- 
some and businesslike 
store display and is an 
indication of your pro- 
gressive methods. 


It also serves these 
two ends: 


It keeps you informed 
at all times as to the 
number of wrenches you 
have in stock and shows 
you those wrenches that 
are most popular and 
consequently most profit- 
able to push. 


You need never say 
“no” ‘to a customer if 
you display the Billings 
& Spencer Wrench 
Board. ‘More than 4,000 
dealers are doing so 
already with highly suc- 
cessful results. 


Get in touch with us 
at once. 


Every wrench stamped 
with the Billings & Spen- 
cer triangle 
trade mark is A 
unconditionally guaran- 
teed. 


|e SPENCER CO. 
HART FORD:CONN. U.S.A: 

















And that point cuts consider- 
able ice with the man who lives 
by the sweat of his saw! 


You succeed by selling customers 
the kind of tools that help them 
succeed. Necessity makes men 
recognize that service. 


prove true to their users. And Si- 
monds users prove true to you who 
carry the goods. 


A saw that can’t hold its edge can’t 
hold your trade. 


Better bid for trade with Si-monds-tem- 
pered steel; with the Si-monds guarantee 
of service; with Si-monds 84-year saw- 
making experience. 


Write us about Hand, Cross-cut, Hack or 
Circular Saws and about how we help you 
sell them. 


Simonds Manufacturing Co. 


FITCHBURG, MASS. 
Five Factories Eleven Branches 
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Your Trade Knows 


“Trouble-Saver” 


Scaffolds 


Month after month we are adver- 
tising in trade papers—getting in- 
quiries—getting orders—arousing 
greater interest among 


Contractors 


Carpenters 
Bricklayers 
Plasterers 
Painters 
Stuccoers 


But we want to turn these inquiries 
and orders to local dealers. 


Of course we would rather handle a few 
hundred dealer accounts than deal direct 
with a thousand individual buyers through- 
out the United States. Instead of OUR 
selling ‘“Trouble-Saver” Steel Scaffolds 
nationally, we want to co-operate with pro- 
gressive local dealers in developing local 
territories. 


“Trouble-Savers” fit right in with an up-to- 
date hardware stock, they move readily— 
and produce a splendid profit. 


You owe YOURSELF a sincere investiga- 
tion of this NEW source of income. And 
the time to act—decisively—is right here at 
the edge of the building season. The mar- 
ket is ready-made for you. 


Just ask for details of our selling plan. You 
will be intensely interested in what we 
tell you. 


The Steel Scaffolding Co. 


112-116 Governor Street, Evansville, Indiana 
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B. C. Knodle—Hardware merchant—of DeKalb, Illinois, 
writes: 

"I have handled stoves in a retail way : 
for the past 31 years and can say that F 
all things considered; price, dura- 
bility, attractiveness and profit mak- 
ing possibilities I give the Globe line 
a decided preference to all makes of 
stoves. I am a Globe enthusiast." 


THE GLOBE STOVE & RANGE CoO. 
Master Stove Builders 
KOKOMO . INDIANA 
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HERE THEY ARE |i ime. Galen 


The Cobbler Sets That Will Satisfy Your Customers 


Vacuum Washer 





“‘Ask the Woman Who Uses One”’ 


Be Mia ey : . 
The great objective in every washing machine 
—_m built today is more efficiency. And efficiency merely 
B A means making one motion do what it took two to 
do before—making one hour yield up results that 
two gave you before. The “Oscillator” gives this 
service to its users. Wouldn't this efficiency please 
your trade? Let us tell you how to sell ten washers 
where you now sell one. 


We make Hand, Electric and Engine Power Washers 
Write for Catalog No. 14H Write for Prices and Our Exclusive Agency Proposition 


STAR HEEL PLATE CO. Kiel Manufacturing Co. 


Leuis Sacks, Prop. 


NEWARK, N. J. U.S. A. Albert Lea, Minnesota 


ilk = THE EFFICIENCY WASHER 


Economical 




















a6 ° 99 
Keep Out the Dirt and Slush 
>. 66 ° ” 
Order Promptly Cary’s “Everlasting 
s 
Flexible Steel Door Mats 
The best quality steel Mat on the market. Made in 12 
stock sizes, also in rolls as illustrated. 
Cary’s “Everlasting” Flexible Steel Mats are made from 
the heaviest and best quality galvanized steel. Each Mat 
is equipped with our new solid end pieces. 
Guaranteed not to curl up at the corners—can be used on 
both sides—fold up like a rug. 
' The United States Government has awarded us the 
SEVENTH consecutive contract for our steel Mats. 
A MIGHTY STRONG INDORSEMENT 
Send for prices and catalogue. 
CARY MANUFACTURING CO. 
126-132 Nassau Street Brooklyn, N. Y. 
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LARGE SPECIAL 
STOCK TO ORDER 














GROMMETS & 
=> BROOKLYN. NEW-YORK 











117 FRANKLIN AVENUE 








“YANKEE” VISE No. 1993 


with Detachable SWIVEL BASE 


Quickly detached from swivel base by the turn of a set screw, and bein 
accurately machined all over can be used in any position as a jig for seul 
work on drill press, shaper, etc. 


Holds work rigid on any 
angle with use of the special 
grooved block. 





The swivel base is easily and firmly locked and released in any position by 
a short movement of lever at the side. 


An entirely new feature in vises quickly appreciated by Tool Makers, 
Machinists, Electricians, Amateurs, and all users of high grade labor-saving 
tools. Your jobber will supply you. 


NORTH BROS. MFG. CO., 


PHILADELPHIA, PA. 


















Two Sales Instead of One 


Don’t be satisfied with selling a man a 
bumper for the front of his car. Sell him 
two—one for the front and also the rear— 
in most cases it’s just as easy. For every 
owner knows that it’s important to protect 
his car from traffic both ways. 

Double your sales with Gemco Bumpers. 
Other dealers are doing it. You can, too. 
Write to your jobber or direct to us for discounts and prices. 


GEMCO MFG. CO., 672 So. Pierce St., Milwaukee, Wis. 


Popular Automobile Accessories 





End Thrust Bumpers 


fit all cars. Furnished‘in diamond 


or channel bars. 
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COLUMBIAN 
MANILA ROPE 


etenaiall 





COLUMBIAN ROPE COMPANY 


AUBURN “‘The Cordage City”” NEW YORK 
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Here’s a Bicycle Which Will Be In 
Big Demand This Spring 
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nt sara have always wanted, but could never get, a real, honest-to-goodness 
bicycle—not a toy—for their little kiddies, with all the regular bicycle features, 
but without the regular bicycle cost. 


Now we have it for you—ready for this Spring’s big demand—the only juvenile bicycle on the market 


with regular bicycle features and at a price which will attract all parents’ attention, and make you a 
good profit. 


The LITTLE HUMMER BICYCLE, retailing for only 


Not a toy—but a real bicycle for 
Boys and Girls—4 to 8 years old 
The Little Hummer will go like hot cakes this Spring—because 
oman parents in your community have been looking for just this sort of 


bicycle. They want something substantial, attractive, and for not 
over $10.00. 


And the Little Hummer is the only real bicycle which fills the bill. 


Tap this virgin field—make big profits on a bicycle for which there’s a tremendous 
demand. The market is already developed for you—take advantage of it! 





Write for Dealers’ Price Specifications 


2 a HRIGHT—Saddle to ground, highest adjustment. 
Write today for profitable dealers’ price and 27 inches. 

: ; . HEIGHT OF FRAME—14 inches. 
terms. We'll send you complete information WHEEL BASE—30 inches. 


Swap i : 
at once, so that you can start right in early for wo @ y RS, Ly es 


: : oval steel. 
big Spring sales. WHEELS—Steel, ball-bearing. 16 inch, 20 


opeuee. 
SADDLE—Leather top, full spring, cushioned, 


. . adjustable. 
Effective ertisin ps TIRES—% in. solid rubber. 
Adv si g Hel CHAIN—fleguiar bicycle type, 8/16 x 1 ineb 
We have ready for your use many valuable tempered steel; adjustable. 


N —Frame, i . 
sales helps. Among them are four-color posters, —, eeiebe ee et 
two-color folders, electrotypes, newspaper ad handlebar extension high bake auto- 


copy, and a stimulating leaflet on ‘How to Sell —_ Shane. Petals and cent trim- 
the Little Hummer.” CASTINGS—Aialleable tron throughout. 


Laycock-Brosnan Mfg. Co. 
126 Industrial Building, Indianapolis, Ind. 


Successors to T. B. Laycock, Son & Company A 
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Give Your Customers 
This Saving 




















Eighty per cent more for their 
money is what you can give 
them. Is there any possible 
argument stronger than this? 





is a specialty varnish that sells in a 
big way, because dull mission finish 
woodwork and furniture is becom- 
ing more and more popular in the 
new type of home. 

You can prove that Hilo Flat 
Finish will spread out 80% further, 
and make a valuable addition to 
your Paint Dept. by mailing the 
coupon. 


Moller & Schumann Co. 


53 Years Making Hilo Varnishes, Japans, Enamels 


Brooklyn, N. Y. 


Chicago San Francisco 


Moller & Schumann Co. 


Brooklyn, N. Y. 
Gentlemen : 
Please prove to me that Hilo Flat Finish 


will save money. 

















The Purpose 
of 


Hardware 
Age 


is to Serve 


YOU 


The one idea back of all its editorial work 
is to present in an attractive, understand- 
able way, the news, comments, helps and 
suggestions that will assist you to make 
your business more profitable. 


The foundation of our work is service. 


We want to serve you, not only by telling 
what others are doing, but in a real per- 
sonal sense. 


Should it happen that the articles, broad 
in their scope as they are, do not meet 
your particular need, write us. 


If you want information regarding where 
to get certain lines, write us. 


If you want suggestions on merchandising 
your stocks, write us. 


Don’t hesitate because you think the re- 
quest too small to bother us about. We 
want to serve you in both the big and lit- 
tle things. 

And if there is any subject you think 
would be of interest, not alone to you 
personally, but to the trade in general, 
suggest it to us. 

This is your paper, published in your in- 
terests and edited with the idea of giving 
you the things you want to know. 


Hardware Age 
239 West 39th Street 
New York 
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DEFENDER, $3.25 


HARDWARE 


KOKOMO KORD, $5 


There’s a Kokomo Tire to 
Suit Every Customer 


HE tastes and needs of bicycle riders 
differ. That's why hardware dealers 
find it a particular advantage to handle 

a line of bicycle tires offering a wide range 
in treads, colors and prices like 


BICYCLE TIRES 


There are seven tires included in the Kokomo line, 
ranging from Everlaster, a tire of remarkably high quality retailing 
at $5, to Pioneer, a splendid tire retailing at only $2.25. 


Thus, no matter what the tastes, needs or pocket- 
book of any customer, you can sell him a Kokomo Tire that will suit 
him exactly. 


Kokomo Tires are the result of twenty long years 
of tire-building experience. They are being nationally advertised in 
such widely read publications as The Saturday Evening Post, Collier's, 
The Literary Digest, Popular Mechanics, The Youth's Companion, 
and The American Boy. ° 


The wide-spread popularity of bicycling makes the 
handling of bicycle tires a profitable and pleasant activity for the 
hardware dealer—especially if he handles the Kokomo line—a rec- 
ognized, reliable and popular line of “seven sure sellers.” 


In communities where we may not have dealer 
representation, there is an attractive opportunity for one hardware 
dealer to handle the Kokomo line. Write to us today for details of 
the Kokomo agency. 


KOKOMO RUBBER COMPANY 


KOKOMO, INDIANA 
A Leader for More Than 20 Years 





Kokomo Bicycle Tires are supplied to dealers 
through distributers, exclusively. 
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The usefulness and adapt- 
ability of Starrett Tools, wherever, 
practical accuracy is required, assures the mechanic of 
accurate guidance in checking up the progress of his work. 
These fine precision instruments are recognized as the standards 
for accurate measuring. 


Tool salesmen should study the Starrett catalog No. 21A and become familiar 
with all the talking points and numbers of the various tools. A complete 
knowledge of the 2100 sizes and styles of these high grade measuring in- 
struments will be of assistance to the hardware clerk in helping the 

machinist in his selection. 


THE L. S. STARRETT CO., Athol, Mass. 


The World’s Greatest Toolmakers 
42-644 
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Look at the cut above and see the usefulness of our No. 
810 Garage Door Holder. It holds the doors of the garage 
securely open. They cannot swing against the car when it 
is either entering or leaving the garage. 


Safety, ease and convenience characterize its application. 


Will it sell? Invest in a few of these this season and see 
how it works. It can’t fail to be a success in the builders’ 
hardware retail field. 


A complete description is contained in our 1917 catalog. 


NATIONAL mie! —— CO. 


STERLING -~ - oe ILLINOIS 
SA 
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See How It Works 
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Salesmanship and Citizenship’ 


GS Geen the probability of war, our stores, our homes and the lapels of our coats have been viel 





decorated with “Old Glory.”” It is the emblem of all that we are, and all that we hope to be. 

We remember well the first time we looked upon that flag. How proudly we followed it marching 
to the music of a toy drum, and our whole idea of preparedness was a lath sword and a paper Gap. 
Our little bodies stiffened with pride as we dress paraded before a fearless charge on some imaginary foe. 

It was the heyday of inspirations. It was the time when surface indications were true character read- 
ings. Maturity had not come to smile-cover the violent undertows of life. | 

But changes do come. Age is branding us. No longer do we chase the fire wagons or follow with wild 
delight the Italian with his hand organ or the Uncle Tom’s Cabin band. 

Reminiscence pleasantly recalls that later step in our development when we pounded tent pins for. tickets 
to the circus or carried water for the elephants. 

But these things are gone. Many of our childish ideals have been burned to a cinder in the crucible of 
business. Truly we are men and we have put away many childish things, but through all the years of our 
development one big thing has remained unchanged and that is the God-given thrill of patriotism that elec- 
nt our spinal cords whenever we hear “America” or look upon the Stars and Stripes fluttering in the 

reeze. 

During the past two and a half years we have been watchers of the world’s war. The charge that we 
have not been neutral has been made repeatedly and we admit it. We have not been neutral, but we have 
been fair. We have been good sportsmen, though at times it has cost us an effort to keep our hands 
off. We have been so fair that we have leaned backward for a square deal. 

In some quarters our attitude has been wholly misunderstood. Our position has been interpreted as 
shrinking. The quiver of our controlled agitation has been declared a tremble, and the war lords in con- 
trol of the German people have forced the hellish war of their inception upon this big neutral nation. We 
are no longer on the side lines. By an over- 
whelming vote our representatives in Wash- 
ington are about to declare war. 

We are known to the world as a great 
commercial nation. That, too, we acknowl- 
edge with pride. We are a great commercial , 
nation. Our cities and towns have throbbed 
more with the manufacture of the utensils 
of peace than with the making of war mu- 
nitions. 

We stand embodying the ideals of democ- 
racy. We still stand as we did when Abra- 
ham Lincoln declared us a government “of 
the people, by the people, for the people.”’ 
We stand for the freest expression of those 
things which make for liberty, equality, and 
the opportunity to develop a higher man- 
hood and a more exalted womanhood. 

We have become the world’s greatest man- 
ufacturers, and the mills have been kept go- 
ing by a multitude of salesmen who are key- 
notes of commercial activity. We are upon 
the threshold of a new day. The tempest- 
driven clouds of war are flying low. To- 
night we can almost reach out our hands 
and feel their stickiness. But we are going 
to line up. We are ready to assume our 
new responsibilities, and we are going to 
demonstrate that American salesmanship 
and true citizenship are indeed akin. 




















































*Extract from an address delivered by Roy F 
Soule, editor of Harpware AGr, before the World's 
Salesmanship Club of New York City the evening 
before war was formally declared upon Germany. 










































Taking a Rap at the Range Peddler 


How the Haas-Shuenk Hardware Company Put the Rollers 






Under the Ranze Peddler and at the Same Time 
Doubled Its Range Business 





An afternoon’s delivery 


HE robin is not the only “bird’’ that heralds 
T the approach of spring. Almost before Old 

King Winter has finished his farewells, an 
unfeathered songster, termed the Range Peddler, 
begins piping his lay to the listening ear of the 
farmer and his family. Sing—why, that “bird” can 
give the snappiest interpretation to a “Home Com- 
fort Melody” that you ever heard. He has a classy 
accompaniment, too, as those of us who have heard 
his stove-lid ragtime can testify. Many a time in 
the past he has lulled some drowsy hardware dealer 
to sleep with his “tuneful melody,” at the same time 
drawing from that dealer’s rural customers a profit 
on his musical abilities that would rival that of 
Paderewski. This musical marvel is even now re- 
hearsing a singing and selling act to be sprung on 
people of your vicinity. 

What are you going to do about it, Mr. Hardwate 
Dealer? Are you going to take another tuneful 
nap? Are you going to invoke the aid of some 
obsolete State law, that usually does more harm 
than good to your business, or are you willing to 
accept a timely hunch from the Haas-Shuenk Hard- 
ware Company, Le Mars, Iowa, and beat the wily 
peddler to the range profits? If you are skeptical, 
just read this little story of how this enterprising 
Iowa firm broke all range selling records in the 
face of peddler competition. 


The Declaration of War 


About the middle of January, 1916, news reached 
the Haas-Shuenk Hardware Company that the range 
peddler had designs on the range business of Le 
Mars. It came like a bolt from a clear sky. The 
members of the firm realized that the coming of the 
peddler meant a six-weeks, house-to-house canvass 
by skilled range salesmen. They realized that the 
peddler often misrepresents, that he often sells in- 
ferior stoves at exorbitant prices; that his method 
is to assail the local merchant, and appoint himself 
a special guardian to every stove prospect. They 
knew that he would in all probability pretend to be 
very anxious for the comfort, welfare and financial 
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gain of the range buyer. Now, the members of 
the Haas-Shuenk Hardware Company are all prod- 
ucts of Plymouth County, Iowa. They were raised 
in the county, and for years have paid taxes, spent 
money for the good of the town and community and 
closely identified themselves with everything that 
worked for the public good. They felt that the 
welfare of their customers was of vital interest to 
them, and that they were able to meet the stove 
wants of Plymouth County without outside help. 
As soon as the unwelcome news reached them, they 
held a consultation and declared vigorous war on the 
invaders. 


Planning the Campaign 


Through letters and telephone messages, the ped- 
dlers were located in an adjoining county, and it 
was learned that a warehouse had already been 
rented in Le Mars. They immediately called their 
local competitors into a conference, and began the 
formation of plans to outwit the peddler. 

At this time the firm had in its store the finest 
assortment of ranges it had ever stocked, and it 
was sure that it was able to win any prospective 
range purchaser who was willing to investigate. 
The line offered style, beauty, quality, durability 
and service that no peddled range could possibly 
duplicate. A general circular embellished with elec- 
trotypes of two modern ranges and calling atten- 
tion to the fact that a complete line was on exhibi- 
tion at the store was immediately sent out to the 
mailing list, which is large and complete. The gen- 
eral circular was one that could easily be arranged 
by any dealer, and was merely a prelude to the ma- 
terial that followed. At the same time the regular 
space in the local paper was used to call attention to 
big range displays ready for inspection. The letter 
started the people thinking along the lines of range 
and stove purchases, and gave them an insight in 
regard to the stocks carried in their home town. 


The Enemy Appears 
A few days later the peddlers appeared on the 
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scene, and unloaded three cars of ranges, with all 
equipment. It may be interesting to dealers to 
know just what this equipment is like. There are 
usually from eight to twelve outfits in the party, 
consisting of from eight to ten men and a general 
manager, with a well-built spring wagon and a sled 


vo 


out about like this: Its expense was less than that 
of the peddler—that is, its range selling expense, 
because the peddler was forced to travel, to keep 
his outfits at the local livery stable, the sleds and 
wagons in repair, the men fed and lodged. and 
freight cars at their disposal. There was bad 


Something of Interest to Every Range Buyer 





Dear Friend: — 


We wish to announce that never before in the history of this business, has our splendid line of ranges 


been so large and complete as this year. 


Every one of our ranges are well-known, substantial, genuinely good, durable, and serviceable ranges, 
that are made by manufacturers that stand for all that is honest and best in range construction, ranges that 
have made good among several thousand users in Plymouth County alone. 


You can buy of us Majestic Ranges, Universal Ranges, Quick Meal Ranges, and Round Oak Ranges, 
in any style, with all new conveniences, and appliances, and strong features, that make these ranges stand 


out incomparable among ranges. 


When a total stranger calls on you and 
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wants to sell you a steel range at the very high 
price of about $79.00, and demands cash, 
note or iron clad contract, remember that we will 
sell you a high grade and better range than the 
peddler’s, for the money, and gladly sell it to you 
without cash, note or contract of any kind,- and 
in addition, for the price he asks vou, we will sell 
you a range, and give you a large assortment of 
valuable merchandise with it. 


For example, for $79.00, we will sell you 
the genuine , shown here, con- 
structed of heavy boiler iron, insulated through- 
out with heavy asbestos, complete with warming 
closet, reservoir, and full 20 inch oven, in either 
leg base or cabinet base, and in addition, give 
you the list of valuable merchandise named below: 


1 Best Anti-Rust Wash Boiler. 

1 Set of Rogers Silver Knives and Forks 
1 Butcher Knife. 

1 Bread Knife. 

1 Paring Knife. 

1 Set Enterprise Flat Irons. 

1 Copper Nickel Plated Tea Kettle. 
1 Copper Nickel Plated Tea Pot. 

1 Copper Nickel Plated Coffee Pot. 
1 Enameled Preserving Kettle. 

1 Enameled Mixing Bowl. 

3 9-inch Pie Tins. 

2 Bread Pans. 








1 Egg Beater. 
1 Cake Spoon. 
1 Potato Masher. 


1 Good Quality Dairy Pail. 
1 Heavy Galvanized Tub. 
1 Galvanized Bushel Basket 


1 Keg of 10d. Nails. 
1 No. 12 Scoop. bolts. 


2 Enameled Pudding Pans. ? 
A $1.00 assortment mixed 


Every SMB js fully guaranteed by us, backed by the MB, manufacturers of 
the SZ, and representing nearly ten millions of capital. 


Come and see the SMB dissected in our store, and buy your range at the old low price, which 
we can still offer you, and as always, you will find us glad to demonstrate, to show you every courtesy, to 


make good every claim. 


Haas-Shuenk Hardware Company 


A way to fight this range peddler 


for each man. Two ranges, complete with ware, 
cte., are handled by each outfit, and rain or shine, 
snow or cold, they are fitted to keep on the road 
at all times. Each night the men stay at some farm 
house, paying for their lodging. Whenever their 
ranges are sold, they go back to the warehouse for 
more. Each man’s territory is laid out for him in 
advance. 

The Haas-Shuenk Company had things figured 


weather to be met, and many days when the condi- 
tion of the roads would prevent canvassing. In 
addition to this, the peddler had but one source of 
profit, which was necessarily the profit on his 
ranges. In order to meet the big overhead expense, 
make his own salary, and get a profit for the manu- 
facturer, he was forced to sell his ranges at a very 
high price, usually from $10 to $20 more than the 
local dealer would charge for a similar range. To 
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The kiddies accepted the invitation to come in and partake of the good things cooked during a runge demonstration 


overcome this handicap, he had to overcome the price 
obstacle. To do this the firm figured that the ped- 
dler would attempt to prove that his range was su- 
perior, and would stand more wear. His great ad- 
vantage was that of a personal canvass and a range 
selling argument that had been drilled into him by 
experienced heads. It might be well to state here 
that the Haas-Shuenk Company has since employed 
this personal canvass plan to very good advantage. 
It found that it enlarged acquaintanceship in the 
county and cemented a bond of friendship between 
itself and the farmers. But to get back to the 
Range War of 1916. 


Ammunition That Won the Decisive Battle 


At this stage of the game, a week had elapsed 
since the first letter had been sent out, and the ped- 
dlers were on the ground. Nature as well as the 
Haas-Shuenk Company was against them. There 
was a snow storm, which made the roads almost im- 
passable, and for the first few days of their work 
the men had numerous upsets of their wagons and 
sleds. Meanwhile the hardware men had fired their 
second volley in the form of a circular headed, 
“Something of Interest to Every Range Buyer.” 

In this circular a certain type of range was fea- 
tured that was well known in the community and 
was similar to the range sold by the peddlers. 
However, the firm could have featured any one of 
four popular makes, carried in stock, and on dis- 
play at this time. 

The circular is self-explanatory, and the name of 
any range can be used. Of course, prices at the 
time this circular was issued were much lower than 
at the present\time, and the figures would have to 
be changed accordingly. With this circular was 
another circular warning the farmers to beware of 
signing contracts presented by steel range peddlers. 
It was found that most of the people receiving this 
literature took time to read it carefully and accepted 
the warning. By this you can see that the peddlers 
were up against a pretty stiff proposition by the 
time they got fairly started, because not only the 
Haas-Shuenk Company, but all of the merchants in 
Le Mars, were putting up a strong anti-peddler 
fight. 





About this time, Mr. Haas, to whom we are in- 
debted for this information, had the opportunity to 
see one of the competitive ranges. He examined it 
carefully, took measurements, made comparisons and 
even weighed it. He found that it had a smaller 
oven than the ordinary high-class range, a small, 
insignificant-looking high closet, no pouch feed, and 
that all reservoirs were left-handed, making the 
ranges very inconvenient. He found the nickel poor, 
the construction rough, lighter materials used in 
construction, and the general appearance far from 
pleasing, when compared to a standard dealer-sold 
range. 

This was the condition of the much-heralded ped- 
dler’s range in 1916. We understand that the range 
in question was a better article several years ago 
but a little investigation will prove the fact that 
they are not what they once were. Mr. Haas did 
not fortify himself with this information for the 
purpose of knocking, and, as he says: “The people 
who came to look at our ranges last spring did not 
require any information that savored of a knock. 
We did not have to make comparisons with the ped- 
dler’s range over half a dozen times.” 


Peace With Victory 


The result of the fight, quoting Mr. Haas, was 
this: “Our range business for 1916 was the great- 
est it has been in the 34 years this store has been 
in existence. As near as we could ascertain, there 
were not enough ranges sold by the peddlers to 
mean the loss of a single range sale by the local 
dealers of Le Mars. We saw the full stock in the 
warehouse loaded up and shipped out of the county 
long before the customary time for canvass had ex- 
pired. Our actual sales, according to our range rec- 
ord book, were 52 high-grade ranges, during the 
time the peddlers were in the town.” 

Perhaps there may have been an element of sen- 
timent connected with this case, because of the wide 
acquaintanceship of the firm, and its determination 
to maintain its prestige. Be that as it may, from 
a standpoint of common horse sense, it was the only 
reasonable policy for the firm to follow. If the 
members of the concern had been total strangers 
just entering the mercantile field in that community 
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The Warning— Beware of a Steel 
Range Peddler 


‘Tur ApproacH.—A man, with a team attached to a wagon, may drive up to your 
house‘and attempt to unload and place in your kitchen a range. He may, if you 
allow him, proceed to explain, in a very smooth manner, that this recently-arrived 
range is made of steel and far superior to all other ranges on the market, and that 
for sixty-four dollars cash you may avail yourselves of the opportunity of owning 
this very superior article in the stove line. If you do not happen to have the money 
in your hand, you may take the stove onapproval, and, if satisfactory, pay for it when 
convenient; however, ‘‘as a mere formality,’ you and your husband should sign two 


innocent-looking pieces of paper. 





Tue Contract.—The range, as it stands alongside of the one that has done you such faithful service, appears to be a great improvement, but be- 
ware again of those two innocent-looking pieces of paper. Examine them carefully on both sides and see if one does not read something like this: 

$69.00. State of-——. On the — day of ——, 19—, after date, we, or either of us, promise to pay to the order of -----——, sixty-nine dollars, 
value received, without discount or offset, waiving our right to all exemptions allowed us by law, with interest at six per cent. from date, if not paid 


when due. or when presented. 





County of ——. Witness ——. 

And the other one on one side, something like this: 

State of ——, —— County. ‘This memorandum of agreement made and entered into this - A. D. 19—, between the of the first part, and- 

of the second part, witnesseth: That the —— has this day sold to the parties of the second part one - range, No. —; and delivered the same 
in good order, and in consideration of the same the parties of the second part have caused to be executed their promissory note, bearing even date here- 
with, for the sum of sixty-nine dollars, payable to the order of without discount or offset, and due on the day of 19—. 

Now be it understood that the —— Range Co. warrant said range to bake, boil, and do all kinds of cooking in a good, workmanlike manner, and 


agree to furnish free of charge any parts that may, with ordinary use, get out of repair sufficiently to injure the working of said range during the period 
of twelve months from the date of this writing, provided that the above note is paid when due and presented, and that the parties of the second part 
furnish such flue and fuel as is necessary to its perfect operation. 

It is further agreed that the range is not transferable until paid for, and receipts, discounts, or offsets will not be accepted against the above note 
This is the only agreement or stipulation recognized in the purchase and sale of said range, and no alteration of above conditions, or erasure by sales- 
man, is authorized or will be recognized by said company. 

( Signed, in duplicate ). No. — — 

And on the other side something like this: 

Notice—Special.—Ranges must be sold at prices regulated by the company, and no other time for payment given than as instructed by the superin 
tendent in charge. Any erasures or alterations upon notes or warrants, or any indorsements allowing discounts, except for cash paid on account or for 
payments on delivery, are positively forbidden. We furnish our salesmen with lithographic receipts, numbered and signed with facsimile of name, as 
below, which is charged to them as cash, and is used by them in payment of bills to customers, or for cash received from parties who are indebted to 
us for ———- ranges. We are led to the adoption of this scrip Aa for the protection of ourselves, but more particularly for the protection of our cus- 
tomers. It has occurred that irresponsible persons, representing themselves as having authority from us, have collected money on sales and given re- 
ceipts for the same, signing the name of the company. Now, we want to caution all persons that no receipt or money, bill or anything whatever will 
be accepted, either in full or part payment of any note or claim held by this company, unless indorsed on the note, except the scrip above named, and 
it only in the manner specified on its face. Neither will we recognize any transaction outside of the guarantee which is signed with facsimile of com 
pany’s signature, nor any erasures, or additions to this printed condition. No old stoves taken in part payment for ——— ranges. 


-—— Witness ——— 





Tue Resutt. — Take it for granted that you are pleased with the appearance of the range and the terms of the purchase and that 
you and your husband sign the two pieces of paper. Where do you then stand? You have signed a promissory note for the 
payment of $69.00, without discount or offset, with interest at six per cent. from date if not paid when due or when presented 
You have waived your rights to all exemptions allowed you by law. 

You have signed an iron-bound contract from which there is no escape in law. € You do not legally own the range until the 
note is paid in full. The company can take the range away without returning the part payment you have made. It is no legal 
excuse that you did not know what you were signing. The company can sue you upon note, recovering judgment and levy 
against your household goods. 


THE InpuceMEeNt.— He may tell you that your old stove will be taken in part payment. He may te// you that what you are signing 
is only a receipt. He may tell you that his steel range is far superior to the ranges sold by your local dealer. He may tell you that 
she will take part ot the price in his-board and that he will allow so much for every day. you ride with him on his wagon. 


THe Conrract.— “‘ No old stoves taken in part payment.’’ Read it carefully and see if it is not a note. Try it yourself without 
signing papers, or inquire of those who have tried one. @ ‘‘ Receipts, discounts, and offsets will not be accepted against the above 
note, and no alteration of above conditions or erasure by salesman is authorized or will be recognized by said company, ‘neither 
will we recognize any transaction outside of the guarantee which is signed with facsimile of company’s signature, nor any erasures 
alterations, or additions to this printed condition.’’ 


- HE Apvise.— Don’t trade with a total stranger. Don’t sign any paper until you have tried the range for thirty days. Dony 
et him tap your old stove with a hammer to show you how frail it is. Remember that all stoves will need repairs, and that the 
sare address of the peddler is subject to change without notice. Consult your lawyer defore signing any paper offered you 
or signature by a peddler: It will be cheaper than consulting him after you have signed. 

Conciusion. Your home dealer 1s a responsible man, can sell you a better range at a lower price, can always be found to make 


his guarantee good, and can furnish you repairs at any time, and, in short, is thé proper person now, as he always has been, from 
whom to purchase a range. . 





The good, the incomparable ZS range costs no more—in fact, it costs you less than the 
peddler’s range. The guarantee it, we guarantee it. We show you just how 
oe is made. It is made on honor, it will last, it will work fine. 
: e “rs right here and help make up the prosperity of your community, so before you conclude a 
tan eal with a stranger who invades your home, uninvited, with strong-arm methods, SEE US 
laa a “ ners you will save money and get a genuinely good, durable, efficient range, bear- 
ve wan €, know = At Oy er the United States, that stands for highest quality and integrity. | 
aid diner ey wr af our store and see the mamas se —_ ‘‘dissected,’’ that’s what we 
i PP. = : e es show you plainly every individual part of the OR inside and out. We 
sah . ai theta roe ip and material absolutely unequaled in any other range, items that go to 
oe po ively Fig -Class —in a class by itself in fact, and then, if the strong-arm range peddler 
S up at your place, you will be posted—armed with range knowledge—that would be your pro- 


““°" Haas-Shuenk Hardware Co., Le Mars 
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they could have waged the same kind of a fight, and 
won the same kind of a victory. 

You may be able to scrape up an idea as good or 
better than the one outlined, and if you do the Haas- 
Shuenk Hardware Company will be glad to hear of 
it. It isn’t the method as much as it is the deter- 
mination to fight the peddler type of competition, 


Cincinnati Men Plan Co- 
Operative Advertising 


HE Cincinnati Association of Sheet Metal Con- 

tractors, Cincinnati, Ohio, held a special meet- 
ing at the hardware store and sheet metal shop of 
Ferd. Doepke on the evening of March 22. The 
principal business that came before the association 
was to formulate a plan for co-operative advertis- 
ing. It was decided that one or more of the city 
papers were to be used once a week, the copy being 
changed each week, and that all members’ names 
were to follow the display space. 

It was also decided meetings should be held on 
the first and last Friday nights of each month, and 
a committee was appointed by President Anspaugh, 
composed of John Weigel and C. L. Smith, to ar- 
range for holding these sessions at the Cincinnati 
Busimen’s Club. 


New York Hardware Club’s 
Annual Meeting 


At the annual meeting of the Hardware Club of 

New York, March 17, the president, George F. 
Taylor, in his annual address, said that there were 
more resident members than last year, which he 
attributed largely to the efficiency of H. A. Moody, 
chairman of the admissions committee, and his as- 
sociates. 

The total receipts so nearly equal total disburse- 
ments that the cash surplus of more than $25,000 
remains practically untouched, which result is very 
gratifying when it is known that the club has been 
kept up to its usual standard despite the decreasing 
revenue from beverages and the difficulty of main- 
taining the average revenue from the restaurant 
because of the present high cost of supplies. Credit 
for this accomplishment is given to the house com- 
mittee under the chairmanship of Robert G. Thomp- 
son, vice-president, and the wisdom exercised in 
purchasing materials. 

Others mentioned in connection with successful 
administration were A. D. Clinch, treasurer, and 
H. H. Condit, secretary, as well as the board of 
governors. Others who have contributed to the 
success of the club are the efficient superintendent 
and his subordinates, many of whom have been in 
the club’s employ. since 1894. 

Two retiring governors were mentioned as par- 
ticularly deserving of gratitude. Arthur G. Sher- 
man retires after serving continuously since the 
founding of the club, twenty-five years ago, having 
occupied the offices of secretary and vice-president. 
George H. Sargent of Sargent & Co., the dean of 
the hardware trade, retires after twenty-one years’ 
service as governor and in the offices of vice-presi- 
dent and president. 

Members who have died during the year include 
Joseph Gales, a former president; J. Leonard 
Varick, who had held every post of honor in the 
club, including the presidency for two years; J. 
Walter Earle, who Mr. Taylor said would probably 
be occupying the chair now if he had lived; J. D. 


Hardware Age 


and fight to win. The Haas-Shuenk Hardware Com- 
pany started the ball rolling and won a profit as well 
as a victory. You can do the same thing when the 
stove-lid solo starts in your community. We love 
music, but we prefer the robin or the canary as 
an accompaniment to spring poetry, and we are 
with you to a finish in this fight. Go in and Win! 


Foot, an ex-governor, and T. M. Mulry, W. T. Brown, 
J. S. Riegel and G. A. Phelps, all of whom have been 
greatly missed. 

Mr. Taylor called attention to the fact that cou- 
pled with occasional resignations on account of the 
usual change of business locations, there should be 
eight or ten new members added every month, which 
can be readily accomplished if members keep this 
in mind. 

The officers elected by the board of governors for 
the ensuing year are: President, George F. Taylor; 
vice-president, Robert G. Thompson; treasurer, Al- 
fred D. Clinch, and secretary, Harry H. Condit. 


Faulty Bookkeeping Says 
Harvard Man 


HAT there are good reasons for the many fail- 

ures in the retail business is brought out by a 
recent report of Professor Copeland, in charge of 
the investigation into retail merchandising condi- 
tions being made by the Harvard Bureau of Busi- 
ness Resource. Recently the bureau sent out blank 
forms to retailers containing a list of questions to 
be answered regarding the system used in the store, 
tangible workable data having thus far been re- 
ceived from 1100. 

That there is crying need for reforming methods 
is clearly shown in some of the replies. For in- 
stance, Professor Copeland cited one retailer doing 
a business of $5,000 a year who replied as follows 
to the blank form: 

Inventory—Did not take any. 

Purchases of Merchandise—No account. 

Management and Office Salaries—Take no salary; 
family lives out of store. 

Salaries and Wages of Sales Force—Three mem- 
bers of family do all. No wages. 

Wrappings and Miscellaneous Selling Expense— 
No account. 

Wages of Delivery Force—None; do it ourselves. 

Rent—Own my own store. None. 

Final Surplus or Deficit for the Period—Got 
through without having either—New West Trade. 


JAMES T. JONES has become a partner in the Mar- 
ble Arms & Mfg. Company, Gladstone, Mich., ac- 
quiring part of the holdings of F. H. Van Cleve. 
Mr. Jones entered the employ of the Marble Arms 
& Mfg. Company nearly 12 years ago and rapidly 
worked himself to the position of manager with the 
business under the general supervision of W. L. 
Marble. Mr. Jones will continue as manager and 
Mr. Marble will continue to supervise the affairs 
of the company in general. 


MULLER & Puipps (Asia), Limited, of Englewood, 
N. J., who have had a branch office at 35 Robinson 
Road, Singapore, have incorporated this branch as 
Muller, Phipps & Sellers, Ltd., with registered of- 
fices at Singapore. Their business is the represent- 
ing of American manufacturers. H. A. Sellers, 
who was for several years associated with the United 
Engineers, Ltd., will be managing director. 


fron, Steel 
Hardware 
in New 


and Heavy 
Men Meet 
Orleans 


E. A. Yarnelle 


HE eighth annual convention of the American 
Iron, Steel & Heavy Hardware Association was 
held at New Orleans March 27-29, with head- 

quarters at the Grunewald Hotel. It was a most 
successful and enjoyable event from every point of 
view, with an attendance of close to two hundred 
active and associate members, ladies and guests, 
which was considered remarkable in view of the 
long trip involved. A party of about fifty sailed 
from New York City on March 21 on the Southern 
Pacific steamship Antilles and arrived in New Or- 
leans the morning of the twenty-sixth after a most 
comfortable and delightful voyage. Other parties 
journeyed independently or in groups by rail from 
different centers. F. H. Butts of Butts & Ordway 
Company, Boston, Mass., was chairman of the as- 
sociation’s general entertainment committee, with 
Edward Miller of the Peter P. Rowan Company, 
New Orleans, La., as local representative. Mr. 
Miller received co-operation from William Allen, 
manager of the Convention Bureau of the New Or- 
leans Association of Commerce and the most active 
and enthusiastic personal assistance of W. M. Pit- 
kin of A. Baldwin & Co., Ltd., New Orleans, La., 
and Mrs. Pitkin. One of the best known and most 
popular members of thé National Hardware Asso- 
ciation and the Southern Hardware Jobbers’ Asso- 
ciation, Mr. Pitkin is a past mas‘er at handling con- 
vention entertainment. He and his wife are also 
very prominent socially in New Orleans and were 
able to enlist many charming pe.sonal friends in 
making the different functions a success. 

One evening was devoted to an old-time Southern 
plantation night, for which a number of colored 
mammies were secured, together with dialect-story 
tellers and other features of novelty for visitors 
from the North and West. On another evening a 
carnival masque ball was held, very much on the 
order of the Mardi Gras Carnival. This was a very 
elaborate and beautiful affair, participated in by a 
large party which filled the spacious ball room of 
the hotel and was introduced by the ceremony of 
crowning as king of the carnival C. M. Roehm of 
Detroit, Mich., who chose as queen Miss Anita G. 
Butts of Boston, Mass. ; 

Other entertainment features included a walking 
tour through the French Quarter, an automobile 
ride about the city, an afternoon’s sail on the Mis- 
sissippi River, viewing all points of interest along 
the water front, and a golf tournament which oc- 
cupied the day following the close of the conven- 
tion. A formal banquet was held Thursday evening, 
March 29, presided over by retiring President Henry 
Bodevin, N. Langler & Sons of Brooklyn, N. Y., 
who introduced W. M. Pitkin as toastmaster. Other 
speakers included J. H. Alexander, chairman of 
the Louisiana State Conservation Commission; 
President-Elect E. F. Yarnelle, Mossman, Yarnelle 
& Co., Ft. Wayne, Ind.; J. A. Gregg, Nicols, Dean 
& Gregg, St. Paul, Minn.; C. M. Roehm, Roehm & 


Davison, Detroit, Mich, and E. P. Sanderson, E. 
P. Sanderson Company, Boston, Mass. 


Business Program 


The program of the opening session included the 
usual felicitations, greetings and responses after 
which President Bodevin read his annual address. 
The feature of the meeting, however, was an ad- 
dress on the “Business Outlook,” by Frank Baackes, 
general sales agent of the American Steel & Wire 
Company, Chicago, Ill. This was one of the most 
able, comprehensive and stirring speeches ever lis- 
tened to by anyone present. Delivered without 
manuscript, it was surcharged with inspiration, 
conviction and depth of feeling not to be exagger- 
ated. In conclusion, Mr. Baackes referred to his 
German descent. He solemnly declared that hyphe- 
nated Americanism does not exist; that any ques- 
tion as to the loyalty of German-born Americans is 
an insult, and that in a difference with the land of 
his fathers he would fight for the land of his chil- 
dren to the last drop of his blood. The large audi- 
ence listened to Mr. Baackes with almost breathless 
attention and was so moved by his concluding re- 
marks that many were unable to conceal their tears. 

In executive session business was largely of a 
routine character, including the reports of the ex- 
ecutive committee, E. F. Yarnelle, chairman; the 
secretary-treasurer, A. H. Chamberlain, and the 
various working committees of the organization. 
Six active members have been added to the enroll- 
ment during the past year and about fifteen asso- 
ciate. E. P. Sanderson of Boston, Mass., presented 
a most able, thorough and valuable paper on the 
“Remuneration of Salesmen,” leading up to a vig- 
orous endorsement of the profit-sharing system. 
The greatest interest and appreciation was shown 
for Mr. Sanderson’s address. 

Another exceedingly able and helpful paper was 
read by S. L. Orr of the Orr Iron Company, Evans- 
ville, Ind., who discussed the present situation and 
prospects from the viewpoint of the operator of a 
jobbing business. Mr. Orr showed a most excep- 
tional grasp of the facts, influences and possibili- 
ties bearing on the business situation and was 
warmly complimented and thanked by his fellow 
members for the service rendered. 

Appropriate resolutions were adopted referring to 
the death of four prominent members during the 
past year: George E. Enos, Enos & Sanderson 
Company, Buffalo, N. Y.; Samuel Chapin Pratt, 
Beals & Co., Buffalo, N. Y.; John W. Kiser, Phenix 
Horse Shoe Company of Illinois, Chicago, Ill., and 
Frederic S. Merrick, Standard Horse Nail Company, 
New Brighton, Pa. The following resolution was 
also adopted by rising vote and telegraphed to the 
President at Washington: 

“At this most critical and momentous period of 
our nation’s history, when we stand at the parting 
of the ways and may be forced by grim necessity 
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to take steps which will change our relationships 
with the whole world; 

“Be it resolved, That we, the American Iron, 
Steel and Heavy Hardware Association, in conven- 

















F. H. Butts 


tion assembled, do hereby and now, on behalf of our 
entire membership, pledge to the President of the 
United States our whole-hearted support and un- 
wavering loyalty, expressing the conviction that he 
will be wisely guided through these trying times.” 


New Officers 


The following officers were elected for the ensu- 
ing year: 

President, E. F. Yarnelle, Mossman, Yarnelle & 
Co., Fort Wayne, Ind.; first vice-president, F. H. 
Butts, Butts & Ordway Company, Boston, Mass.; 
second vice-president, W. H. Grant, Bonniwell Cal- 
vin Iron Company, Kansas City, Mo. 

Members of the executive committee for three 
years: §S. L. Orr, Orr Iron Company, Evansville, 
Ind., and John S. Proctor, Minneapolis Iron Store 
Company, Minneapolis, Minn. 

For two years, to complete the unexpired term of 
Mr. Grant, E. J. McCarthy of Beals & Co., Buffalo, 
oe 2 

The selection of next place of meeting was left 
to the executive committee and probably will not 
be decided until the fall meeting. A large delega- 
tion returned home by special train, stopping at 
Chattanooga, Natural Bridge, Luray and Wash- 
ington. 

Mr. and Mrs. Pitkin were presented with a large 
handsome silver tray, simply inscribed, in recogni- 
tion of their joint efforts in helping to entertain 
the visitors. 


H. M. OwsLey, formerly general sales manager of 
the Shapleigh Hardware Company, St. Louis, Mo., 
and later with the Bristol Brass Company, Bristol, 
Conn., is again in very active contact with the hard- 
ware trade as general sales manager of the service 
department of the Marlin Rockwell Corporation at 
the plant of the Standard Roller Bearing Company, 
Philadelphia, Pa. A. F. Rockwell, president of this 
organization, is also president of the Bristol Brass 
Company. Mr. Owsley will come quickly in con- 
tact with that growing portion of the hardware 
trade which is handling automobile accessories. 





Hardware Age 


Coming Conventions 


AMERICAN HARDWARE MANUFACTURERS’ ASSOCIA- 
TION, in conjunction with the SOUTHERN HARDWARE 
JOBBERS’ ASSOCIATION, Houston, Tex., April 17, 18, 
19, 20, 1917. Headquarters, the Rice Hotel. F. D. 
Mitchell, secretary-treasurer, Woolworth Building, 
New York. 


SOUTHERN HARDWARE JOBBERS’ ASSOCIATION Con- 
VENTION, in conjunction with the AMERICAN Harp- 
WARE MANUFACTURERS’ ASSOCIATION, Houston, Tex., 
April 17, 18, 19, 20, 1917. Headquarters, the Rice 
Hotel. John Donnan, secretary-treasurer, Rich- 
mond, Va. 

PANHANDLE HARDWARE AND IMPLEMENT ASSOCIA- 
TION CONVENTION, Amarillo, Tex., April 23, 24, 25, 
1917. E. P. Thompson, secretary, Memphis, Tex. 

ARKANSAS RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Hot Springs, May 3, 4, 5, 1917. Grover 
T. Owens, Secretary, Little Rock, Ark. 

THE SOUTHEASTERN RETAIL HARDWARE ASSOCIA- 
TION, comprising the Florida, Alabama and Georgia 
retail hardware associations, will hold conventions 
as follows: 

FLORIDA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION AND EXHIBITION, Tampa, May 8, 9, 10, 1917. 
Walter Harlan, secretary, 44 Boulevard Circle, 
Atlanta, Ga. 

ALABAMA RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Montgomery, May 22, 23, 
24, 1917. Walter Harlan, secretary, 44 Boulevard 
Circle, Atlanta, Ga. 

METAL BRANCH, NATIONAL HARDWARE ASSOCIA- 
TION OF THE UNITED STATES, SIXTH ANNUAL MEET- 
ING, William Penn Hotel, Pittsburgh, Pa., June 1, 
2, 1917. George A. Fernley, secretary, Philadel- 
phia, Pa. 

GEORGIA RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Macon, June 5, 6, 7, 1917. 
Walter Harlan, secretary, 44 Boulevard Circle, 
Atlanta, Ga. 

NATIONAL RETAIL HARDWARE ASSOCIATION CON- 
VENTION, St. Louis, Mo., June 12, 13, 14, 1917. M. 
L. Corey, secretary, Argos, Ind. 

CAROLINAS RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Wrightsville Beach, N. C., June 19, 20, 21, 
1917. T. W. Dixon, secretary, Charlotte, N. C. 


“Kar Eastern Markets For 
American Hardware” 


THE Bureau of Foreign and Domestic Commerce, 

Washington, D. C., has recently published a new 
booklet entitled “Far Eastern Markets for Ameri- 
can Hardware.” 

The Chinese are trying out some of our hardware 
lines now and it is essential that American manu- 
facturers make a good impression. To add to the 
general understanding of the situation, the com- 
mercial attaché at Peking has prepared a detailed 
report on the hardware business of China with chap- 
ters on Korea and Japan. It is the seventh of the 
series on the hardware markets of the world. There 
are 145 pages in the bulletin, many of which are 
devoted to the discussion of the general practice 
governing the trade, although the greater part of 
the report is given over to a detailed analysis of the 
markets for each class of hardware. A copy may 
be had by addressing the Superintendent of Docu- 
ments, Washington, D. C., and inclosing 25 cents 
coin or money order. 
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Trade Conditions and Iron, Steel and Hardware Prices 


NEW YORK 


Office of HARDWARE AGE, 
New York, April 10, 1917. 


(CURRENT business is fairly good in this vicinity, 
4 with temporary hesitancy incident to the declara- 
tion of war, one ultimate effect of which will doubtless 
lead thinking persons, including consumers and mer- 
chants, to conserve resources. The trend of events since 
August, 1914, and especially during the late months, 
has partly prepared the masses of this nation for what 
is now accomplished fact, so that our entrance into the 
war will probably cause much less disturbance in busi- 
ness and finance than if it were of sudden occurrence. 

One way for merchants especially, and manufacturers 
as well, to make affairs snug will be to scrutinize stocks 
critically, and, wherever possible, discontinue odd sizes 
seldom called for, where experienced buyers know goods 
are slow sellers. 

Another phase of this situation is that whereas for 
nearly three years leading producers of raw and semi- 
finished materials and completed merchandise, have been 
giving domestic trade a preference in deliveries, with 
the foreigner second, notwithstanding the enormous 
shipments abroad, this order will at once be reversed. 
The United States Government and Entente Allies are 
going to have immediate and first service to the limit, 
and the home trade will get what is left, some not get- 
ting any at all. The grim fact is, according to recog- 
nized captains of industry, that there are no surplus 
available stocks of anything in this country, whether of 
metals, foodstuffs, or other staple commodities. 


Wire Naiits.—The trade is still greatly behind on 
these products and jobbers are doubtful about catching 
up very much. Business has been quite liberal, yet 
available stocks are comparatively light and likely to 
become more so. Out of store business during March in 
this section was not comparable with previous months, 
but fully up to March in ‘preceding years, the inability 
to get goods booked by manufacturers being a principal 
reason. Jobbers had sold many nails for March de- 
livery but have been unable to get them. 

Wire nails, in store, are still $3.80 and delivered by the 
jobber $3.85 base per keg. 

Cut Natts.—Cut nails continue quite steady, but 
there are no sizable stocks in manufacturers’ hands. 
Export inquiries are fair, but the difficulties in shipping 
hinder the business and with the declaration of war 
will increase. 

Cut nails range from $4 to $4.10 and sometimes to $4.25 
base per keg, according to circumstances. 

Rope.—The price of Manila hemp is very high and 
correspondingly scarce, with none obtainable worth 
mentioning, a few hundred bales being offered occa- 
sionally. The National Government, we are advised, 
is seeking 40,000 bales of medium to high-grade Manila 
hemp fiber for rope making, which naturally tends to 
stiffen a bare market. Transcontinental arrivals from 
the Pacific West Coast are still slow, and it seems to 
be impossible to get any further tonnage through the 
Panama Canal, such fiber from the Philippines as 
comes to the U. S. A. arriving via Pacific Coast ports, 
with steamers plying back and forth like ferryboats. 

The Mexican sisal fiber situation is also in a very 
precarious condition. The Mexican Reguladora Comi- 
sion is selling sisal for April shipment only, declining 
to quote for futures beyond this month. There is a 
prospect of jobbers and other users of these products 
getting short supplies, because the National Govern- 
ment will need considerable quantities of rope and 
when asked for it the makers say they will furnish it 
to the limit of their capacity. 


Manila rope, first grade, is still 2 > e 23c. : 
third grade 21c. haan ber th ill 24¢., second grade 23c. and 


Sisal rope is first grade 20c. and second grade 19c. base 


per lb. 
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Winpow G.tass.—There is a little falling off in 
orders but jobbers are fairly busy. There seems to be 
a period of holding back as though awaiting develop- 
ments. There has been much figuring and estimating 
and should all of it ultimately materialize the head of 
one old house says they couldn’t take care of a fifth of 
it. | The opinion is, however, that much of this con- 
templated business in any event will be held in abey- 
ance for awhile. Stocks are not large and if there is 
much business there will be a shortage. 

Prices are very firm and well maintained on the 
basis of previous quotations, viz.: 

Single thick, first three brackets, A quality, 84 and 3 per 
cent; single thick, first three brackets, B quality, 86 and 5 
per cent; single thick, larger than the first three brackets, 
A and B quality, 83 and 3 per cent; double thick, all sizes 
A quality, 84 and 3 per cent, and double thick, all sizes, B 
quality, 86 and 3 per cent discount. 

SPARK PiLucs.—The Emil Grossman Mfg. Corpora- 
tion, Bush Terminal, Factory No. 20, Forty-first Street 
and Second Avenue, Brooklyn, N. Y., is quoting the 
Red Head Standard spark plug (for Fords) at 40c. and 
all other standard plugs with Vitristone core at 45c. 
each. 


P, WALL MrcG. Suppty ComMpANy.—The P. Wall Mfg. 
Supply Company, Pittsburgh, Pa., quotes as follows: 
Steel gongs for street railways, foot or hood, 25 per 
cent, and spring or locomotive gongs 60 per cent 
discount. Bench oilers are 70 per cent and railroad 
oilers 60 and 10 per cent discount. 


GARMENT HANGERS.—The Wire Goods Company, 
Worcester, Mass., is quoting common garment hangers, 
17 in. No. 0410 at $3 per gross. 


CHARLES PARKER COMPANY.—The Charles Parker 
Company, Meriden, Conn., is quoting box and side mills 
at net prices instead of by discount as previously. 
Other new prices are as follows on pipe vises, viz.: 

No. 87 series, 45 per cent; No. 870 series, 30 per cent; 


competitive combination 55 and 5 per cent, and Trojan 30 and 
10 per cent discount from list. 


New prices on parallel vises are as follows, viz.: 


Victor 5 per cent premium on list; Regular, net list; 
Eclipse 20 per cent; combination pipe 45 per cent and Tro- 
jan 30 and 10 per cent discount. 


L. & I. J. WHite Company.—The L. & I. J. White 
Company, Buffalo, N. Y., is now quoting as follows: 


Carpenters’ adzes, $18 per doz. and plain ship adzes 4-44 
in. sut, $22.50 per doz. Hand axes 4-5 in. cut are $13.50 and 
ship axes 6-7 in. cut, $27 per doz. net f.o.b. Buffalo. 


SHELBY SPRING HINGE CoMPANY.—The Shelby 
Spring Hinge Company, Shelby, Ohio, is quoting ad- 
vanced prices as follows: ' 


Ceiling hooks 65 per cent; hat and coat hooks 65 and 10 
per cent; Buckeye all steel holdback screen door hinges, No 
777, sheet steel holdback hinges and No. 888 non-holdback 
hinges, all per gross at $8; chief ball-bearing floor hinges 65 
and 5 per cent; ball-bearing spring butt hinges 45 per cent 
and adjustable screw door hinges 7@ per cent discount. 

MEASURING TAPES.—Wiebusch & Hilger, Ltd., 106-110 
Lafayette Street, New York City, quote Chesterman’s 
metallic tapes, No. 34L, at 5 per cent discount, and 
Chesterman’s steel measuring tapes, No. 1038L, at 20 
and 7% per cent discount. 


Bo.tts.—The Parker Supply Company, 785-787 East 
One Hundred and Thirty-fifth Street, New York City, 
quotes its anchor bolts or screw anchors at 75 per cent; 
expansion bolts, lag screw type, 75 per cent; machine 
bolt type, 60 per cent; toggle bolts (plain), 65 per cent, 
and reversible toggle bolts, 40 per cent discount. 


CAsTEeRS.—The M. B. Schenk Company, 84 White 
Street, New York City, quotes Gem casters, roller 
bearing, at 50 per cent; steel Gem, roller bearing, 60 
per cent, and Yale casters, double wheel, low list, 25 
per cent discount. 


(Continued on page 72) 
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From Many Sources 


The Training Problem 


BEDIENCE is not instinctive, as any father of 

a family can testify. There are, to be sure, 
American families in which the habit of obedience 
has been enforced for several generations and dis- 
cipline has been one of the gifts of inheritance. But 
the number of such families has been rapidly de- 
creasing under modern social influences. The sol- 
dier must be taught obedience. That is the chief, 
though not the only, object of military training. 
The hardest problem this nation confronts on the 
threshold of war is not the recruiting of soldiers, 
but their training. It is useless to wail over neg- 
lected plans. We must face the situation that exists. 

Within a year there must be nearly 40,000 officers 
in our army. We have now only a small fraction 
of that number, and even in the regular army there 
is scarcity of officers competent to take hold of a 
body of men and instill in them the principles of 
obedience and discipline and the rudiments of mod- 
ern military science. But the regular army man, 
no matter how limited his practice may have been 
in that kind of work, is in the way to master it 
quickly. With the reserve officers the task will be 
harder, but they will all have had some sort of 
training before they begin to train others. There 
will be no question of getting the number of men 
required. Every intelligent citizen knows that uni- 
versal obligation to military service has always 
been the rule in this country, as it must be in a 
democracy. But the training will:require the ut- 
most devotion to duty on the part of officers and 
men. 

Now is the time when the value of a system of 
compulsory military training for all able-bodied 
young Americans must be clear to the most ob- 
durate advocate of peace. The military training of 
citizens does not mean militarism. It means the 
perpetual protection of citizenship. But we must 
now get along with raw troops trained as quickly as 
possible. The work can be done. There is no prob- 
lem in the situation that cannot be solved, but in 
the future we must have a permanent army of 
trained citizens that will be ready for any emer- 
gency. 

—New York Times. 


First Quarter’s Business 


Mortality 


With business continuing remarkably active and 
profitable, the country’s commercial mortality re- 
mains relatively moderate, insolvencies during the 
first quarter of 1917, exclusive of banks and other 
fiduciary suspensions, numbering 3937 and supply- 
ing liabilities of $52,307,099. This is the best nu- 
merical exhibit for the period since 1910, when there 
were 3525 failures, and the sum of money involved 
is smaller than in all years back to 1909, which dis- 
closed an indebtedness for the first three months of 
about $44,500,000. The present figures contrast 
with 5387 defaults for $61,492,746 last year; 7216 
for $105,703,335 in the opening quarter of 1915— 
the maximum point on record—and 4826 reverses 
in 1914 for $83,221,826. 
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The improvement in the business mortality, as 
compared with 1916, extended to manufacturing, 
trading and other commercial lines. Trading insol- 
vencies made the most satisfactory showing, with a 
27 per cent reduction in number, from 3860 to 2821, 
and a 32 per cent contraction in amount, $20,908,- 
655 against $31,048,161, while among manufacturers 
failures were fewer by 25 per cent, 937 in compari- 
son with 1243, and the liabilities fell from $23,807,- 
210 to $20,082,297, or 16 per cent. In the class em- 
bracing agents, brokers and other concerns not 
properly included in either of the two leading divi- 
sions, defaults numbered 179 against 284 last year, 
a decrease of 37 per cent, but several reverses of 
exceptional size swelled the aggregate debts to $11,- 
316,147, against $6,637,375 in 1916. Banking sus- 
pensions were about the same in number as in the 
previous year, 16 against 17, yet the sum involved 
was considerably larger, $7,268,000 contrasting 
with $4,220,000. 

—Dun’s Review. 


Patten for Patriotism, To 


Quit Speculation 


‘HICAGO, April 8.—James A. Patten, who an- 

nounced five years ago that he had retired from 

the field of speculation, is retiring again—this time 

for “patriotic reasons.” Accompanying him are 

Arthur Cutten, Charles Lewis and other big traders 
on the Board of Trade. 

“I believe speculation must cease in this critical 
situation, and that cash demand alone govern all 
commodity markets,” he said. “The supply of 
wheat seems near exhausted. I am against the gov- 
ernment fixing maximum prices for commodities, 
as has been suggested, because high prices are the 
best incentive for the farmer to intensify produc- 
tion.” 

—New York Tribune. 


“Ad” Men Plan to Raise Five 
Billions in Week 


CHICAGO, April 8.—The National Advertising 

Advisory Board, at a meeting to-night, sent a 
telegram to Secretary of the Treasurer McAdoo, 
suggesting a plan for raising $5,000,000,000 for the 
government in one week, to be known as Old Glory 
Week. The telegram asserted that the loan could 
be subscribed through the advertisers’ plan at a sav- 
ing of $25,000,000 a year for the term of the loan. 
It was suggested that the loan could be floated at 
3 per cent interest instead of 31% per cent. 

The plan contemplates the use of Old Glory Week 
for stimulation of recruiting for the army and navy 
and the spreading of American spirit. The tele- 
gram, which is signed by Herbert S. Houston, chair- 
man, of New York, and William N. Rankin, vice- 
chairman, of Chicago, said: 

“The members of the National Advertising Ad- 
visory Board unite in giving it as their judgment 
that at a cost of not to exceed $1,000,000 for paid 
advertising this loan can be oversubscribed. At five 
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davs’ notice we will deliver actual advertisements 
and complete plans. Our board gives its services 


to the nation cheerfully without compensation.” 
—New York Tribune. 


Defense on the Farms 


URING the next six months the farmers of the 

United States will play a critical part in the 
war. On behalf of the Government, Secretary of 
Agriculture Houston’s appeal to them was timely. 
As he said, the world at large, as well as our own 
consumers, must rely more strongly on them this 
year than ever before, and the greatest service re- 
quired of our agriculture is an enlarge production 
of the staple food crops. 

The unfavorable report as to winter wheat, which 
indicates a yield 50,000,000 bushels smaller than 
last year’s short crop, is a direct warning that ex- 
traordinary efforts must be made to replenish the 
world’s food supply. In this direction the Govern- 
ment does well in exercising an active influence by 
laying the case plainly before the farmers. Where 
winter-wheat conditions are bad, its advice is to 


63 


reseed to spring wheat in the northern belt and to 
plant corn in the southern belt. In any event, it 
can assure the farmers that they will receive high 
prices. 

In the existing situation the question of farm 
labor is most serious. Last year the farming in- 
terests faced it in the most acute form they had 
ever known, and the growing competition among 
employers in large industrial centers to-day still 
further complicates the problem of speeding up pro- 
duction on the farms. An industry so little organ- 
ized and so unaccustomed to co-operation on large 
business lines as agriculture is under an immense 
disadvantage in the labor market. 

The railroads and the Government can help in 
the mobilization and distribution of man power, but 
the time is short if the farms are to be made to do 
their full share in the national defense and in 
hastening the end of the war. Nothing truer has 
been said than the remark of State Agricultural 
Commissioner Wilson at the Syracuse conference 
that farm labor promises to rank in importance with 
military service. Europe has fully learned that les- 
son in the last three years. 

—New York World 
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Congress and the War Problems 





By W. L. CROUNSE 


WASHINGTON, April 7, 1917. 


RESIDENT WILSON, at eleven minutes past 
P one on the afternoon of April 6, signed the 

most momentous document placed before him 
during the turbulent four years and one month of 
his administration, a joint resolution declaring that 
a state of war exists between the United States 
and the Imperial Government of Germany. In all 
the legislation at this grave crisis both Congress 
and the President have been careful to emphasize 
the fact that the United States is not at war with 
the German people but only with the German gov- 
ernment. It’s a clear distinction, for the greatest 
conflict of all time may end when the German peo- 
ple assert their own rights, throw off the yoke 
of the Hohenzollerns, and join the great procession 
of constitutional democracies. 


Much Money and Many Men Needed 


Since the passage of the war resolution things 
have moved rapidly. Secretary McAdoo has sub- 
mitted estimates for billions, with a single stroke 
of his pen placing the United States in the same 
category with England, France and Germany as 
one of the big spenders of the world. 

The General Staff of the Army has worked out 
a project fer the recruiting and equipment of a 
million men in installments of 500,000 each. This 
would be a big order even for Germany, but we 
have a man’s size job on hand and must prepare 
ways to do big things. 

So stupendous is the problem of supplying this 
great army with war material that the President 
and his advisors are now seriously contemplating 
adding another office to the Cabinet, namely, that 
of Secretary of Munitions. Already the Washing- 
ton correspondents are juggling with the names of 
half a dozen big men for this job, including Secre- 
tary of the Interior Lane, General Goethals, who 
dug the Panama Canal, E. R. Stettinius, of the firm 
of J. P. Morgan & Co., who has had much to do 
with the handling of the contracts for the produc- 
tion of munitions in this country for the belligerent 
countries of Europe, Edward N. Hurley, former 
chairman of the Federal Trade Commission, and 
Howard E. Coffin, of the Council of National De- 
fense. 


Congress to Decide on New Cabinet Place 


The proposition is not popular in all quarters, 
for War and..Navy Department officials are natur- 
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ally a little jealous of their time-honored preroga- 
tives, but it may go through, nevertheless. What- 
ever the Administration’s view of the matter, how- 
ever, it must submit the question to Congress, which 
just now is about the busiest deliberative body on 
earth. 

All speed records were broken in the organization 
of the House last Monday, when Speaker Clark was 
re-elected in just one hundred minutes after the 
assembling of the new Congress. The House lead- 
ers didn’t stop there, however, but rushed through 
the reorganization of the principal committees with- 
out taking a breath. 

The chairmanships of the leading committees 
were left undisturbed, but in deference to much 
criticism that the House in the last Congress was 
dominated by southern chairmen, quite a number of 
the less influential committees were assigned to 
northern men. The change is not important and 
was obviously made for sentimental reasons only. 


Minority to Have More Places 


Another reform effected is of considerably more 
importance. Larger representation was granted to 
the minority, a concession that was obviously due 
when it is remembered that the Democrats have no 
more members in the House than the Republicans 
and control its organization solely because they were 
able to secure the co-operation of four out of the 
five Representatives who do not belong to either 
of the old-line parties. 

In the last Congress the Ways and Means Com- 
mittee, for example, was made up of 14 Democrats 
and 8 Republicans. As reorganized, it will consist 
of 13 Democrats and 9 Republicans, but it will still 
have a Democratic majority of 4, which, presuma- 
bly, will be sufficient to enforce low tariff policies. 

Chairman Kitchin continues to hold the reins in 
the Ways and Means Committee and 9 of his Demo- 
cratic colleagues have been reassigned to their old 
jobs. Little or no change has been made in the 
Republican membership. 

The reorganization of this committee, therefore, 
does not foreshadow any important change of pol- 
icy; in fact, there is little prospect that the present 
Congress will deal with any revenue questions on 
other than a war basis. Money to keep the army 
and navy going must be supplied and all problems 
regarding the incidental protection of the indus- 
tries of the country will be postponed until peace 
is declared. 
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Will Follow England on Taxation 


According to present plans the United States will 
take a leaf out of the British book when it comes 
to providing revenue to carry on the war. The 
income tax, the excess profits tax and the internal 
revenue will all be boosted and will be made to 
produce many hundred million dollars more than at 
present. 

The income tax exemptions are to be reduced, the 
probability being that every unmarried person hav- 
ing an income of $1,000 per annum will be asked 
to contribute 1 per cent, while the exemption for 
married persons will be fixed at $1,500. It is pos- 
sible that the present tax of 2 per cent on incomes 
ranging from $3,000 for unmarried persons and 
$4,000 for married persons up to $20,000 will be 
raised to 3 per cent, while the surtax above $20,- 
000 will be very heavily increased. 

There is no basis for the socialistic proposition 
which it has been rumored Congress would adopt 
providing for the confiscation of all incomes in ex- 
cess of $200,000 per annum. It would not be sur- 
prising, however, if the Treasury would scoop in 
as much as 50 per cent of all incomes above $1,000,- 
000. However, you and I don’t need to worry about 
that. 


Excess Profits Tax to Go Higher 


But the really big boosting will come when Con- 
gress takes up the excess profits tax. This feature 
of the program is of special importance to the busi- 
ness men of the country as it will make a severe 
draft upon every form of moderately successful en- 
terprise. 

Under the present law a tax of 8 per cent is levied 
upon the profits of corporations and partnerships in 
excess of 8 per cent plus $5,000. The new project 
may reduce the $5,000 exemption somewhat but it 
will certainly raise the rate of tax above 8 per cent. 
Inasmuch as neither House nor Senate Committee 
has acted, there is nothing but speculation to go 
upon; nevertheless, there are very well-defined ru- 
mors that the excess profits tax will be fixed at 25 
per cent, or more than three times the present rate. 

In defense of this plan it is pointed out that in 
Great Britain 60 per cent of all profits are now re- 
quired to be paid into the treasury of the empire. 
The point is also made that the entry of the United 
States into war will mean additional profits for many 
manufacturers, although the rate of these profits 
will be regulated, directly or indirectly, so that they 
will fall far below the gains made on the business 
American manufacturers have heretofore done for 
the Allies. 

There is also some talk of increasing the 121% per 
cent tax now paid on their profits by munitions 
manufacturers. Whether this project will be car- 
ried through will depend largely upon the amount 
of the excess profits tax. It is conceded that too 
much taxation will have a discouraging effect upon 
munitions makers, many of whom are working on 
a more or less experimental basis. What with diffi- 
culty in meeting foreign specifications, losses due 
to rejections, increasing costs of materials and labor 
more than one concern that has undertaken foreign 
contracts sincerely regrets it and would quit the 
game if saddled with additional taxes. 


Stevens Bill Reintroduced 


Make way there for House Bill 212, “to protect 
the public against dishonest advertising and false 
pretenses in merchandising”! Prepare to consider 
once more the price maintenance bill, gentlemen of 


the House Committee on Interstate and Foreign 
Commerce! 
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Promptly on the opening day of the new Congress 
Representative Dan V. Stephens, of Nebraska, rein- 
troduced this now famous measure, declaring that 
he will use his best efforts to secure its enactment 
at the earliest possible date. He thinks it too early 
to predict whether any material progress will be 
made at the special session now under way. 

Although we are in a new Congress we find the 
same old line-up in the House Committee on Inter- 
state and Foreign Commerce, however, and it’s a 
ten-to-one shot that no vote will: be taken at the 
present session. Adamson, of Georgia, has been 
reassigned to the chairmanship of the committee 
and nine of his former Democratic colleagues have 
also been reappointed. 

Representative Stephens holds his old job, and by 
reason of the retirement of two Democratic mem- 
bers he now holds fourth place instead of sixth as 
heretofore. This change is not significant, how- 
ever, and to all practical intents and purposes the 
price maintenance fight will be fought on the same 
old battleground with the same generals on each 
side and under the same conditions as during the 
last Congress. 


Friends of Bill Full of Pep 


The friends of the Stevens bill have come up 
smiling for the new round. They are full of con- 
fidence, and declare they will surely win in this 
Congress. This is the right spirit, for nothing 
counts like nerve in the big Congressional game. 

So far as I can learn, nobody wants hearings on 
the price maintenance bill in the House Committee. 
It is only a few months since the committee took a 
big volume of testimony for and against the pend- 
ing measure and the few changes in membership 
would not justify going again over the same ground. 
All the evidence taken is in print and is therefore 
easily available to the new members. 

The work of the advocates of the Stevens bill in 
this case will be chiefly that of bringing pressure 
to bear upon individual Congressmen and Senators 
and fer this purpose the promoters of this legisla- 
tion have an extraordinarily developed machine. 
Whether they win or lose in this Congress there 
will be plenty of ginger in the campaign. 


“Honest Paint” to Come Up Again 


I hear that Senator Kenyon, of Iowa, will rein- 
troduce his well-advertised measure, the Honest 
Paint bill. A movement is also said to be on foot 
to have this measure presented in the House in 
order that it may be considered simultaneously in 
both bodies. I doubt very much, however, that 
either House or Senate Committee will act on this 
bill at the special session. 

Sentiment for a reasonable bill requiring retail 
packages of paint, linseed oil, turpentine and allied 
products to bear labels correctly describing their 
contents, has been steadily growing since the first 
of these measures was presented in Congress a dec- 
ade ago. The passage of State laws requiring the 
labeling of these products to show formulas, etc., 
has helped the campaign along, and, judging by 
the views expressed by some of the largest paint 
manufacturers, has done the honest producers no 
harm. 

About the only argument against a paint labeling 
law is that upon which so many changes were rung 
when the Kenyon bill was under consideration be- 
fore the Senate Committee on Manufactures, name- 
ly, that the placing of a formula on a package of 
paint may mislead a consumer who is not an expert 
paint ‘man. This is about as gauzy as they make 
"em. ; 

Granting that once in a thousand times a formula 
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label might fail to convey an idea concerning the 
contents of any particular package to the mind of 
a purchaser, it must be admitted that in the other 
nine hundred and ninety-nine cases the buyer will 
find it wholly intelligible and altogether satisfying. 


Dealers Not All Fools 

But don’t forget that the consumer is not the only 
man to be protected by an honest paint law. There 
are others. 

No consumer was ever prosecuted for buying a 
retail package of bad paint, but a whole lot of 
honest retail merchants have been indicted and 
fined and have narrowly escaped going to jail be- 
cause they sold paints which they had every reason 
to believe were legitimate products but which turned 
out to be frauds. Many a hardware retailer has had 
an experience he would like to forget as the result 
of selling paint which he believed to. be good but 
which afterward turned out to be bad. If the paint 
had been labeled he would have had sense enough 
to know whether it was good or not, and if the 
package bore a good label which its contents didn’t 
live up to, the manufacturer’s guarantee, provided 
by the Kenyon bill, would have amply protected him. 

The trouble with most of the arguments against 
the Kenyon bill is that they deal only with the manu- 
facturer and consumer. There’s a hard-working lit- 
tle middleman in there who is entitled to protection, 
and if the Kenyon bill is enacted into law he will 
get it. 

Commission Kills Scheme to Boost Charges 

The Interstate Commerce Commission has just sat 
down upon a clever scheme by which the railroads 
in Western Classification territory proposed to boost 
the charge for loading and unloading less-than-car 
load lots of merchandise transported at carload 


Mohawk Valley Retail Hard- 


ware Association Formed 


HE retail hardware merchants of Ilion, Herki- 

mer, Frankfort and Mohawk, New York State, 
have organized an association for the treatment 
of local problems and for close and friendly co- 
operation. The name of the new organization will 
be the “Mohawk Valley Retail Hardware Associa- 
tion.” Officers were elected as follows: 

President, Frank E. Pelton of Pelton Bros., Her- 
kimer; vice-president, George Winckle of the Whip- 
ple-Winckle Company, Inc., Frankfort; secretary 
and treasurer, R. F. Watkins of Ilion Hardware 
Company, Ilion. 

The Mohawk Valley is one of the most fertile 
farm sections in New York State and in addition the 
particular section covered by the association just 
formed is very much in the public eye at present, 
Ilion being the home of one of the largest American 
rifle factories, the Remington Arms, U. M. C. Com- 
pany. Two large steel goods factories are located 
at Frankfort, and Herkimer is the home of several 
well-known furniture factories Mohawk is a resi- 
dential village and the junction point between the 
busy trolley lines of Otsego Valley and the Utica- 
Little Falls branch of the New York State Rail- 
ways. 

Splendid working conditions prevail in the Mo- 
hawk Valley section and business in every line has 
prospered wonderfully there, particularly during 
the past two years. 
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rates. The matter is of special interest to retail 
merchants, who receive many shipments on this 
basis. 

The existing rule of the Western Classification 
provides for the assessment of these charges at the 
rate of 114 cents per 100 lb. on the actual weight of 
the shipment. The railroads, however, proposed to 
change this rule so that the charges would be based 
on the carload minimum weight, which is quite an- 
other thing. 

When this change was proposed a series of sten- 
torian protests went up from all over the country, 
whereupon the commission suspended the rule for 
investigation. The carriers, when called upon to 
present their side of the case, declared that the 
present rule was really intended to assess the load- 
ing and unloading charge on the basis of the carload 
minimum and that the amendment was promulgated 
merely to remove any uncertainty in this respect. 


Not the Way to Do It 


The commission couldn’t see it. “It is clear,” 
says the commission’s report, “that reasonable 
charges may be assessed for the service of loading 
and unloading but there is no apparent reason for 
basing such charges on the carload minimum weight. 
The amount of the service performed for the trans- 
portation charge does not vary substantially with 
the variations in the weight of shipments below the 
minimum, while the amount of the service per- 
formed in loading and unloading varies directly 
with the quantity of freight in the car. 

“The reasonableness of such charges depends on 
the service performed on the traffic actually handled. 
If the compensation to respondents is insufficient to 
cover the cost of the service, the method proposed is 
not the proper course to remedy that condition.” 


Homes, house furnishings and mechanics’ tools’* 
for the greatly increased population of this district 
are problems to which the civic authorities and the 
merchants are devoting themselves and the hard- 
ware trade has and will play an important part in 
all these matters. 


St. Louis Jobber Appointed 


on War Committee 


On the committee recently created for the pur- 
pose of mobilizing the commercial interests of the 
country, in order to provide for a more economical 
and effective distribution of commodities during the 
war, Wallace D. Simmons, president of the Simmons 
Hardware Company, St. Louis, Mo., has been ap- 
pointed a member by President Wilson. A. W. 
Shaw, Chicago, publisher of System; E. F. Gay, 
professor of economics at Harvard University, and 
Doctor Hollis Godfrey, president of Drexel Insti- 
tute, are also on the committee. There will be 
two other members, who will be chosen in the near 
future. 


FREDERICK W. DIBBLE of Glen Ellyn, IIl., mana- 
ger of the Union Horse Nail Company, Chicago, 
Ill., died at a sanitarium in Kenosha, Wis., recently. 
Mr. Dibble had been suffering from a nervous 
trouble for some time, and had been at the sani- 
tarium only four days. He is survived by a widow 
and one son, David C. Dibble. 



















































Columbus Firm in Modern Building 


Schroedinger-Marr Company Specializes in Arrangement 


The entrance to the Schroedinger-Marr Company, showing mezzanine windows 


HE new store of the Schroedinger-Marr Com- 
pany, Columbus, Ohio, is universally conceded 
by visitors, who have inspected other establish- 

ments like it, to be one of the best arranged that 
they have ever seen. 

The main entrance of the store is on High Street, 
in one of the busiest parts of the city, and the loca- 
tion is such that the cash trade of both city residents 
and transients is a very important part of the firm’s 
business. With the idea in view of drawing on this 
particular patronage special attention is paid to the 
attraction display of goods inside the store and in 
the display windows. ’ 

To get a more comprehensive idea of the general 
arrangement it is necessary to first give the di- 
mensions of the building. The ground floor display 
and sales room is L shape, the total length being 
187 ft. For the first 100 ft. it is 20 ft. wide, the 
remaining 87 ft. being 40 ft. wide. The basement 
has the same dimensions. The second, third and 
fourth floors are all 40 x 187 ft. 

The front window display was designed by W. L. 
Jacobs, former general manager of the company, 
who was compelled to resign a short time ago on 
account of ill health. The arrangement is not only 
unique in utilizing the limited space provided, but 
the system employed reduces the cost and time of 
dressing the windows to a minimum. 

The front of the store, as stated before, is only 
20 ft. wide. This is recessed to a depth of 14 ft. 
An eight-foot entrance leaves six feet on both sides 


for front window displays. The space between each 
side of the entrance is utilized by extending it out 
toward the street and inserting a glass panel in 
front. The general arrangement gives a maximum 
of glass surface, which if further augmented by 
having a mezzanine floor above the first floor show 
windows, in which only conspicuous articles, such 
as lawn chairs, swings, etc., are displayed. 

Space inside the side windows is greatly increased 
by an extension 20 in. wide, or sufficient to accom- 
modate one display panel that can be seen from the 
front of the window. This does not encroach on the 
side window display space. 

A distinctive feature of the front window dis- 
plays is the arrangement for dressing the windows 
in the store, so that the window dresser only has to 
enter the window to dress the floors. This is ac- 
complished by means of removable panels, or frames, 
that can be covered with any colored cloth or burlap. 
A narrow passage way is provided on each side, 
with entrances from the store. When it is desired 
to make any changes in the display the clerk has 
only to remove the panel through the passage ways 
on the sides. The panel is then dressed in the store 
and simply snapped into place when completed. This 
idea saves a great deal of time and labor and at 
the same time affords a better opportunity for mak- 
ing a more attractive display. In this way it is also 
not necessary to re-dress the entire window each 
time changes are made. ? 

On entering the store the customer finds on the 
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Something for everybody here 
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right-hand side a complete display of bathroom fix- 
tures. Each one of these fixtures is numbered. The 
stock is carried in drawers below the display boards. 

‘Next to this department is the cutlery show-case. 
A full line of table cutlery is displayed in a glass 
show-case having three shelves; the selling stocks 
is carried in drawers behind the counter. 

Samples of pocket knives are carried on plush- 
covered panels that are suspended on hooks. These 
panels are placed on the counter from which the 
customer makes his selection. The stocks are car- 
ried in drawers that the removable panel conceals 
when in place. All knives are numbered with prices 
plainly shown. In fact this same system is em- 
ployed throughout the store, except on heavy hard- 
ware, machinery and building supplies. 

On the left at the entrance, the housewife is at- 
tracted by the line of specialties, such as coffee per- 
colators, tea urns, thermos bottles, etc. Next to 
this section is an apartment set aside for carpen- 
ters and machinists’ tools. These are displayed on 
removable panels the same as the pocket cutlery, 
with stocks carried behind the display frames in 
drawers, or above in boxes on shelves. 

Builders’ supplies, such as locks, hinges, etc., oc- 


Paints and brushes 


cupy two sections on the same side, with the same 
system employed for display and sales purposes. 
Only the smaller articles are carried, in stock on 
the main floor, as this particular branch of the busi- 
ness has a special department set aside for it on the 
second floor intended mainly for serving building 
contractors. 

The rear end of the first floor, which is 40 x 87 
ft., is used for displaying pumps, lawn swings and 
heavy hardware. 

The cellar is used for storage purposes where 
roofing, paints, machinery and general mill supplies 
are carried in stock. All inbound and outbound 


Ohio Business Associations 
Organizing 

AFEW weeks ago James B. Carson, secretary of 

the Ohio Hardware Association, met with F. M. 

Torrence, secretary of the Ohio Association of Re- 


tail Lumber Dealers, and M. H. Rosenthal, secretary 
of the Retail Clothiers Association, at the Miami 


69 


shipments are made through the rear of the store 
that opens on an alleyway. 

About one-half of the second floor in the front is 
used for displaying all kinds of kitchen utensils, 
stoves and ranges, washing machines and dairy 
equipment. At the rear are the office and the build- 
ers’ supply department. The samples in the build- 
ers’ supply department are all well displayed under 
natural light in the daytime, and at night and on 
cloudy days there is an abundance of electric light 
provided. The manager’s office in this department 
and the plan room are close to the sample room. 
The stocks in this room are arranged on three tiers 
of double-faced shelves, running parallel with a long 
ladder between each section. This makes it con- 
venient for the stock men to select goods from the 
shelves on either side without trouble. All locks 
and finishing hardware are of the P. & F. Corbin 
Company’s make; all butts of Stanley manufacture 
and all paints from Lowe Bros., Dayton, Ohio. 

The third and fourth floors have not yet been 
completely fitted up and are now used mainly for 
storage purposes, but it is the intention of the com- 
pany to use them for different departments as soon 
as the proper fixtures are received. 


show great variety : 

Metal ceilings not only give each storeroom a neat 
appearance, but in connection with the Grinnell au- 
tomatic sprinkler system installed throughout the 
building, they have greatly reduced fire insurance 
premiums. 

All of the fixtures were designed and manufac- 
tured by the J. D. Warren Mfg. Company, Chicago, 
Ill. 

In conclusion it should be noted that the Schroed- 
inger-Marr Company does not confine itself strictly 
to hardware lines, but handles internal combustion 
engines, farm and garden tools, sporting goods, 
seeds, etc., and has lately added a line of Victrolas. 


Hotel in Dayton, and drafted a constitution and by- 
laws for a federation of the State retail associa- 
tions. The membership of this federation is limited 
to the presidents and secretaries of the different 
Ohio associations and the object of the organization 
is to secure greater results from organized effort by 
working together. In this way the membership of 
all the organizations is back of the work instead of 
the membership of just one organization. 

















The Nation at War 


HE President in a ringing message, full 

of lofty purpose and unequivocal in its 
appeal to the national spirit, summoned 
Congress and the American people to the 
highest undertaking that has been put before 
them since the Civil War. This country has 
not wanted war with Germany. Its people 
for more than two years have suffered provo- 
cations which a hundred years ago, in days 
of comparative weakness, but yet days of un- 
diluted Americanism, would have brought on 
war quickly. And now at last there is the 
reckoning with a long restrained wrath, of 
which an aggressor, whether nation or indi- 
vidual, needs always to beware. 

Whatever may be said in detail of the di- 
rect or the devious train of events that has 
brought us into the war, all comes back to 
this: It is not possible for this nation to re- 
main a spectator in a war that is to decide 
whether the American type of liberty is se- 
cure in the world. Before the Civil War, the 
greatest American saw that this nation could 
not endure half slave and half free. It is 
likewise evident now that the world cannot 
long go on part free and part in the hands of 
autocrats who lately last of all have tried to 
impose their will on this country. 

That the United States is not prepared for 
war is well known. But now every resource 
will be drawn upon so that the scourge may 
not long rest upon the land. No man can say 
what loss and what suffering must be en- 
dured. The declaration by Congress finds the 
country able and willing to back the Presi- 
dent with money without limit. Of metals 
there is no lack and will be none, but time 
alone can make ships and guns and munitions 
measure up to the need. In organization, in 
unification and in making fully effective 
every resource, the United States should be 
far quicker to take its lesson from Germany 
than were the Allies. Many of the best minds 
in American industry have been at the com- 
mand of the Government for months. If 
their advice has been only partly acted on, 
hecause of divided counsels on the need of 
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making ready, no more time should now be 
lost in turning their talents to account. 

It will be a mistake if any in authority 
enter the war with the thought that the vast 
majority of the leaders in industry, especially 
in industry that deals directly with the imple- 
ments of war, take any less patriotic attitude 
than the vast majority of citizens in other 
walks of life. This is the American people’s 
war. They have had all opportunity in these 
months to count its cost and all should be 
prepared to sacrifice. Burdens should be ad- 
justed according to ability to carry them. 
Heavily increased taxation is to be expected, 
but it should go all along the line. The steel 
and metal-working industries may be de- 
pended on to respond to every call, as was 
promised two months ago when the severing 
of diplomatic relations with Germany showed 
war to be near. Government work will be 
crowded ahead everywhere ; Government con- 
tracts will be executed at prices far below the 
current market. 

The Government’s hand will be laid upon 
manufacturing and commerce, upon fuel and 
food supply, upon all the nation’s activities, 
in a way little dreamed of as the people have 
gone on in the even tenor of peace. The new 
adjustments will be many and far reaching, 
as has already been foreshadowed in the new 
war-time alignment of government and in- 
dustry in Europe. Not only is the aloofness 
of the United States from Old World political 
problems at an end, but a new day has come 
in the commercial and all other relations of 
this country and the Entente Allies. 


Necessity for Military 


Census 


HE listing of technical experts and the 

setting down of data on their training 
and experience, now being carried on by 
governmental and volunteer agencies, demon- 
strate that a vital lesson has been learned 
from the belligerent countries. It is empha- 
sized by the experience of our own industries 
that have been engaged in munitions manu- 
facture. The lesson is that adequate atten- 
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tion must be paid to determining whetner 
certain applicants for enlistment in the field 
forces could not be of greater national serv- 
ice at home. 

Connecticut has been producing, according 
to Governor Holcomb, 55.4 per cent of the 
munitions made in this country in the last 
two years, and in no State have the industrial 
leaders gained a more comprehensive knowl- 
edge of the time and effort required to or- 
ganize a shop force that can produce in large 
quantities while maintaining high quality of 
product. By vote of its Legislature, Connec- 
ticut has made a military census of its entire 
male population and has on record the experi- 
ence, present occupation and military avail- 
ability of each man. It is probably true that 
the United States will not have occasion to 
call to the colors a sufficient number of men 
to disrupt industry, as was done in England 
and France. Yet it has ever been the case in 
American war history that skilled mechanics 
have been among the first to feel the urge of 
patriotism and present themselves for enlist- 
ment. In the present effort to increase enlist- 
ments in the army, navy and national guards 
of the various States, only single men are ac- 
cepted, as a rule, and this serves somewhat 
to prevent an undue proportion of machin- 
ists and other skilled mechanics in the field 
forces. Yet those who have observed the 
class of men now enlisting, and more partic- 
ularly those enrolling in the home guards 
teing organized in so many States to replace 
the national guard, are impressed with the 
need fcr much discretion on the part of the 
officials in charge of this work. 


Probably the men most interested in this 
phase of our preparedness campaign are the 
managers of the industries which will be first 
called upon if military activities assume the 
scale indicated by current events. They have 
watched with a feeling of dismay, almost of 
chagrin, the breaking up of large organiza- 
tions that it took ten or twelve months to 
gather and which, at the end of two years or 
more, were only beginning to be welded into 
loyal and efficient producing units. For three 
months or more the disruption of these work- 
ing forces has been going on, and as this is 
written the completion of foreign munitions 
orders is causing the laying off of thousands 
of hands each week. Already night shifts 
have almost disappeared and overtime on the 
day shifts will soon be rare. The March re- 
ports of the Massachusetts labor bureaus 


show a rapid change in the supply of machin- 
ists. The supply of tool and gage makers is 
not yet adequate to meet the demand, but 
there is a surplus of specialized machinists, 
such as lathe, milling-machine and drill-press 
operators, for the first time in many months. 

The night crews of the munition shops 
naturally had a larger proportion of single 
men than the day crews, and if a hurry call 
is made for the products of these factories 
the need for discretion in the enlistment of 
men who have been thrown out of work by 
the laying off of night crews and the reduc- 
tion of day crews will be made apparent. 
Even without this factor, the problem of re- 
storing the munitions shops to full produc- 
tion is sufficiently troublesome. The rapid 
introduction of new men into any organiza- 
tion means a period of lower production and 
an increase in rejected products, as many a 
manufacturer who has been through strike 
troubles can testify. The need of a military 
census in advance of any great enlargement 
of our field forces will be brought home to all 
those manufacturers of such machinery and 
tools as enter into any form of manufacture 
of military equipment and supplies if the 
United States is called on to show the world 
how quickly it can put itself in condition to 
carry on defensive or aggressive warfare 
successfully. 


Farmer Ahead of the Game 
INCE the prices of steel and of agri- 


cultural implements have advanced 
sharply in the past two years, many farmers 
have been inclined to complain, and the buy- 
ing of farm implements frequently has been 
postponed. The farmers thought they were 
being imposed upon. Dr. W. E. Taylor, in 
the house organ, The Furrow, published by 
Deere & Co., expresses fhe opinion that be- 
fore criticising too harshly it would be well 
to analyze conditions thoroughly, and he 
gives some interesting figures as to the ad- 
vances in prices of materials used by agri- 
cultural implement manufacturers, advances 
in prices of their products and advances in 
prices paid for farm products. He states 
that the average price the Kansas farmer re- 
ceived for wheat from 1906 to 1915 was 84 
cents per bushel, and it required 178 bushels 
to pay for a binder; but with wheat at the 
recent price of $1.75 per bushel it takes but 
97 bushels to pay for the same machine, 
whose price has been advanced from $150 to 
$170. In the case of a gang plow, he states 
that it would have taken 74 bushels of wheat 
to buy it in past years, and now only 48 
bushels are required. Evidently the farmer 
is ahead of the game, and from present indi- 
cations he will be even more prosperous the 
present year. 
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(Continued from page 61) 


STANLEY WorkKs.—The Stanley Works, New Britain, 
Conn., quote corrugated fasteners, saw edge, L. 8S. 
Howe, at 50 and 10 and 5 per cent discount; plain 
edge (L. S. Howe), 65 and 10 per cent. Box straps, 
Twinrold (L. S. Howe), case lots are now 10 per cent 
discount. Wrought steel brackets, No. 792, are 35 and 
20 and 7% per cent, and folding brackets No. 794, are 
35 per cent discount. 


AUGERS AND Bits.—The Snell Mfg. Company, Fisk- 
dale, Mass., represented by John H. Graham & Co., 
113 Chambers Street, New York City, has advanced 
its Jennings’ pattern augers and bits to 50 and 10 per 
cent discount. 


CuLAmMPs.—J. H. Williams & Co., 150 Hamilton Ave- 
nue, Brooklyn, N. Y., is quoting 20 and 10 per cent 
discount on both the Agrippa and Vulcan machinists’ 
clamps. 

MILLERS FALLS CompANY.—Among the higher re- 
vised prices now quoted by the Millers Falls Company, 
26 Warren Street, New York City, are the following: 
Tool holders No. 1, $11; No. 4, $12.76; No. 5, $15.60, 
and No. 6, $10.37 per doz. Spoke shaves No. 1 are 
$7.85 per doz. Screw drivers No. 12 are $20.31 per 
doz., and nail pullers No. 3, $13.40, and No. 46, $9.60 
per doz. 

WirE STRETCHERS.—F. J. Townsend, Painted Post, 
N. Y., quotes Townsend’s wire fence stretchers at $8.40 
per doz. 

Horse NAILS.—The Union Horse Nail Company, 1506 
West Twenty-second Street, Chicago, IIl., is quoting its 
Star No. 5 and up sizes, at 13%c. per lb., and the 
Northwestern brand at 25 per cent discount. 

Mi1LK Cans.—The Sturges & Burn Mfg. Company, 
Chicago, Ill., has advanced its line of Sturges milk cans 
of guaranteed capacity to 15 per cent discount. 

DumB WAITERS.—The Sedgwick Machine Works, 128 
Liberty Street, New York City, is quoting 20 per cent 
on dumb waiters, but on a revised list, effective Nov. 1, 
1916. 

FILEs.—The Nicholson File Company, Providence, 
R. I., quotes recently revised prices on various brands 
of files as follows: American, Arcade, Eagle, Great 
Western, Kearney & Foot and J. Barton Smith, each 
at 65 per cent. Black Diamond and Nicholson, 50 and 
10 per cent, and X-F Swiss pattern at 17% per cent 
discount from list. Nicholson horse rasps range from 
50 and 10 to 60 per cent discount. 

WRENCHES.—The Frank Mossberg Company, Attle- 
boro, Mass., is quoting on its No. 4 garage wrench 
sets, full finish, $1.29 each per set. 

AUGERS AND Bits.—Job T. Pugh, Thirty-first and 
Ludlow Streets, Philadelphia, Pa., is quoting Pugh’s 
black augers and bits at 15 per cent discount. 

SPARK Piucs.—A. R. Mosler & Co., Mt. Vernon, 
N. Y., are quoting their display cabinets containing 
fifty-seven plugs at $25.70 each and Superior spark 
plugs, Ford special, at 35c. each. 

SmitH & HEMENWAY ComPANy, INC.—The Smith & 
Hemenway Company, Inc., 99 Chambers Street, New 
York City, is quoting revised advance prices as fol'ows: 
Red Devil augers and bits, 20 per cent; chain drills, 40 
per cent; Red Devil grass cutters, 20 per cent; Red 
Devil screw drivers, 20 per cent, and Red Devil nail 
pullers, 30 per cent discount. On Red Devi! Button 
pliers No. 1000. the new prices are as follows: 5-in., 


$7.56; 6-in., $880; 8-in., $11.35 and 10-in., $13.90 per | 


doz. Red Devil linemen’s pole climbers are now 30 per 
cent discount. 

Traps.—The Oneida Community, Ltd., Oneida, N. Y., 
is quoting mouse and rat traps as follows: Victor and 
Hold Fast rat traps at 65c. per doz. each; Official rat 
traps, 90c. per doz., and Tin Choker mouse traps at 
75¢c. per doz. The End O’Mice traps are $7.50 per 1000; 
Victor mouse traps, $4 per bu., and Victor rat traps, 
$2.75 per bu. 


SPECIALTY MrG. COMPANY.—The Specialty Mfg. Com- 
pany, 1043-1049 Raymond Avenue, St. Paul. Minn., is 
quoting the Easy Emptying grass catchers Nos. 1 and 
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2 at 25 and 5 per cent discount; Nos. 1G, 2G, 4G, 11, 
10G and 12G at 30 per cent; Nos. 5G and 9, 14W and 
15W at 30 and 5 per cent, and No. 16G at 20 and 5 per 
cent discount. Detachable grass catchers, al! styles, 
are 30 per cent discount. Detachable hose reels are 25 
per cent, Handy hose reels, 20 per cent, and Speco hose 
reels 30 and 5 per cent discount. Handy hose rack and 
carriers are 50 and 25 per cent discount from list. 


WASHING MACHINES.—The One Minute Mfg. Com- 
pany, Newton, Iowa, has advanced the prices of wash- 
ing machines on the following numbers as follows: 
No. 11% bench power washer to $27.50; No. 27 Twin 
Tub bench power washer, $32.50, and No. 37 Twin Tub 
electric bench washer, $56.50 each. 


KNosBs.—The Moore Push-Pin Company, Wayne Junc- 
tion, Philadelphia, Pa., quotes the Moore push screw 
knob, % in., at $3.20 per gross. 


AUTO GREASE.—The A. W. Harris Oil Company, 326- 
328 South Water Street, Providence, R. I., quotes some 
of its products as follows: Harris light transmission 
grease in barrels at 13%c.; % bbl., 14c.; 50-lb. tins, 
$8.25; 25-lb. tins, $4.33; 10-lb. tins, $1.95, and 5-lb. tins 
at $1.03 each, less 30 per cent discount. On automobile 
soap the quotations are for Harris motor car soap in 
barrels, 18c.; % bbl., 18%c.; 25-lb. tins, $5.45; 10-lb. 
tins, $2.40, and 5-lb. tins, $1.25 each, less 30 per cent 
discount. 

NATIONAL MFG. COMPANY.—The National Mfg. Com- 
pany, Sterling, Ill., quotes cellar window sets, galvan- 
ized, No. 70, at $1.65 per dozen and barn door track, 
braced rail, per 100 ft., at $5.25. 


IvER JOHNSON’S ARMS & CYCLE WorkKs.—The Iver 
Johnson’s Arms & Cycle Works, Fitchburg, Mass., quote 
the following corrected prices: Iver Johnson model 
1900 double-action revolvers at $5 each; Iver Johnson 
Champion single-barrel shotguns at $7 to $10 each, and 
hammerless double-barrel shotguns, $25 each. 

GrRAss Hooks.—The North Wayne Tool Company, 
1408 Ford Building, Detroit, Mich., quotes the Quick 
Clerk assortment of grass hooks at $4 per dozen. 

FIRE EXTINGUISHERS.—The Nu-Ex Fire Appliance 
Company, Michigan and Buttles Avenues, Columbus, 
Ohio, is quoting the Nu-Ex Fire Killer and Nu-Ex Auto 
extinguisher in less than 1 doz. lots at 25 per cent off 
and for orders of 12 or more at 30 per cent discount. 

MorGAN SPRING COMPANY.— The Morgan Spring 
Company, Worcester, Mass., quotes stove pokers, nickel 
plated, either straight or bent, % x 20 in., per gross, 
$8, and stove cover lifters, straight handle with ring, 
at $5 per gross. 

LINSEED O1L.—There has been an_ increasingly 
stronger situation in linseed oil in the recent past, 
which shrewd crushers doing a large business expect 
will continue. The U. S. A. is short of its require- 
ments in flaxseed for linseed oil, and will continue to 
be for the remainder of the period between now and 
next autumn’s new crop. The American Consul at 
Rosario, Argentina, says “2,042,000 acres of linseed 
in a total of 3,207,000 acres under this cereal were 
lost, and exports of linseed are considered to be prac- 
tically negligible. Controlling factors in this situation 
are the complete cessation of business in oil cake be- 
cause of war conditions (the latter product being a 
most important feature in determining both cost and 
selling prices for linseed oil), together with the pro- 
nounced uncertainty of ocean shipping conditions affect- 
ing export business in cake, as well as the slender 
possibilities of importations of seed from overseas, 
which are some of the causes for the strength of the oil 
market. 

Linseed oil, raw, city brands, in 5 or more bbl. is $1.07 and 
in less than 5 bbl., $1.08 per gal. 

State and western oil is approximately $1.06 per gal., car- 
loads or less. 

NAVAL StTorEs.—The turpentine market is a little 
higher and there is a fair jobbing demand, chiefly 
because the spring season has stimulated this line in 
the usual normal way. 

Turpentine, in yard, is 50c. per gal. : 

Rosins are a little firmer and prices are a bit higher in 
southern territory, although the demand is limited yet at best. 


Rosin, common to good strained, in yard, on the basis of 
280 Ib. per bbl. is 96.10 and D grade, $6.20 per bbl. 
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Office of HARDWARE AGE, 
Chicago, April 6, 1917. 
PRICE is still the dominating factor of hardware 
market conditions. Advances are appearing in al- 
most every line that goes to make up a hardware stock. 
As one prominent manufacturer expresses it: “It is 
no longer a question of will the entrance of the United 
States into the war advance prices. It is how far will 
the advance go?” Rumors of all kinds are freely cir- 
culated, dealing with the part the Government will play 
in the control of raw material and manufacturing 
plants. It is conceded that Government orders will have 
precedence over those of private firms and in some lines 
it is expected that Government control will absorb prac- 
tically the entire output. Altogether, the outlook does 
not appear promising to the dealer whose stock is in a 
depleted condition. 

Business is apparently unaffected as yet. Jobbers re- 
port a steady volume of trade, and retailers all appear 
to be doing a maximum of business. Open weather in 
the Chicago territory is speeding up the movement of 
garden tools, seeds, paints, mechanics’ tools and build- 
ing supplies. Contrary to expectations, building opera- 
tions are practically as heavy as the same time last 
year. 

Along with the advances in iron and steel lines, many 
other commodities are going higher in price. Practi- 
cally all of the American manufacturers of automobile 
tires have again advanced their prices, the changes 
ranging from 6% to 10 per cent and becoming effective 
at once. 

Shortages are daily appearing in lines which up to 
this time have not been difficult to stock. Manufac- 
turers of linseed oil report that the President of Ar- 
gentina is expected to sign, within a few days, a decree 
that will prohibit the export of flaxseed from that 
country, the policy being to protect the local consumer 
against a shortage that would increase prices. It is 
stated that there are only 72,000 tons of seed in that 
country, and that 78,000 tons are required to plant the 
new crop. Prices on linseed oil have advanced during 
the week, and still higher prices are expected in the 
near future. 

Collections in both retail and jobbing lines are fair, 
and the cash business in retail stores is about normal. 
There are still numerous complaints from jobbers to the 
effect that retail dealers are not all paying close enough 
attention to price advances. 


EXPANSION Bo._ts.—The Diamond Expansion Bolt 
Company, New York, has issued notice that all out- 
standing quotations should be considered subject to 
change without notice after April 10. It is not stated 
definitely that there will be an advance, but customers 
are advised to place orders for immediate delivery, to 
cover reasonable requirements. 


AUTOMOBILE TirRES.—Automobi‘e tire casings, motor 
cycle tire casings, pneumatic tubes and motor truck 
tires have advanced in price, effective April 2, the ad- 
vance ranging from 6% to 10 per cent. The advance 
applies to the product of practically every American 
manufacturer of tires. In some cases definite prices 
have not been officially announced, the advance only 
being noted. 


BUILDING PAPER.—Chicago jobbers quote red rosin 
sheathing paper at $78 per ton. The price is firm. 


GARDEN TooLs.—Garden tools are moving freely at 


this time, and jobbers are finding it difficul 
their stocks. iS pie teat 


We quote from jobbers’ stocks, f.o.b. Chicago, on rden 
cools as follows : Manure forks, best grade, Soir unadioa, 
ie Peay with plain ferrule, $7.30 per doz. ; with strap ferrule, 
jee 5 — doz. Five-tined forks, plain ferrule, $9.45 per doz. ; 
wae atrwie, $10.20 per doz. Long handled, six-tined forks, 
ba Rios ferrule, $10.95 per doz.; strap ferrule, $11.65 r 
a 0, 2 Greenleaf spading shovels, $8.75 per doz. ; id- 
= en eenee. $7.50 per doz. Best grade, four-tined spad- 
Fo gs S, $9.25 per doz. ; cheaper grade, $6.25 per doz. Mal- 
rer rakes, 14 in., $2.60 per doz.; steel bow rakes, 14-in., 
wh per doz. Wire lawn rakes, 24 teeth, $3.60; wood lawn 
akes, 22 teeth, $3.60 per doz. Standard garden hoes, best 


grade, $6.75 per doz.; cheap hoes with riveted handles, $2.20 
per doz. ; ladies’ hoes, best grade, $3.90 per doz. 

WALL PAPER CLEANER.—The demand for wall paper 
cleaner is heavy, but jobbers report no difficulty in 
filling orders. We quote as follows: 

Climax wall paper cleaner, $9.60 per gross, f.o.b. Chicago 
from jobbers’ stocks. 

LAWN Mowers.—Lawn mowers have taken an ad- 
vance of from 25c. to $1 each, due in part to the heavy 
advance in cast iron, which is affecting the price of all 
items of which cast iron enters into the construction. 
We quote as follows, f.o.b. Chicago, to the retail trade: 


Common parallel bearing, 3-blade mowers, with 8-in 


wheels, 12-in. cut, $2.75; 14-in. cut, $2.85; 16-in. cut, $3. 

Ball bearing, 4-blade mowers, with 9-in. wheels, 14-in. cut, 
$4.40; 16-in. cut, $4.55; 18-in. cut, $4.70. 

Ball-bearing, 4-blade mowers, with 10-in. wheels, 14-in 
cut, $4.95; 16-in. cut, $5.20; 18-in. cut, $5.45 

Heavy ball bearing, 5-blade mowers, with 10-in. wheels, 
14-in. cut, $8.50; 16-in. cut, $8.75; 18-in. cut, $9. 


Wire Coat AND Hat Hooks.—There has been an ad- 
vance on wire coat and hat hooks, which are now 
quoted to retailers at 75c. per gross. Another advance 
is expected in the near future. 


CupsBoaRpD TuRNS, SASH Locks, BAR Lirts.—The 
Shelby Spring Hinge Company, Shelby, Ohio, is making 
the following quotations: 

Steel cupboard turns, old copper and lemon brass, $1 per 
doz. Steel sash locks, old copper and lemon brass, $6 per 
gross. 4-in. bar lifts, old copper and lemon brass, $4 per 
gross. 

FLoor Hinces.—Shelby “Chief” double-acting floor 
hinges are quoted at 85c. per doz. to retailers. 

ScREEN Door HINGES AND SeEtTs.—The following are 
the prices quoted by the Shelby Spring Hinge Company 
on screen door hinges and sets: No. 888C, covered 
screen door hinges, japanned, $10 per gross. Massive 
screen door hinges, old copper and dull brass, $2.50 per 
doz. Mortise screen door sets, old copper and dull brass, 
$5 per doz. Rim sets, old copper and dull brass, $4.75 
per doz. Perfection door springs, 30 per cent discount 
from list. 


Rim Locks AND Pottery KNnoss.—The Reading 
Hardware Company, Reading, Pa., has withdrawn all 
quotations on rim locks and pottery knobs, and will 
make no more quotations or take any more orders until 
further notice. This action is due to the impossibility 
of getting porcelain tops. Retailers will in all prob- 
ability be forced to carry the steel knobs in order to 
fill their stocks. It is claimed that there is only one 
firm of any size in the country making porcelain tops, 
and this firm is practically swamped with orders for 
months ahead. 


Bars.—Bars and shapes have taken an advance of 
25c. during the past week and are firm at the prices 
quoted. Plates are still at the old price, but are ex- 


pected to go higher. . 
We quote f.o.b. Chicago, from jobbers’ stocks, as follows: 
Soft steel bars, $4.25 per 100-lb. base; plates, $5.50 per 


100-lb., and shapes, $4.50 per 100 Ib. 

Rivets.—There is no change in the price of rivets, 
but stocks are light and deliveries very uncertain. Ad- 
vances are expected. 

We quote structural rivets at $4.75 per 100 lb. ; boiler rivets 
at $4.85 per 100 Ib. 

Tin PLATE.—Tin plate is difficult to obtain in quan- 
tity at the present time, due in part to the large Gov- 
ernment orders, recently placed. Jobbers have only fair 
stocks, and the price is firm as quoted. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
20 x 28, I C tin plate, cheaper grade, 200-lb. boxes, $16; 
better grade, 240-lb. boxes, $25; I X tin plate, 300-Ib. 
boxes, $28. 

STEEL SHEETS.—Jobbers report light stocks of steel 
sheets, with great difficulty in getting shipments from 
the mills. The price advanced 25c. during the past 
week, and may go even higher. 

We quote from local jobbers’ stocks, f.o.b. Chicago, 28-gage 


galvanized steel sheets, $8 per 100 Ib.; 28 gage black, $5.90 
per 100 Ib. 


BuILperRs’ HARPWARE.—Sales of builders’ hardware 
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are picking up as spring opens. Prices for this line are 
advancing daily. 

We quote from jobbers’ stocks, f.o.b. Chicago, 4 x 4 old 
copper or lemon brass, steel-plated butts, from 27 to 3lc. per 
pair; 3% x 3%, steel plated, old copper or lemon brass, 22 to 
25c. per pair. 

WirE.—Plain annealed wire is becoming scarce, and 
jobbers report stocks at a low ebb. The mills are 
loaded with orders, and deliveries to jobbers are very 
uncertain. The price remains the same as last quota- 
tion, but is expected to go higher. 

We quote 6 to 9 gage smooth annealed fence wire f.o.b. 
jobbers’ stocks, $3.60 per 100 Ib.; galvanized, $4.30 per 100 Ib. 

Rope.—Manila fiber, of the quality used in the better 
grades of rope, has advanced %c. per lb. and is now 
selling at approximately 2lc. The price, however, 
means very little, as rope manufacturers are unable to 
get shipments. There is a real scarcity of fiber, and the 
freight situation is making matters worse. There is no 
change in regard to sisal. Rope prices are firm. 

We quote to retailers f.o.b. Chicago as follows: No. 1 
Manila rope, 24%4c. per lb. base; No. 2 Manila rope, 23%c. 
per lb. base; No. 3 Manila rope, 21%c. per lb. base. No. 1 
sisal rope, subject to stock on hand. No. 1 sisal rope, 20%c. 
per lb.; No. 2 sisal rope, 1944c. per lb. 

BINDER TWINE.—Quotations on binder twine have not 
as yet been given out by the manufacturers, but are 
expected to appear in the near future. Prison twine is 
practically all sold and quotations from that source are 
of no value. 


Woop Screws.—Chicago jobbers have taken the ad- 
vance in wood screws, made by the manufacturers last 
week. Stocks are reported to be in fair shape, and 
orders from retailers are being filled with little diffi- 
culty. 





We quote from jobbers’ stocks, f.o.b Chicago, as follows: 
Flat head, bright screws, 7214-10-10; round head, blued, 
67%4-10-10; flat head, brass, 4244-10-5; round head, brass, 
40-10-5. 


Bars WIiRE.—The barb wire shortage is becoming 
more acute as the season advances. War orders ap- 
pear to ke taking all the available supply, and the mills 
are not in position to fill domestic orders. Retail and 
jobbing stocks are light, and there is every indication 
of a heavy demand from farm sources. 

We quote painted barb wire to retailers f.o.b. Chicago in 
less than carload lots, $3.80 per 100 lb.; galvanized, $4.50 per 
100 Ib. 

WRAPPING PaPerR.—There is no change in the wrap- 
ping paper situation. Jobbers’ stocks are light and 


the mills are slow in making deliveries. Prices are 
firm. 
We quote krafts, lb.; express 


wrapping paper, 12c. per 
wrapping paper, 914c. per Ib. 

WHITE LeEAD.—Prices on white lead remain un- 
changed. Jobbers have fair stocks and are able to fill 
all orders. Prices are firm. We quote from jobbers’ 
stocks, f.o.b. Chicago, Carter’s white lead, $10.75 per 
100 lb. 


EAVES TROUGH AND GUTTER PIPE.—The demand for 
eaves trough and gutter pipe is becoming more pro- 
nounced with the approach of summer. Jobbers’ stocks 
are below normal. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
26 gage eaves trough, 70-5-5 per cent discount: 29 gage, 70- 
5 per cent discount. Conductor pipe. 26 gage, 60-5-5 per cent 
discount; 29 gage, 60-5 per cent discount. Both pipe and 
trough prices are based on crate orders of 250 ft. 

SASH WEIGHTS.—Sash weights have taken another 
50c. advance during the past week, and are expected 
to go even higher. Deliveries from the foundries are 
very slow, and jobbing stocks are low. 

We quote from jobbers’ stocks, f.o.b. Chicago, sash weights, 
$32.50 per ton. 

SasH Corp.—Prices of sash cord remain unchanged, 
but there is considerable difficulty encountered in keep- 
ing up jobbers’ stocks. Prices are firm. 

We quote common sash cord, f.o.b. Chicago from jobbers’ 
stocks, 33c. per lb. Silver Lake sash cord, 6 doz. lots is quoted 
as follows: No. 7, $11.20 per doz.; No. 8, $13.45 per doz. 

Hose.—There is no apparent shortage of garden 
hose. but the price is expected to advance in harmony 
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with the recent advances of automobile casings and 
similar products. 


We quote from jobbers’ stocks f.o.b. Chicago, % in., 3. 
ply hose not guaranteed at 6%c. per ft.; 5-ply %-in. guaran. 
teed hose at 8c. per ft.; 7-ply %-in. guaranteed hose 11 \%ec 


per ft.; % in. cotton covered hose at 7'4c. per foot. 


WirE NAILS.—Jobbers are having trouble in getting 
shipments of wire nails from the mills, more particu- 
larly since the Government has been placing such heavy 
orders for steel products. Local jobbing stocks are in 
fair shape at the present time, and orders are being 
filled promptly. Apparently there will be more build- 
ing this summer than was expected, and the nail situa- 
tion is almost sure to become serious. We quote from 
jobbers’ stocks, f.o.b. Chicago, as follows: 

Common nails, $3.65 per keg base; coated nails, $3.65 per 
keg base; steel cut nails, $4 per keg base; iron cut nails 
$4.25 per keg base. 

Nuts AND Bo.ts.—Nut and bolt quotations remain 
same as last week. The mills are still refusing to book 
orders for the last half of the year, and deliveries of 
orders already placed are slow. Jobbers have fair 
stocks. 

We quote machine bolts % x 4 in. 50 and 5 per cent 
discount; larger sizes, 40 per cent discount. Carriage bolts 
up to % x 6 in., 50 per cent discount; larger sizes, 35 per 
cent discount. Hot pressed nuts, square, $3, and hexagon, $3 
off per 100 lb. Lag screws, 50 and 5 per cent d.scount. 

Wire CLoTH.—There is no change in the wire cloth 
situation. The mills have very little to sell and deliv- 
eries to jobbers are very slow. Jobbing stocks are 
reported to be about normal bnt many retail stocks are 
low. 


Prices are as follows: Black Galvanized 
Se 6's carol uaeer hens ewes ced $1.90 $2.45 per 100 sq. ft. 
RG SUG kikk gad och e tee venes dons 2.50 2.80 per 100 sq. ft. 
De MEE 6-06 Ree bi¥ee od pW eetouh 2.95 3.35 per 100 sq. ft. 
Le eee ere ret Teer 3.75 4.25 per 100 sq. ft. 


Ro.LLeER SKATES.—Jobbing stocks of roller skates are 
practically cleaned out, and quotations are made sub- 
ject to delivery from the factories. The demand for 
skates is exceptionally heavy this spring, and there is 
trouble in filling orders. 


We quote f.o.b. Chicago from jobbers’ stocks. 
ware Company’s No. 5, $1.60 per pair; No. 6, 


Union Hard- 
$1.75 per pair. 

ASBESTOS PAPER.—Prices on asbestos paper and mill 
boards are unchanged, but are very firm. Stocks are 
below normal. 

We quote f.o.b. Chicago from jobbers’ stocks asbestos mill 
boards in 100-lb. lots and over, $13 per 100 Ib., in less than 
100-lb. lots, $13.50 per 100 lb.; asbestos paper, 10 lb., 14 Ib. 
and 30 Ib., at $12.50 per 100 lb. 

PouLtry NETTING.—The demand for poultry netting 
is very heavy at this time, and jobbers are having 
trouble in keeping up their stocks. There is an ap- 
parent shortage in this line which has no indication of 
becoming better. 

We quote poultry netting galvanized before weaving, 70-20- 
10; poultry netting galvanized after weaving, 70-10-2%. 

Guass.—Glass prices are unchanged, but the mills 
report a higher cost of production and difficulty in 
obtaining sand of the proper grade. Fuel is also scarce 
and labor troubles are making the situation harder for 
the glass manufacturers. Jobbers predict advances. 

“We quote from jobbers’ stocks as follows: Single strength. 
A, first 3 brackets up to 40 in., 87 per cent off; all sizes over 
40 in., 86 per cent off; all sizes of double strength AA, 387 
per cent off. 

Mixep Paints.—Mixed paints are moving freely and 
jobbers report fair stocks. The advance of linseed oil 
is expected to be reflected in this line in the near future. 


We quote from jobbers’ stocks, f.o.b. Chicago as follows: 


No. 1 house paint, $2.25 per gal.; second grade, $1.70 per 


gal.; tnird grade, $1.45 per gal. 

O1ts.— Wholesale prices of oil in single barrel lots, 
f.o.b. Chicago, are as follows: 

Gasoline, 19c. per gal.; naphtha, 16%4c. per gal.; perfection 
kerosene, iron bbl. 8c. per gal.; headlight, 175 test, 101¢¢. 
per gal.; denatured alcohol, 74 to 75c. per gal.; wood alcohol, 
$1.25 per gal.; turpentine, 54c. per gal. 

LINSEED O1L.—The flax situation is getting more 
serious. Argentina is expected to put a ban on the 
export of seed, and that country is reported to have 
less seed than is necessary to replant the new crop. 
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Prices of linseed oil advanced 2c. per gallon during 
the past week, and higher prices are predicted. 


We quote strictly pure, old process linseed oil, in carload 
to retailers, fob. Chicago, raw, $1.04 per gal.; boiled, 


. lot 
$1.05 per gal. In s.ngle barrel lots, raw, $1.09 per gal; boiled, 
$ 


10 per gal. 
Sotper.—Solder dropped %c. per Ib. during the 





Office of HARDWARE AGE, 
Pittsburgh, April 10, 1917. 
7iTH the United States finally forced to declare 
war on Germany, not for conquest, but to main- 
tain its dignity and honor as a nation, the situation 
in the iron and steel and allied trades takes on a new 
aspect, and what the developments will be in the 
future only time can tell. Already a number of con- 
ferences have been held between Government officials 
and leading steel makers in an effort to form some 
preliminary ideas as to what the steel mills will be able 
to do for the Government in the matter of turning out 
munitions and steel, and also the prices to be charged 
to the Government for such materials as it will buy. 
It is conceded that the Government will not have to 
pay the premium prices that are now ruling on all 
grades of finished steel, and it is possible the Gov- 
ernment may be ab!‘e to get its supply from the steel 
mills, at about 50 per cent of the prices that are being 
charged at present to regular consumers. 

During the past week prices on nearly everything in 
iron and steel have shown remarkable advances. Cast 
iron pipe has gone up $3 per ton or to $50.50, New York, 
for 6-in. hcavy pipe. Black and galvanized pipe is up 
$10 per ton; iron pipe, $12 per ton, and extra strong 
and doule extra strong, $14 per ton. Pig iron is going 
up rapid-y, Bessemer iron hugging $40 at Pittsburgh, 
and basic iron has sold in the last few days at as high 
as $38 per ton, these being unheard of prices before. 
Other mills have advanced rapidly, steel scrap being 
up atout $3 per ton, with indications that the market 
will go very much higher. 

On April 4, too late to-print in HARDWARE AGE of 
last week, the American Sheet & Tin Plate Company 
announced its prices on bright plate as $7.50 per 
base box for last half of the year deliveries. Nearly 
all consumers were covered previously for last half 
delivery, but the price was not fixed at the time the 
contracts were made. This price of $7.50 per base 
box is $1.75 per box higher than the price for first 
half of 1917. The American Sheet & Tin Plate Com- 
pany also fixed its prices on blue annealed sheets for 
second half of the year’s delivery at $4.95 for No. 3 
to No. 8 gage, $5.50 for No. 28 gage Bessemer black 
sheets, 7c. for No. 28 gage galvanized sheets, and 
5.50c. for No. 28 gage tin mill black plate. These 
prices are the highest ever known in the history of 
the sheet and tin plate trades, but in spite of this fact, 
the American Sheet & Tin Plate Company and other 
sheet and tin plate manufacturers announce that owing 
to the enormous demand, they are compelled to allot 
their output for last half of this year’s delivery as 
best they can. There is no doubt but that there will 
be a very serious shortage in the supply of tin plate 
and sheets, and consumers who are not able to cover 
now, tut who may have to buy later, will certainly 
have to pay higher prices. 

All the above will naturally have the effect of putting 
prices higher on all kinds of goods handled by the 
hardware trade. In addition, there is bound to be 
further delay in getting goods, and this has been bad 
enough for many months past. Some manufacturers of 
hardware goods, such as carpenters’ tools, axes, picks, 
hammers and other utensils will, no doubt, be called on 
to fill contracts for the Government. In this event 
they will have to push aside domestic orders, and get 
out material for the Government as fast as they can. 
New history is going to be written in the hardware 
trade in the next few months, and prices are bound to 
be much higher than ever known before. Jobbers are 
considerably worried, as they know they are not going 
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past week. We quote from Chicago warehouses, f.o.b. 
Chicago, as fo:lows: 

XXX guaranteed, half and half solder, 34%c. per Ib.; 
Commerc al half and half, 32%c. per Ib.; No. 1 Plumbers, 
30%c. per Ib. 

WRINGERS.—Prices on wringers have again advanced, 
the increase amounting to from $1.50 to $3 per doz. 


PITTSBURGH 


to be able to fill orders from the retail hardware trade 
in quantities desired, nor are they going to be able 
to make anything like the deliveries that customers 
will want. There is a chance here for patriotism to 
assert itself, and there is no doubt but that the manu- 
facturers of hardware goods, the retailers and the 
consumers will realize their duty to Uncle Sam, and 
will do the test they can under the conditions ruling. 
Working forces at all plants are bound to be depleted 
as with the first call to arms thousands of men will 
enlist, and this will create a more acute shortage in 
the labor supply. This may be met to some extent by 
women and girls taking up the work now being per- 
formed by men, and this will relieve the situation to 
some extent, at least. 

TIN PLtate.—On April 4 the American Sheet & Tin 
Plate Company announced that its price on coke plate 
14 x 20 would be $7.50 per base box for last half of 
this year delivery. This is an advance of $1.75 per box 
over the price fixed for the first half of this year. Of 
course, all the other manufacturers will have to meet 
this price and cover their large trade at $7.50 per base 
box, but some of them say that to the smaller trade 
they are going to charge $7.75 and $8 per base uox. As 
indicating the enormous demand for tin plate, several 
makers say that in 2 hours they could sell over the 
long-distance ’phone all the tin plate they will make 
in the last half of this year and get $9 per box for it. 
Of course, they cannot do this, as they must take care 
of their regular customers. All the tin plate mills are 
working to as full capacity as they possibly can, but 
there is still a shortage in the supply of labor and also 
in sheet bars to some extent, but deliveries on bars, 
by the mill, are better now than they have been for 
some time. We quote tin plate at $7.50 to $8 per base 
box on large contracts for delivery over last half of 
this year, while on small current orders as high as 
$8.50 to $9 per base box is being paid. Prices on terne 
plates were also advanced and are now as follows: 

Long-terne plate, No. 28 gage base, at $7 to $7.25; short- 
terne plate, $11.50 to $12, makers’ mill, prices depending on 
quantities and deliveries wanted. The full schedule of prices 
adopted by the American Sheet & Tin Plate Company on terne 
plates is as follows: 8-lb., 200 sheets, $14 per package; 8-Ib., 
214 sheets, $14.30 per package; 12-Ib., I. C., $15.25 per pack- 
age: 15-lb, I. C., $15.75 per package; 20-lb., L C., $16.50; 
25-Ib., 1. C., $17.25; 30-Ib, 1 C., $18; 35-Ib., TL. C., $18.75; 
40-lb., I. C., $19.50. 

SHEETS.—On April 4 the American Sheet & Tin 
Plate Company also fixed prices on all grades of sheets 
for delivery in third quarter only to jobbers and over 
last half of this year to consumers. These prices in 
large lots to the large jobbing trade are as follows: 
Blue annealed Nos. 3 to 8 gage, 4.95c.; American Bes- 
semer black No. 28 gage, 5.50c.; No. 28 galvanized, 7c., 
and No. 28 tin mill black plate, 5.50c., all f.o.b. at mill. 
The above prices are for sheets rolled from Bessemer 
stock, while on sheets rolled from open hearth stock 
an advance of $5 per ton is charged. Some other 
makers of sheets are quoting still higher prices, and 
it is said that No. 28 Bessemer black sheets have sold 
in small lots for prompt shipment at very close to 7c. 


per lb. 

We quote blue annealed sheets, Nos: 3 to 8, 4.95c. to 5,50c. ; 
box annealed, one pass Bessemer, cold rolled, No. 28, 5.50c. 
to 6c.: No. 28 galvanized, 7c. to 7.50c.; No. 28 black plate, 
tin-m‘ll sizes, 5.50c. to 6c.; all f.o.b. mill, Pittsburgh. These 


prices are for carloads and larger lots, for shipment over the 
third quarter and last half of this year. The higher prices 
given are for fairly prompt delivery. 

WirE NaILs.—Several of the larger makers of wire 
nails have practically withdrawn all prices and will 
quote only on specific orders and for regular customers. 
In some cases as high as $3.50 has been paid‘for wire 
nails on fairly large orders, and for delivery over sec- 
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ond quarter. There is still a very serious shortage in 
the supply of wire nails, and hardware jobbers and 
retailers as well are utterly unable to keep their stocks 
as complete as they should be to meet the demands of 
customers. An early advance in prices of wire nails 
is regarded as certain in the very near future, and it 
may be announced before this issue of HARDWARE AGE 
reaches its readers. Prices now in effect to the large 
trade in carloads and larger lots, but which may be 
advanced at any moment, are now as follows: 

Wire nails, $3.20 base per keg; galvanized, 1 in. and 
longer, including large-head barb roofing nails, taking an ad- 
vance over this price of $2.20 and shorter than 1 in., $2.70. 

NuTs AND Bo.ts.—Makers of nuts and bolts are now 
seriously considering the question of making an ad- 
vance in prices, and this may be announced during 
this week. Costs of making nuts and bolts are steadily 
getting larger, due to higher prices of steel and also 
of labor. There is no doubt but that practically all the 
makers of nuts and bolts will have to advance labor 10 
per cent in order to go along with the advance just 
announced by the United States Steel Corporation, and 
which is to become effective on May 1. Discounts in 
effect at this writing are as follows, delivered in lots 
of 300 lb. or more, when the actual freight rate does 
not exceed 20c. per 100 lb., terms 30 days net, or 1 
per cent for cash in 10 days: 

Carriage bolts, small, rolled thread, 49 and 10 per cent; 
small, cut thread, 40 and 2% per cent; large, 30 and 5 per 
cent. 

Machine bolts, h. p. nuts, small, rolled thread, 50 per 
cent; small, cut thread, 40 and 10 per cent; large, 35 and 5 
per cent. 

Machine bolts, c. p. c. and t. nuts, small, 40 per cent; 
large, 30 per cent. Bolt ends, h. p. nuts, 35 and 5 per cent; 
with c. p. nuts, 30 per cent Lag screws (cone or gimlet 
point), 50 per cent. 

Nuts h. p. sq. and hex., blank, $2.50 off list, and tapped, 
$2.30 off: nuts c. p. c. and t. sq. blank, $2.10 off, and tapped, 
$1.90 off; hex., blank, $2.25 off and tapped $2 off. Semi- 
finished hex. nuts, 50, 10 and 5 per cent. Finished and case- 
hardened nuts, 50, 10 and 5 per cent. 

Rivets, 7/16 in. in diameter and smaller, 40 and 10 per 
cent 

STEEL Bars.—No change has been made in the nom- 
inal price of the Carnegie Steel Company on steel bars, 


which is still 3.35c. at mill, but with no promise of 


Office of HARDWARE AGE, 
Boston, April 7, 1917. 
EPORTS from all sections show that dealers are 
busy, but are buying conservatively. The uncer- 
tainty of conditions is having a sobering effect upon 
speculative buying, but general business is so good that 
the buying just to meet consumer demand has made the 
March records of the jobbers larger than in the same 
month last year. The difficulty experienced in securiig 
seasonal goods makes it almost imperative that dealers 
should anticipate their needs to a considerable extent, 
even though it is a time to be cautious. The large 
amount of money represented by only a normal stock 
prevents most of the smaller dealers from overbuying 
as they have not the capital to anticipate to any great 
extent. This condition has made collections somewhat 
slow, and only the leniency of the jobbers is enabling 

some of the small dealers to carry good assortments. 

The manufacturers state they are being constantly 
disappointed in receipts of raw materials, and they are 
behind on deliveries of seasonal goods on this account. 
There are well-founded reports that the Government is 
beginning to call upon some of the manufacturers for 
quick deliveries of supplies, and this feature adds some- 
what to the uncertainty of future deliveries. Jobbers 
have also been called upon to furnish lists of available 
stocks upon many lines, and no one knows when the 
supplies in the jobbers’ hands may be requisitioned to 
meet Government wants. It is needless to state that 
both manufacturers and jobbers will give prompt ship- 
ments when requested by the Government officials, re- 
gardless of the effect upon their customers. 

The week has seen the usual amount of price ad- 
vances. Some of the items which have moved upward 
are: Picks and mattocks, 10 to 20 per cent; Truckee 
and common wedges %c.; crowbars, %4c.; chisels and 
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delivery. This concern could not possibly take any 
more orders for steel bars for shipment before 1918, 
Other makers that can ship out in third and fourth 
quarter are quoting 3.50c. and as high as 3.75c. at mill] 
in carloads and larger lots. 


We quote steel bars in carloads and larger lots at 3.50c. to 
3.75¢., while in small lots from warehouse they are bringing 
4c. to 4.25c., depending on the order and quantity. The new 
demand for common iron bars is heavy and prices ruling very 
firm. We now quote refined iron bars in carloads at 3 j0c¢ 
and railroad test bars at 3.65c. in carload and larger lots’ 
f.o.b. Pittsburgh. 


Wire.—There is certain to be an advance in prices 
of wire of all kinds within a very short time, and it 
may come before this report reaches HARDWARE AGE 
readers. Mills are sold up for 4 or 5 months ahead, 
and are being offered heavy premiums over regular 
prices by buyers in order to get fairly prompt delivy- 
eries on wire which are very hard to obtain. Prices 
in effect on the different grades of wire in carloads and 
larger lots to the large jobbing trade are as follows: 

Bright basic wire is $3.25 per 100 lb.; annealed fence wire, 
Nos. 6 to 9, $3.15; galvanized wire, $3.85; galvanized barb 
wire and fence staples, $4.05; painted barb wire, $3.35; pol- 
ished fence staples, $3.35; cement-coated nails, $3.10, base, 
these prices being subject to the usual advances for the 
smaller trade, all f.o.b. Pittsburgh, freight added to point of 


delivery, terms 60 days net, less 2 per cent off for cash in 10 
days. Discounts on woven-wire fencing are also lowered two 


points, effective March 5, and are now 51 per cent off list for 
carload lots, 50 per cent off for 1000-rod lots, and 49 per cent 
off for small lots, f.o.b. Pittsburgh. 

To the retail trade, the usual advances over the above 
prices are charged, these ranging from $4 to $7 and $8 
per ton. 


WINbow GLass.—The building season is now under 
way, and as a result the new demand for window glass 
is heavier than it has been for some time. It is inti- 
mated that another advance in prices may be made in 
the very near future. Prices of window glass to the 
jobbing trade are as follows: 


Single thick, first three brackets, A quality, 84 and 3 per 
cent.; single thick, first three brackets, B quality, 86 and 5 
per cent; single thick, larger than the first three brackets, 
A and B quality, 83 and 3 per cent; double thick, all sizes 
A quality, 84 and 3 per cent, and double thick, all sizes, B 
quality, 86 and 3 per cent discount 





drawing knives, 10 to 15 per cent; files, 10 per cent; 
Prentiss vises, 10 per cent; Bommer spring hinges, 10 
per cent; Enterprise Mfg. Company choppers, sausage 
stuffers, etc., 10 per cent; heavy hammers, 10 per cent; 
Millers Falls Company goods, 5 to 20 per cent; Myers 
barn door hangers and rail, 12% per cent; German 
patent coil halter chains, 15 to 20 per cent, and roller 
skates, the advances upon which vary widely. The new 
prices on snow shovels which have just appeared show 
an advance of 10 to 20 per cent. 

Wire Naits.—The wire nail situation is steadily be- 
coming more critical. The manufacturers are 10 weeks 
or more behind on deliveries and railroads are not im- 
proving on deliveries, with the chance that they may 
become more involved because of the prospect of large 
movements of Government troops and stores. It is a 
case of everyone borrowing where they may in order 
to tide over the deficiency in this market. 


We quote to retailers on wire nails, f.o.b. Pittsburgh: In 
carload lots, $3.25; in less than carload lots, $3.45. From 
jobber’s stocks, $3.85. 


Cut NatiLts.—The cut nail situation is little, if any, 
better than the wire nail situation. That the demand 
is less is the saving factor. 


We quote to retailers: At points in New England, taking 
the Boston rate from Pittsburgh; in carload lots, $4.05; in 
less than carload lots, $4.15. From jobber’s stocks, $4.35. 


Heavy HarDWARE.—Almost everything in the heavy 
hardware lines is going up steadily, and the distribu- 
tors feel that the end is not in sight. It is predicted 
that there will be another advance in both steel and 
iron the first part of the coming week and that this 
advance will be 10 per cent or more. Chain is another 
item which is sure to be advanced within the next few 
days. Practically all the tools and implements carried 
by the heavy hardware houses are also moving upward 
at a steady pace. 






































































April 12, 1917 


Botts.—New prices are out on bolts. 


Machine bolts with s.f. nuts, 10 
& d. nuts, 15 per 
4x % in. and 
and larger, 20 


Ve quote to retailers: 
t discount; machine bolts with c. t. 
machine bolts with h.p. nuts, 


x %& in. 


scount,; 
25 per cent discount; 4% 


 GLEV 


Office of HARDWARE AGE, 

Cleveland, April 10, 1917. 
R ETAIL business in Cleveland is seriously affected by 

® the lockout in the building trades, which has re- 

sulted in the practical suspension of building for a 
month, and has thrown over 20,000 men out of work. 
A settlement of the dispute between the building con- 
tractors and the unions was effected a few days ago. 
Under the terms of the agreement the Building Trades 
Council yielded to the demands of the employers to 
settle disputes by arbitration. It was expected that 
the men would return to work in a few days, but other 
disputes have arisen between the employers and the 
various unions, involving wages, and it is uncertain 
when the men will return to work. 

Outside of the demand in the building field, retailers 
are getting a very satisfactory volume of business in 
about all lines. The demand for garden tools is un- 
usually heavy, in spite of the fact that weather con- 
ditions have been unsatisfactory during the past few 
days. This bears out the prediction that has been 
freely made that the movement to encourage back-yard 
gardening is bearing fruit. Stocks of garden tools 
are fairly large, but some shipments to jobbers from 
manufacturers are being delayed. A _ retail demand 
has already sprung up for refrigerators, garden hose 
and lawn mowers, and it is expected that there will 
be a scarcity of these goods before the close of the 
season. Some lines of refrigerators and lawn mowers 
are already entirely exhausted, so that dealers will 
be unable to replenish their stocks in these this sea- 
son, 

The demand for bicycles is unusually good for this 
time of the year, and retail dealers have good stocks 
on hand. Roller skates are in good demand, and scarce. 
One of the largest Cleveland retail houses has just been 
able to secure a stock, after’ being entirely out for two 
months. Baseball goods are beginning to move, al- 
though weather conditions have not been satisfactory. 
The demand for supplies used in spring house cleaning 
is heavy. Retailers who operate sheet-metal shops are 
having all the work they can do, this being largely 
in sheet-metal and roofing repair work in factories. 

Jobbers generally report a good steady volume of 
sales, business at the present time being better with 
the country trade than with the city trade. The de- 
claration of war, so far, has apparently had little 
effect on the trade, although it is expected to make 
retailers more conservative in their purchases. A num- 
ber of price advances were made April 1. The Charles 
Parker Company has marked up its line of vises about 
10 per cent, and Yankee tools have gone up about 10 
per cent. There has been quite a general advance in 
ese supplies. Range boilers have advanced 10 per 
cent. 


FITTINGS AND VALVES.—Prices on cast-iron and brass 
fittings and valves have been advanced from 5 to 7% 
per cent. Cast-iron soil pipe and fittings have been 
advanced 10 per cent. 


AUTOMOBILE ACCESSORIES.—Hardware jobbers and ac- 
cessory manufacturers report an increased demand from 
the hardware trade for accessories as compared with 
a year ago. Many retailers who did not handle acces- 
sories last year are putting in stocks, and others who 


and 


per cent discount. Common carriage bolts, 6 x % : 


smaller are now quoted, 25 per cent discount; 6% xX % an 
larger, 15 per cent discount. 


CoacH Screws.—We quote to retailers a new dis- 
count of 35 per cent. 


LAND 


carried accessories in a small way a year ago have 
placed orders for larger stocks. The retail demand for 
accessories is very satisfactory for this early in the 
season, and it is expected to improve materially as soon 
as weather conditions are more favorable. The Cleve- 
land Battery & Electric Company reports an increase 
of 235 per cent in its demand for dry-cell batteries 
since last November. 

TirES.—The leading Akron tire manufacturers ad- 
vanced prices on automobile and motorcycle casings 
and tubes 10 per cent on April 2, this being due to 
the increased cost of production. The Goodyear Tire 
& Rubber Company has advanced prices about 10 per 
cent on tire-repair outfits. This company’s prices on 
bicycle tires are unchanged. 

PAINTS.—The Sherwin-Williams Company has ad- 
vanced prices on mixed paints 25c. a gallon and 10c. a 
gallon on its popular lines of varnishes. Sharp ad- 
vances have been made in the past two weeks on shel- 
lac. The advance in paint prices is being quite gener- 
ally made by other manufacturers. Local retailers are 
now getting $3.25 to $3.50 per gallon for good quality 
mixed paints. The retail demand is not very active, 
but paints are expected to move freely as soon as 
weather conditions improve, owing to the fact that 
much painting work was postponed last year because 
of the high prices then prevailing. 

BRUSHES AND Brooms.—Prices on house and factory 
brooms have been advanced about 50c. a doz., and are 
expected to continue to go up until the new crop of 
broom corn is available. There has been no recent 
advance in brushes. The demand for brushes in the 
hardware trade is very heavy, and a large number of 
repeat orders and late buying orders for spring goods 
have come out during the past week or two. 

HorsEsHoEs.—A further advance of 25c. a keg has 
been made on horseshoes. Calks have been advanced 
tec, a pound. 

KITCHENWARE.—An advance of 10 per cent has been 
made on tinware, galvanized ware and japanned ware. 
Royal enameled ware has also been advanced about 
ten per cent. 

ReEGIsTeERS.— Makers of floor and side-wall registers 
have advanced prices about 10 per cent. 

Botts, Nuts AND Rivets.-Bolt makers expect to 
open their books for third-quarter contracts this month 
at an advance in prices over present quotations. 

We quote jobbers’ prices to retailers as follows: Machine 
bolts, small sizes, 40 to 40 and 10 per cent off the list; large 
sizes, 40 per cent off; carriage bolts, small sizes, 45 and 5 per 
cent off; large sizes, 35 per cent off; rivets, 40 per cent to 40 
and 10 per cent off. 

NAILS AND WireE.—There is a moderate demand, 
and prices are unchanged. Jobbers’ prices are as fol- 
lows: 

Wire nails, 
Ib.: galvanized barb wire, $4.45 per 100 Ib.; 
wire, $3.60 per 100 Ib. 

SHEETS.—The demand is light and prices are higher. 
Jobbers’ prices to retailers are as follows: 

No. 28 black sheets, 6c.; No. 28 galvanized sheets, 7.75 to 
8c.; No. 10 blue annealed, 5.50c 

STEEL-MILL Propucts.—Jobbers’ prices on steel are 
unchanged. 


We quote 4.35c. for steel bars; 5.60c. for plates 
structural material; 5.50c. for hoops. 


$3.60 per keg: galvanized wire $4.30 per 100 
No. 9 annealed 


4.60 for 


TWIN CITIES 


. St. Paul and Minneapolis, April 7, 1917. 
GRADUAL speeding up of business in all lines 
i begins to be felt. The declaration of war with 
oe has doubtless had a restraining influence, 
te he greater proportion of people actively engaged 
n business do not believe that the condition is going to 


bring disaster on the head of business in general. 
Nearly everyone expects to go ahead very much as 
usual, with the added impetus of business incident to 
preparations to meet the new order of things. There 
should be some very attractive orders for military sup- 
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plies which should reach even this far from the larger 
manufacturing centers. 

Just at the present time the necessary equipment for 
gardening is receiving close attention. While the soil 
is by no means in proper condition for working, there 
are preliminary steps, and these demand tools, which 
the retailer is fully equipped to deliver. Home gardens 
are receiving earnest attention this year because of the 
high prices, and there never was a better opportunity 
for the retailer, and, in turn, the jobber, to cash in on 
this class of trade. Prices, of course, are in advance 
of those of last year. 

An increasing number of automobiles is noted now, 
as the weather improves and the streets recover from 
their long submergence in snow and ice. Soon the re- 
tailer, wise enough to carry a consistent stock of ac- 
cessories, will begin his harvest in this line. 

The railroad car situation is gradually becoming bet- 
ter, as more moderate weather prevails. It will take 
weeks yet to clear all the congestion, but it is encourag- 
ing to note any progress in so lethargic a condition. 
The railroads insist they are doing all possible. 

With enlistments going forward briskly, the supply 
of labor is going to rapidly diminish, and steps other 
than the accustomed ones will have to be taken to keep 
industrial movements up to standard. 

With the heavy advances in the eastern markets 
on many items in the basic materials of hardware it is 
to be expected that there will be a general advance of 
more or less importance on many items. It remains to 
be seen how far the conditions imposed by the war 
will affect prices. Undoubtedly they will influence de- 
livery by the factories to a very great extent, as Gov- 
ernment orders will come first in completion. The 
dealer and jobber who has been a “plunger” the past 
year and has a good stock is indeed fortunate. 

Many of the smaller dealers are reducing their stocks 
of nails, and are buying as they are forced to, feeling 
that they are not in position to carry a heavy stock at 
the present prices. They are depending more on their 
jobbers than ever before to keep an adequate stock, 
and the jobbers are meeting the situation as well as 
possible, with factory conditions as they are at present. 

Very few price changes have been put into effect by 
local jobbers. Sheets, both black and galvanized, show 
an advance. Wire and wire products are still station- 
ary. Prepared paints have advanced as the demand 
increases. 

WIRE NAILS AND BrRaAps.—Prices have remained sta- 
tionary for some few weeks. The goods are beginning to 
move more freely with warmer weather. 


Cost System Is Vital To 
. Success 


(THE two most important problems discussed at 

the meeting of the American Washing Machine 
Manufacturers’ Association, held at the Hotel Sher- 
man, Chicago, March 21 and 22, were the practical 
operation of adequate cost systems in washing ma- 
chine manufacturing plants, and “efficiency” in 
operating such plants. 

William S. Dodge of the Grinnell Washing Ma- 
chine Company led the discussion on cost systems, 
and urged all members to install the practical sys- 
tem compiled by the association and approved by 
the Federal Trade Commission. Mr. Dodge said in 
part: 

“It seems strange to me that almost every man in 
business will hire an able man to keep his books. 
He thinks that this is a necessary expense. He 
will balance his bank account of a few hundred 
dollars every day and check up his bank-book and 
vouchers every month. But at the same time he 
will ignore absolutely the investments, in many 
cases hundreds of times larger, in material and 
labor, things for which he has paid cold cash, which 
have gone into his stock. He will have no definite 
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We quote from local jobbers’ stocks standard wire nails at 
$3.80 base and coated wire nails at $3.70 base. Brads at 75 
per cent discount from standard list. 


WIRE AND STAPLES.—No change is noted in price, 
The demand is increasing. Call for woven fencing is 
beginning to be felt. 


We quote from local jobbers’ stock: Galvan zed Glidden 
cattle wire $3.71 per 80-i0d spool; painted Gldden cattle 
wire $3.16 per 80-rod spool; galvanized Glidden hog wire 


$3.87 per 80-rod spool; painted Glidden hog w.r2 $3.30 per 


$0-rod spool; No. 9 black annealed smooth wire $3.75 ewt.: 
No. 9 galvanized annealed smooth wire $4.45 cwt.; polished 
fence staples $3.95 cwt.; galvanized fence staples $1.65 ewt, 


WireE CLoTH.—Quotations remain unchanged, and 
the trade is improving. Shipments are not being made 
any more promptly. 

We quote from local jobbers’ stocks 12 mesh black painted 
wire ciuth $2 per 100 sq. tt.; 12 mesh galvanized wire cloth 


$2.50 per 100 sq. ft.; 14 mesh bronze wire cloth $10 per 106 
sq. ft 


Bo.ts.—The price is remarkably steady in this class 
of goods. A change was anticipated with the beginning 
of the second quarter, but none has been made. 


We quote from local jobbers’ stocks, small mach ne bolts 
50 per cent; large mach ne bolts 30-10 per cent; small ear- 
riage bolts 45-5 per cent; large carriage bolts 35 per cent; 


lag screws 40-10 per cent; stove bolts 60-10 per cent 


Rope.—Some manufacturers have announced an in- 
crease in price of half cent per pound, but the local 
jobbing price remains the same. 

We quote from local jobbers’ stock best grade Manila rope 
at 24%c. per lb. base; best grade sisal at 20%44c. per lb. base, 
and cotton rope at 25c. per lb. base. 

SHEETS AND TIN.—The advances by the mills of a 
week or so ago have brought about an increase here. 
Tin plate, however, did not follow the black and gal- 
vanized sheets. 


We quote from local jobbers’ stocks black sheets at $6.50 
per cwt. base, and galvanized sheets at $8.50 per cwt. base. 
I C roofing 8-lb. coating, 20 x 28 tin, at $15.75 per box; 
bright charcoal 8-lb. coating, 20 x 28, at $23 per box. 

OIL AND TURPENTINE.—No further advances have 
been made in these lines. 

We quote from local jobbers’ stocks, boiled oil, barre] lots, 
at $1.05 per gal.; raw oil, barrel lots, $1.04 per gal. ; turpen- 
tine, barrel lots, 54%4c. per gal. 

Reapy MIxep PAINTS.—An advance of 25c. per gal. 
on regular house paints has been announced by the 
Sherwin Williams Company. Regular colors are quoted 
at $2.50 per gal., white at $2.55 per gal.; porch and 
deck paint at $2.50 per gal. 


record of how much there is nor where it is, when, 
in fact, these records are much more important 
and more valuable to his business than his bank 
balance, which is in safe hands and will be cared 
for whether or not his books agree with theirs. 

“I say that this is a mystery when one man in 
the average washing machine factory, equal in 
ability to the average bookkeeper, could keep these 
records up to date, and the manufacturer would 
then know exactly his financial status and could 
maintain a perpetual inventory.” 

F. H. LaMonte of the Management Service Com- 
pany, Chicago, IIl., presented a paper on “Efficiency 
in Operating Washing Machine Plants,” prelim- 
inary to a half-day’s discussion on that subject. 

The meeting developed the fact that washing 
machine manufacturers, like manufacturers in 
many other industries, have had difficulties in in- 
creasing their production to keep pace with con- 
sumer demand. Difficulties in securing raw mate- 
rials and transportation conditions have curtailed 
production in many instances. . 

The plan of adopting a uniform trade acceptance 
discount was given serious consideration, and will 
be again presented to the association for action 
at its next meeting, to be held at Lake Harbor, 
near Muskegon, Mich., on June 28, 29 and 30. 












Publicity for 


the Retailer 


Two New Store Papers of Exceptional Merit—Back Yard 
Farm Idea Is Taking Hold of Hardware Merchants 


Another Back Yard Farm Ad 


No. 1 (2 cols. x 6 in.). Last week we showed you 
a good back yard farm ad and gave you some sug- 
gestions on cashing in on this great movement 
which, from all indications, is being taken very seri- 
ously by American families. The further predic- 
tion that food will soar even higher in price in the 
event of our-entrance into the war has not served to 
slacken enthusiasm in this movement. “Back to the 
farm via the back yard” is a popular slogan these 
days and the hardware man who gets aboard with 
his advertising is going to do a rushing business in 
gardening essentials. Here’s an ad from the Strath- 
ern Hardware Company, Turtle Creek, Pa., which is 
a first-rate back yard farm appeal. The heading is 
particularly good, as it instantly suggests the sub- 
ject of the ad and also ties up to the publicity being 


Back Yard Farmers 


Make 1917 a Garden Year 


At no time in many years has the importance and the ne- 
cessity of the home garden been so great as this year. 





Our country is facing a critical situation in the matter of 
food supply, and yet a partial remedy is in the hands of every 
individual. One half of your summer living expense should 
come out of yout own lot. We have the necessary things for 
sucessful gardening. 


SPECIALS THIS WEEK 


50c electro forged 
Steel Rake, quality 
guaranteed 39¢ 
Special price 
A First Class Polished Spade 


With solid back and good handle—value 85c— 
Special price . tepipttiacy 59° 


Ferry Garden Seeds Onion Sets 


Lawn Seed Timothy and Clover 
Lawn Fence and Poultry Netting 


STRATHERN HARDWARE CO. 


900 PENN AVENUE 
TURTLE CREEK PENNA. 











—Rifles Will Now Be in Great Demand 


By Burt J. PARIs 








No. 1—The call of the back yard farm 








**Ball’s Eye!’’ 


A “Standard” Rifle For $14.50 


N the spirit of prepatedness we have purchased 700 
“Standard” Rifles to sell at $14.50 each—list price 
$30.00. 

These high-powered arms are of recognized first 
grade. Round tapered ordnance steel barrel. Stock 
of fine Circassian walnut with bronze butt plate. 
Length, 1314 inches. Fitted with Lyman ivory tip 
front and sporting rear sights. Weight, about 7 pounds. 
Hand _ operated. 

Hammerless. Take-down. Magazine capacity, five 
.30 calibre cartridges. Designed for rimless, high-power 
smokeless powder auto-loading cartridges, either metal 
case or soft point, of .30 or .35 calibres. 

Under the present heavy demand for a reliable 
rifle at a low price our limited quantity of “Standards” 
won’t last long. 

See them in our window! 


10-15-17 Warren Street 
OPERATING DIVISIONS 


F. A. Baker & Co. Abbey & Imbrie. David T. Abercrombie Co. 
New York Sporting Goods Co 


No. 2—Rifles are popular just now 


given the back yard farm idea. The introductory 
copy is well handled. One very strong statement is 
made which brings home the value of careful sum- 
mer gardening. The statement: “One half of your 
summer living expense should come out of your own 
lot.” With such a possibility so near at hand, the 
reader must be strongly impressed with the idea of 
tilling the soil in his yard. The ad will bring sales 
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Our New Lisk Dairy Pails 
are here ready for you. We 
have a good. assortment of 
sizes and weights. These 
Lisk Pails are well known 
and when once used the 
value is never again ques- 
tioned. They are all well 
made strong. The ears are 
riveted on with a heavy 
patch of tin inside to keep 
rivets from pulling out. This 
is a feature not found in 
many pails sold at the same 
price. The bottoms of.these 
pails are the patent style 
raised from the bottom 

to insure longer wear. 


These pails are pails of 
quality and are worth buy 
ing. Get them at 


BIGELOW’S 





No. 4—Dairy pails well presented 


on the two articles featured and when once in the 
store other articles can be suggested. Our one 
criticism of the ad, however, is that not enough 
equipment has been featured. We would dispense 
with the cut and run a two-column listing of im- 
portant items for home gardening, with prices. Also 
see HARDWARE AGE of last week for our suggestion 
concerning the offer of a complete equipment at a 
special price. 
Sell Your Rifles Now 

No. 2 (2 cols. x 7 in.). Baker, Murray & Imbrie, 

New York City, have here an ad that fits in exactly 


Hardware Age 


with the spirit of the times. Now that we have reg- 
istered our stand in unmistakable terms, everyone's 
thought will turn to war material and especially 
rifles. There’ll be a whole lot of rifle practising 
from now on, and for this a whole lot of rifles wil] 
be needed. So follow the lead of this well-written 
ad and features the rifles you carry in stock. 


Seasonable and Attractive 

No. 3 (2 cols. x 7 in.). This ad was sent us by the 
Tullis-Gamble Hardware Company, Wetumpka, Ala. 
In design and text it gets its message over to the 
public in convincing shape. We would have liked 
to have seen an opening talk here tying up to the 
back yard farm idea. The Tullis-Gamble Company 
did this in another ad which we reproduced last 
week. We direct especial attention to the display 
of this ad. The three items are illustrated and listed 
with display headings so that the whole appeal of 
the ad is noted at a glance. 


Snappy Ad on Dairy Pails 


No. 4 (1 col. x 8% in.). This ad was taken from 
“Bigelow’s Store News,” the store paper of H. J. 
Bigelow, North Lawrence, N. Y. It is most excel- 
lently laid out and is an ad which could not fail to 
get attention. The illustrations are particularly 
sharp and clear, which emphasizes the fact that 
neatly drawn open line cuts are most desirable for 
newspaper and store paper advertising. They print 
sharper and attract immediate attention.’ The copy 
here is a good dissertation on dairy pails. Mr. Bige- 
low’s store paper, which is a recent addition to his 
publicity forces, is a carefully edited four-page 
paper of rather large size, 1044 in. x 17! in. A 
feature of the paper is authoritative articles on dif- 








Four tine spading fork with iron (D) 
handle... 


Long handle spading fork...., 0c 
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No. 3—Has a seasonable appeal 
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Let us qdote you on your 
next building, no matter for 
what purpose. We have prices 
on blocks cheaper than other 
material 





No. 5—This store paper gets a running start 


ferent branches of dairy farming contributed by 
some of the readers themselves. This is one of the 
most valuable, perhaps the most valuable, single 
feature that can be incorporated in a store paper de- 
signed to reach the farmer exclusively. “Store 
News” also carried news items of various surround- 
ing districts and these constitute another interest- 
ing feature of the paper. Other items featured in 
the store paper are saws, paint, wash boilers, nickel 
ware, guns and ammunition, tools, lanterns, axes, 
helves and farm equipment. 


A New Store Paper from Indiana 


No. 5 (8% in. x 14in.). A. E. McElheny of the 
Orleans Hardware Company, Orleans, Ind., sent us 
the first issue of the store paper and asks for our 
comment on it. After studying the paper from cover 
to cover, our general comment is that, for a first at- 
tempt, it is deserving of the highest praise. In some 
certain respects it can be improved, and we will 
point these out as we go along. The paper consists 
of.eight pages and is saddle-wire stitched, which is 
an excellent idea, as when an eight-page paper is 
collated without binding it makes an ungainly ap- 
pearance and is difficult to read. The only proper 
way to send out an eight-page paper without bind- 
ing is to make it a size that can be printed on a 
single sheet or a half-sheet at a time, going twice 
through the press for a side and then folding it in 
two folds. But binding is much to be preferred. 
The paper is printed on a very light-weight bond 
and this is a mistake, because a light-weight bond 
allows the printed page to show through and pre- 
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vents easy reading of the page it backs up. We sug- 
gest a light m.f. paper or book paper or even news 
print stock if the first mentioned grades are not 
easily procurable. Even news print stock, while 
not white in color, would be preferable to the light- 
weight bond. If you desire to use a bond, however, 
opacity will be secured by using a weight of 20 lb., 
but at present prices of bond this would send the 
paper bill a-flying, unless a low grade were used. 
This page reproduced shows a very interesting com- 
parison between mail-order and local prices. This 
is inline with what many merchants are now doing 
in view of the unfavorable price position in which 
the big catalog houses now find themselves. And 
the store paper is the ideal medium to feature such 
a comparative table. Read the editorial on this 
page. It is the sincere expression of merchants 
who are just launching a new publicity enterprise 
and one that will prove the best investment they 
ever made. This page give a general idea of the 
make-up of the paper. Regular display ads are scat- 
tered throughout the pages, giving the make-up a 
businesslike look. The first page is something of 
an innovation: it carries special articles by men of 
local prominence, one by a minister, another by the 
county agent. We commend this idea to other store 
paper editors. The back yard farm idea is featured 
in a special excerpt from a farm paper. A special 
paragraph asks for contributions for the next issue. 
We caution the editor to watch his cuts carefully ; 
some of the cuts in this issue do not show up well 
and this detracts from the paper’s appearance. Spe- 
cial articles on spraying, hogs, experimental plant- 
ing, etc., make the paper of keen interest to farmer 
readers. A sprinkling of well-selected humor com- 
pletes the paper. 


Sereen Door, Window Screen 
and Wire Cloth Situation 





URING the current season manufacturers, job- 

bers and dealers have been bothered by a 
scarcity of wire cloth. Makers of wire cloth have 
delivered a large output of this product, but have. 
been hindered by a shortage of material, labor trou- 
bles and congested transportation. Therefore 
screen door manufacturers were later than usual in 
securing supplies of wire cloth, which naturally 
has diminished the quantity of screen goods, includ- 
ing window screens, that they have been able to 
make in advance of the season. 

Now, in the height of the shipping period they 
are experiencing considerable difficulty in getting 
empty cars and are also facing embargoes on many 
railroads which prevent shipping into certain sec- 
tions. In addition to these checks, one of the large 
screen factories, the Rockwell Mfg. Company, Cam- 
den, Ark., was totally destroyed by fire Thursday, 
March 22. The outcome of the general situation 
obviously will be that, added to a shortage of wire 
cloth which has long been anticipated, there is 
probable an additional shortage of screen doors and 
window screens. Because of these conditions manu- 
facturers are directing the attention of jobbers and 
dealers to the advisability of protecting themselves 
against such shortage. 

If definite specifications are placed promptly with 
the various screen door makers, merchants can 
accomplish much toward overcoming this lack of an 
important line. Per contra, if jobbers and dealers 
delay their orders until the goods are actually 
needed it will be impossible, we are advised, for the 
screen factories to make up sufficient goods and 
deliver them in time for use this season. 
















































































The Diary of Dawson Black 


By HAROLD WHITEHEAD 






Instructor in Business Method at Boston Un:versity 


Section 37 


HURSDAY, March 23.—Larson began his 
Thursday afteinoon hunts for business again 
to-day. When the old chap got back to the 

store he was almost crying with delight. “Say, 
boss,” he said, “those peop.e seemed real glad to 
see me. They asked me where I had been so long. 
I told them I had been sick, and that was why I had 
to abandon my Thursday trips. I felt just as if I 
was visiting a lot of old friends.” 

“Fine!” I said. “How much business did you 
get?” 

“Sixteen dollars’ worth,” he said; “and do you 
know I really think by continually going around to 
certain people we can build up quite a lot of out- 
side business that we won’t get any other way. 
You remember old Seldom—well” (Seldom is a real 
estate man and quite well to do) “when he saw me 
coming in the store the old chap came out of his 
little cubby hole of an office, shook hands with me 
and insisted on taking me over to Traglio’s and buy- 
ing me acigar. Then he said, “‘There’s nothing I’m 
wanting, Larson, but step over to the house; I'll 
tell the missus you are coming over.’ Well, Boss, 
as soon as I got in the house there was fat old lady 
Seldom with a stub of pencil about two inches long 
—and that pencil was sharpened just like a woman 
sharpens them—the pencil looked as if she had bit- 
ten the point. She had a mail-order catalog in front 
of her and was making out an order from it. She 
is as good-natured as she is fat and she insisted on 
making me a cup of tea. She showed me the order 
she had planned to send to Chicago.” 

“What was it for?” I asked Larson. 

“A bread mixer, for one thing,” said Larson, grin- 
ning. 

I remembered my bread-mixer episode, so I said: 
“Well, why didn’t she come here for it? Goodness 
knows we advertised them enough.” 

“That’s what she said; you advertised them too 
much. She says she doesn’t want to go into a bread- 
mixing contest, and thought that if she bought éne 
from you that she might get her name published 
as a contestant or something of that kind.” 

“Why, that’s nonsense,” I remonstrated. 

“That’s what she said of the ad,” said Larson. 

”Oh, well, forget it,” I cried peevishly. “Did you 
get an order from her?” 

“The only one I did get to-day. Here it is—six- 
teen dollars’ worth! I tried to sell her a pencil 
pointer but she said, ‘That’s a man’s purchase.’ 
I’m going to sell Seldom one for his wife.” 

“Didn’t any of the other people you called on want 
anything?” 

“No,” said Larson, “they didn’t expect me, so I 
didn’t like to press it too much on this visit. I be- 
lieve that if we were to make a list of seasonal 
articles and call on our regular customers, we could 
sell them a lot of goods that they now buy from the 
mail-order houses. You see, Boss, we can talk to 
them about seasonal things which would naturally 
be in their minds.” 

Larson seemed determined to find some way of 
coping with the mail-order houses. We certainly 
have had some little success, but the mail-order 
houses seem always to be everlastingly on the job, 
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and I guess that is what we have got to be if we 
are going to get anywhere. 


Saiurday, March 25, 1916.—I never told you about 
Larry Friday, did 1? Well, when we were boys, 
Larry used to sleep at our house every other night 
and I would sleep at his every other night. We 
-ertainly knew each other as well as two boys could, 
and if ever I had a chum it was Larry. I used to 
look up to him so much at school that I earned for 
myself the nickname of Friday’s man Friday. 

He left town six years ago when his father moved 
to Providence. His father failed there, his mother 
died, and Larry, who had always had plenty of 
money, was thrown on his own resources. I lost 
sight of him for three years, so you can imagine my 
surprise when he drifted into the store yesterday. 

We had a long chat over old times and I took him 
home for the night. Then he told me that he had 
saved up a few hundred dollars and wanted to get 
another five hundred dollars for a little while to 
enable him to buy a small stationery business in 
Providence. His father had been in the paper busi- 
ness, and I suppose for that reason he naturally 
leaned toward that line. 

“That’s too bad, old man,” I remarked, when he 
told me that he was five hundred dollars short. “If 
I had the money I’d be only too glad to lend it to 
you,” as, indeed, I would. 

“That’s what I came to see you about partly,” he 
replied, leaning over and becoming very serious. 
“Now, the present owner of that store is willing to 
take my note for two months for the $500, if I can 
—find some responsible endorser. Listen, old man” 
—and he brought out several sheets of paper all 
covered with figures. ‘Let me tell you exactly the 
condition of the store.” 

The figures that he had seemed to show conclu- 
sively that in sixty days at the most he would have 
sold enough goods to be able to pay the note. 

“You see,” said Larry, “I would have $300 in 
cash, anyway, as a working capital, so in a pinch I 
would really only have to find $200 to pay it. And 
if you would endorse it for me—there’s not the least 
chance in it or else I wouldn’t ask you—I am will- 
ing to pay you interest on the money if you wish, 
old man.” 

“Larry!” I exclaimed, quite disappointed he 
should suggest such a thing as interest. “Indeed 
I'll endorse the note for you, but don’t you talk of 
interest, for I’m only too happy to be able to help 
you a bit!” 

Just as I was putting my name on the back of the 
note, Betty came in. 


“What are you doing, Dawson?” she asked 
sharply. 
“Just ” IT looked at Larry to see whether he 





had any objection to my telling Betty about it. 

He said, with a little embarrassment: “It’s just 
a little business matter between Dawson and me.” 

“You know, old man,” I said to Larry, “I talk 
all my business over with Betty. Of course you 
won’t mind my telling her about this, will you?” 

“Why, no,” he returned, as he picked up the note 
and put it in his pocket. 

When I told Betty what it was, to my astonish- 
ment she replied: 
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“Well, Dawson, if you allow Mr. Friday to have 
your endorsement on a note you are very foolish!” 
“Betty!” I said, quite mortified to hear her speak 

so in front of my old friend. 

“And,” she continued, looking Larry squarely in 
the face, “if Mr. Friday allows his friend to endorse 
a note for him, I don’t think he is much of a 
friend.” 

“I am sorry your wife feels that way about it,” 
said Larry. “I guess I’m coming between you two, 
old man. Here’s the note—you better take it back, 
for I think too much of you to do anything that 
would affect your happiness. Although I 
must say that I think Mrs. Black is unjust to you 
and me.” 

“You put that note right back in your pocket!” 
I commanded. “Betty,” I said sharply, “this is a 
matter which I can handle without any help. Thank 
you!” 

“Dawson,” said Betty, holding out her hand to 
me, “I was vexed.” 

“Come, Larry, old man,” I said, “I’ve known you 
too many years to allow my judgment of you to be 
swayed.” 

Larry held out his hand to Betty, who, however, 
turned coldly away and left the room. 

“If you don’t mind, old man,” said Larry, “I’ll not 
stay with you to-night, and if you want that note 
back ” and his hand went toward his pocket. 

“No! If the time comes that I can’t trust you, 
I’ll tell you so to your face!” 

“You’re a real pal!” exclaimed Larry, with tears 
in his eyes. 

He packed his grip, and, with a hearty, silent 
handshake, left the house. 

I felt very much astonished and mortified that 
Betty should have acted that way, and I went into 
the house to reason with her. To my surprise, she 
was in her room and the door was locked. 

“T want to come in,” I said. 

“Keep on wanting!” she replied angrily. 

“B-but ” the door was suddenly thrown open 
and Betty stood there with her eyes flashing. 

“Don’t ‘but’ me. You can hardly make both ends 
meet now, and your business is only just making 
a bare existence’’—I looked surprised—“yes, a bare 
existence; and here you jeopardize your future by 
endorsing the note of a friend without knowing the 
first thing about it! The thing I advise you to do 
is to begin to save up five hundred dollars to pay 
that note!” 

I laughed. 

“Dawson,” she said, “there are times I don’t know 
whether you’re a fool or not. This is one of the 
times I’m sure you’re one!” And, with that, she 
slammed the door in my face and left me aghast. 

Women are queer creatures, little Diary! 

Sunday night, March 26.—Betty is still sulky. 
She cannot get over my endorsing that note for 
Larry. I am disappointed in Betty. I didn’t think 
she would have me throw down a pal. Besides, it 
doesn’t cost me anything to endorse the note when 
it is sure to be paid long before it matures. This 
afternoon while trying to get Betty to be reason- 
able, the telephone bell rang and I said, “Go answer 
it, Betty.” 

“Better answer it yourself,” she snapped, “per- 
haps it is some other friend who wants you to give 
him some money.” 

“You make me tired,” I snarled. I felt ashamed 
of myself as soon as I had spoken, but Betty was 
really unreasonable. 

I picked up the telephone and snapped, “Hello!” 

“Hello, yourself, you old scallywag!” came back 
a voice which was familiar, though for a minute I 
could not place it. 














“Who is it?” I snapped. 

“Gosh, who’s been biting you?” came back the 
answer. “This is Fred Barlow, old surly face. 
What’s the matter, anyway? Had a row with the 
wife?” 

Fred Barlow! Old Barley-Water’s son! If ever 
there is an irrepressible young man it is Fred 
Barlow. 

“I’m coming right over to see you,” he said, and 
click went the receiver. 

I went back into the room and growled at Betty: 
“Fred Barlow’s coming over here. Try to be civil 
to him.” 

Betty looked at me for a minute, then crossed the 
room, put one arm around my shoulder and began 
stroking my head. “Dawson, my dear boy,” she 
said, “you must not get vexed with me. You know, 
dearest, I would do everything to make you happy. 
But you must also know, dear, you have such a 
great, big heart that you sometimes let it run away 
with your head—now, don’t you? But you must 
not get angry with me, dear, as we cannot afford to 
get cross with each other—can we?” 

“I——_”’ but it is none of your business, little 
diary. Suffice to say that when Fred Barlow did 
breeze into the house Betty and I were both smil- 
ing, and smiling from our hearts. 

“Well, you old turtle doves,” said Fred, “and 
what’s the price of dollar razors to-day? I want 
to buy one so that I can raise a rumpus.” 

“Dawson,” said Betty severely, yet with a twinkle 
in her eye, “please throw this person out of the 
house. A man who makes puns on Sunday is break- 
ing the Sabbath.” 

“Never mind the Sabbath,” said Fred. “If you 
will ask me to break bread with you I will stay. 
What’s doing?” 

“Well,” I said, “I suppose we shall have to ask 
him, shan’t we, Betty?” 

Then we stopped fooling and began to talk of 
general matters. I told him about Larry Friday. 

“Poor old Larry,” said Fred. 

“Why poor old Larry?” I asked, with a sinking 
feeling in my heart. 

“Why, the poor devil only got clear of the bank- 
ruptcy court three months ago. You know he tried 
to run the Providence business after his father 
died, but he made a h of a ” then he turned 
to Betty and said: “I beg your pardon, Betty. He 
made the dickens of a mess of it. Still, I guess he 
learned his lesson.” 

I had a cold feeling around my heart and I began 
to wish that I had heeded Betty’s advice. A five 
hundred dollar note is not much to endorse if a 
fellow’s got the money, but—oh, dash it all! I’d 
trust Larry Friday with my life. Just because a 
fellow has made one slip, it doesn’t mean he is going 
to make another. A 

“But can he?” I heard Betty ask. 

“Of course he can!” said Fred. 

“What’s that?” I asked, coming out of my brown 
study. 

“T suppose you know,” Fred said, “that I am an 
agent for the Michigan car, the best little four- 
cylinder on the market, twenty miles on a gallon of 
gas, seats five people, rides like a feather bed. 
$850.” 

“Hold on,” I cried, “if you have come here to sell 
me a car, just beat it while the beating is good.” 

“T haven’t,” he said, “but I have come to tell you 
that you and Charlie Martin are going to Hartford 
with me to-morrow to a convention of the eastern 
salesmen and managers of the Michigan Car Com- 
pany.” 

“But we can’t get away.” 

“Can’t!” jeered Fred. “Hear the man, Betty.” he 
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said, turning to her. “Here is a man in business 
who says can’t. Don’t you know that failure comes 
in ‘can’ts’ and success comes in cans. How many 
cans of it can I sell you?” 

“You’re full of it to-day, aren’t you?” I said. 

“Bet you I am, had eggs for breakfast and am 
full of yokes.” 

“But,” I said, “Charlie and I can’t get away to- 
gether.” 

“We leave on the 12.26 train,” he said, “and get 
back here at 4.18 in the morning—just in time to get 
down to the store for a good day’s work.” 

“That’s awfully good of you, Fred,” I said, “but 
honest injun I’m not interested in automobiles.” 

“Autos be blowed!” he said. 

“Blown,” corrected Betty, grinning. 


A Warning to the Paint Trade 


[N a recent price list issued by John Lucas & Co., 

Inc., Chicago, Ill., they presented the following 
statement: 

When prepared paints were first put on the mar- 
ket, nearly fifty years ago, the original offerings at 
that time were for the most part of a very inferior 
quality, and, as a natural result, considerable preju- 
dice was created in the minds of the consumers 
against mixed paints. 

Subsequently the manufacture of mixed paints 
fell largely into the hands of ‘reputable and respon- 
sible concerns, who recognized the possibilities of 
the industry, and were quick to see that to insure 
the development of these possibilities, the quality 
of mixed paint sold must be such as to justify the 
confidence of the consumer. 

After many years of earnest, conscientious work, 
the reputable paint manufacturers of the United 
States have secured the confidence of the consuming 
public by making and selling paints of the highest 
quality. These makers have been splendidly assisted 
in their work by the Paint Manufacturers’ Associa- 
tion, which has firmly stood for high-quality goods, 
honest labeling and full-measure packages. 

Recently, however, the abnormal conditions re- 
sulting from the war have materially increased the 
cost of producing high-grade paint, and this un- 
avoidable situation has apparently encouraged cer- 
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“Have it your own way,” said Fred. “Now,” said 
he, turning to me, “you and Charlie are coming with 
me to-morrow as my guests, because I want you to 
hear a friend of mine talk.” 

“Who is he?” 

“Elton Lewis is his name.” 

It certainly was familiar to me, for I had read 
one or two of his books and had heard of some of 
the wonderful successes he had made.” 

“I will go,” I said. 

“I knew you would,” he replied. “And now, Betty, 
what about that bread-breaking stunt you spoke 
of ?” 

I rather think I will enjoy that convention to-mor- 
row night. 

(To be continued.) 


tain unscrupulous concerns to trade upon the reputa- 
tion built up after so many years of hard struggle by 
reliable makers, by placing on the market cheap and 
almost worthless paints to be sold at prices far 
lower than the cost of producing honest goods. 

The average dealer and consumer do not under- 
stand this situation, and, having been educated to 
believe that mixed paints possess real merit, are 
failing to recognize the danger in buying goods of 
the inferior grades. As a result, the business struc- 
ture built up after so many years by reputable man- 
ufacturers who merit public confidence is in great 
danger, for the extensive use of cheap mixed paints 
will undoubtedly result in reviving the old preju- 
dice against all mixed paints, which required so 
many years to Overcome. 

Insofar as the consumer is concerned it is un- 
questionably to his interest to use high-grade goods, 
which are ultimately the most economical. The 
labor cost of a job remains the same, whether good 
paint or cheap paint be used, and good paint not 
only lasts longer and protects the surface painted 
better, but possesses greater spreading qualities, 
thus requiring fewer gallons to complete the job. 

We believe that the dealer is almost equally inter- 
ested with the manufacturer in discouraging the 
use and sale of inferior paints, for their continued 
sale will simply undermine the confidence of the con- 
sumer and create a trend back to the old condition 
which would mean loss of profit to the dealer, and 
loss of property values to the consumer. 






The Benjamin Myer Company, Newark, N. J., recently made a window display of rope which attracted much atten- 


tion and resulted in good business. The board on which the many samples of knots and splices were shown was 


used for an interior display after the window was dismantled 
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With Door Closed 





The Watrous ‘Ach 3 
Screen Door Catch 

















HEN Summer heat “ gets on 
the nerves,’ little annoyances 
seem big ones. The persistent 
buzzing of a fly, the startling slam 
of a door, are apt to draw strong language from the 
mildest. AA much-appreciated device that does away 
with both these sources of irritation is the Watrous- 


Acme Screen Door Catch, 210. 





It Makes Screen Doors 
Fly-Tight and Noise Proof 












ATROUS-ACME 210 catches 

the closing door against two 
rollers of soft rubber. The pressure 
on these causes the arm to swing 
around so that the large roller, also 
rubber cushioned, clamps against the 
outside of the door, holding it tightly 
shut. Nothing but rubber comes in 














it pays to handle. 
one or more. 


|[ine 


New York 
100 Lafayette St. 





Though a comparatively small item, this Catch is one that 
Every purchaser of screens should buy 
Put in an order with your wholesaler today. 


New Britain, Conn., U. S. A. 


contact with the doér, so the finish of 
the door-frame cannot be marred. The 
Watrous-Acme Catch made of 
wrought steel, japanned, and has a 
strong, dependable spring. Packed 
complete with screws and directions, 
one Catch in a bag, one dozen in a car- 
ton. 


is 
















Chicago 
76 East Lake St. 


Worry 




















NEW GOODS AND NOVELTIES 
Products Being Placed on the Market 
by Hardware Manufacturers 


‘‘Nu-Top” for One-Burner 
Gas Stoves 
The Abbott Hardware Company, 


Ninety-first Street and Columbus 
Avenue, New York City, has recently 





The ‘“‘Nu-Top” attached to a one-burner 
gas stove 


placed on the market a four-hole top 
made to fit on a one-burner gas stove. 
The object of the “Nu-Top” is to 
allow the user to cook in several 
utensils at one time. 

The “Nu-Top” consists of two por- 
tions—a flat plate on top containing 
the four covers and an under portion 
about 1 in. deep, which is fastened to 
the top by means of three bolts. 

These bolts are removed and the 
two sections separated. The lower 
portion is placed on the one-burner 
gas stove and two holes drilled in the 
stove to correspond with the two holes 
in this part of the “Nu-Top.” The 
latter can then be securely bolted to 
the stove. 

The “Nu-Top,” as can be seen by 
the accompanying illustration, is in 
the form of a triangle. It is 16% 
in. wide at the widest part and 15 in. 
in other directions. It has three 5-in. 
covers, each of which contains in ad- 
dition one 3-in. cover. In the center 
of the “Nu-Top” is a 3%-in. cover. 

The “Nu-Top” is made of cast iron. 
It is said that the construction of 
this attachment distributes the heat 
in such a way that cooking may be 
done on any part of the top. The 
price to dealers is $12 a doz. f.o.b. 
New York. 


Suction Feed for Cream 
Separator 


The Sharples Separator Company, 
West Chester, Pa., has recently made 
a decided improvement in its Sharples 
cream separators. This is known as a 
suction feed, which is said auto- 
matically to draw only as much milk 
into the bowl as the centrifugal force 
of the separator can skim. 

The Sharples suction feed separator 
is said to vary the feed in proportion 
with the separating force. When the 
handle is turned rapidly the suction 
feed automatically increases the milk 
intake to correspond with the in- 


creased separating force. Similarly 
when the speed is reduced the milk 
intake is reduced to a corresponding 
degree. This invention is said to 
cause the separator to deliver cream 
of unchanging thickness, regardless 
of speed and to skim the milk equally 
clean at all practical speeds. 


Joint Rake for Bricklayers 


The Craft Specialty Company, 2401 
South Michigan Street, South Bend, 
Ind., has recently brought out a brick- 
layer’s tool known as a joint rake. It 
is designed to rake the mortar from 
between the joints after the bricks 
are laid. The mortar is removed to a 
depth of about % in. so as to expose 
the brick and give what is called rake- 
out joint work. The tool is placed 
with the convex side of the blade 
against the face of the wall so that 
the right-angled cutting head or bent 
portion enters the mortar joint. Then 
by drawing the tool along the joint 
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A new joint rake for bricklayers 





the cutting head removes the mortar 
and throws it clear of the wall. 

The name “Trowel-Mate” has been 
adopted as a trademark of this tool. 
It will retail for 50c. 


«‘No-Bust”’ Serew Driver 


George A. Wood, 191 Main Street, 
Southington, Conn., is placing on the 
market the “No-Bust” screw driver. 
It is described as being made of two 
parts, one of which is crucible steel 
and the other solid hickory. There are 
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The head and socket of the “No-Bust” 
screw driver are made of one piece as 
shown by this cross-section view 














no rivets or ferrules. The driver is 
said to be practically indestructible. 
The head and socket are formed from 
the same piece of crucible steel. 

The “No-Bust” screw drivers are 
made in a number of sizes from 1% 
in. to 30 in. long. 


THE AUTOMATIC ELECTRIC WASHER 
ComPANY, Newton, Iowa, has recently 
completed a new four-story factory 
building, which gives it about 200 per 
cent additional floor space. The fac- 
tory is modern in every respect. 
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“American” Metal 
Shingles 
The Milwaukee Corrugating Com. 
pany, Milwaukee, Wis., recently 
brought out a new metal shingle 


known as the “American.” 
This shingle has been so construct- 
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The “American” metal shingle 


ed, the company states, as to make 
it fireproof, waterproof, easy of ap- 
plication and reasonable in cost, as 
well as of good appearance. Each 
shingle has a high butt end. The 
“American” metal shingle is made in 
six different styles. By interchang- 
ing these various designs a large num- 
ber of combinations can be made to 
give the roof a natural shingle ap- 
pearance. The shingles are furnished 
galvanized after formation or paint 
ed red or green. The Milwaukee Cor- 
rugating Company has also designed 
and is manufacturing a special set 
of trimmings to be used in connection 
with this shingle, the purpose of this 
being to give the roof a complete, fin- 
ished appearance. 


Pennsylvania Mower 
Repair Parts 


The Pennsylvania Lawn Mower 
Works, Philadelphia, Pa., has recent- 
ly published the 1917 edition of a 
booklet describing the repair parts for 
the Pennsylvania “Quality” lawn 
mowers. The booklet contains thirty- 
six pages. 


«‘Epicassit” Rust-Proof- 
ing Process 


Hess & Son, 1031 Chestnut Street, 
Philadelphia, has recently brought out 
a new rust-proofing material and 
process known as “Epicassit.” It con- 
sists of powdered metal, usually either 
tin, lead, zine or their alloys. These 
are mixed with a suitable fluxing car- 
rier to the consistency of a smoo 
creamy paint, which is coated evenly 
on the well-cleaned article. Heat i 
then applied to melt the coat down. 
The cold paint may be applied with 4 
brush like ordinary paint, or the af 
ticle may be dipped into the cold bath; 
it may be drawn through it or tum 
bled in it. The heat may be applied 
in whatever way is most convenient 
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The Most Convenient, 
Ornamental and Satisfactory 
Garage Door Hardware 








R-W No. 435 
Slidetite Garage Door Equipment 
A Unit of the Famous R-W Line 





The doors slide and fold back inside 
the building out of the way, permitting 
unobstructed use of the entire opening. 
Cannot sag. Operate easily and in ex- 
ceptionally small space. Absolutely 
weather-tight. Give ornamental ap- 
pearance to the garage. Slidetite equipments accommodate 3, 4, 5 
or 6 doors in an ordinary opening, to suit conditions. 








Boosts Your Business 


Every garage owner who installs R-W Slidetite Garage Door 
Equipment becomes a booster. He impresses on his neighbors and 
friends the perfect operation and exceptional convenience of his 
garage doors. Passersby, attracted by the ornamental appearance of 
his garage, stop in and ask where he purchased it. 





A dealer in a city of 15,000 
population sold over two hun- 
dred Slidetite Equipments in 
twenty months. You can do likewise. 
We will help you. 








Write today for interesting Booklet, “Distinctive Garage Door Equipment.” 


Richards WitcoxManufact uring ©. 


vos nonin Aurora Iuumors,US.A. MINNEAPOLIS 


BOSTON ° 
pst Richards —-Wilcox Canadian Co.,Ltd..London.Ont. ST.LOUIS 
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The cold-painted articles may be 
placed on shelves or racks in an oven 
similar to an enameling oven; small 
articles may be placed in heated tum- 
blers that are kept stationary until 
the coating is melted down and then 
tumbled to prevent sticking. 


Hotpoint Iron Improved 


The Hotpoint Electric Heating 
Company, Ontario, Cal., has recently 
announced to the trade a hinged cord 
protector switch plug, for use in con- 
nection with the Hotpoint electric 
iron, which is said to eliminate cord 
breakage. 

The cord first passes through a 
smooth composition bushing at the 
upper end of a spiral spring that pre- 
vents chafing at that point. It con- 
tinues through the double spiral 
spring, the ends of which are securely 
fastened to the slide hinge joint at the 
upper part of the metal plug cap. The 
spiral spring supports the cord and 
prevents kinking. The hinge joint 
still further relieves the cord of wear. 
The composition plug bar forms an 
anchor for the cord which is wrapped 
around it in a way to relieve all pos- 
sible strain on the copper conductor 








At the top, the Hotpoint thumb rest; be- 
low, the new hinged cord protector 


and on the point where it is fastened 
to the binding screws. 

This new plug is said to eliminate 
short circuits and other troubles often 
incident to connection plugs. 

Another improvement to which the 
company calls attention is the Hot- 
point thumb rest. Placing the thumb 
on this rest at intervals during the 
ironing is said to relieve the strain 
on the wrist. 


Folder of Old Razors 


The Geneva Cutlery Company, 
Geneva, N. Y., is preparing a booklet 
describing various kinds of razors, 
especially those that are odd and an- 
cient. The book begins with a de- 
scription and illustration of a razor 
that, until quite recently, was used in 
China. The same workman who made 
this razor, the booklet states, also 
made the crude farming implements 
used in his country and did the hun- 
dred and one other odd jobs that fell 
to his lot. This, and the fact that 
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A new shop truck being marketed by 


the razors were made from old horse 
shoes, gives one some idea of the 
quality of those old shaving imple- 
ments. The booklet goes on to de- 
scribe the methods used in ancient 
times when the edge of a piece of 
bone or shell was used or when the 
hair was ground off between two 
pieces of flint and covers the advances 
made in shaving facilities until the 
story, which is not very long, ends 
in a description of the modern 
“Genco” razors. 


Handy Shop Truck 


The Lipman Air Appliance Com- 
pany, Beloit, Wis., manufacturer of 
garage pumps, automobile pumps, 
etc., has recently brought out a handy 
shop truck for garage, repair shop, 
warehouse, or stockroom use. This 
handy truck was designed for use in 
the shop of the company, but is now 
being sold to the trade. 

The wheels can be turned under the 
platform to permit very short turns. 
The axle is so pivoted that the wheels 
will roll easily over rough floors. The 
platform is made of oak and is se- 
curely bolted to the frame. Zz 

The handle is equipped with stops 
that prevent it from falling and keep 
it continually within easy reach. It 
can be placed to remain vertical if 
desired. The truck can be fitted with 
special crates or racks for regular 
shop work. 

The platform measures 18 x 30 in. 
The weight is 55 lb. The price, cash 
with order f.o.b. cars Beloit, is $7.50, 
subject to change without notice. 


Rose Trowel Display 
Card 


Wm. Rose & Bros., Sharon Hill, 
Pa., has recently brought out an at- 
tractive display card printed in 
colors, showing a bricklayer smilingly 
handling a Rose trowel. The only 
wording on the card is “W. Rose for 
Mine!” The card is 10% x 13% in. 
in size. 


THE SEcuRITY AUTOMOBILE LOCK 
CoMPANY, Indianapolis, Ind., has 
been incorporated with $75,000 capi- 
tal stock to manufacture automobile 
accessories. The directors are Rob- 
ert T. Benefield, Andrew J. Cochran 
and E. E. Heller. 


the Lipman Air Appliance Company 


Westinghouse “Sew. 
Motor” 


The Westinghouse Electric & Mf 
Company, East Pittsburgh, Pa., has 
recently added to its line of produets 
the Westinghouse “Sew-Motor,” whic 
can be attached to any make of sts 
tionary or drop head sewing machine 
with the exception of a few obsolete 
models. If mounted on a stationary 





The Westinghouse ‘‘Sew-Motor” 


head machine, the motor can be pushed 
back out of the way when not in uw 
or if used on a modern type of dr 
head machine can be allowed to dr 
with the head. When desired, hor 
ever, the motor can be removed bf 
loosening one thumbscrew. 

The speed regulator is slipped # 
the treadle and is held in place by# 
spring. The operating chain is # 
tached to the metal frame work 
rectly above the controller. The re 
ulator is light but substantial. 
case is made of pressed steel. ; 
speed of the machine is regulated 5 
the amount of pressure placed on * 
treadle. | 

The “Sew-Motor” is driven by! 
belt. It is lubricated by means of! 
grease cup. There is said to be®™ 
danger of the oil spilling. The weight 
including the speed regulator, is7® 
The Westinghouse Electric & 
Company has prepared a series. 
attractive dealer helps comprisilé 
mailing folders, newspaper elect 
types, street car cards, lantern § 
and window display material feat 
ing this new product. 
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Trade Mark 


Ge, That Old 
4 Dy Stands for 
ee “Satisfaction in Hardware” 








LI dT 


Garage 
Door 
Hardware 


for any garage. 


Type “Ten-Eighty” 


(Patented) 

















for three, four, five and 
six doors. 


OUR NEW 

















Catalog, including the 
most extensive and perfected line on 


the market, is now ready. SEND FOR 
YOURS TODAY. 

















Type “Ten-Eighty” Four-Door 


Allith-Prouty Company | 


The Original Round Track Manufacturers 
DOOR HANGERS AND TRACKS, SPRING 
HINGES, STORE LADDERS, FIRE DOOR 
HARDWARE, OVERHEAD CARRIERS, 
HARDWARE SPECIALTIES, GARAGE DOOR 

HARDWARE. 


Branches and Warehouses 


CHICAGO, NEW YORK, BOSTON, PHILA- 
DELPHIA, LOS ANGELES, SAN FRANCISCO 
Main Office and Factory 


Danville, Illinois, U.S.A. 








Garage Door Hardware Type “Ten-Eighty” 


Three Doors with Passage Door 




















Type “Ten-Eighty"’ Five Doors with 
Passage Door 




















Nos. 79 and 1079 Right Angle Door Hangers 
with No. 60 Trolley Track (Curved Track) 
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“Jiffy” Egg Separator 


The National Aluminum Works, 
Elmira, N. Y., has recently placed on 
the market the “Jiffy” egg separator. 

















The “Jiffy” egg separator 


The egg shell is broken on the side 
of the container and the whole egg 
dropped into it after first lifting up 
the hinged cover. This cover is then 
dropped in place and the container 
tilted on one side when the white will 
flow away easily and quickly, leaving 
only the yolk behind. 


New Padlocks 


The Slaymaker Lock Company, 
Lancaster, Pa., has recently brought 
out a new pin tumbler padlock known 
as the No. 159. It measures 1% in. 
across the case. The case itself is 
made of heavy iron with a black, rust- 
resisting finish. The shackle is made 
of bronze. The interior is all bronze 
metal, with four pin tumblers. Two 
bright steel milled and nickeled keys 
are furnished with each lock. One 
half dozen locks are packed in a box. 
No. 159C is the same as No. 159, but 
is equipped with a 10-in. bronze chain. 

The No. 1095 special purpose pad- 
lock recently brought out by this con- 
cern is designed for soldiers’ kits, 
baskets, caddy bags, etc. It has a 
cast-brass case, a nickeled steel rod 
spring shackle which is 1% in. long 
and 7/16 in. wide, inside measure- 
ments. It has spring levers; two flat 








The 


Slaymaker No. 
left and the No. 1095 special purpose lock 
at the right 


159 padlock at the 


steel nickeled keys are provided with 
each lock. It is packed 1 dozen in a 
box. The case is 1% in. wide. 


THE HOTPOINT ELECTRIC COMPANY, 
Main Street and Lemon Avenue, On- 
tario, Cal., manufacturer of electric 
appliances for heating and cooking, 
will build a one-story addition to its 
plant, 45 x 60 ft. 


Eden Electric Cleaner 


The Brokaw-Eden Mfg. Company, 
Alton, Ill., has recently added to its 
line of electrical household appliances 
a pressed-steel electric-suction cleaner. 

The body is stamped from copper- 
plated steel. After completion it is 
again copper-plated and nickel-plated. 
It is said to be equally as smooth on 
the inside as on the outside and offers 
but little resistance to the air that is 
drawn by the suction. It has no rough 
surfaces to catch and hold dust, dirt, 
threads, etc. 

This suction cleaner has a swivel 
plug and will fit any standard-light 
socket. It is equipped with 20 ft. of 




















The Eden electric suction cleaner 


insulated cord; special-cord hooks are 
provided on the back of the handle. 
The cleaner has a safety switch. The 
motor is fully ventilated. The suction 
fan has eight blades. The suction noz- 
zle is 12 in. long and can be easily reg- 
ulated. The brush inside the nozzle is 
easily removed. The cleaner has sev- 
eral other features which are fully de- 
scribed in an attractive circular which 
the company issues. 


THE DEMOUNTABLE SPRING TIRE 
CoMPANY, St. Louis, Mo., has been 
incorporated with a capital stock of 
$50,000 by N. W. McLeod, Howard 
V. Stephens and E. C. Krausnick and 
others to manufacture tire specialties 
and devices. 


THE VALENTINE-GLASCOCK COoM- 
PANY, Muncie, Ind., has been incor- 
porated with $50,000 capital stock to 
manufacture toys. The directors are 
John Valentine, William P. Murray 
and Henry C. Gordon. 


THE DIAMOND CARBON REMOVER 
ComMPANny, St. Louis, Mo., has been in- 
corporated with a capital stock of 
$50,000 by Alfred H. Poe, James S. 
Tillmann and others to manufacture 
carbon-removing compounds and auto- 
mobile accessories. 
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Foot and Chain Bolt Set 


The National Mfg. Company, Ster. 
ling, Ill., has recently brought out a 
new foot and chain bolt set, consist- 

















Left, National chain bolt No. 820. Righé, 
foot bolt No. 830 


ing of a No. 830 foot bolt and a No. 
820 chain bolt. The cases of these 
bolts are made of wrought steel. The 
bolts are % in. square. 

The lever to raise the foot bolt has 
a positive action. The bolt is held in 
place when raised by an oil-tempered 
steel friction spring. Thé chain bolt 
is equipped with high-grade safety 
chain. It is reversible by removing 
the cotter pin and turning the bolt. 
The plates have rounded tops, thus 
giving a roller shaped bearing on 
which the bolts work easily. 

One No. 820 and one No. 830 are 
packed in a box with 1-in. screws, 
a staple for the chain guide and two 
plates for the head jamb, one for 
doors swinging in and one for doors 
swinging out. They can be had 
packed separately when so ordered, 
% doz. in a box in any finish de- 
sired. The weight per dozen sets is 
22% Ib. 


Tire Fluid Injector 


Van Cleef Brothers, 7707-771) 
Woodlawn Avenue, Chicago, IIl., has 
brought out a new injector for put- 
ting tire fluid into bicycle tires. 

To operate the injector after filling 
it with “Dutch Brand” tire fluid, the 
pump connection is attached to the 
valve, the handle raised and given 
one stroke downward. This action 














The Van Cleef tire fluid injector 


measures and injects into the tire 
the equal of a tube of tire fluid. After 
each injection of the tire fluid the de- 
vice is automatically ready for the 
next injection, and so on until the 
reservoir, which has a capacity of 
% gal. is empty. 

The tire fluid injector is not rec- 
ommended to dealers for resale, but 
rather for their own use in injecting 
tire fluid into tires. For this an ex- 
tra charge of 10c. is usually made to 
the rider. 
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Let “SNAPS” Point the Way to New and Bigger Profits 


Here is a chance for every hardware merchant to double his profits. Over 
four million cars are in service. Think of the supplies their owners must buy and the tremen- 
dous business this means to the live hardware merchant who puts in an auto supply department. 


This Summer hundreds of motorists will be touring through all parts of 
the country. Even the merchant in the smallest town can reap his harvest. 


The Service Motor Supply Co. of Chicago, will show you how a small 


capital invested in automobile supplies can be turned over and over again. 


Be the live 


merchant in your town and order from ‘‘SNAPS,”’ the monthly catalog of the fastest grow- 
ing auto supply jobber in the country. Don’t let mail-order-to-consumer houses undersell 
you and capture the auto supply business in your city. 


Buy Auto Supplies By Mail 
from ““SNAPS”’ 


e Service Motor Supply Co. 
issues “SNAPS” each month. No one but a 


legitimate dealer can buy from it because 
we sell wholesale only. Every month we 
quote the lowest prices on high quality auto 
parts and accessories. 


We guarantee everything we sell. 
If you are dissatisfied for any reason what- 
Soever we will return your money at once and 
cheerfully. We ship all goods to you so 
quickly that you don’t have to carry a large 
Stock. Every item listed in ““SNAPS” is a 


live quick-seller, or you wouldn't find it 
there. 


$50 Will Start You 
Remember, “SNAPS” points the 


way to new and greater profits. $50.00 will 
buy a good opening stock of auto supplies. 
Our enormous stock is at your elbow because 
of our six-hour delivery service. Decide now 
to let us be your Chicago partner. Don’t 
miss this money-making chance, but send 
in your request to-day for “SNAPS.” When 
you write use your letter head so that we will 
know you are a legitimate, recognized dealer. 
Get your request for “SNAPS” in the mail 
right now. 


SERVICE MOTOR SUPPLY © sicicen ave CHICAGOUSA: 














Autocar Service Kit 


The Autocar Company, Ardmore, 
Pa., has placed on the market the 
Autocar service kit to be used in con- 
nection with the Autocar 1%%- to 2-ton 
truck. The Autocar service kit is 
meant primarily to be used by Auto- 
car owners who are some distance 
from an Autocar factory branch, 
dealer or service station. It contains 
the emergency repair parts that are 
most in demand. 

The cost of the service kit is simply 
the cost of the parts included. This 
would, of course, differ for various 
conditions, taking into consideration 
the number of cars in use by the 
owner and the distance from a com- 
plete supply of parts. The kit has 
already met with an enthusiastic re- 
ception from distant points, as well 
as from business houses that are op- 
erating fleets of Autocars and main- 
taining their own garage and repair 
shops. 

The price of the average service kit 
is in the neighborhood of $200. The 
parts are packed in a handsome box 
which is furnished free of charge. Any 





The Autocar service kit 


or all of the parts in the service kit 
are returnable at any time in exchange 
for other parts, for credit or for cash. 
This means that the actual cost of 
such an equipment is the interest on 


the original investment plus the cost 
of the parts used. It furnishes a very 
reasonable insurance against loss that 
might be occasioned by the motor 
truck being tied up for lack of repair 
parts. 


Halliday «‘Flexlevers”’ 


The L. P. Halliday Company, Strea- 
tor, Ill., has recently brought out a 
shock resisting device known as the 





The Halliday “Fleaxlever”’ for heavy cars 


“Flexlever.” The model illustrated 
is for use on heavy cars. 

The “Flexlevers” are designed espe- 
cially for the make of car on which 
they are to be used and therefore, 
the company states, will fit without 
machine work of any kind. Patterns 
in stock, it is said, will fit practically 
all cars having % elliptic springs. 

The price per pair complete is $25. 


THE HELLER BROTHERS COMPANY, 
Newark, N. J., is building two large 
additions to its file plant and one 
large addition to each of its steel and 
tool plants. They are expected to 
be in operation on or before July 1. 


THE SuperB MrG. COMPANY, Rem- 
ington, Ind., manufacturer of auto- 
mobile shock absorbers, is making ar- 
rangements to move to Monticello, 
where it will erect a new factory. 


Tue Paciric AuTo Accessory Com- 
PANY, Portland, Ore., has been incor- 
porated with a capital stock of $50,- 
000 by W. R. Lovegren, F. B. Ruth- 
land and H. M. Lovegren. 
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Automobile and Motor- 
cycle Padlocks 


The Slaymaker Lock Company, 
Lancaster, Pa., has recently brought 
out the “Auto Loc”—a padlock de- 
signed for locking the spark and gas 
levers of an automobile together and 
for securing the emergency brake to 
the shifting lever. 

This lock has a hardened steel rod 
shackle, two corrugated steel keys and 
a polished cast-brass base with the 
brand in relief. The case is 2% in. 
wide; the inside length of the shackle 
is 4% in., adjustable to % in. The 
adjustable feature is one of the sell- 
ing points of this lock. It allows the 
lock to be used for many purposes. 

The Slaymaker Lock Company has 
also brought out a special lock for 
bicycles and motorcycles known as the 
No. 78. This has a heavy steel case, 
enaméled in black. The shackle is 
made from a hardened steel rod nick- 
el-plated. The dimensions of the in- 
side of the shackle are 4% x % in. 
It has an automatic action. Two 
corrugated steel nickel keys are fur- 
nished with each lock. One-half dozen 








The Slaymaker lock for motorcycles and 
bicycles is illustrated at the left and the 
“Auto-Loc” at the right 
locks are packed in a box. This lock 
can be furnished on cards in black, 
blue, green and red enamel finishes. 
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THaANABUMPER 


Car protection is necessary in these days of congested motor 


traffic. The 
artford 


BUMP ABSORBER 


— more than a Bumper 











furnishes it in a full 
measure. [here is a tre- 
il mendous market for it 
ay and a splendid business 
SS awaits you. 
| ITS POWERFUL 
All that the IN h. DOUBLE-LOOP ENDS 


SMOTHER 


ordinary “bum- THE 


per’ can do, it SN 


does—and more. .N _ \ 


It not only wards off 

the physical contact of the 

colliding body from lamps, 

fenders and radiator, but also 

smothers the shock of the ordi- 

nary collisions, and most of the extra- 

ordinary ones. That means—no expensive 

repairs; no damage or strain to the car; no dis- 

agreeable effect upon the occupants. Powerful double 

loops of spring steel effectively absorb and deaden the blow 

toa marked degree. Moreover, the touch of beauty a Hartford Bump Absorber 
gives to any car is no small consideration. , 


Bolts on without drilling and stays bolted. 


Three models—Large Car Type (three leaf) $12, List 
Medium Car Type (two leaf) $10, List 
Ford Car Type $ 8, List 


Hartford Shock Standard finish, black enamel, with nickel center clamp. Nickel finish, Hartford 


Absorber $1 additional. Auto Jack 
Makes P The 
Every Roada Brackets available for attachment to cars, with splash pans, without Best Jack 


Boulevard cutting pans or drilling frames. Money Can Buy 





HERETOFORE KNOWN AS HARTFORD SUSPENSION CO., 


211 MORGAN ST.,JERSEY CITY. N.J. 
VE ova Tai eX TM DAA, A CO) 02 Gk Oo 0 O/-X C7 Oe 1 O}- 9 KO). 
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Gemco Luggage Carrier 


The Gemco Mfg. Company, Milwau- 
kee, Wis., has recently added to its 
line of automobile accessories the 

















The Gemco luggage carrier 


Gemco luggage carrier. It consists of 
two small and narrow body carriers, 
each having a thumb screw and a nar- 
row strap. The thumb screw on each 
body securely clamps the carrier to the 
automobile running board. 

Suit cases, traveling bags or other 
baggage are fastened to the carrier 
without their touching the side of the 
car. The strap is fastened through a 
hole in the body which corresponds to 
the width of the article to be strapped 
to the running board. When no lug- 
gage is carried the carrier can be re- 
moved and stored away in a small 
space under the seat. 


“Duck”? Gum 


The General Tire & Rubber Com- 
pany, Akron, Ohio, has_ recently 
brought out a new article known as 
“Duck” gum, a self-vulcanizing repair 
for all soft rubber goods. It is said 
that the smallest puncture or even a 
bad tear in a tube can be permanent- 
ly repaired with “Duck” gum. It will 
not separate from the repaired article 
and will not leak. It is packed in a 
screw top can with a tube of cement 
and emery cloth in each package. 


New Wrenches for the 
Ford Car 
Walden-Worcester, Inc., Worcester, 


Mass., has recently brought out two 
new wrenches for the Ford car. No. 








3822 











Two new Walden-Worcester wrenches 
3822 fits the cap screws on the fly- 
wheel of the Ford car—an extremely 
difficult place to reach. The price is 
50 cents. 


The No. 7296 fits the head of the 
main bearing bolt. It has a 9/16-in. 
square socket and a 10-in. handle. The 
retail price is 45 cents. 


Bowser Improved Gas- 
oline Pumps 


S. F. Bowser & Co., Inc., Fort 
Wayne, Ind., has recently improved 
the “Red Sentry” gasoline curb pump. 
This pump can be regulated to pump 
1 gal., % gal., 1 qt. or 1 pt. at a stroke 
and is equipped with a meter that reg- 
isters all liquid pumped up to 10,000 
gal. and then repeats. As shown in 
the illustration, a dial is built into 
the pump so that both the operator 
and the purchaser can easily see how 
much gasoline has been pumped. A 
hose and nozzle tip are also furnished 
with the pump, as well as the hose 
draining attachment. This allows the 
operator to pump the gasoline di- 
rectly into the reservoir of an auto- 
mobile without exposing the gasoline 
to the air. A standard Bowser filter 
is situated in the base of the pump. 
This, together with the hose tip which 
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Nathan Door Grip 


The Nathan Novelty Mfg. Company, 
84-90 Reade Street, New York City, 
has added to its line of automobile 








The Nathan wedge-shaped 
back cushion 


DOOR GRIP 








The Nathan door grip 











The improved “Red Sentry” gasoline 
pump is shown at the left and the “Pace- 
maker” at the right 


contains a fine, cone-shaped strainer, 
is said to provide clean gasoline for 
the motorist. 

This pump is an improvement over 
the former ‘Red Sentry” inasmuch as 
the doors do not open out. The upper 
casing on the pump simply slides 
around. Consequently it takes up 
much less space on the sidewalk than 
a pump equipped with doors that 
open out. 

The “Pacemaker” pump is a new 
one just being placed on the market. 
This will pump either 1 or 2 gal. at 
a stroke. It is electrically lighted, 
can be locked, and will filter, record 
and measure the gasoline directly into 
the gasoline tank of an automobile. 
There are two dials on this pump, one 
in the front and one in the rear, by 
means of which both the purchaser 
and the operator can ascertain how 
much gasoline has been delivered. 





accessories Nathan door grip, which 
is made of fine grade, heavy, pliable, 
grained-fabric leather, handsomely 
bound and finished. It is made es- 
pecially for the Ford car to prevent 
the door from being marred by con- 
tinuous handling. 

The price per pair is 50c. 

The company is also manufacturing 
the Nathan wedge-shaped back cush- 
ion. 

It is made of fabric leather, hand- 
somely finished with corded seams 
and filled with a special vegetable 
fiber known as prime Java kopok, 
which is said to retain its life and 
resiliency for a long time. 

The No. 2200 is 16 in. wide, 16 in, 
high and 4 in. thick at the wide end. 
It is made of a fine quality artificial 
leather. The price is $3. 

The No. 2100 is 20 in. wide, 18 in. 
long and 5 in. thick at the wide end. 
It is made of black fabric leather and 
is priced at $4.80. 


‘¢ Universal ” Spring Oiler 


The Improved Gauge Mfg. Com- 
pany, 302 West Water Street, Syra- 
cuse, N. Y., has recently added to its 
line of automobile accessories the 
“Universal” spring oiler. 

This oiler, according to the manu- 
facturer, will prevent the spring from 
squeaking, will work out the rust, and 
eliminate to a great extent the risk 
of spring breakage. 

















The “Universal” spring oiler 


It is said to be strong, and can be 
attached with little trouble. It is 
made in two sizes, 1% and 2 in. The 
price is 25c. per unit. 
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Wear 


Service 
Advertising 


mean 


Satisfied Customers 
Greater Profits 


Why bother with imitations of Raybestos—short-wear, short-lived 
substitutes—when you can easily sell Raybestos? This brake lining 
is backed by consistent, convincing advertising in national magazines, 
outdoor signs, trade journals. The demand is created. You have the 
opportunity to cash in on this demand. 


THE RAYBESTOS COMPANY, BRIDGEPORT, CONN. 
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Shurnuff Grease Retainer 


The Shurnuff Mfg. Company, St. 
Louis, Mo., has placed on the market 
the Shurnuff grease retainer for the 
Ford car, a device that is said to stop 
effectually the grease leaks occurring 
in rear axles. 

This leaking grease causes tires to 
decay and become brittle; the brake 
lining is affected, causing the brakes 
to lose their efficiency; it causes dust 
to collect on the axle housing, brake 
drum and wheels. The Shurnuff 
grease retainer is said to stop this 
trouble. 

It consists of three high-grade felt 
washers and one rubber and asbestos 
washer, a cold-drawn steel cup and 
two retaining rings, and is assembled 
and used as shown in the illustration. 
The Shurnuff grease retainer remains 
stationary; the two rivets in the axle 
housing keep it from turning. It is 
said to cause no wear on the axle 
itself. The method of installation is 
claimed to be very simple; directions 
are enclosed with each pair. One pair 

















The Shurnuff grease retainer 


is packed in a neat cardboard box. 
A counter display stand is also fur- 
nished free with each dozen pair. The 
price per pair is 90c. 


“Handy” Cigar Lighter 


A. J. Picard & Co., Inc., 1719-1721 
Broadway, New York City, have re- 
cently brought out the “Handy” line 
of electric cigar lighters. 

The cigar lighter tip, the most es- 
sential part, is a coil-wound heating 
unit that gives an almost white heat. 
This patented tip is so constructed, the 
company states, that a draft is circu- 
lated through it when in use and a 
light is thus obtained instantly. 

One feature to which the company 
calls special attention is that the 
lighter must be drawn out about 6 in. 
before it is possible to use it. This 
prevents accidents. The current is 
automatically cut off again when the 
lighter is within 6 in. of the holder. 

The “Handy” cigar lighter No. 1 
is of the automatic safety flush reel 
type and is finished in nickel or gun 
metal. The face plate is 14%x2% in. 
and sinks in to a depth of 2 1/6 in. 
The price is $6. 

The “Handy” cigar lighter No. 2 
operates on the same principle as No. 
1 and is finished in nickel or gun 
metal. The face plate is 2% in. square 
and the depth 1% in. It can be at- 
tached without cutting the dash and is 
adaptable to several positions. The 
price of this cigar lighter is also $6. 

The “Handy” junior cigar lighter 
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Left to right, the “Handy” junior cigar lighter, the No. 1 and the No. 2 


has no reel attachment. It is equipped 
with 4 ft. of silk cord with battery 
terminals and is furnished with a 
spring clamp to hold it in position 
when not in use. It is 2% in, long 
and % in. in diameter. The price is 
$2.50 finished in either nickel or gun 
metal. Cigar lighter No. 4 is a com- 
bination cigar lighter and ash receiver 
and is equipped with an automatic reel. 
The price is $8. 

All these cigar lighters are equipped 
with 6-volt tips. Other voltages can 
be furnished at a slight additional 
cost. The tips are also interchange- 
able with Ediswan lamps so that the 
cigar lighter can be used as a trouble 
lamp if necessary. 


All-Steel Cantilever Type 
Shock Absorber 


The R. & R. Mfg. Company, Elgin, 
Ill., has recently brought out a double 
arm, all-steel cantilever type shock 
absorber made exclusively for the 
Ford car. It is said to combine great 











REAR AXLE 











The R. & R. all-steel cantilever type 
shock absorber 


strength with lightness and to give 
easy riding action to the Ford car. 

To connect the rear arms to the car 
a one-piece drop-forged steel perch is 
used. This is said to insure security 
from dangerous breakages. A set of 
four of the R. & R. flexible riders sells 
for $12. The set is guaranteed fully 
for one year. 


THE RosBert C. REEVES COMPANY, 
187 Water Street, New York City, 
has issued an illustrated catalog of 
82 pages containing farm and con- 
tractors’ supplies with revised net 
prices to March 1, last, on the 1917 
catalog. There are nine columns of 
index covering a great many items 
for garden and farm use. 


“Simplex” Adjustable 
Glare Shield 


The National Souvenir Company, 
Owatonna, Minn., has recently 
brought out the “Simplex” adjustable 
glare shield, which is designed for use 

















The “Simplex” adjustable glare shield 


in connection with an automobile 
windshield for dimming the sharp 
rays of the sun or the glaring lights 
of approaching vehicles at night. 

The “Simplex” glare shield is made 
of a special amber-colored translucent 
material that is said to be practically 
unbreakable, and that has peculiar 
glare-resisting qualities. 

The glare shield proper, which is 
6% in. in diameter, is mounted on an 
adjustable holder that may be fast- 
ened to the top or side of the wind- 
shield. 


THE PREST-0-LITE COMPANY, INC., 
has moved its branch and service sta- 
tion from 16 Columbus Avenue to 709 
Beacon Street, Boston, Mass., where 
it will have larger quarters and com- 
plete facilities for the repair and 
charging of automobile starting, light- 
ing and ignition batteries. In ad- 
dition a large stock of acetylene ap- 
pliances and Prest-o-Lite cylinders 
of various sizes for lighting, oxy- 
acetylene welding and cutting and all 
commercial purposes will be carried 
on hand. 


Epwarp T. CONRAD has been ap- 
pointed advertising manager of the 
McCaskey Register Company, Al- 
liance, Ohio, succeeding A. E. Wal- 
dorf, who has gone with the National 
Advertising Research Bureau. 


THE GreoRGE E. HoMSHER & SON 
CoMPANY, Indianapolis, Ind., has been 
incorporated with $10,000 capital 
stock to manufacture pumps, wind- 
mills, etc. The directors are George 
E., F. H. and O. B. Homsher. 
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| — but it will stay in 
our customer's tire 


Witness :— 


“One of my Diamonds has delivered 

over 10,000 miles, with the original 

ao air init. The other being punctured 
truck of United once, was pumped up only once 


vee Pasents, Ais again.” 

This is the rule of Diamond Inner Tube service 
—not the exception. In fact, the Diamond Inner 
Tube is as standard in the motor world as the 
gold dollar. 


For fifteen years it has been the good old faithful stand-by that 
a motorist can put in his tire—and forget it. 


But he would not forget you for selling him such “INTIRE” 
satisfaction. 


Now that the spring outfitting season is here, make it a point 
to see that all your customers are well supplied with Diamond 
Inner Tubes. A mere reminder will often sell them—and there’s 
a nice profit in each tube. 


There are two Diamond Tubes, a Gray Tube and a Red Tube. 
Both are thoroughly reliable. 


Every Diamond Tire must deliver full value in service. If ever a Diamond 
Tire fails, a cheerful, willing adjustment will be promptly made. 


Order from your jobber or direct from 


Diamond Tires 


Factories: Akron, Ohio Distributors Everywhere 
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NOTES OF THE RETAIL HARDWARE TRADE 





BARRY, ILL.—The Omer implement stock has been pur- 
chased by G. N. Redman. 


DIXON, ILL.—Wadsworth & Castendyck are now occupy- 
ing temporary quarters. They have begun the erection of a 
store building, and when finished it will be stocked with a 
complete line of goods. The firm also conducts a store at 
Sterling. 

HERSCHER, ILL.—J. W. Amidon has purchased Oliver 
Peterson’s interest in the implement business of Peterson 
& Lochner. Lochner & Amidon will be the new firm name, 


MANHATTAN, ILL.—The Consumers Hardware & Supply 
Company has been incorporated to do both a jobbing and 
retail business. The capital stock is $10,000 and the in- 
corporators are ot Eberhart, F. A. Mueller and E, A. 
Stauffenberg. A stock of the following will be carried, on 
which catalogs are requested: Automobile accessories, base- 
ball goods, bathroom fixtures, belting and packing, buggy 
whips, builders’ hardware, building paper, children’s vehicles, 
churns, cream separators, crockery and glassware, cutlery, 
dairy supplies, dog collars, electrical household specialties, 
fishing tackle, furnaces, galvanized and tin sheets, gasoline 
engines, hammocks and tents, harness, heating stoves, heavy 
farm implements, heavy hardware, home barbers’ supplies, 
kitchen cabinets, kitchen housefurnishings, linoleum, lubri- 
cating oils, mechanics’ tools, oil cloth, paints, oils, varnishes 
and glass, plumbing department, poultry supplies, prepared 
roofing, pumps, ranges and cook stoves, refrigerators, sewing 
machines, shelf hardware, silverware, sporting goods, tin 
shop, toys, games, wagons, buggies and washing machines. 


APLINGTON, IOWA—Daniel Van Gerpen is the new owner 
of the Lindamen & Company hardware business. 


BALDWIN, IlIOWA—The Baldwin Hardware Company is 
successor to A. N. Baker. 

CENTERVILLE, IOWA.—C. A. Peatman has moved his 
hardware, implement and furniture stock to the Sedgley 
Building, which he recently purchased. 


DENISON, IOWA—Pautsch Bros. implement stock has 
been purchased by Bruce Rogers. 


OAKLAND, IOWA—P. M. Heft requests catalogs on base- 
ball goods, bathroom fixtures, belting and packing, bicycles, 
buggy whips, builders’ hardware, building paper, children’s 
vehicles, churns, cream separators, cutlery, dairy supplies, 
dog collars, dynamite, electrical household specialties, fishing 
tackle, furnaces, furniture department, galvanized and tin 
sheets, gasoline engines, hammocks and tents, heating 
stoves, heav farm implements, heavy hardware, home 
barbers’ supplies, iron beds, kitchen cabinets, kitchen house- 
furnishings, lubricating oils, mechanics’ tools, oil cloth, 
paints, oils, varnishes and glass, plumbing department, 
poultry supplies, pumps, ranges and cook stoves, refrigerat- 
ors, sewing machines, shelf hardware, silverware, sporting 
goods, tin shop, toys, games, wagons, buggies and washing 
machines. 

COUNCIL GROVE, KAN.—Durland and White are erect- 
ing a warehouse 40 x 60 ft. for their implement stock. 

DETROIT, MICH.—The Woodward Hardware Company 
Inc., 2090-2092 Woodward Avenue, has increased its capital 
stock, 

GREENVILLE, MICH.—Don L. Beardslee, purchaser of 
the stock of the late C. Hansen, requests catalogs on buggy 
whips, cream separators, electrical household specialties, 
gasoline engines, harness, heavy farm implements, lubricat- 
ing oils, pumps and wagons and buggies. 

NASHVILLE, MICH.—The implement stock of Silas Ends- 
ley has been sold to W. B. Bera & Sons and consolidated 
with their own. Catalogs requested on hardware. 

PARMA, MICH.—George King has disposed of his hard- 
ware and implement stock to W. H. Rogers, who requests 
catalogs on fishing tackle and bicycles. 

AKELEY, MINN.—Joseph A. Forster has bought the inter- 
est of his partner, John Theis, in the hardware business. 
He has added a line of farm machinery and hardware, on 
which he requests catalogs, as well as catalogs on building 
paper and barb wire. 

CANNON FALLS, MINN.—H. A. Van Campen has been 
succeeded by his son, B. H. Van Campen, 

DANVERS, MINN.—James Connelly has sold his interest 
in the Connelly hardware store to his brother, Martin Con- 
nelly. Connelly Bro. is the firm name. 

LAKE WILSON, MINN.—The Peterson & Potnem imple- 
ment business has been bought by P. O. Peterson. 

NERSTRAND, MINN.—The hardware firm of Larson & 
Engel has been dissolved. The senior partner, Mr. Larson, 
will continue the business under the name of the A. B. 
Larson Hardware Company. 

WINNEBAGO, MINN.—William Stevenson has sold his 
interest in the Andrews & Stevenson Hardware Company to 
Alfred Rendall, who will continue the business under the 
name of Andrews & Rendall. Catalogs requested on motor 
trucks. 

LEETON, MO.—S. I. Major’s interest in S. I, Major & Co 
has been bought by his partners, G. L. Hall and J. R 
Grinstead. The new firm is now in possession. 

HENDLEY, NEB.—J. H. Roberts, who has bought the im- 
plement stock of T. A. Austin, requests catalogs on automo- 
bile accessories, cream separators, gasoline engines, heavy 
farm implements, lubricating oils, prepared roofing, pumps 
and wagons and buggies. 

SARGENT, NEB.—J. G. Wirsig is successor to Wirsig & 
Troxel, who also have a store at Taylor. 

TECUMSEH, NEB.—The stock of J. A. McPherrin 
been sold to C. W. Jones. 

ULYSSES, NEB.—J. E. Larkin has engaged in the imple- 
ment business here. 

BAKER, N. D.—S. O. Barsness has retired from the 


has 
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Baker Hardware Company. Theodore F. Ness, who will 
continue, requests catalogs on cream separators, refrigerat- 
ors and automobile accessories. 


DeLAMERE, N. D.—N. H. Rush has purchased a half 
interest in the ©. EB. Siversen hardware business. The 
DeLamere Hardware Company will be the firm name, and 
catalogs are requested on a general line of hardware. 


SANISH, N. D.—T. F. Cooper's interest in the Sanish 
Implement Company has been bought by A, E. Hehmke. 


BRIDGETON, N. J.—The alterations in the store of H. H. 
Hankins & Bro. are completed, and a complete stock of 
hardware has been put in. 


SARANAC LAKE, N. Y.—George L. Starks & Co. have en- 
larged their automobile accessories department. 


TAYLOR, N. D.—George Wright's implement stock has 
been sold to Elling Helmer, who requests catalogs on auto- 
mobile accessories, bathroom fixtures, belting and packing, 
bicycles, cream separators, dairy supplies, furnaces, galvan- 
ized and tin sheets, soline engines, heavy farm implements, 
heavy hardware, lubricating oils, mechancis’ tools, pumps, 
toys, games and washing machines. 


ALLIANCE, OHIO—Lipely & Cline have sold their stock of 
farm implements to George E. Lozier. 


BOWLING GREEN, OHIO—George Hopper has purchased 
the interest of his partner, Charles Hopper, in the Hopper 
Hardware Company, 


DUNCAN, OKLA.—Mr. Short has disposed of his stock in 
the Duncan Hardware Company to Mr. Wilson. 


FAIRMONT, OKLA.—The Fairmont Hardware & Imple- 
ment Company will erect a building 44 x 110 ft., to be ready 
for occupancy about June 15. The stock consists of the 
following, on which catalogs are requested: Automobile ac- 
cessories, baseball goods, bathroom fixtures, belting and 
packing, bicycles, buggy whips, builders’ hardware, building 
paper, children’s vehicles, churns, cream separators, crockery 
and glassware, cutlery, dairy supplies, dog collars, dynamite, 
electrical household specialties, fishing tackle, furnaces, fur- 
niture department, galvanized and tin sheets, gasoline en- 
gines, hammocks and tents, harness, heating stoves, heavy 
farm implements, heavy hardware, home barbers’ supplies, 
iron beds, kitchen cabinets, kitchen housefurnishings, lin- 
oleum, lubricating oils, mechanics’ tools, oil cloth, paints, 
oils, varnishes and glass, plumbing department, poultry 
supplies, prepared roofing, pumps, ranges and cook stoves, 
refrigerators, sewing machines, shelf hardware, silverware, 
sporting goods, tin shop, toys, games, wagons, buggies and 
washing machines. 


HINTON, OKLA.—M. L. Hileman has purchased the inter- 
est of H. . Gerdes in the Farmers Implement Company, 
No change will take place in the firm name. 


INOLA, OKLA.—The Landes Hardware Company has pur- 
chased the business of the Inola Implement & Hardware 
Company. 

MADILL, OKLA.—J. E. McMillan and L. E. Davanay have 
disposed of their stock to the McMillan Hardware Company. 


PONCA CITY, OKLA.—The George H. Brett Implement 
Company has bought the implement and harness stock of 
Cc. F. Calkins & Co, 


QUINLAN, OKLA.—The stock of James H. Callaway, con- 
sisting of buggy whips, builders’ hardware, building paper, 
churns, cream separators, crockery and glassware, cutlery, 
fishing tackle, furniture department, galvanized and tin 
sheets, gasoline engines, hammocks and tents, harness, 
heating stoves, heavy farm implements, heavy hardware, iron 
beds, kitchen cabinets, kitchen housefurnishings, linoleum, 
lubricating oils, mechanics’ tools, paints, oils, varnishes and 
glass, pumps, ranges and cook stoves, refrigerators, sewing 
machines, shelf hardware, wagons, buggies and washing 
machines, has been sold to the McGlamery Hardware Com- 

ny. 

WOONSOCKET, R. I.—Charles H. Darling has disposed of 
his stock to Charles Kerlew and others. Mr. Kerlew has 
been in the employ of Mr. Darling for about 20 years. C. 
H. Darling Company will be the firm’s name, 


EGAN, S. D.—Schroeder Bros. request catalogs on auto- 
mobile accessories, baseball goods, bathroom fixtures, belting 
and packing, buggy whips, builders’ hardware, building 
paper, children’s vehicles, churns, cream separators, crockery 
and glassware, cutlery, dairy supplies, electrical household 
specialties, fishing tackle, furnaces, galvanized and tin 
sheets, gasoline engines, hammocks and tents, harness, heat- 
ing stoves, heavy hardware, lubricating oils, mechanics’ tools, 
paints, oils, varnishes and glass, plumbing department, poul- 
try supplies, prepared roofing, pumps, ranges and cook 
stoves, sewing machines, shelf hardware, silverware, sporting 
goods, tin shop and washing machines. 


KYLE, WIS.—The Schlemmer Mercantile Company, which 
recently bought the hardware and furniture stock of the 
Kyle Furniture & Hardware Company, requests catalogs on 
buggy whips, builders’ hardware, children’s vehicles, cream 
separators, crockery and glassware, cutlery, dynamite, fishing 
tackle, furnaces, furniture department, harness, heating 
stoves, heavy farm implements, heavy hardware, iron beds, 
kitchen cabinets, kitchen housefurnishings, lime and cement, 
linoleum, lubricating oils, oil cloth, ranges and cook stoves, 
refrigerators, sewing machines, shelf hardware, toys, games, 
wagons, buggies and washing machines. 


LA CROSSE, WIS.—Adam Kroner has taken his two sons, 
Edgar L. and William A., into partnership. The business has 
been incorporated under the name of the Adam Kroner Com- 
pany, which will continue to carry a complete line of hard- 
ware. Mr. Kroner has been engaged in the hardware business 
for the past forty years. 

ROSENDALE, WIS.—A. H. Bluemke & Sons Company has 
been incorporated as successor to A. Bluemke. A stock 
of hardware and implements will be carried in addition to 
automobiles. 
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seasonsin the history of the industry 
—furs are jumping to higher prices 
than ever. @ This means more 
trappers going out—more traps bought— 
heavier demands for 


FTER one of the most profitable 











VICTOR 
TRAPS 


the trap that everybody knows—used_ by 
the millions all over America. Fully guar- 
anteed against breakage—even the springs. 


This demand may mean shortage in Victor Traps. 
Better put in advance reservation with your jobber. 


Oneida Community, Ltd., Oneida, N. Y. 


Makers of Newhouse, Victor and Oneida Jump Traps 
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Free Sales Helps for All 





a, 
> ‘ 
Cus pat of 


HEN you stock Remington UMC firearms and ammunition, you file a 
claim entitling you to all of the extensive sales and advertising service 
provided by the Remington UMC organization. 


Our selling service does not end with the sale of our goods to you—rather, 


the most important part of it begins there. 


Here are just a few items to indicate where we can link up with what you 
are doing to make your store the most important sporting goods center in 


your town:— 
For Your Window Displays 
Byte 


le IA : 


to 





ee It is an old and true saying in the sporting goods trade that 

=> sell guns you must show them.’ This is also true of ammunition. 
Just the sight of this class of goods in your window is full of sug- 
gestion to the passerby. When the average man sees a fine display, 
he doesn't have any trouble at all in picturing in his own mind the joys that this equip- 


ment would bring him in the various shooting sports with which he is familiar. 


We have long made a serious study of window displays and we try to produce the sort 
of practical, full-color display cards, cut-outs, hangers, etc., that really help dealers sell 
shooting goods. These displays go to every Remington UMC dealer when he most 
needs them—just before the opening of the more important game season in his terri- 


tory. Be sure that your name is on our mailing list. 


f=} For Your Store Advertising 


Reyagion 








DEALERS Most merchants find it difficult to give a great part of their own time 
to advertising, although this is a very important work. Our experts have 

Nang oper paremund se ° e . ” ° . 
eee compiled a ‘Ready-Made Advertisement”’ booklet designed to give the 





sporting goods dealer a set of highly original and effective advertise- 
ments ready to put into his newspaper; a series of reading notices which require only 
the filling in of his firm name; a selection of miscellaneous electrotypes which can be 


used on letterheads, billheads, circulars and such matter, and much other valuable help 


along advertising lines. 


This book will afford real help. It wiil take a burden off your shoulders, freeing a part 


of your time for more pressing work. Sent free on post card request. 
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liSporting Goods Dealers! 


fee) For Your Mailing Lists 





ir > | You undoubtedly have mailing lists of your customers. Perhaps this is 
a 2G divided into trap shooter prospects, big game rifle prospects, duck gun 
aa wer prospects, boys’ rifle club prospects, etc. Anyway, you are not over- 


looking the big opportunity to connect up with these prospects and many 
others and draw them to your store for the purchase of sporting goods. 


You need folders, booklets, catalogs and such, for your mailings and to hand out over 
your counter. We are ready to supply you with some sort of literature on each and all 
of our models and on cartridges and shotshells. If we can help you in this work, would 
be glad to have the opportunity. 


Your Trap and Rifle Club Boosting 


Most live sporting goods stores are connected in some way with the shooting 
organizations of their respective territories. Activity in trap shooting, rifle, pistol 


o and revolver clubs on the part of the dealer or one of his clerks, tends to swing 





a great body of trade to many stores. Through the Promotion Division of our 
Advertising Department, we can supply very strong support to Remington UMC 











dealers who wish to organize new clubs or keep clubs going that are already in operation. Let us 
have a special letter on what you are doing or want to do along the lines of club promotion, and we 
will give you immediate and active co-operation. 


—->—~, Your Firearms Stock—Fitting It To Your Trade 


You have observed that some Remington models sell better than others to your trade 
and it may be that some Remingtons don’t sell well simply because they haven't 
been shown. It might pay you to check over the entire line, shown in miniature 
herewith, and let us know just which models you would like to push hardest. We 
can send you booklets and folders on these particular models which will help you 
conduct your selling campaigns with the greatest efficiency. Your experience has 
undoubtedly proven that the showing of a complete Remington line from the popular Pump Shotgun 
down to the snappy little “‘Military Model’ for boys, stirs up business that would never be brought 
to light were only one or two models shown. We are ready to answer demands for special campaigns 
on any or all models. 


=—) Your Clerks—Helping Them Sell Firearms 


' Rewneo* | 











Where clerks in a retail hardware or sporting goods store have to keep in mind a 





thousand and one articles, it isn't the easiest thing for them to become expert gun 
salesmen unless they are working at the gun counter a large part of their time. 
When our January double page spread appeared in the Saturday Evening Post, it 
occasioned so much inquiry at retail counters that we had requests from dealers 
all over the country for copies of this advertisement in which for the first time, so 
far as we know, a complete line of American-made firearms was shown. In answer to this demand, 
we have had a few copies of the page showing the entire Remington line, printed on heavy card- 
board in the form of a gun chart and fitted with a ring so that the chart can be hung up back of the 
counter. At the bottom we have printed the names of the models and have left spaces where you 














can fill in your retail prices. This chart will be very handy for the use of your clerks, not only in 
keeping themselves familiar with all Remington models, but in enabling them to show attractive views 
of any models that may not be in stock. There are a limited number of these charts ready to be sent 
to some more dealers who recognize their value. 








A post card will bring any or all of the co-operation outlined in this advertisement, and a whole lot 
more if required. However, we would much rather have a confidential letter from you going fully 
into your selling problems and your plans for the future. 








The Remington Arms 
Union Metallic Cartridge Company, Inc. 


New York City 





Woolworth Building, 
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Current Metal Prices 


The quotations given below are for small lots, as sold from stores in New York City by merchants carrying stocks. 

As there are many consumers whose requirements are not sufficiently heavy to warrant their placing orders with manufacturers 
rices are given for their convenience. 

ase se price only is given, it being impracticable to mame every size. 


in carload lots from mills, these 
On a number of articles the 


IRON AND STEEL— 


Bar Iron and Soft Stee! Bars— 
Refined iron: Per Ib. 
1 to 1% in., round and square... < 00@4.05¢ 
1% to 4 in. x % to 1 in........ 4.00@4.05c 
1% to 4 in. x % to 5/16 in...... 4.20@4.25¢ 
Burden’s H. B. & S. Bar Iron, base price, 
4.60 @4.65c 
Burden’s best bar iron, base pale. .4.80@4.85c 
Norway bars, base price........ 1.00 to 12.00c 
Soft steel: 
% to 1% in., round and square. . .4.35@4.40c 
1 to 6 in. x “St errr 4.35 @4.40c 
1 to 6 in. x % and 5/16 in...... 4.45 @4.50c 
Rods—% and 11/16 in........-.. 4.50@4.55¢ 


Bands—1% to 6 x 3/16 to No. 8..4.65@4.70c 


Shapes— 
Beams and channels—3 to 15 in... .4.50@4.55c 
Angles: 
3 in. x % in. and larger........ 4.50@4.55c 
3 in. x 3/16 in. and % in........ 4.85 @4.90c 
1% to 244 XM im. nesses eevee 4.60@4.65c 
1% to 2% in. x 3/16 in. and a 
50@4.55c 
A te 136 fm. = 3/16 im... csccoes r 60@4.65c 
1to1%x Ke ey Te 4.65 @4.70c 
“ ferret 4.75 @4.80c 
4) x 3 - Lieb visevcssustesuwe 4.80@4.85c 
EEE oc sckecvceventacus all 6.00@6.05¢ 
w%x 5/32 Me cco secdecoccetennte 7.05@7.10c 
Tees: 
lin. x 1 in. x % im.........0.. 5.10@5.15¢ 
1% in, x 1% in. x 3/16 hs scene 4.95 @5.00c 
BSE OO BUG B.3 BB. ccc cccvescecs 4.65 @4.70c 
55S 00 206 © B/E GB, cc ccnvecces 4.65@4.70c 
i I I se nncs conven Kees 4.55 @4.60c 
Merchant Steel— 
Bessemer machinery .........-.+.- 4.35@4.40c 
(Ee ee ere ree er —@4.25¢ 
BEE. chavrpreawe seeded ts seneveebe 4.35@4.40c 
Open hearth spring steel........... —@6.00c 
Crucible spring steel.............. —@8.00c 
Best cast steel, base price in small lots.10@1l1c 
Special best cast steel..............05: 14@18c 
Tank Plates—Steel— 
er. Ib. 
Ss Of Pe ee 6.50@6.75c¢ 
Te Uk! ocbwb ee te vue eset us eroieee 6.60@6.85c 
eerie ror te Sr 6.00@6.25c 
Sheets— 
Blue Annealed 
Per. Ib. 
Ne oa css s65 bes pe eee eae eee 6.00@6.25¢ 
No. ¥ peeteussdesubdbeesoznesnvant 6.05 @6.30c 
No. be 0d0b026en6esedk ene -6.10@6.35¢ 
No. 16 Jateba cece chaeteeeiococayen 6.20@6.45c 


Box Annealed—Black. 
One pass, C. R. Weeds 














for shipment 











No ..Per lb., 6.95 7.70c 
No .-Per lb., 7.00 7.75¢ 
No . Per Ib., 7.25 
No. Per Ib., 7.50 





Russia, Planished, &c. 
Genuine Russia, according to eevertanent, 


» 20@22%e 
Patent planished, W. oe Wood. 
b. A, 10¢; B, 9c net 
Gelvanised 
Per Ib., 7.85c¢ 


.-Per Ib., 8.30¢ 
..Per Ib., 8.45¢ 
Per Ib., 8.55c¢ 
Per Ib., 8.75c 

. 30 Per Ib., 9.25c 
No. 28 gauge, 36-in. wide, 10c. higher. 


Corrugated Roofing—Gaivanized— 
2%-inch corrugation, 10c per 100 Ib. over 








flat sheets. 
Corrugated Roofing—Painted— 
2%-in. corrugation. 

a. Wie rwhenenee on Pe 260 a6: Chick caces 6.85c 
No. | re Per 100 sq. ft........ 5.50¢ 
D  Besevcctcevese Pe? IFO BE: sccscccs 4.75¢ 
Genuine tron Sheets— 
Galvanized 
Nos. a WO DE: . oxdi sees dcakeate Per Ib., 9.25¢ 
No ....+Per Ib., 9.50c 

‘Per Ib., 10. 00c 
Tin Plates— 
American Charcoal Plates. 
AAA charcoal: 
oh Fe ae ere ee earns $12.50 
EE errr err eee 13.75 
A charcoal: 
EE. b-6 viv ee Oede es cease ueies ee $11.65 
eS ee ome 12.75 
American Coke Plates—Bessemer 
Ff 7? 8 fer ae tere $ 9.90 
Re BO Ds cere ercdeus veep cede tesoee 10.90 


American Terne Plates 


IC 20 x 28 with an 8-lb. coating 
IX 20 x 28 with an 8-lb. coating........ 


Brass Tubes, Copper Tubes, Rods and Wires 


Manufacturers have withdrawn all quotations 
because of unsettled prices of raw materials 
and will only name prices to actual buyers. 

Copper Sheets 

Sheet copper, hot rolled, 16 oz. (net from 
mill), base Price, per Ib., 44c; net from stock, 
46c base ow 

Cold ro | - oz. and heavier, lc per Ib. ad- 
vance over hot rolled. 











ee oe copper, le per sq. ft. more thas 


polishe 
Tinning, one side, 4c. on sq. ft. 


Base price. At ye email “lots 40c, quantity 
lots 37c. 


METALS— 
Tin— 
pesatin, OE oa cenavedesnetoues Per Ib., 57 @60c 
eotedees V6 OCP eRe eet edeedioese e+ + -62@68c 
Copper— 
Eales fmpet 2.2 cccccsesecceves - Per Ib., 38@39c 
Blectrolytic ...ccccscecccscces Per Ib., 37 @38c 
CREE vccccposscasveussones -Per lb., 36@37¢ 
Spelter— 
WEN ..cccccecs ence ..-Per Ib., 14@16c 
Zinc— 

No. 9 base, casks....... wrrrerr) fg 
No. 9 base, open......... ee Ib. 22%e 
Lead— 

Gaeine eer eC eee Per Ib., 11@11%e 
sus bowdectawtaveneset Per Ib., 114 @12%e 
older— 
Va = 9h, GUOTAMS. cccccccccces Per Ib., 38! 
i Eres cvactovecsewsess couceoses Per Ib., 36 
MAME 5 tiso Colca. Sanka spd Per lb., 33c 


Prices of solder indicated by private brand 
vary according to composition. 





eereenyiil 
Cookson’s -.-None 
Hallett’s .... None 
DEES. cacudasasvccesbstesesesyet ; 
Bismuth— 
ee Ds sara be bin i cuneees oeeeeee s$4.50@$5.00 
Aluminum— 


No. 1 aluminum (guaranteed over 99 per cent 





pure), in ingots for remelting (ton lots) 
SOM, GHEE onsen ca boesestenne -63@6Se 
Im 100 BD. Bete. cc cccsccccccce eboseevs re 
Old Metals— 
Dealers’ purchasing prices paid in New York, 
which are P still declining, are as follows: 
Cents per Ib. 
Copper, heavy and crucible............. 29.00c 
Copper, heavy and wire...........se0e. 28.00c 
Copper, light and bottoms.............. 24.50¢ 
rass, Neh REED Snt9b 0 b5000s eds weesé 





soft steel refi Polished, 20 in. wide and under, le per sq. 
Bet, 0.16 BO ceccccvacewse Per lIb., 6.80 ft. extra 
“er aaa Per Ib., 6.85 7.55c Polished, over 20 in. wide, 2c per sq. ft. 
ee eer Per lb., 6.90 7.60c | extra. 
Animal, Fish and Vegetable! - e prime, vette A . Eee — 85 (Brown, Spanish ....... 16.00@ 20.00 
Olis— | floated, 0.b. Indian Red eererees 15 
works, ® ton... .$28.00@$32.00 | Venetian Red . 10 @i2 (|Carmine, No. 40, bulk.. 5.00@ 7.00 
Linseed, Raw, Carload lots. .1.06@—) or 1 t.0.b. ke Si Re ee ae 16 22 CO 
City five-bbi. lots and over.1.07@— a oa 22.00@24.00 oe AS ie 22 |Green, Chrome, ordinary. 8 @10 
Out-of-town, Gve-bbi. lots and = __|Chalk, English. nominal |Unrber, Raw .........--15 @21 |Green, Chrome, pure....82 @50 
ty TP aE EE pee pet Beta ty —|" French .. a = nominal |Umber, Burnt .......... 15 21 
Boiled, 1¢ @ gal. advance = Raw ’ ae reims, ®@ ton, 
Lard, Prime, Winter..... 0@1.75| China Clay, 3 ton 15.00@32.00 Chrome Yellow ......... 80 @38 | Brown ....cecesecees 8.00@20.00 
Extra, No. 1 '1:10@1. 12) Dom S| 0d IE seen rtnenesses - -14.00@ 18.00 
- "1 06@1.08|,, Domestic ..++++. ++. 
Ootton seed, Grude,” to nhbaoheege | Coba ite Oxide 2. 1%8 Tb 'L 3a @ 1.60| White and Red Lead, &c.— Ochre, American, ® ton..20 @30 
DE. kcopssns inesees OO re earner tesceetes American, Golden, @ Ib. 6 8 
Yellow Summer, Prime.15. 5.00@15. 25 Commercial hea ele he ates: 5a— Cents @1™.| Foreign, ‘Golden, ® Ib. 5 6 
White, Summer ....... Ex “Gilders 5 \pdubahsigaiete pat ee Lead, English White in O11.12 @—)| french ......... convene 8% 
Yellow, Winter ....... _— Se ee ee : Lead, American White Dry. 9% @— 
0 " om —_ 
Tallow, Acide -.-----1.05@1.60| In O11 White, 100-1 pack- et. ae ais 
= ier acai RR 76 @79 Putty, Commerciai— ages, Or over .......+.-- S| “GMO icc osvcccevecs 12 18 
Northern Crude ...... — @o— . Litharge, American, powdered. [ TER. ocsckctsusces 12% @— 
Southern f.0.b. factory.70 @— # 100 b 10@10% | Rea, Indian 
Light Syeines Pal < Hy +44 ya AS yy} eprana*?s9*d 3-38 yf | S§tandard @ 100 ..... 7 @10 
rell Bleached ...... « \In ns. coos 8. ° | 
vrhite Bleached Winter. .88 @85 Zinc, Ory— | Red, MUD eve devnceds 25 @30 
Cocoanut Ceylon genuine |Red, Venetian ® 100 M.. 2%@ 4 
5 bbG bs 590d) 4 00% 18 @19 ev 38% 
Cochin Imported, spot. .19 @20 Spirits, Turpentine— AMOTIGAM crcccccccccccoss 9% % @9% | Rose Pink .....sseseees 30 @45 
ME 8 as yaw 6.s with 17 G17 % # gal. Red Seal (French proc.). 17% 17 # | stenna, Italian, burnt and 
Cod, Domestic, Prime....75 @80 |In Machine bbls. .......50 @50%|Green Sl. (French proc.) .1 18% | powdered .......... %@10 
Newfoundland ....... ) @a— White Sl. (French proc.). 8% O18 | passt. _—- bopetos dee : 
Tw eTTT Te 14.76@14.81 | talian, Raw, wdered. 4 
foes on bone skin 4.0m ) @ss Gum Shellac— German Red Seal (French tnay| American, * pireves 24%@ 8 
Olive, denatured ........ 1 30@1.3 . = Li sree eetereeees nominal, American, Burnt and 
Neatsfoot, Prime ........1.05@1.10| ad Sreen Seal ...++.+++++es- nomina Powdered .......... 2@8 
|Diamond I 4 66% a— White Seal .........++0+- nominal | 
Palm, Lagos, spot, per tb. 13% @14 [Diamond I ..s-seseeees 6% : 
soya eae, English, spot Fine Orange ........... 62 @63 I Prench Red Seal ........ 16 @1s Talc. French ...8 ton $15.00@22.00 
OE, svsbuseecunese FS C. Garnet ...........55 @57 SN SS mei peal eh Masts nominal; American ....@ ton 10.00@18.00 
Manchurian, spot, bbis. Tt Button ........ceeseeeee 66 @ PEs ton 385.00 
|Second Orange ..........59 @61 
ad eee | Terra Alba. 
Mineral Oils— T Cocecccevcacescsae ue Dry Colors— French ...... 8 100 M .90@1.10 
Black, 20 gravity, 25@20 Waal, |V. 8. " hapyalipubteleaiee. 67 @— y English ©... $ joo @ 1:0091.10 
eM ME - ons 90k boa 13%@14 ®@ Db. American.®@ 100 1 No. 1 .85@ .90 
se ‘eravity, 15 cold test.14 15 Black, Garten QOS csacie 22 @32 American.®@ 100 No. 2 .70@ .75 
pes biense ceeee 13 14 Colors in Oli— Black, Bone ......... 4 @8 od 
Oplinder, * wight filtered. ..21 26 Black, Deep covcrecoves 7 @12 Umber, Turkey, meee 
ark filtered .........- 18 19 ® PD. 4 amp co eeceseees 14 @20 | 4nd Powdered ........ 4 5 
Para ffine, high viscosity. .29 80 (Black, Lamp ........... 24 30 Black, Ivory .......+++. 16 30 | w and powdered. 3 8% 
908 sp. gravity ......- 21 22 | Black, Coach, Japan.....24 32 Mineral Bincks, ® ton...20 30 Burnt, American ....... 2% @8 
865 sp. gravity ....... 18 19 |Drop SNE os on bn vas 600 16 22 _|Blue, Celestial .......... 20 30 | Raw lumps ........ ++ 8%4@ 5 
Red Paraffine .......--. 18 @19 |Blue Chinese ........... 1.50@1.75 | Blue, Caieene Senbea e085 @1.50, RAW creeeesceseeeeees 2H QS 
Blue, Prussian ......... 1.45@1.70 |Blue, Italian ..........+... nominal | Yellow, Chrome, Pure....24 @28 
Blue, Ultramarine ...... 40 50 |Blue, Prussian, Domestic. 85 ‘Oxide Red : 
Miscellaneous— rown Vandyke ........ 25 80 |Blue, Prussian, Foreign. . xide tee eeeeeeens 3% @12 
Barytes French Ochre ........-. 11 13 Blue, Soluble ........... 1.50 2. 00 | Vermilion, English ...... 2.25@— 
Waite, Foreign @ ton.$38.00@40.00 Green, Chrome .......... 7 @— Blue, Ultramarine ...... 20 @40 TEED ob ecto vessvceuim 50@— 
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Guaranteed Prices 
On Good Goods 


When you buy goods from “OUR 
DRUMMER” catalogue you don’t 
have to wait until the bill comes in 


before you know what you have to 


HUA 


pay. You know it when you place 
the order. This is because the prices 
you see in this catalogue are guar- 
anteed for the time the catalogue is 
in force. This keeps them secure and 


stable and unaffected by market rises. 


If you are a merchant and want a 


copy of this catalogue you may have 





one upon application. 


BUTLER BROTHERS 


Exclusive Wholesalers of General Merchandise 
NEW YORK CHICAGO ST. LOUIS 
MINNEAPOLIS DALLAS 


SUMAN 
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GENERAL GOODS.—Goods which are made by more than one 
manufacturer are printed in /talics. The prices named represent 
those obtainable by the fair retail Hardware trade. Very smal] 
orders and broken packages often command higher prices, while 
lower prices are usually given to larger buyers. 


SPECIAL GOODS—Quotations printed in small type (Roman) 
relate to goods of particular manufacturers who request the 
publication of the prices named and are responsible for their 
correctness. They usually represent the prices to the average 
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Current Hardware Prices 
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retail trade. On some goods slightly lower prices are obtain- 
able for large lots. 

STANDARD LISTS AND DIRECTORY OF MANUFACTURERS. 
—Contains the list prices of many leading goods. It is pub- 
lished in loose-leaf form and is kept up-to-date by a monthly 
subscription service. 472 pages, 7 x 10 inches. Price, $5.00, 
ADDITIONS AND CORRECTIONS.—The trade are requested 
to suggest any improvements with a view to renderi these 
quotations as corfect and as vseful as possible to Retail Hard- 
ware Merchants, 











ences tm meme 



































= — SH Qyyessssi — 
Gimiet Bits— Leather Lacing Sides, per sq. Shelf— 
Aosusters—siing— (See Gimlets and Gimlet Bits.) ft. Raw Hide, No. 1, in sides i oe pn Co.: 
H. B. Ives Co.: List Feb. 1, 1917. Hol A 17 $q. ft. ANd OVET. cee eevee 49¢ Intere a ae Locked Corner. 
: , > ie ollow ugers— 
Upson’s Patent..........-. 3's % | Bonney Pat., per doz...$5.50@$6.00 TRG DF Be Rov cvlioseuceccec@ Nos. each . 1, ex &, js i-- 
Window Sto Rubber— 16¢; 4, 21¢; 5, 30¢; A2e; 
Ives’ Patent. List Feb. 1, af Russell a. ate re % | Competition (Low Grade)....... ise 237; Ze, B69: 36, 806 Ly 
‘sg ; s Ww ath %|Lebanon Machine Co.: Ce. a eee 50& 108-54 Al ina ee pian leith 
Ives top I ead crews and ash: i Combination Point Best Grades - 4&10&54 
ers. List Feb. 1, 1917.....% 33 4 % Screw Point...... | BRACE 
: | s— 
ADZES Lebanon ene ng i BLOCKS Taste Common Ball + $3.00 @ $3.54 
Carpenters’, per doz.....++++ $18.00 No. 105 High Speed Z Twist Common Wooden ..ssssseee +334 Cc, EB. Jennings 5 83 2&7 % 
Ship Carpenters’, per doz..... 22.50 BOK10% | Patent ...cceccccccccccccecs 38 P. 8. & W. 
arene, per DON clive sracies 18.00 Ship Augers and Bits— Drill— Sweep..... in. 8 10 12 
L. & I. J. White: evised list _, | First Quality ..... covccccen bbe Samson Per dozen 
FER A. ee ee $18.00] Ship Augers .......... . 33448744 | Athol Machine Co.: Series 8000. -$28. 75 $29.50 $30.00 
Ships Plain, 4 and 4% in. cut, |irwin Auger Bit Co. : Drill Blocks ....cccccsccceseBd% Series 7000.. 5 23.75 25.00 
DOF GOB, scccccccccccssss 22 o =. sapere pose TAs. cceace 50% Series sees. ‘ ai 50 22. 50 a4. = 
). BE. Jennings & Co.: Bs— o— Series ve xfs 4.75 
ANCHORS— OOOO 65-56 000606685 15% | = ea , Series 3900. 13.38 13.35 13.75 
PO 3315 % | Keuffel & Esser Co....++...-33%%%] Series 3400.. 11.00 11.40 11.75 
Parker Supply Co.: Lebanon Machine Co.: 
Screw Anchors ..... occcereee 75% No. 118 High Speed Z ad + BOLTS—Anchor— 
B0& _ 
No. 318 Cabinet Z........ 40&10% | Ankyra Mfg. Company: BRACKETS 
ANTI-RATTLERS— Snell Mfg. Co. : Ankyra Anchor Bolts........ 85% | Wrought Steel 50& 104 
Fernald Mfg. Co. Burton Anti- Ship Augers ............3834&5% Aukyra Collapsing Tovols 25% Atlas Mfg. Co Baas eee 
Kuttlers, @ doz. pairs, Nos. 1,— Solid Center ........66. 33'4&5% | Parker Supply Co.: Bradley” tx 55&5 to GOK % 
eet 2, 90¢; 3, 75¢; 4, $1.25; acme | Anchor Bolts or Screw ee Griffin’s wro’t Steel........ 50&10% 
» « ° — 5% la ‘ . » b 
Fernald Quick-Shifter, | a - ‘on | Single Bit, base weights, unhandled; | Star Expansion Bolt Co.: | hieKlaney siding aaa. pee 
PM rin aick- snr, @$3. Per doz,| Sebeo Screw Anchors. .70&10&10% Stanley's No. 792..... BD&2OKT 4 % 
: ~~ A . $2.00 @ $2.25 First Quality ....-++eeeee0s $10.00); Carriage, Machine, &c.— Stanley’s Folding No. 794..... 85% 
si nine Mig ia a ig hg | SD 6 6 evccsnavene $9.50 | € a ges i¢ oo! Neg thread): R. & E. Wrought Shelf........50% 
P nn Pro-| Double Bit, base weights: | . % # 6, and smaller........... 304 
9p 5 maaan Dish First Ouality nveetoeccsesen $13.00 | Common Carriage (rolled thread) 
Durst Mfg. Co. : _ Second Quality .....eceeees $10.75 ¥% x 6, and smatier.......+: 35&5¢4| BROILERS— 
Duma Co., Red Rubber, per doz. Extra for handles: Per doz.| _ Larger or longer........ -+++ +2591 wire Goods Co.: 
65¢ Extra Quality ..cccccccccees $2.25 | Phila., Eagle, $3.00 list.......... 60% Poids ennai 60% 
anit dete MONO 6 600 0506s coeeweuwn 2.00 | Bolt Ends, H. P, Nuts......... 308) Beclter, Sherwoods 2°. * °°. 40% 
Fisher & Norris: - ES SPP eer seer. ee er ee (i “ thread): 
Bagle, @ WD. ...-cceesseeeess ¢ No, ¢ cred onrorobos coeceese 4 x 4 and smaller...........40% 
Huse Helm, Ferris & Co., Star. No Caste Larger or longer. 304 
: @ doz., $15.00]; @ 7. .* Ww hite: te ~sithatligies - og sal eich BUMPERS—Barn Door— 
wri apenas. ib. 80 to Hand, 4 and 5 in. cut, per doz. Wrought Iron: — National Mfg. Co., No. = ante we4 
Peter Wright & Sons, ® . c $13.50 | Bumpers, a Pap ttt 
349 TH. 13¢; 350 to 600 Ih, 15% Ships, 6 and 7 in. cut, per dor "| Barrel Japanned— pers, # doz. -$1. 
Anvil, Vise and Drili— $27.00 MEE vba ad eeecvoeke dae Oh? 454 
Millers Falls Co., ea.......-. $21.38 en , SO renee eee eeeees 40% | BUTTS—Brass— 
F £ea— 
APRONS—Blacksmith’s— B ALANCES—Spring— ident UP TT! Fie Tree rs e 10¢|\Wrought ........ coccee List + 104 
Livingston-Cooper Corp. : hight Spring Balances.........-30% FOAVY cevecccverecseene + 10% : 
Leather, Livingston list: 1 Craton ug SAPD GED 5 <s.0's acy caannye eee BRIGHT 
Medium and Heavy Sp lit. . net list Light Spring Balances........30% Spreng NER cicssscocevescscam tele Nag 454 
Medium and Heavy, Mule. . .5' Straight pepnaees Sc are 20% — ee 25% Reversible and Broad...... ~ .. 454 
AUGERS AND BITS— CARNE as vaiosisc ova dilave «So |.) VTE PET eee ed ial "del bpa gnats ha Seni tie a 3 “ 
Revised list Jacobs Bros, Co., Ine vie Sovln NOON. 6c cu icikascie bea 208 | Chest evan Coe bensceoddecs aie 
Ordinary Double or ere Straight Spring Tain inces. 10@ 50% List Feb. 1, 1917 |“ MOS FAONGES «oer ee eee rene r i 
Jennings Pat., Bright. 50854 Light Spring Balances. ..40@50% Ives’ Mortise Door ], |||, 33% % BRONZED 
Black Lip or ’Blued cee Se 50& 104 | Ives’ Wrought Door § . r 
ry a | Sy pe eaeaaennar 504 | BALERS—Waste Paper— | J Expansion— Light, Narrow, Loose Pin. 4+-20&10¢ 
Car Bets, 124n. twistt...ccccccsds 45¢ | Davenport Mfg. Company : Pree Ankyra Mfg. Company: Light, Narrow, Loose Pin, Ball Tip, 
W. A. lves Mfg. Co.: Schick wy — it 1. ; Ankyra Anchor Bolts 35% Ad doz. pair, 
° = s saith ¢ No. 2, : No. 8, $60; No era 9 ees Sma A 24 3 3%4  4-in 
b, A : ao Ank Collapsi a eee 59 7/2 u 
. gay gel a Ny TSS ad: 30 % 4, $85. ge nick. No. A oom eee a ‘oor tb ms ools 15¢ $1.55 1.85 2 OS 2.40 360 416 
x. i 905. Lis . 50% Fop, $65. Schick, No. ’ Expansion Bolts ...... sae cas Th % Syeed, per 100 pair, 
Auger Bits, 1905 List..... Open Top, $95 x 
Auger Bit Sets, 1005 List....50% oo EAS WOPOW BGO vccces cccvcucs T5% 24yx2% 3x3 BUY K3%Y 4rd 
Cc. K. Jennings & Co. : BARS—Crow— | Machine Bolt Type............ 60% 4 00 24.50 24.75 25.00 31.00 
No. 10, ext. lip, standard list. 25° Steel Crowbars, 10 to 40 Ib....... i hou pte. a. .--70&15% 4Ax4IY 5x5 
No. 30, standard list 4087 | ‘ Ib., “4 yet ar expansion olt eo. 8 45,00 56.00 
Russell Jennings’, Standard List. BASES—Porch— per kes , Sebco & Star Expansion i 
3062 %% 1s Cheney & Son: 0&10% 
Lebanon Machine Co. : hate Date ; a. ae Stove— 
6, 108 High Speed Z Twis or n10% RONEN WRAERE, = +s 0 0id0 03 | Seve Behe 4h ic édivwrsicvic’ 662% 4 Caces—sira— 
or ; stm BEAMS—Scale— Tire— 
caaliesunsieoasasrialieatiaaines:: 40&10% | Scale Beams .....+005+ LEE | Cometnats FOR co wirscecenvetesoe 50% 0. Lindemann & Co. 
Pexto Molld Center......scccses 50% | Chatillon’s No. 1.......666- OE TIED ec bedbe Kk bes kivedhcnd eset 45¢| Japanned Canary ‘ 
Progressive Mfg. Co Chatillon’s No, 2 10% | American Screw Co. : Brass Canary ........06. 
Forstner serene 25% |P. 8. & W | Bay State, list Dec. 28, ‘99, —. Cages, Aviaries, 
NE OS ere ey cree 20% | Sargent ; : OK 10 % PRORGS cecssccccccces . 
Smith & Heme way “Ca., Ine. inc A Oe eins paste I pion et Oe. 34, Ue. S4,. ‘Tes 
awe er 30% | Wrought Cow Bells......+++04.. 50% ve Toqgiew = C[CAL IPERS AND DIVIDERS— 
‘ "aexten eas 70% Hand— Ankyra Mfg. C soe Athol Machine Co. : 
pee fs eT eee res eo Desde See > Ieeho 4\/ K) Mig. ompany: - de’ — 
Extra ..... nade 600 Polished pr patitetoalee —_— | Ankyra Anchor Bolts. -sonten Wromiots A. M. Oooccscccce 20% 
Jennings’ Pattern Ae 50&10% - a, y seal peteorenee errr re - Ankyra Collapsing Tools...... 
Jennings’ Pattern, Blued. 60+ Nicke DOIG oe ccs veecvivesvedes * | Parker Sunply Co: 
Star wih sa co : weehes 50@50&10% ROT <0 visicwnae cer PT ee eo. Toggle Bolts, "plate hive cewawe 65 Sinks ead tease 
Car Bits— Miscellaneous— Toggle Bolts, reversible...... 40% unt and Medium, 1 prong, per 
Irwin Auger Bit Co. 1905 list Ferm Bells — m . roe olb 5 & 514¢| Star Expansion Bolt Co. : a MPs wt Rekeahacecta vent ¥as 6.00 
50&10% | Church and Sc ‘hool. irene, 454 Sebco Toggle Bolts.......... 15% | Sharp, 1 prong, per 100 ib. $6.50 
Russell Jennings & Co. iT RSE GOMGE < 56505 cars cibet eeuds 10¢ 
Lebanon Machine Co . en BORERS—Bung— Heei— 
9 Y i 
No. 112 High Speed Z% Twat 7 eer | Enterprise Mfg. Co............25% Piane gee Medium, 1 prong, per, a 
No. 812 Cabinet Z Twist, eae ot A ee ea ee FD SE ee rer 2 rare $6 
siicanth tien 40&10 % BELTING—Leather— BORING TOOLS—Automatic— | 547? J prong, 100 ib. » $7.00 
—_- ae From No. 1 Oak Tanned Butts. Millers Falls, No. 3, per doz., $11.59; 
Irwin Auger Bit Co. 1905 List..50% | Belting, Ex. Hvy., 18 ys 354 | Y a. P ¥ = 
Russell Jennings Mfg. Co.. seasi 2 Belting, i. S _ or i * aban No. 4, $14.64; No. 45, $15.86. CANS—MIIk— 
0&2 1% % | p re “% os.... &y5 = Sturges & Burn Mfg. Compa 
Expansive Bits— Benin Medium, gd dige mee gee Mitre— Stu Guaranteed Eapactty 
©. EB Jennings & Co., Steer’s re. perng Quality, Sides x 654 |S o © Jeoutnss fs Oe Tere Tia 225% es |” ee %e 
Russell Jennings Mfg. Co., act to ° | Second Ouality, Shoulders... .60&5% 4.40 tg, om Langdon, «ize 1, 
2% Iin., $24.00........ 0&2 U4 Cut Leather Lacing, Strictly | $6.40; New Langdon, Imp. size CARRIERS—Litter— 
Pexto Clark Pattern ...... *00&10% RE a a 404 | E: .cexse mention ceuey ds cate 5 Hunt, Helm & Ferris Co.......25% 
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The Last Word in Honing Strops 
For Every Kind of Razor 


Thousands of men strop their razor blades—and 
always will, whether they use an old-fashioned razor 
or safety razor. 


They know that shaving comfort depends on 
having a keen edge on the blade—every shave. 


The Penn Honing Strop keeps all razor blades in good 
condition. It has two sides. The honing side with delicate 
abrasive makes a keen edge. It cleans out the dust and rust 
which is bound to accumulate on the edge of every blade, even 
when not in use. The stropping side, oiled calf-skin, makes 
the edge smooth for comfortable shaving. It lines up the 
microscopic teeth. Both surfaces are mounted on flexible pads 
and hug the blade at exactly the right angle—no tearing or 
spoiling the delicate edge of the blade. . 


Your Profit Guaranteed 


The Penn Honing Strop is sold with a guarantee of 
Satisfaction or Money Back. On any article returned to you, 
you pay customer without argument. We pay you full retail 
price, including your profit on every strop returned. 


A. C. PENN, Incorporated 


100 Lafayette Street New York 
Makers of 


PENN Safety Razor with Blades That Shave 
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CARTRIDGES—Metallic— 





Black Powder, 22 Rim, $1.80. 7 
err te 3348 
32 Kim, $3.30 Blank. 334% 
32 C. F. $6.60 Blank. 3344 
38 C. F. $8.40 Blank... .33444 
B. B. Caps, Con. Ball, $2 65 5.33145 
Bb. B. tae Round Ball, 
BE svcccccdvevrweeee 344) 
R. i. 22 Short and 22 | B 
Le ng, Black and Lesmok 334% 7” 
R. F., .22 Long Smokeless .33\4% a 
R. v., at Long Kine | > 
Black, Lesmok and 
RO TEE ere 
Smokeless, .22 Short...... 388 
All other sizes...... : 3% 
Ge ws Pistol and Rifle 
1s MD Ee AG 
Military and Sporting plus. 33% J 


Peters C artridge Co. 
B. 





B. aps, Semi — om, +. 
34 % 
Cc. B. Caps, Semi-smoke less. 
.22 Short Semi-smokeless..... 
22 Long, Semi-smokeless... 331 $ 
22 Long Rifle, Semi-smokeless . oe 
33% % 
C. F. Revolver & Rifle....... 33 4 % 
c. F. Military & Sporting... .334% % 
CASTERS— 
Be d ee ee ee 
Re ocho cwcevedeed 
Philadelphia 
ruck Plate 





Faultless Caster Co. : 
Fauitiess «Pivot Learing), 
45 @50% 


DOD siwace scien baneeeta 410@45% 
Glass (Insulator) é 1W@45% 
Leather wheel ...... 14d 
Plate cae eeake 45.50% 
Hospital nad vue bb Gewese de pewe 40% 
Schatz Mfg. Company: 
Acme Ball 7a ee bore srwe 30% 
M. B. Schenck Co. ; 
Gem (Roller Searing) 10% 
Steel Gem (Roller Be varing) . 60% 
Yale (Double Wheel) low list..25% 
CATCHERS—Grass— 
Specialty Mfg. Co.: 
Kee re Emptying, Nos. i, 2.2% 
seccncevevec 30&10 % 
avy Emptying, Nos. 5G, 6G, 9, 
 rerorrerrrcrr. yee 40&5 % 
EK a E mptying, Nos. wae : 
DE sede ive ebee reyes aks 40% 
E a E mptying, Nos. 14W, 15W, 
459 


% 
Detachable , 4085 To 
Pennsylvania Lawn Mower Works: 


Pa. Brawn Grass Catchers. ...25% 

CHAIN—Proof Coil— 

Small lots, f.o.b. Pittsburgh, yer 
100 TD. : 

American Coil Straight Link ; 
3/16, $11.10; “%4, $8.55; 5/16, $7.55 
%, $7.00; 7/16, $6.85; YVec&9/16, 
$6.70; 11/16 5%, $06.60. 

American German Pattern Coil: 
13/16& 3%, $6.50; 15/1659%, $6.40; 
1, $6.30; 11/16, 1%&1%, $6.40. 

Halter— 

German Pattern 
A: © siscvbad«reresneeeeden 40& 54 
BIO 66. Ais 600805000ebn een 404% 
STO But vactansevases2¥eer 334, & 54 

; Jack— jf 
EyO CO boc 00006 00s bene vyeen 30% 
Brass CHM 2occcccvaevverdes . 104 
Pump— 

Galvanised Pump Chain, per lb. 104%¢ 
Safety— 

Safety; Brees i. csscceuces aoe eee 
Sash— 

Niagara Falls Metal Stamping Works: 
Premax Steel Chain Bright; 

Electroplate Copper, Nickel, 
Brass and Zine....... PS |b 


CHAINS—Miscellaneous— 


Niagara Falls Metal Stamping Works : 
Premax Coil Chain 40 


% 


Premax Special and Expansion 

Oe MRS oo ovccgcwcussnss 40% 
Trace, Wagon, &c.— 

Traces, Western Standard: 100 ¢ 
6%—6-3, Straight, with ring. .$45.00 
64%4—6-2, Straight, with ring. .$54.00 
6%—8-2, Straight, with ring. .$60.00 
6%4—10-2, Straight, with riny.$68.00 
NOTE.—Add 2¢ per cair for Haake 


Twist Traces; add per pair for Nos. % 
and 3, 2¢; No 1, 3¢; No. 0, 4¢ tk 
price of Biraight Link. 
Eastern Standard Traces, Wagon 
CHO GOR. cccenectsdeccesase 
CHALK— 
Carpenters’ Blue ........ .gro., 95¢ 
Carpenters’ Red ......65.. gro., 95¢ 
Carpenters’ White ........gro., 84¢ 
CHECKS—Door— 
Superior Spring Hinge Co.: 
Superior Screen Door.......8814% 


yr 
CLAMPS— 


Smith 
Red 


Ligh 
Stew 


Stew. 
Sh 


Stew 


Stew 


Gem, 
Anso 


CLOT 


See 


COCK 


Plain 
Kero 
quor, 

ompre 


COMP 


Copper 





i ln ge 
C. Jennings & Co.'s Carpenters’, 
Machinist CORTE 25% 
Household and Hoys’... 20% 
CHISELS— 
Socket Framing and Firmer 
Standard List: 
Socket Framing ...... 40 @40& 10% 
Socket Firmer ......4+. T0@i10&5% 
W. A. Ives Mfg. Co.: 
OE eee peceedviese 30 % 
C. E. Jennings & Co.: 
Socket Firmer Nos. 10 and 70, 
25% 
Socket Framing No, 15...... 25% 
Pexto Firmer, Cabinet, Pocket, 
a , MO ee ee T0K10 % 
DGG 66 6 ccvdovesoseses 40&5 % 
Tanged— 
Fanged FrmMmeeeviscesncscveces 25% 
Jennings & Co., Nos. 191, 181 
644 % 
SN ne gc we eaa ee btedecesss 40% 
CHURNS— 
Sturges & Burn Mfg. Company: 
Sturges Steel Churn, 
Me. 1, & gal. a@eR....<cx $3.46 
No. 2, 7 gal. ench......0. 4.40 
No. 3, 10 gal. each.....0. 4.85 


Athol Machine Co. : 

Machinists’ and Tool Makers’. .25% 
Hammer & Co.: 

DEED kctusacegocamaeses 15° 

Carriage Makers’ H. P. Screw.35% 
P. 8. & W. Star: 

Carriage Makers ............ 30 % 
Sargent & Co.: 

Carriage Makers’ Clamps, doz. 

No. 12. .$3.06 No. 13.. 

No. 14.. 4.50 No. 15. 

No. 16.. 7.00 No. 17. 

No. 18..11.00 No. 19.. 

No. 20. .15.00 No. 22. 
J. i. Williams & Co.: 

Machinists’, Agrippa ..... 20K10% 

Machinists’ Vulean ...... 20&10% 
fluse Clamps, see Llose Attachments. 
CLEANER—Automobile— 
Crew, Levick Co.: 

Mistolkleen 30% 
SEN SsSunsk wiecssou suc 10% 
Lawn— 

Pennsylvania Lawn Mower ige< 7 

‘a. Lawu Cleaner Rake ‘ 314% 
CLEAVERS—Butchers— 
Foster Bros. & Chatillon Co. .List net 


CLIMBERS—Linemen’s Pole— 


CLIPPERS—Horse and Sheep— 
c eee Flexibie Shaft Co.: 
0. 


Rez 


ing Machine, 


fear 


CLIPS—Nall— 
li, ©. Cook Co.: 


Brass Hardware list: 


is om Petroleum 


Ordinary Goods .......006. WE7'A4 
Keutfel & Esser Co........ 20@25% 
POUNE ‘csecaseees esvccoveses 50% 
CONDUCTOR PIPE— 
Corrugated, Round or Square: 
Galvaniz ed Steel nek sss o0 one 60. 





& Hemenway Co., Inc. : 
Devil 50% 


2 Chicago Llorse, 


tning Belt Horse, 


Enclosed Gear Bali 
iring Horse, each. . $7.50 
art's New Model Shee p 
earing Machine, each 

$1 


art's 


— 


% OZ 


2.75 
art Enclosed Gear Sheer. 
No. 8 each 
$9.75 
art Ball Bearing Enclosed 
Sheep Shearing Ma- 
No. 9 each... .$11.50 





ne, 


per doz 
nia, per doz 


H—Emery— 
Paper. 


s— 


Bibbs, 
sene, 604; 


704; Globe, 504; 
Racking, 504; Li- 
90&7'44%; Bottling, yer 71 ot. 
ssion Bibbs 6624 O54 


- 12+ + 50&10&5 @604 





ASSES, Ce, &c.—- 











Priming Cups -50&20 % 


CUTTERS—Glass— 
Fletcher, Terry Co.: 


Glass Cutters.........¢ 30 @50&5 % 
Smith & Hemenway Co., Ine. : 
ee re 40% 


Meat and Focd— 


Enterprise : 
* 


Nos. 12 22 «€8682 
Each 2.00 $s. 00 $2.75 $5.00 $6. 50 
25 @ 2&7 Ie % 
Nos. 501 602 703 
Each $1.25 $1.50 $2.25 
25@25&7 i % 
P. S. & W. Favorite: P doz. 
eS Fe Pee ere $8.25 
ee ee 10.00 
Large Family, No. 37..... ++ 13.00 
eS. eee . - 17.50 
Slaw— 


Binffton Slaw Cutter Co. : 
Rapid Slaw and Veget table Cutter, 





See also Eave Trongha. 


No. 0. per doz. with metal box, 
$12.00; No. 1, per doz., $3.50; 
No. 2, ‘$2 00; No. 3, per gross, 
$9.25. On Nos. 0, 1 and 2, 
extra 8% in gross lots. 
Tobacco— 
Enterpriss ..... seeeeees« -25@Q30% 

















SOOLERS—W ater— SVL Inea ne 
Cordley & Hayes: F. E. Myers & Bro.: 

XXth Century No. 56, Mahog- ] Myers Polished Iron, Brass nd 
nt oa aie ye ie $10.50 Brass Lined Working Barrels, 
WROD ccccsecscecsct $11.00 30% 

No. 16 Mahogany, $8.50 Brass Body: Brass Lined ani 4,| " 
Ne ee oe nn pre oe $9.00 | .. Brass Cylinders - Pheu tie 

No 156 Mahogany, $11.50 | = GS Sa cacxauni ss... 20% 
i Mreeere ere eee $12.00 R D 

No. 1i6a Mahogany $9.50 s 
WMMEE vescercoucerad 10.00 ISPENSERS—Liquid Soap— 

No. 560 Mahogany, $14.00 Morrill's Soapurn, ® doz. 

GUE. deere ees $15.00 No. 1 wall, $30.00; No. 1 | 

No 160 Mahogany, $11.50 slab, $36. 4 No. 2 wall, | 2 
RRA Sree) $12.50 $27.00; No. 2 slab, $3 33.00: 6S 

Note: These prices are without No. 5 slab, $30.00; No. 3 be 

bottles. wall, $24.00; No. Wi st 
LL. & G. Mfg. Co.: $18.00; No. 5 walk $20" 00. 
Galvanized Lined, side handles, DRESSING Belt— 
Gal. 2 4 
on oF Jobbers’ Mfg. Company: 

Each $17 50 1.75 2.25 2.75 3.50 “ a 

White Enameled Lined, Side — Ribbon Stick, @ M.... 25¢ 
Handles: aste, 5 & 10 Ib, cans, 7%) “Db. 28¢ 
Gal. 2 4 6 8 Liquid in gal. cans, ® gal. $1.75 

Each $2.50 3.00 3.50 4.75 6.0 

—_ Lined Side a . Oink KS AND DRILL 

4 aden 
Enc ~' $4. “00 4.50 6. do ¢. So 9.00 Twist Bit Stocks........... - 50&5¢% 
Twist Taper and Straight Shank, 
4054 
COPPERS—Solderinc— Small Wire, No. 53 and less... . .20% 
CO MeN 56 niibebeue ec ws base 43¢| Larger than No. 53....... .33 35% 
OP Oe Pes cs do Gh deo ina ede one 44¢| Wood Driils for Braces......... us 
Lede tht TD UB. asccccc dtustiéen 46¢ }Goodell Automatic Drills, List, Dec, 
Se | PPS ~ Ooeteaemete 
Rate het, gg fe 
CORD—Sash— Smith & Hemenway Co., Ine 
Braided, Drab..... Radin nase is lb, $5¢] Med Devil «0... - sess eeeee, 
Braided, White, Com.. Nos. 8 oe Brick and Stone— 
12, 32¢; No. 7, 32%¢; No. 6, 33Y%2¢| Star Expansion Bolt Co........ 75% 
Patent UMEME i diccicsns's ro lb. 406 
Cable Laid Russia............ lb. 42¢ DRIVERS—Screw— 
India Hemp, Braided........ lb, 35¢| Goodell’s Auto, List Oct. 1, 1916, 
India Hemp, Twisted..... lb. 17 @22¢ 40% 

) - teat ee 0@ 46) Uyfiell Mfg. Company: 

Patent India, Tx iste. d....lb. 20@24¢ ltigh voltage Electricians... .25% 
Samson Cordage Works: . A. Ives Mfg. Co.: 

Braided, Nos, 8 to 12, 8 Mm, OE ee Re 30% 
Drab’ Cotton, 70¢; | Italian Miuers Falls, 7 doz. Nos. 11, 
Hemp, The; Linen, $1.00; ae +f 12, ng 01; 20, $14.09; 
White Cotton, 554; Spot (= $15.10; , $19. 52; 4 
Cord ... -2D0¢ (OTP ... en Meer ee q 

Massachusetts, Ww hite, E) » 50¢ Smith & on me mee. 4 Co., It 

Massachusetts, Drab, } M 65¢ PE NL cicnbtb hwoecbcocesc cf 

Phoenix, White, Nos. 8 to ois 
DD ea ws LK hl oo GENE ik E 

Sliver Lake Mfg. Co. AVES TROUGH— 

Silver Lake, per ID. : Galvanised Steel ..........-. 70554 
A. Drab, 55¢; A. White, Galvanized Charcoal ne eeeeees 604% 
5O¢; Italian Hemp, T5¢; CEO os ve raedicees 154 
Linen, $1.00. Se an am of 

giver Kaka, Deh, 06: White, — also Conductor Pipe and El 

Eddystone, muses Nos. 8 to 12 : ELBOWS AND SHOES— 

35 7, BHWE; 6... - eee 36} Galvanised Steet: 
Pak Plas, Round and Corrugated, 
Wire, Picture veeal wiht Ie, ee re 70 
i, 6 Be ee. See 75& 10% Squares, all sises to 6-in. 5: 
SS 9G, CORE 6s nc ccit enn ews 75& 104 COPP EY, Gil BEB. ccoccccceccsd 
Gilt 25 i. CORR de. cane 705104 | Ferdinand Dieckmaun Co. : } 
Full tom Rr 75& 10% Plain Nound and Corrugated, 
Turner & Stanton Co. Wire erg GED 5 ach eet beeecece 10% 
Cord PTET ere re 80% a ee Sie Beep HG 
Oe ER sis ven S OL bison ss 28 I% 
Square Corrugated A and B, 
COTTERS—Spring— Me Se AE case rin chee paced 15% 
Spring cotters in packages...... 854 DPM ee 10% 
We ED. bea Thg dae o eee 15% 
CRAYONS— Cin sieal EMERY—Turkish— 

ute Roune rayons, Ca Out of market at 

gro., $8.00, $8.50, $9.00 and "$10. 00 Pied of pecs cated age: ¢ 

according to grade. ‘aeons: 

Joseph Dixon Crucible Company: ENGINES—Chemical— 

Lumber Crayons, in Colors, per |G. 4, Childs Co. : 
gross . $9.00 Copper Tank, 40 gal., © 

Lumber Crayons, “Graphite, black, 200. 00@ $350. 00 
ee Eee rere $5. wi 

EXTINGUISHERS—Fire— 
, 0. J. Childs Co.: 
CRUSHER—Ice— WGN, GB. GEOMOs vee ccccie.. 25% 
Alaska Freezer Co.: ia Childs, ea. $15.00..........0. 25% 

Toy Town, each......+... ++ -$3.25] Nu-Ex Fire Appliance Co. : 

Nu-Ex Fire Killer......... 
Nu-Ex Auto Extinguishe 
CUPS—Force— F 
The Durst Mfg. @.: ASTENERS—Blind— 
Dumaco Spec., 4% in..P doz. $4.50) 4, B. Ives Co. - 
Dumaco Spec., 5% in..@ doz. 6.00 Upson’s Patent, List Feb. 1, 1917. 
Priming— 331 % 
Morgan Mfg. Co. : Cord and Weight— 


H. B. Ives Co.: 
List Feb. .® 
List Feb. 1, 
Corr ugated— 
Acme Steel Goods Co. : 


Ives, 
Titan, 


1917... 





Saw Edge ...... ooee 55K1INK5% 

.. 2 Sarees TOKIO 
Cary Mfg. Co.: 

EE Fe he ee yi Oo 65% 

2» 9 aaeenseeanee 75% 


Stanley Works: 
Saw Edge, L. 
Plain Edge, 


FAUCETS— 
Cork Lined, Common, 504: 


8S. Howe. .50&10&5% 
S. Howe. . .65&10% 


L. 


Best .40% 





Metallic Key, Leather Lined... .50% 
PO COE Kinds boaceubaiowes oss 304% 
hn EF ERR 45754 
John Sommer Faucet Co.: 
Diamond Lock ........ ee 25% 
Peerless Tin Mey ...cccceces 30% 
Boss Tin Key..... covsecc ce. 40% 
Victor Metal Key.......... 2  O% 
Duplex Metal Key........... 60% 
L. Cork Lined. ee 0 SOR 
Reliable Cork Lined. 2 + 49% 
Cork Lined...........50% 
Thacaed Cork Lined..... doe 
Washington Red Cider.......40 
Leader Butternut Key. wees s 405 


Enterprise Mfg. Co. 
Enterprise, Self Measuring and 
Priming Pump, #® dos., $96.00 
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118th St. Steel Works 
(East Side) Chicago, Iil. 


eit 


Products of the 











S explained in our last advertisement we have 
recently purchased the plants and business 
of the Grand Crossing Tack Company. 





We need tell no well-posted hardware man about 
the quality of Grand Crossing products, for, without 
advertising, and with an astonishingly small sales- 
force, the former proprietors of that business built it 
up from a little tack plant to one of the largest inde- 
pendent wire, fencing and nail industries in the 
country. 


Quality of product alone did this, for nobody ever 
could call them “price-cutters.” 


The former mill management remains in charge of 
production; but modern methods of salesmanship, 
and efficient, intelligent, aggressive advertising for 
our dealers, will, from now on, help you to cash in 
on the acknowledged merit of the products them- 
selves. 























HII | 
| 


Grand Crossing Works of the 
Interstate Iron & Steel Company 


Let us know which of the 
following products interests 
you just now: 

1. Square mesh, hinge joint 

Woven Wire Fencing. 

2. Square mesh, hinge joint 

Poultry Fencing. 

3. Glidden type Barb Wire. 

4. Plain, Galvanized and Cop- 
pered Wire. 

5. Wire Nalis of all Kinds. 

6. Wire Staples, Double 

Pointed Tacks. 

7. Cut Steel Tacks and Small 

Nails. 

8. Rivets, 

Washers. 


USE THE COUPON 


Ppeeseneoaraessoeee, 


The Interstate Iron & Steel 


Burrs, Small 


oO. 

Please give information 
on the following numbers 
in your list of products 
printed in Hardware Age: 


We usually buy in— 
Mixed car lots. 
Less than*car lots. 


Tr rttt ttt | 


Interstate Iron & Steel Company 


Grand,Crossing Works, Grand Crossing, Illinois 









































108 


HARDWARE AGE 





April 12, 1917 








FiLES—Domestic— 
Best Brands oosrecccccceces ONIN 
Standard Brands 






Lower Gradé ..ceseee coveee ‘sega 
American + -65&10% 
Arcade ...-00- 65410 % 
Black Diamond . 609 
Delta Brand ....... OO %e 
Delta Utility ....cccesss 40% 
Delta Swiss Pattern seeestssaenm 
Bale .ccsvcscesece covvees A 0k5% 
Great Western ......-++++-65&10% 
Kearney & Foote.......- - -65&10% 
Liverigut Bros., Gold Medal....70% 
Liveright Lros.. Blue Kibbon Special, 
70% 
Liveright Bros., Electric....... 70% 
McCaffrey Amer. Standard...... 60% 
McCaffrey Precision (Swiss 
PatterB) scccccocccccsess 25% 
NicholgoD ...scccvcvcccevesess 60% 
Simonds Mfg. Co...... «+ 40% 
J. Barton Smith..... eooese 65410 %e 
X-F Swiss Pattern...+.+++++-- 25% 
J. B. Ge ccccnveswe ce eees  B5K10% 
FIXTURES—Fire Door— 
Kichards-Wileox Mfg. Co.: 
No. 102, Monarch A; No. 201 
Mutual «601. -+eds cece ++ + 85 
Fusible Links, No. 96........ 40% 
Grindstone— 
Net Prices ” 
inch . 14" 17 i9 21 
Per dos.. .$5.85 — $6.30 $7.00 $7.70 
FRAMES—Grindstone— 
Athol Machine Co.: 
Iron Grindstone Frames...... 10% 


FREEZERS—ice Cream— 





GRINDERS— 

Athol Machine Co.: 
Bench Grinders 

8. sd & Son: 


-25% 








scvesicennee ccccese BOR 
Luther Grinder Mfg. “Go. : 
Dimo-Grit: each 
No. 14 (Mechanic Special, No. 
GD. ésccawcvcsevoscepe $2.60 
No. 15 (Mechanic Special, No. 
BERD. cavivecvoresvvevess $3.55 
No. 16 (Mechanic Special, No. 
CE ve okevesisverearne 94. 
17X = ( Mechanic 
BE) cccccscsccesces 6. 
No. 35 Compacto.......... 5. 
No. 51 (Best Maide)......$4.: 
No. 63 (Farm Special, No. 3) 
$8.85 
No. 83 (Spartan)......... $3.90 
No. 104 Multigear . $4. . 
No. 271 (Hummer).. ‘$14.2 
No. 300 (Power Bench Grincer). 
No. 310 (Power Bench Grinder). 
9.95 
Star Spec. Mfg. Co.........40% 
Hytield Mfg. Co.: 
Perfect Emery Wheel.........20% 
Wonder Electric ........++.- 20% 
Wonder Ft. Power..........- 209 
Valve— 
Frank Mossberg Company: 
No. 605 Valve Grinder for Wests, 
22¢ 
GRIPS—Buffalo— 
Smith & Hemenway Co., Inc.: 
BU EEE, cee cccceces eovse 50% 
GUNS—Shot— 


Iver Johnson: 
Champion Single Barret, 


Alaska Freezer Co.: 2 $6.50 @$8.00 
Alaska 4-qt., each.......... 2.15 Gammerless Double Barrel. . $20.00 
North Star 4 tm eac tal, wie 1.85 
North Pol all meta 2-qt 

var de... ix'Go net| MAL TERS AND TIES— 

Peerless Freezer “Ce Ce BON Gedccdacivessestatee $4. 
Peerless, 4-qt., iist, Oe. 5 DOES cen cdekesccvencengewi 20% 
Freszo, 4-qt., list, $8.00...... 30% | Niagara Falls Metal Stamping Works : 

Premax Halter Chains........ 

FUSE—Safety-— ° remax Special Halter Chains. 60% 

ee Os. : $5.30 Premax Cow Ties .......+.., 40% 

CMP cccevessecesssres Dee U a, R Co.: 
| owe A ~ ARE ES aka tT 
— —. Pes eee ee ens soee 2 Jute Rope Halters and Ties... .50% 
po ede erg ee $7.65 “| Sisal Rope Halters and Ties. .50% 
cre Rie 4 : Cotton Halters and Ties. 50 % 
Reliable Gutta Percha. . .$8.40 Cotton Livery Ties.......--- 50% 
Leather Halters ............ 50% 
GATES—Molasses and Oll— HAMMERS iia ole 
—_ andie am- 
Stebbins’ Pattern..... oovcess 70& 10% 
Mayr ie ® new list: 

GAUGES— ? Bincksmiths*, Hand ..... 45&10% 

Warking, Mortise, etc.....+.-- .25& 104 Bricklayers’ ........... 40&5&H % 

Atnoi Machine Co. : 4 Farriers’, Driving ue eae oe 80&2% 
Depth, Serew Pitch.......--25%] Machinists’ Ball Pein........ 60% 
CORRE oc ccvcccercce oeonsees 20% Nail, Ads Bye.....:..0s008 B0&2 % 

Rive ting bound deals recep ene 10K 2 % 

GIMLETS ANDO GIMLET EE veo s.c0 dv tas tee oe 3042 % 
BITS— : Note.—For extreme Western states 

Gimlet Bits. ‘ch Gro.| prices are approximately 5% higher. 
Common Dbl, Cut. 4 70) Pexto, Machinists .......... 65% 
German Pattern ... ‘No DEE 0A Sd Oh0 Gace ewes Ses 20&7 1 6 Ve 

.$7.70; 11 pany 3 $8. 75 

Single Cut Gimlets Ass’t per aro.j|Heav aenere and Sledges— 

Nail, Metal, No. 1...$3.00; 2, $3.50|3 to FO, Wee vc voroewcececse 3344 

Spike, Metal, No. 1, $5.50; 2, $6.00| Over § Ib. ae M08 hem bOd0 ws bees 0 b6 404 

Nail, lH) ood Handled, No, Magnetic— 

$3.25; 2, $3.50] A._R. Robertson: A 

Spike, Wood Ila nde , > go Horseshoe Magnet | 8 

No. 1, $5 0; 2, $6 Billposters $1.15@$2.50 | * 

GLOBES—Gas— : HANDLES— 

Safety Wire Gas Globe Company: A ricultural Teo 
Protect-a-lite Inverted and Up- Bite, FO ls oo vagy cviaget 5% 

right, per doz., $2.10; per Hoe, Rake, Spade, Fork, Shovel, 
P eh tite of BADR PO ail Ona &e., New List......-.+s+5+ 5% 
gooey lt . 80¢: per gross, $9.00 Also net prices of axe handles under 


GLUE— Cents per lb. 
CERNE sicivccvcrnssevecs 30@45¢ 
Common Bone .....+.0008 20@ 25¢ 
Fish, liquid, bottles or cans. 
with brush ...cccecesess ” .25@ 1.00 
Fish, liquid, 50 gal. bbis., 
per gallon ...sccsseveees 80 @ $2.00 
Foot Stock, White ........¢ 30@ 35¢ 
Foot Stock, Brown........20@25¢ 
Medium White .......++++ 40 @ 50¢ 
Marine— 
L.. W. Ferdinand & Co.: 
Marine, Jefferys, pant § cans, 
33% % 
Marine, Jeffery’s, bulk, = TD. 
2¢ to 40¢ 
Waterproof, liquid, per Po ad . $4.00 
GONGS—Steel— 
P. Wall —_ Supe Co. 
Foot or Iloo¢ Street “Ratlway. 
25 0 
Spring or Locomotive..... ++ 60% 
GREASE—Axle— 
Common grade: 
1-lb. tins, per doz........... $1.00 
15-lb. pail, per doz.......... $10.80 
Dixon’s Everlasting, 10-™ ails, 
ea. 96¢; in boxes, @ doz., D., 
Ok 78 8 Sees $2.00 
Automobile— 
Crew Levick Co.: 
Grease in tubes ....... . 80% 


A. W. Harris Oil Co. : 
Harris Transmission Compound, 


bbis., 12¢, and % bbis., per 
t., 121% ¢; 50 M. tin, $7.50; 
25 TH. tin, $3.95; 10 I. tin, 
$1.80; 5 th. tin, 95¢. Harris 


Light Transmission Grease, 
bois. 13¢, and % bbis., 3 bo’ 
, 18%¢: 50M. tin, by 


on T, tin, $4.20; 
tin, $1.90; 5 ™. tin, $1.00. 


%08 





ares. 
Cross-Cut Saw— 





AtKine ..cccccccccccesecovcecs —_ 
Mechanics’ Tool— 
Auger, assorted ..gro., $3.50@$4.00 
Brad Awl ....- ..gro., $1.75@$1.85 
Chisel Handles, ass'd. tr. aro 
Tempe + Firmer, Apple...$3.00@ 
» Hi kory . «+ $6.00 @ $6.50 
sicker’ Firmer, Apple. ..$2.25@ 
$2.35 M4 Hickory esescescecees $6. 
Socket Framing, Hickory....... $7.2 
Fale, Gaporveed «+ c06css ae of ro., $2.90 
Hammer, Hatchet, &c.......... 454 
Hand Saw, Varnished, doz., $1.30; 
Not Varnished ......++000+ 1.20 
Plene Handles 
Jack, doz., 50¢; Fore, doz .70¢ 
Grover File Co.: 
Grover File Handles, gross 
No. 1 for 6 in. files 
No. 2 for 8-10 in ¢ 
No. 8 for 12-14 in.... 6.50 Sy 
No. 4 for 14-16 in.. 9.00 (o 
No. 5 for 18-20 in. and ee 
soldering coppers... .10.50 
Nicholson Spun Ferrule File 
TeanGle cccccccccccccccves B0&5 % 


Pott’s Sad fron— 
Aluminized or Japanned, per doz .96¢ 
Tinne fer doz., $1.20 


HANGERS— 

Note.—Barn Door Hangers are gen- 
erally quoted per pair, without track 
and Parlor Door Hangers per double 
set with track, éc. 

Allith-Pronty Co. : 


House Door ......... -- 40@45% 
Accordion Door .......-.45@50% 
Garage ey & seeevcecons 45 @0% 
Griffin Mfg. 
Solid Axle, No: 10, $12.00. * 
Roller Bearing, No. 11, $15.00, 
55% 


Roller Bearing, Ex. H. > 22, 
$18.00 - .60 


Hunt, Heim, Ferris & Co.: 
Me SUE .. pxcsteevocven 50% 
20th a4 Round, @ doz.$11.50 
Flexo @ doz. 8.40 
McKinney Mfg. Co. ; 
Roller Bearings, Nos. 1 and 2. 
ON rere 50% 
Hinged Hangers, King am, | 


a Trolley 
Myers & Bro., Stayon; O. K. 
o K Adjustable; Sure Grip; tens 
Grip Adjustable; Sure Grip Tan- 
dem, Sure Grip Tandem Adjust- 
able; Tandem Adjustable Myers 
Garage new lists.......... i; 
New Way Tandem Tubular. . .30% 
New Way ‘Tandem Adj. ‘Tubular, 


Giant Tandem Tubular...... 80% 
Giant Tandem Adj. Tubular. ..380% 
Faultless Tandem and Faultless 
Tandem Adjustable 
National Mfg. Co., ®@ doz. : 

Big 4, $8.40; No. 66 Storm 
Proof, $13.00; No. a Storm 
Proof, $14.00; No. 88... .$15.00 

Richards-Wilcox Mfg. Co.: 

Hangers, Nos. 147, 247. 


- -40&5 % 
— Bearings, Nos, 37, 


” 38, 41, 


No, 44, size 1, $20.08; Size 2 
Antl- friction, No. 
No, 44, sizes 2% a 3. 


$19.00&$29.00 
Folding Door IB. R. Swivel No. 


T.. Gillie ee ches «canned bs 40% 
7 Underwriters F. D. No. 
SEW eed SS one eK es thee 35 % 
Trolley B.D. No. 20.1177! 3314 % 
D. No, 120; No. 121; No. 150. 
25% 
Trolley B. D. No. 24......38%% 
Garment— 
Wire Goods Co.: 
eee, 17 in. No, 0410, per 
oh 00006 b0ncee eee ee - $3.00 


gro 
Tourists, fold’g nick'd, per doz. T5¢ 
Picture— 
Moore Push- Pin Co.: 
oore’s Push-less Hangers, per 
doz. packets, 80¢; per gross.$9.00 


Screen and Storm Sash— 
National Mfg. Co.: 
Screen and Storm Sash Hangers, 






No. 80, Jap. Automatic, 
® doz. 70¢ 

No. 80, Sherardized......:.... 85¢ 
HASPS— 
Wrought Hasps and Staples..... 704% 
Griffin's Security Hasp.. -50&5 % 
McKinney's Saferr No. B820.. net list 
HATCHETS— 
Regular list, first quality.........54 
Second quality ...... ya 
Common ... 25% 
EC c'sbaeteueh Pe er 


HEATERS — Automobile and 


Carriage— 
Chicago Flexible Shaft Co.: 





A B C Coal, doz...... ee 
Clark, Carbon, doz..... 
Clark, No. 5, $1.0 


$13.80; 


’ 25; 
PR case, 
Tank— 

Hunt, Helm, Ferris & Co.: 
Star 
Standard No. 1. 
Stanaard No, 
Harvard No. 1 
Harvard No. 2 
Black Jack No. 1 
Black Jack No. 2 


Assortment, 





HINGES—Blind and Shutter— 

Wrought Steel Gravity Locking Blind: 
Doz. Sets with Fastenings, No 
1, $1.65 without Screws. 

Surface, No. 3, $0.95; No. 4... .$1.30 

Parker Wire Goods Co, : 
Hale & Benjamin 

WE Wi vcccssetetes 

Stanley's Steel Gravity Blind. 
No. 1647%, ® doz. sets, with- 
out screws, $1.65; with screws, 
$2.15. 


Antomatic 
List + 25% 


Gate— 

Western: 
With Latch 
Without Latch 


ab rtepaahen doz., $2.40 
seeenees doz., $1.70 


Miscellaneous— 
Griffin Mfg. Co.: 
Fleur , Lis Surface fie v.. 


doz. $1.7 
McKinney. Mic. . 
Small Surface Embossed 
Ms «sve By rae oe $1. atl. ‘80 


Pivot— 
Bommer Bros. Pivot, Ball Bearing 
30% 


i 
Holdback, Cast y= ce ae ae mace $8.25 
Non-Holdback, Cast Iron...... $8.50 





Allith-Prouty Co. ; 
Screen cor cvevcccccccechOQS5% 
Floor coesccccccccccces 40Q45% 


Bommer Bros. : 
Spring Butt Hinges......25% 


a Floor, Ball R 
oscevee ctseades 0% 
Mortles Floor, Ball To Lf 
30% 


Lavatory Hinges ...10&7%,% 
Engine ew Spring Hinges 


and Latches .......... 5% 
Non-Holdback Screen Pa 
a. eer 3545 % 
Non-Holdback Screen Door 
inges, No. 2100... .2545% 
Non-Hoidback Screen Door 
inges, - 900...... O&7T 4 % 
Holdback Screen Door, No. 
bh cereb ohare @ ach 7, % 


Chicago Spring Butt Co.: 
Chicago Spring Hinges. . 10% 
Triplex Spring Hinges... .40-; 
Chicago Mortise Floor (5000) 


40 
Chicago Relax Floor (sone) 


Chicago Premier jeese) . 
Chicago Ajax (3000). 
Chicago Fire Station. . 
Lavatory Door ee 


Chicago Screen Bow 


% 
254 
eee List 


10&T 4 % 
aa ~ 


Chicago Screen Door (3000)” 
5. 5% 
Non Hold Back erred Door” 
ORS a 
Ricbards-Wilcox Mfg. 
oeme Acting Floor , 


15 «-50% 
Shelby. "Boring Hinge Co. : : * 
Buckeye All Steel Holdback 
Screen Door.. gr. $8.00 
No. pia Sheet ‘Steel ora k, 
pomee 
No. bd 


Floor 
e 5% 
Bearing Spring Butt 
RP re ree 45% 
Adjustable 8c. Door ange, 
10% 


‘SeBuyFZ e60q} JO som! To ae4Fs BAazRZ0 %OT VITA 


Superior Spring Hinge Co.: 





Superior Floor Hinge. ..50% 
Superior Hold-Back. .50&10% j 
Wrought Iron— 

Strap and T Hinges, &c.: 

Light Strap cha heee coce ee LOGISZ 

Heavy Strap ..ccccce Pres 7374 | 

Light” caver bvéuceene occe ed 

ae oe «+ List + 10% 

Baie Heavy T..cceccseces 30&. 

Hinge Hasps...... (List, one jm) 

Cor. Heavy Strap........ 

Cor, Ex. Heavy T...... * 106168 
UE hiv vhs 00 Keinbeabee vee. _ 
SO ASS HES DEVE PERE OCS KO x:d 00 25¢ 
Heavy Bye cccsccsccccscl4f per ib, 
HODS—Coal— 

Net per dozen 

Inch. 15 14 17 8 

Galv., open ....4- 3.75 4.25 4.50 5.00 
ME cn ce «e ‘50 2.65 3.00 3.25 
Galv., funnel .... 4.65 5.15 5.50 6.00 
Jap., * funnel pining 3.10 3.40 3.75 4.10 

Masons, Etc.— 
Cleveland Wire Spring Co.: 

Steel, Brick, No. 162. . each $1,05 

Steel, Mortar, No. 158..each $1.35 
HOES—Eye— 

Scovil and Oval Pat..... Crone 
Grub, list Feb, 23, 1899....es000: 65% 
HOLDERS—Door— 
Richards-Wileox Mfg. Co.: No. 111. 


Everready, 30% ; * Nos, 118, 119, 
Sure Gri 30 % 


ile and Tool— 


Nicholson File Holders and File 
Pes: ccccccecces 0% 

pooxe pa 

Nos. 1 to 15.. pprocseaenss eee 508 


See Stops, Bench 


ush— 
Light, doz., $7. ry Medium, $8.25; 
Heavy, $9.75 


Celling— 
Atlas Mfg. Co......... 50% @5° wt 
Shelby Spring "Hinge TBspeeanes 
Coat and Hat— 
Atlas Mfg. Co.........50% @55&5% 
Morgan Spring Co...........- 70% 
Parker Wire Goods Co.: 

King No. 10, Steel......... 66% % 
No. 10, Brass.......... 60&10% 
FOO. BE, WOM cd vc vccceces: 70% 
No. 1], Brass...... B0K1NK 10% 


Shelby Spring Hinge Co... ..65&10% 
Wire Goods Co.: 


Crown, 70%; Chief, 60%; 
Chieftain, 60%. 
Corn— 

North Wevee Tool Co.: ® dos. 
DEE vevvtpebontebieresce $3.00 
py Cn cveseede eececerees 3.25 

Grass— 

Bent Shank, per doz.........- $3.75 

North Wayne Tool Co.: @ dos 
GD cc ienceeerevs.. 3.08 
Re err i 
ones MONS Gebietes ass 5 

met Oe eS  , 
Little Giant, adjustable. . 3.75 
(asi eer ein A 


etc.— 


Wall, 
©. T. Williamson’ Wire Novelty Co 


Wall, —- Thumb, Moulding 
OP COPMICE cesecescseeeeectd? % 
Punch Bowl ................35% 
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The Biggest Possible 
Noise at the Lowest 
Possible Price 


other warning signal on the market can 
shatter the air like the mighty blast of the . 
Sparton. From ten models the automo- 
bilist has choice of motor driven or hand-oper- 
ated horns. Whichever his final selection, he 


cannot get a lower-priced and more dependable 
safety signal anywhere. 


Our Spartonet, three dollars, is handsomely fin- 
ished in satin black and nickel or all black. 
Powerful in build as well as in voice. 


Don’t say that your stock of auto accessories is 
already complete. If Sparton is missing you are 
certainly losing some easy profits, and we will 
appreciate a chance to prove it. Drop us a line 
today requesting details. 


(he Sparks-Withington Co. 


JACKSON MICHIGAN 
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HOOKS AND EYES— 
rass . 
Melleabie 


HOSE ATTACHMENTS— 
Morgan Mfg. Co.: 
Hlese Clamps ..ccccccss 50@72%% 


Stuber & Kuck: 
HMese Menders, P doz., % in. $0.75; 
% and % 


lron 


™% n., $U.75. 
Hose Coup! ings, 
in., $2. 
William Yerdon: 
Hese Clamps, 


® doz., 


Garden Hose, Cast 





Brass, per doz....... @35¢ 
All other sizes, Water, m, 
Alr, etc., list, leas...... C545 % 
HOSE—Rubber— 
Garden Hi 44-inch 


4+ply Guaranteed . 





S-ply Guaranteed ..... 
7-ply Guaranteed . 
Gerden Hose, “-inch: 
Competition ..sscccoees {t.7@7\%¢ 
Sply Guaranteed ....ft. 844 @9%4¢ 
4-ply Guaranteed ....ft.9% @1bs¢ 
Cotton Girden, M%-in., coupled: 
Low Grade ..cccsseresft. 6@8% 
Good quality ..cseseees ft. 10@i2¢ 
Ice TOOLS— 
Gifford-Wood Co. : 
Be TOO «ve ccoecseeccs 0002 220% 


INSECT POWDER— 


Botanical Mfg. Co.: 
Red Wing, 10¢ size, per doz. ..75¢ 
tRONS—Sad— 
po Se So ee -lb., 4%4¢ 
Mrs. Potts’ -No. 50 535 GO 65 
Jap’d Caps oe. 95 93 1.00 90 
Tum'd Caps -1.00 1.02 1.40 1.06 


Note—Some W estern manufactur- 


ers quote lower prices. 











Bar and Corner— 

Richards-Wiicox Mfg. Co., Bar 
Irons, 30%; Corner Irons, Nos. 
of k Bere eee rere 40 % 

dacks—wagons— 

Richards - Wileox M Mfg. Co., Tiger 
Steel, No. 130.. +002 238% % 

Knives— Bread— 

North Wayne Tool Co.: P doz 
Brooks Bread Knives........ 2.00 

Butcher, Kitchen, &c. 

Foster Bros.’ Butcher, &c....List net 

Drawing— tee 
Stonderd Ei occccvccveteeit 334 
f. Jennings & Co., Nos. 40, 46, 
16% % 

C. EB. Jennings Folding Handle. .25% 

Jennings & Griffin, revised list, 
Nos. 41, 42. ° B34&T% 

Pexto Nos. 5 & 15 ba ibewcne 33's @10% 

Hay— 

North pres Tool Co,: P doz. 
SS AR PRE ooo 0sene.ee 
Lite “Giant soecevcece cress 9.00 

KNOBS— 

Base, 2%-inch, Birch or Maple 
Rubber Tip .....+.++++-970., $1.40 

Cherry and Oak..... vebvudese $4.00 

Door, Mineral . 

Wear, Por. Jap’d...sccrcvscccces $1.40 

Door, Por. Nickel. ...++4++ doz., 3.75 

Lappvers—store, &c.— 

Bicycle Step Ladder Company: 
Ladders, each $9.00 $12.50 
Track, per ft. -12%¢ 30¢ 

Myers’ Noiseless Store Ladders. .35°% 

Milbradt Mfg. Co.: 

Rolling Step Ladders, each $8.00 to 
$12; Tracks, per ft. 15 to 25¢. 
ew ef 

L. & G. Mfg. Co.'s list, cage | 
Se PP ree % 

LAMPS— 

Hammer's M. I. Hand.......... 35% 

+ Aare SENT ubutart 

R. B. Dietz Co. : Per doz 
D-Lite Short Globe ........ $9. 
Wizard Short Globe ........ 8.50 
Little Wizard Short Globe.. 7.00 
Large Fount Wizard, No. 2.. 8.75 
Victor Hot Bilast.......... 4.75 
Monarch Hot Blast.. 5 
BE  nicconee bun occ A aso 8 
No. 2 Rlizzard...... 8.00 
Buckeye Dash Lamps.... 8.00 
No. 2 Blizzard Dash Lamps. . 12.50 
Victor Wagon Lamps j 050 
Junior Wagon Lamps .... 10.78 
No. 2 Wizard Wagon Lamps. 14.25 
Octo Driving Lamps....... 27.00 
Union Driving Lamps ... 30.50 
Eureka Deivivg Lamps. .....12.75 
Bestov Hand Lamps...... -- 5.50 
Pioneer Street Lamps..... 3.75 

LATCHES—Door— 


National Mfg. Co.: 
28, per doz... 


Washburn, No. 2.00 

All Steel, No. 29, per doz....$2.25 
Richards-Wilcox Mfg. Co.: 

Bull Dog. Heavy, No. 125....80% 


LEADERS—Cattle— 

Sweall, das... F502? MBG scictiseurd 90¢ 
Pexto, malleable, small 70¢; large SO¢ 
LEVELS— 

Frank B. Hall Co.: 


per doz.$12.00 
less 664% % 


Stevens Line Level, 


Keuffel & Esser Co.: 


Favorite Farm Level......... 30 % 
J. Sand & Sons: 
Aluminum No, 18.......... $3.00 
Me ¢o20anedeeseparees 3.50 
Ho ~ Pe vresereverstesens 3.75 
MO, BD cccvesesvesosccos 4.00 
Masons” Wood Mes BA wccccs 1.50 
NO. BA wcccecscccscsess 2.00 
ee Fh epee eo saadbeenes 3.85 
LIFTERS—Stove Cover— 
Morgan Spring Co.: 
Straight Hdle., with ring, 
gro., $5.75 
Loop Hdle. ...... -P gro., $7.50 
Transom— 
RB. BB. coccvccccccccscccscecme 
i. INES— 
Ww ~ Clothes, Nos. 18 19 2 
00 feet coccccceestnte Sas Sav 
1 CO8E cdccdes «+ $3.05 2.55 2.45 
Chalk Lines, Cotton, %-ib. 
ee, OP Ts once neonce » 550 
ason Lines, Linen, “%4-ib. 
Balle, EF WDiccvcccccsvvcere $1.50 


Samson Cordage Works: 
Solid Braided Chalk, N 





Solid Braided Masons’ .. ou 
Masons’ Lines, Shade C ord, 

&ec., per doz.: White Cotton, (9 
No. 3%, 3 50; No. 4, $2.00: ZH 
No. 4%, 50. P 
Tent 2.9 Aw ning Lines: No. 5, 
White cotton, Nos. 5-7, $0.50. 
Samson Spot Clothes Line: 50 
ft., $7.50; 75 ft., $11.25; 100 


t., $15.00. 
Silver Lake Clothes Lines: 
50 ft., per gr., $35.00... 
75 ft., per gr., 52.50. 
100 ft., per gr., 70. cs ease 
Chalk we No. 0 to 3 
White Cotton Mason and Shade 
eG. BA On Oh. ccekivescs Be 
Awning, White, No. 5 
Linen, 3% to 4%.net & 20% on iis st 


eeveserd 


Turner & Stanton Co.; 
Solid Braided C halk, Masen’ . hut 
Awning Lines ...... es 
, PT ri rx ct on 
ET.) s'bne & 6.4 a b'6.@. 64-0 5.00.00 a 
Clothes Lines. White Cotton. . .20% 
Shade Cord, Cotton........... 20% 
LOCKS— 
Sash, &c. 
Ives’ Patent 
CO arr ere 
Automatic Gravity Metal Sash, 


Pat. BOO BGs. wccccccses svt e 
Window Ventilating ...... 33 14 % 
List Feb. 1, 1917 
M acuines—Boring— 
Com. Upright, without Augers. .$3.50 
Com. Angular, without Augers. 4.00 
Millers Falls, Nos. 145 and 146, |. 
ED eatcnsevedsoeueeeesee" $7.38 
Ice Cutting— 
C. FE. Jennings & Co.: 
Chandler's ...se-sccccseseeet0% 
Washing— 
Dexter Company: ch 
Dexter Double Tub Power, 
| err a 50 
Dexter Double “Tub Blec tric, 
BE EE ccc nvonrescoerw 56.00 
Dexter Hand, “Model DH. 8.50 
Geyser Vacuum ............ 8.50 
Dexter Electric, Stave les 
OS rarer re 39.50 
Duchess, Power, 3P......... 28.00 
Duchess, Electric, 3E....... 45.00 
One Minute Mfg. Company : 
No. 5% One Minute Hand 
WOMEN. 0 cob riedoeseee ses 8.25 
No. 


11% Bench Power Wastes. 
26. 
15% Electric Bench Washer, 
$46.50 


No. 27 Twin Tub Bench Washer, 
1 Peg Dolly, 1 Vacuum Dasher, 
31 


No. 





No. 37 Twin Tub Electric Bench 
Washer, 1 peg dolly, 1 Vacuum 
SND Sng hecin>s'keeee $56.50 

Voss Bros. Mfg. Company: Each 
Sunshine, Hand Power x 
Vacuum, Hand Power.. 8.0 
Platform, No. G-1......... 6. 
Platform, No. E- 1, Electric. 48.00 
Swinging Wringer, No. G-41 22.50 
MALLETS— 
Hickory saaneveareeesnsosss dill 
L ignumy ER Peery 104 
Tinners’ Hickory “ond "Apple: 

SOOE 6 000.000 006 40060089600665 
MATS—Door— 
Acme Flexible Steel........... 40% 
Cary’s Everlasting Flexible et 

« 3 Me % 

Wire Goods Co.: 

Elastic Steel, new list.......25% 
McKinney Mfg. Co.: 

Glen Folding, stock sizes..... 45% 

Glen Folding. special sizes. per 
Ss i Se 





t| Wire Nails and Brads. 


April 12, 


i917 








att. O—-Camien, 
Enterprise Mfg. 


Etc.— 


ee 


SIO ss 600 0 
Bone, Shell and Corn.. « 
Charles Parker Con 

















sali Bearing Store.......... 25¢ 
Box and Side .......... net pric es 

MOPS— 

Per lb. 

Common Cotton oeseeceees LI@2I¢ 

DEVIMD acccccccccccccscecesdl ese 

Este FIM cvccccccccncsecsetQ@eee 

Polish— 

O-So-Ezy wy ts Company 

O-So0-Ezy 2 in 1, combination, 
per A 0046 (keen hs «ee $12.00 

Single O-So- Ezy polish mop, per 
a, ET ee eee 310.00 

Ezy Slip-On polish or “dust mop, 
BOP GIR: sccctcbscescecsan $6.00 

MOWERS—Lawn— 

Pennsylvania Lawn Mower Works: 
Pennsylvania and ¢ Yontinental. . sve 
Pennsylvania Juaior B. B, 

Great Americag B. B...... 55&5 % 
Shock Absorber: 
15 17 19 21 in 
$9.00 $10.00 $11.00 2 2.00 
Pennsylvania Trimmer..... 
Undercut §  ..scccse 

Penn. Grand Horse. 

Penn. Pony ....... 

Naics— 


Miscel- 
REE cbs bi ea eninds tabbed 
Cut and Wire. 
Hungarian, Finishing, 


ers’, &ce. “ ‘acks. 
Horse— 
Jobbers’ Special Bonds, 
ber 1b., 11@12%¢ 
Union Horse Nail Co.: 
Star No. 5 up cece sld BE 
Northwestern ....ee-se00- 2045 % 
Pieters 


See Market Report. 
Uphoister- 


2 


. 
Brass Hd., gro.. "8 1.00 1.2 
Plated Head, gro., all sises...... 50% 
Uphoisterers’— 
PGP 6 oven denen averse List plus 204 
TENGE cvs cvetcecesese List plus 104 
Turner & Stanton Co.: 
Nails, Furniture....+ 10% 7 
Nails, Mat« chleather .........! 
Plated 


2~ 


NUTS—Blank or Tapped— 





Cold Punched, Plain Of list. 
FOSOGOR cccccccsvecs rer 
Square .. eecce 000609 00 ae 

Hot Pressec OFF list 
Ee , MOET OTT TT RTT TT TTT 


Sea Ceaeeh 65 Chea 


Hexagon .... 


Oicers— 

Steel, Copper Plated....... . 70&104 
Chace, Brass and Copper........25% 
Chace, Zinc Plated......... 50% 





Railroad, coppered ... oes "150% 
Railroad, SPE, ioe daebubeoare’ 254 
Malleable Hammers’ Improved, Nos. 
11, 12 and 13, 10% Old Pat- 
tern, Nos. 1, 8, 40%. 
P. Wall Mfg. SF... Co. 
Bench Oilers ....... -710% 
Railroad Oilers ........ ” 160610 % 
OI1LS—Motor— 
Crew Levick Co. .ccccccccees + -80% 
OPENERS—Box— 
Morrills No. 1, Doz. $14.50.20&10% 
an— 
Pletcher, Terry Co.: 
CGh TINE, bos vce ecees 80@50% 
Schatz Mfg. Company: 
Acme, Per RTOSS......000005 $7.50 
Kan Kut, per gross......... 7. 
Packinc— 


Asbestos, Packing, Wick and 
Rope, any quantity....s00+.+- -60¢ 
Rubber— 
(Fair quality goods.) 


Cie i. Respenccseesctueeewshee 
Seek C.'O. &. vicvcctccesccas ste 
Sheet, C. B. §..... speateennes aa 
Sheet, Pure Gum..cecccsssesess 
Sheet, Red Rcpanatgieaatnee 
PAILS— 
Fibre— 
Cordiey & Hayes: 
Star, Fibre, per doz......... $6.00 
Less 25% 
Gaivanized— 
Net, per dozen. 

Ouarts. 8 | ia ae ae, 
Light .....$3.10 3.35 3.60 4.00 4.00 
Ex. PAE REE $4.25 4.50 4.90 5.65 
Round Bottom 

Fire Pails, 

Red Painted.. $4.95 5.50 6.60 
Well Pails .... 4.50 5.00 .... 
PAINTS— 

Joseph Dixon Crucible Co.: 

Silica-Graphite, in ™% gal. cans, 

1.75; gal. cans, $1.65; 5 gal. 
kegs, $1.60; 10 gal. kegs, $1.40; 


25 gal. bbis., $1.35; 50 gal. bbls., 


a 








Moller & Shumann Co.: 


i 


Hilo Molmanite White En 7 4 
gal. Vedembeerses : e 
Hilo Compo Coating iat 3 
Wall Enamel), ® gal. .$4 60 fs 
Montauk Paint a 


Mfg. Co.: 


Di-mel-ine Aluminum,  Enoimel 


Gold and Prepared Pain: 
ea. per gro., & 
Di-mel-ine Stove Pipe and $0.88 
Enamels, ea. per gro.. $10.80 
PANS—Dripping— 
Standard List ...........70 d70&5¢ 
Refrigerator, Galvanizedq— 
SE pee 12 1 16 18 
Per doz. o++-$3.50 4.00 5.00 7.25 
inettiabatlanii uc. L— 


Per Roll, 
Rosin sized Sheathing; 500 sq. fe 
rolls, 36 in. wide, 


3 106. 80 POM. cocccecccese Mt 
ee $1.15 
40 Ibs, to roll....... ‘ 1.50 
Deadening Felt, 50 54. yd. rolls 
36 in. wide, per ton........ $95.00 
Rooting, Rubber, see Rooting. 


Berlin Mills Company: 


Bermico, carloads, per ton. . $70.00 


Less than carloads per ton. $55, 
F.O.B. Mill see 
Fiint and Emery 
Flint Paper and Cloth...... .20% 
Emery Cloth ....... 


Emery Paper . 





Tarred Felt— 


l-ply, per OM. eee + + $60.00 $61.00 
2ply, dite a -d bat etieeee 78¢ @85¢ 
3-ply, per roll........ + « $1.13 @$1.20 
Slater's Felt, per roll: 
th. drkneveswaweatntcoce> inn 
CP. eens vee erceccccccess Pl.50 
PENCILS—Carpenter— 


Joseph Dixon Crucible Company : 


Red and Black Framer’s and 
Tortoise Finish, per gross. .$4.00 
Polished Cedar, per gross... .$2.35 


PICKS AND MATTOCKS— 


Bre eee eeeeus 654 
Contractors Picks ...esee... (0&4 
PINS—Escutcheon— 


DO 6 vi:04de' ksi) ka'es.005 > Lae 
Pus 
Moore Push-Pin Co.: 
Moore Push Pins, per dos. 
ets, 80¢; per gross.... 


PIPE—Vitrified Sewer— 


Standard Pipe and Fittings. 
.0.b. New York points, carloads; 


pack- 
+ $9. 


ON 2 Or ee ae 734 
 & 2 eee aveadves 72% 
5S. 90: F6 Ticcecses eecccccc es A 


PLANE IRONS— 
17008 BONER 6 ccsccvcccecces SOOM 


PLANES—Wood— 
Bench, first qual........... 
Bench, second qual... eneceeececdi 
Molding vinse debe be 


PLIERS— 
Button, ie quality, ber dos, 
Inch 4% 6 & 
$4.05 456 5.87 7.30 
Gas Burner, eA quality, per doz., 





5 in. $2.86, 6 > at) 
Gas Pipe.. 12 in. 
ish 418 462 $0 6.60 
Pexto No. 30 per doz.: 
5 6 & 

$10.00 11.00 18.380 15.60 23.50 

Smith & Hemenway Co., Inc.: 

“Red Devil’’ Button Pliers No. 1000, 
per. doz. : 

5 in. 6 in. 8 in. 10 in 
$4.20 $4.80 $6.85 $8.10 

PLUGS—Basin— 

The Durst Mfg. Co.: 

Dumaco me athens, all sizes, 
DCP BTORS ceoscccesscsoesss K 
Dumaco Sitio * Basin Stop- 
per, GB ceccvseccnsce 
Dumaco Suction Bath Stopper, 
DOP GG. nescsciedocveces: 50 
Dumaco Suction Sink Stop- 
pers, per doz....... eevee 

PLUGS—Spark— 

Champion Spark Plug Co.: Each 
OS 8 eae . 60¢ 
Regular & Buick..... Geeevees 47¢ 
Overland & Metz...........- 47¢ 
_. “> > 8D = ere 43¢ 

Emil Grossman Mfg. Corp.: 

Red Head (for Ford)....... 
Red Head, Mica........... 
Red Head Vitristone core.. 
Combination, ea. 
Big Boy, ea. 
A ee meg Point, 

I ae 





Cabinet "No. 50, with pings, 
Cabinet No. 100, with plugs 
Ss 
A. R. Mosler & Co.: 


Display Cabinet, 54 Plugs 
Spit-fire, Platinum Point,: ea 


$24.60 
ane 
en EES ere ne 


Motorcycle, Mica or Mica Stone_ 

| ee Ce Per 55 
Superior, Ford Special.. 83¢ 
Vesuvins Display Stand... £19.80 





~ 
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SEE _—— : 








Successful dealers of established reputation handle quality lines ex- 
clusively. 

To such we extend an urgent invitation to investigate the selling and wearing qualities of Halladay 
Bumpers, a line that is built right, stays right, sells right and with the right profit to the dealer 

The Halladay line is the most complete and comprehensive line of Bumpers on the market, including 
a Bumper for every car on the American Roads. 


Write to-day for catalog of Halladay Bumpers, and quick selling and profit producing Automobile 
Accessories. 








L. P. HALLADAY COMPANY, Streator, Illinois 


Distributors: 
Asch & Co., 16-24 W. 61st St., New York City. E. L. Thompson Co., 817 Boylston St.. boston, Mase 
Gray-Heath Co., 1440 Michigan Ave., Chicago, Illinois. 
Sanford Brothers, Chattanooga, Tenn., Southern Distributors 
Hughson & Merton, Inc., San Francisco, Los Angeles, Portland and Seattle, Pocific Coast Distrisuters. 
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SAUUUHCCHEEOEROROOORUORNEOND 


fe 


WHITAKER-GLESSNER 
COMPANY 


Manufacturers 


BILLETS, SLABS 
SHEET BARS, 
BLUE ANNEALED 
SHEETS, BLACK 
and GALVANIZED 
SHEETS AND 
FORMED ROOF- 
INGS. 


Highest Quality 
REASONABLE PRICES 
SATISFIED CUSTOMERS 
PROFITABLE SALES 





Dependable 
Guaranteed Deliveries 
Successors to 


Union Caliper Co. 
Bates Mfg. Co. 
Tool Business of Hill Standard Mfg. Co. 


MANUFAOTURERS OF 
CALIPERS, m oe TAP cane NOmms, 
CENTER PUNCHES 
TEMPERED STEEL RULES, 
COMBINATION SQUARES, 
HACK SAW FRAMES, KEY SEAT RULE BLOCKS, 
THREAD GAUGES, THICKNESS GAUGES. 
Complete Line of Teol Holders for 
Turning, Planing, Boring, Shaping, Slotting, Cutting-Of, 
Cutting, Threading, Key Seating, Lathe Dogs. Drill Helen 
Machine Vises a Screw Machine Products. 


Selling me OT Duan & Oo., 74-76 Murray &t., 
. City; 34 N. Clinton 8t., Chicago, Ii. 


PORTSMOUTH PORTSMOUTH 
WORKS: OHIO 
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j 
Nilvex Co: _ Sash— RINGS AND RINGERS— Wood Saw Blades .........33%% 
if Bethishen, 5 point. list ea. $1.00 Common, Frame; Square or Round Bull ew 7 Combination Sets .......... 10% 
on tegular 4%, ‘se mi. Meir +E Und, End, barrel lots, per dos.....- 25¢ 3 inch, | Miliers Falls Company : 
% Overland & #uick Special, ene! ‘Suiall dete, ber dae OM Retro Jo75 0.80 0.85 dos, Butcher ow ae 
en. 60¢} pe See ye 18 
; , a ona of | Niagara Wuis metal stamping Wormes|(OPPer ......-- $1.40 2.90 2.065 dos. ‘ Se 
at eee PR. Ap 4 , he A NiMQArM . oe eee sees eee eens 69 Yo meer: sucndveonenea Per gro. —.. 14, sO ae 
Mica-Pore. Insul. % in. ae, Pulley Blocks——See Blocks, og Rings and Ringers— , ee yg 17-96 18.75 
ea. 656 Simonds » Co. 
Display Case, stocking 36 plugs Hill Sings, per gro. boxes, Butcher . 2047 1 % 
play p $4.50@$4.75; per doz, boxes... .60¢ KT $4 &5 
ea. $20.66) sump yW i reotigus Circular : ? 
ee |: ea. 30 | 7?UMPS— FILS MANGETS, STEP STEM, 0055 08 OE oh rcataoneb ees «12% 42% 
i, LO 5 bewerese cenerey ; OF 4A Hill's Ringers, Malleable Iron, Red, S¥4B Bu x aa 
e eee RE 5 i 2a el ae ee eeeeereees bi doz., 75 @85¢ vace, per Gdoz...... 25 
pee oi 4 L LS— Pitcher Spout Iron.....+s++++ om. Blair’, Rings...per gro., $5.00@$5.50 Red, pte Brace, per doz... . .$6.50 
' ehime Co.: jj _ = 5. Bu Le coveccevevcecvcesecs - 4 4 me, eeccces 
Carpenters’ and Machinists’ Iron Wood P umps, Tubing, &c......505 Blair’s Ringers... -per doz., 69@70¢ per doz 50¢ less 
25% | Barnes Mfg. Company: Hack § B 
- : i ) om pany : c aw Blades and Frames— 
Mlumbers’, Pucket ........+- 25%) Pitcher Spout ............-: 70% | RINGS AND HOLDERS— c. a Jennings & Co: hn 
No. 4 Fig. GOG set length with y 4 > “a a " ‘rames, Nos. i, B33 °AKTHN 
3 OS ons ae eee net, $4.00). 7. Williamson Wire Moyet ty Co. Saws, Nos. 175, 180, conip! ite 
POINTS—Glaziers— Double Ac ‘ting psy soe 0% Key Rings $12.00 Holders, No, 02." 83 ATK % 
Per Dos. Goulds Mig. Co. : FEST i verre ceeds “1 Arrow Head Blades 38 20% 
Bulk and 1-lb, papers.....0+-++ $2.90 Double- Ac ting Thresher Tank.$6.88 Arrow Head Frames. ..33', 474% 
g-lb. papers ....seee+--++++++ 2.00] Diaphragm No. 3, Side Suction, Goodell’s Blades .......... - » 40% 
GID. POPETE .cccacecceseveess 1.10 ' . $16.80 | RIVE TS— i 5 Falls | ais 7 
Spraying Fig. 1129 and White ~ H 8 9 
WUNOME .. osu cibicanccoee 3 Copper and Pe ot Nd ob hale ‘ Per gro. $3.79 $4.04 $4.24 $4.55 

POKERS— Lift and Force Pump Standards ; see indy toc Rint cat nk semi Inc * re 10 11 12x% 

Morgan Spring Co.: Force Pump Heads; Packing Bifurcated— Per gro, ..$5.06 $5.38 $8.22 

"Nickel Phited, Straight or Bent, Box Heads; Cylinders (Iron) ; Assorted in Pasteboard Boxes. Scroll— 

% x 20 in., @ gro...... + o$7.50 D. A. Force Challenge; D. A. Per dozen boxes, 50 count....... 5¢ | Millers Falls Co. : 

. i ia tice Force Diaphragm and Suc TT Te ee 80¢ Rogers, complete, $4.47 and $5.25 
tion; otaries, Hand and Cop'd, Clinch, Asst. 52¢, Solid. .40¢ 
Power Sprayers and  Hy- a 

POLISH—Auto and Furniture— ee eee pee 15% SCALES— 

©-So-Ezy Products Company: me — Comb. Pun se. Ha. ise ROLLERS—Stay— cope Coatiiten & Son: 

(>) So-Kzy cedar oil polish 40% < oe e «--45% eer 0% UUPOER sc ccccceerssvceces 
Met2i— IF. E. Myers & Bros., low list: Hosen Mfg. 1S el Be 26 i _ | seo J Tri 4 
Hinck Silk Stove Polish Works: Duubie Acting Force and Lift; Barn Door Stays, No. 18, @ doz., Jacobs Bros. Co., Inc. : 
{ oz. No. 60, cnse, 3 doz $3.75 Cistern and Well; House; $1.1 Portable Platform ...... 30@40% 
} pt. No. 70, case, 1 doz.... 2.25 Windmill; Cog Gear Handle; Kichards-Wileox Mfg. Co. : SE wrdbtbsroakesabss 30 40% 
qt. No 80. case. 1 dos 3.75 Pump Stands; tlydro-Pneu- liandy Adj. and Reversible No. 
» gal. No. 50, case, % doz... 3.50 matic Bulldozer Power; Hand GB ccs cccceperencenccces ose 
1 gal. No. 90, case, %4 doz 6.00 ll toe : nad ee mi K. Adj. and Reversible _e SCISSORS— 
Stove— Thresher ‘Tank — Myers Century ~ Lag Screw, Nos, 55 and'67.!!30%, |" See Shears, 
Jos. Dixon Crucible Co.: YP er and Faultless Low Down Underwrite rs’, NY, 59, 60. nae 
Joseph Dixon ‘ - $5.00 Tank, Plain and Cog Gear, Wacerttn, Be. Ghiccscicveves 30% (SCRIBERS— 
Wie. sccrsvee R Handle, new list ..... +» 30% “ Brais & Company: 
CE is cated bese teves earn i — mproved Gem, per gro... .$26.00 
Japances Seteied 3.5 Pump Leathers— ROOFING : 4 . , oe . 
Jet Black ........+0+-++25 . : Plunger Leather, Crimped, per dos.:|* yg oP sq. ft. rolls, 32 in. wide, 
Dixon's Plumbago - ID) 1e¢ | Cylinder Diam. er ron. SCRAPERS—-Foot— 

Black Silk Stove: Polish Works Sasol Inch 2 : 23 is fi 2% , First Quality: —, =, yd oe; — 
« “as 066 6 $1.75 93 = 25 > No. , me . ; No. 62, 
fo Se ‘. 10 $1.46 $1.79 $1 d ply 7 ». om beeen pot ys Upright, 80¢. 

5 oz. cans, paste, No. 5... .$2.65 BY €35) 3 ply 5 Ib, ts ia: $2.20 ry 9 | Richards-Wileox Mfg. Co... ... 30% 
14 ID can, paste, No. 10 . $3.75 a 3 Ply 9s TOUS. ++ ++ -Pe-eU@e.d 

2. , ay Not Crimped: * . 

ib mste, No. 15 86.45 * . , , 
H 2 =n quid No. 6 $2.65 | inch 2 2% 2% 2% Second Quality SCREWS—Bench and Hand— 
ly pt. ean, liqu’d. No. 8. $3.75 66¢ «74¢ 85¢  B8e 1 ply—35 Ib. rolls. .....ce00s $1.35 | Bench, pg) er doz.: 
1 pt. can, liquid, No. 12 $6.45 3 314 4 2 ply—45 Ib. rolls.......445. $1.65 1, $5.85; , $6.75; 1%, $8.50; 1%, 
y pt. air drying enamel, No 96¢ $1.40 $1.76 3 ply—55 Ib, rolls....ecceess $1.95 in., $19°40. 

1 .$4.80| Valve Leather: Bench, ER Smee ee rap . 204 

Veneer Liquid— Lunch ‘ 2% Ag 74 3 Nene, WOO8 i 5 eeneiscsess 650754 
83¢ 88e $1.10 $1.18 $1.65 
Ksuffalo Specialty Co. : 31, 4 |ROPE— Coach, Lag and Hand Rail— 
Regular— 2.20 $2.80) Eastern Retail Trade, Per lb.| Lag, Cone Point....ce..e...05: 404 
4 07. 12 oz. PUNCHES— Manila, % in. diam. and larger;| Coach, Gimlet Point........... 404 
Ver doz.....%2.00 Sat i ae 1 full lish Highest Grade ..seeseeseees 2h¢ Jack Screws— 
M% gal. } ‘ " ip or Drive, good fu eon ese Spa G a us ebhbanensne $4 = Standard List ..... ee 404 
Mach $1.20 OG OG-ceercsecssvcscrevcsesoces ardware Grade ....scssesee ¢ 
a thir 1 AED TORMOPEN chick as eund sue cnsa ue en $1.10] Sisal, $4 in. diem. end larger Machine— 
: or Au oP OP Sieh oceeriavesess 0bs ve eee $1.30 Higleest CN lin Bailie _ * Cut Thread, Iron, 
1-V Bg wn el a Pi ee PE dates tener acess Ld ee ree 2 eee ae 19¢| Flat Head or Round Head.. 
" 1 gal. Veneer and Sprayer, are y, single tube, good qual , Sisal, . Hay, Hide and Bale Ropes, ie FECGR nc sccicceseccss 
rr ee eS ree ee oe A Si 
i Revolving 4 tbe RAE Oe loz, $6.05 hirat quality co “id Cee: . 20146 Flat Head or Round wens. 
3 POPPERS—Corn— Revolving (6 tubes)....... dos. $5.35 | Sisal. Tarred. Medium Lath Yarn: Filister Head ..... oeete 
r 1 gt. Square...doz. $0.0; g Bemis & Call Co.'s Cast Steel First quality ......+. ices eee Rope Thread Iron, F. R. or 

1 gt. Round....doz, $0.95; | a Drive ey ee “ on Potties mane. 8 86= CO t«“(‘ CS le es SSDS oer Reese Cas. 054s. oo 

1 gt. Square. .doz, $1.15; forriil’s No. 1, Des. $12.00. 20&10 Best 5-16-in. and larger... .23@30¢ Filiste PIED des cakes ccesed 65% 

ge : j $1.55 Hercules, 1 die, each $4.00. . 21e| Bra 

2 gt. Square...doz. $ 30&10% Medium, 5-16-in. and larger. le Ee iy » H.,N 14. .27% 

Common, 5-16-in. and larger. :15¢ "HH. or R. os. 8 to A 
RACK&~—Whip— Jute: Diber PO ac beast oa v0 oo py 
POTS—Glue— Sohu Ti; Geet K een: No. 1, \4-in, and up. 194 aan Racsie and Cap— as 
Best: Ane BO. s vcstecdoceaves ke cues e VOR) soccccccs errr... 

Enameled ....+++ pee ‘ Portable Revolving Whip Display. BP CGR Ce as. oS 111%4¢| Set (Steel) net advance over 

Tinned and Tatned..ccssvece 25 each; No. t, with Display Shelf, I 
’ $12.00; No. 2, without Display wi VOR torsos soevecce 

Shelf, €10.00. : ; ao Q eo, Me COR sess ecves 

Galvanized ..see00 ocdesuses 1S&5%| Hex. Hd. Cap....s0++ 

PRESSES aerial sroats ae ee Be Filister Hd. ea Bie 
ta Sright Steel .. . 

At hol meet hine Co.: of Raw— Bright Iron ..- Wood— 

Domestic Kt See Track, Barn Door, &e. List July 23, 1903 

Kuterprise Mfg Co. "Fruit, wi : ; : . ae es 

and Jelly 0 %e Flat Head, Iron.....se0+ 72Y,8 | 
Lard Somme and Sausage, isan” RASPS—Herse— RULES— Round Head, Iron.....++... 76% | = 
" rai 
capac tachc agitate W. L. Cooper, Star, 18 eis: slim, DOES 2 ibd dec seeks etboaeen ee onde gt yy ll seven ede Au = 
= $5.25@85.50 |. Pp. Johnso . : 5 Sag ; Rentetear, ie 
_ Seal Presses @; 1. ‘Cooper, ‘Otar, 14 tn, Sle cee ee Bae es. Oe: per Flat Head, Bronze........ 3344 1G 
Meetil's No, 1 Jap'd, $4.75 @$5.50 aah. / 12.00] Round Head, Bronze.......354 | 3 
SEG.O0 no oo + sees Tag W ys i: eer ere 60% ‘emh. Pocket fi 0. 45, 1 2 in.. Drive Screw .ccccccescece 66%44 J * 
Morrill’s Pocket, Jap'd, Heller Bros. .  é@iesxion | ‘ ons = =i ; bs ; bev el 7 . _ a 
Merrill's Pocket Nickeled, a "Standard Tei ce | Kenffel & Exser Co. : 
MEN capi ctcccses SEE a ee! COREA Folding, Wood ...... 33% A %e SCYTHES— 
Folding, Steel ... ' Per dos. 
RAT CORN— Ilandy Shrinkage 5% lain, Grass, Cutting. Edge Pol- 

PRIMERS— lotanical Mfg. Co.: Lufkin Rule Co.: : ished eetilive shin waaheee $9.00 @ $9.50 

4il Nos. 100 in bor, new li 25¢ size, per doz............ $2.00| Steel Board ............ 106184 Clipper, No, 2 Finish. ..$9.50@$10.00 

41! Nos. 250 in box, new li iNe size, per doz........... + op Hickory Lumber .....+++++++ Solid Steel, Web and ‘Backs Pol 

SLOP Ge, BOT Geb ce cccccvcs 8.00 ME ee $10.00 @ $10.50 

’ ; oust Weed and Bramble as 

, bas ; oF EE vievanceswatks 50 @ $10 

- ataeigs ge Ysoyy REELS—Hose— Saws— Gree, Painted, Cutting Eda 

mi ers Falls, No. 3, dos entation Mite ‘hes ; | E. C. Atkins & Co.: Polished 5d wnsanen see @$i.50 
No. 46, doz Speci ®. Cl GC B in Wah 

thas, Morrill Company : Detachable, Handy, Speco. . 30&5% Circular ...cee- ches cseceres ae ipper Groin, Bronse $11. 25@ $17.00 

; , . d andy Hose Rack and Carrier, wYTCrri rire ee aon é 
No, 1, Nail Puller, 7 doz. Handy Hose Rack and a aw ea —.| North Wayne Tool Co.: } dos. 
| ea aoe ay ee ey | Little Giant Grass $9.50 
| Pepes,. Sevier’ Sythe 26% | REGISTERS— One-Man_ Cross Cut ——| Little Giant Bush and Weed. . 9.75 
each tM $ “> -- 20% caged ~ . Ane bn og h: 
"Hemenws © . lapanned. Electroplate: . Narrow Cross Cut oo 

‘ man Memenay fi! "58 aponmed Electropiated and ga] NAD 0mm aie. =| SEEDERS —Cherry— 
fee eee. ren ee White. Porcelain Enameled..... .404 Miter Box and Compass...... ———jEnterprise ...--..eeeeee-es: 16% % 

Solid Brass or Bronze Metal... .254 ais moe, S08 ND. « «>< oe Raisin— 
00d SAWS ..cccscccvccsses —_—_—- % 

ULLEYS—Single Wheel— . TOOT 6 0t6s o0cb de ce .25@30 
C. 0. 

Hiwning or Tackle, Japid......; 404) REVOLVERS— Fee M0 ceeeee.28%|SETS—Awl! and Toot— 

peg” J Ee Swi ot ng lid Eve soq| ver Johnaon Safety Automatic Flym- ON OOOO 25% | Millers Falls Company: 

yey or — : "404 mer, $6.7 Hammerless, $7.59; Compass and Key Hole....... 25% Tool Holders, per doz., Nos, 1, 

Ho slices teh tls Maadtiaalac taal atlas bo d Mode ouble Action, rame eeeereeerecres 3% : 4, $11. : G, . - 

t House ae fod 1 1900 Doubl F da WwW 334% $10.00 $11.60 $14.78 

Sid@ sesuceveceesrereeneesrecess 40% $3.00. BARE: ceccvsescvceuesiene stile 6, $9.43. 
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is finished in full mahogany: its finely 
Ethogrephed display board sets off the 


HARDWARE AGE 


WS 


No matter what size or style 


Spa-k Plug your customer demands, 
you can say, “Yes, sir, we have it,” and 
pocket the profit every time, if you carry 
a complete line of L-A Spark Plugs. 


A Mahogany Display Case Free 
An attractive counter case that will 


sales is sent free to dealers ordering an 
tial shipment of 100 assorted plugs. It 


to advantage. 


W << OY 
AM 


Sell L-A Spark Plugs 


A carefully selected stock of L-A 
Spark Plugs in all sizes and styles is conven 
iently carried in a compartment in this case. 
Write to your nearest hardware or auto- 
mobile dealer—or direct to us. Act prompt- 
ly, for with the motoring season just open- 
ing the demand for spark plugs will be 
greatest. 


LOCKWOOD - ASH COMPANY 
1453 Horton Ave., Jackson, Mich. 














Imperial Auto 
Folding Steel Chair 


No. 211 


The frame is made of the very best 
= steel and finished in rich black 
pan. 


The seat and back rest are padded 
with felt and upholstered in biack 
waterproof art leather. 

Built for strength and safety as well 
as convenience and comfort, and 
when folded occupies less space than 
any other seat. 

Adult size, seat 16” high. 

Child size, seat 12” bigh. 


Manufactured by 


IMPERIAL BIT & SNAP COMPANY 
RACINE, WIS. 








SATIS F Y 


your customers 
DIXON’S SOLID BELT DRESSING 


sells itself after the first trial. It 
has to be good to come up to the 
Dixon standard of quality. Repeat 
orders follow naturally. 

How is your stock? 


Made in Jersey City, N. J. by the 


JOSEPH DIXON CRUCIBLE COMPANY 


Door Open 


glance its great value. 


The Garage door swing- 
ing to and fro in the wind 
is annoying and trouble- 
some, expensive and dan- 
gerous. The old way of 
blocking or hooking the 
door open is not satisfac- 
tory or practical. 

The automobile owner 
or buyer nowadays wants 













No. 1914 


GRIFFIN Garage Door Holder 


I: as necessary to hold the door open as the bolt to hold 
it shut. The mere sight of it enables one to see at a 


Made in U. S. A. 


THE GRIFFIN MANUFACTURING CO. 


113 
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er A Is 
“a Never In 
Tne Way 


the new and modern im- 
provements on his car— 
and he gets them. So it 
is when he builds his gar- 
age. He wants the latest 
improvements that add 
materially to his comfort 
and convenience—and he 
gets them. 




















EMPRESS reise Bes a 


De Luxe : 
Plain No, 290 


a 


Leather Packed Short Pat. Marine 


Xs ESTABLISHED 1827 Os 
oo] | *Eevei Erie, Penna." isha *- 
The Cups 





BOWEN MFG. CO. 


AUBURN, N. 


CATALOGUE ON APPLICATION Wire Lock 





¥. 








shown repre- 
sent onlya 
part of our 
line. 


Write for “full 
information, 


Ask for 
Catalogue L. 
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FOR 
FORD RADIATORS 
CONVERSE 
v FeIPI E.TREAD NO BURNT FINGERS-—-NEVER LOST. 
—s a INTERESTING PROPOSITION TO 
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ELIMINATES ALL 
ry Wo DEALERS. SAMPLES POSTPAID $1.25 
TTRES 


; oT : KING 
Wholesome [. Jrohik 
CAP TROUBLES } 
PALMYRA MANUFACTURING CO., INC. . 
| 


“HANDY-CAP” 

IN 
SLIGHT PRESSURE AT BOTTOM OF CATCH 
PALMYRA PENNSYLVANIA 











ELECTRIC AND HAND OPERATED 


Line Up That Profitable Auto Accessory Business by Pushing 
These High Grade Products 


‘Stops the rattle—saves 
your top’”’ 


SAMSON HORNS Adams Auto Top Holder 





Neatest — Quickest — Strongest 


Dealers everywhere will find a ready 
sale for this best of all Top Holders. 
An ornament to any car. No un- 
sightly projecting arms, nor dangling 


peer 





straps, Can be installed in two 
* minutes, and operates quicker than any 
other. 


Samson Tiger 


The only Shaft Driven Horn you can safely recommend to 
your trade. One of twenty models. 


ASK FOR LITERATURE AND DISCOUNTS. 


* 


SS ee 


Two sizes—% in. holes for small cars, 
”% in. for large ones. 


Price, $2.00 per pair 


Write for discounts to dealers. 


State and 64th Sts. 
COMPANY CHICAGO ROCK ISLAND MFG. CO., Dept. B, Rock Island, Ill. 














| 
Standard Machinists’ 
Swivel Jaw Bench Vise 


Made with tempered steel jaws—check faced. The 
back jaw can be swiveled at will to fit irregular and 
taper work. 

Our absolute guarantee against defects of any kind 
protects both dealer and customer. 

A full line of vises is described and illustrated in 
Catalog 31. Get it before selecting your next stock. 

} 





ATHOL MACHINE CO. :: Athol, Massachusetts 
















our Country Frien, 


Electricity —_ 





s6e™ 


There is an immense demand in the rural districts for electricity. The Uni-Lectric is the 
ONE outfit at a salable price that has sufficient capacity to fully meet this demand for 
both LIGHT and POWER. And the ENTIRE OUTPUT is fully guaranteed for 5 years 


No Belts—No Batteries. 110 Volt Direct Current 


The Uni-Lectric uses standard lamps and fixtures the same as used with city current. One compact unit with a 
modern high speed generator direct connected to a high speed, rotary sleeve valve motor. BIG OPPORTU 
NITY FOR HARDWARE DEALERS. Our exclusive dealer’s proposition will interest hardware dealers who 
are looking for an outfit that will put them in the lead—build business and return a good profit on the 
investment. If interested, get in touch with us today; territory is being closed up rapidly 


For complete details, price and territory. address 


The Waterman Motor Co. 
124 Mt. Elliott Ave., Detroit, Mich. 

















“Uni-Lectric | 
GASOLINE- ELECTRIC UNIT \. 


LIGHTING SYSTEM 
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BRIGHT WIRE AND 
BRASS WIRE GOODS 


SCREW EYES 
; SCREW HOOKS 

} GATE HOOKS AND EYES 
3 





2%. INCH. 








tt ee i .) 
Si lo -e olellea. tt 





Priest’s 
Clippers | 


No. 4 
Bright Wire 


GATE HOOKS AND EYES inn 


clipper proposition of- 


latin elt ine 





MADE IN U.S.A. fered to the oe It’s } 
a proposition that pays 
MORGAN SPRING COMPANY seh pee. bip--Seennee tt 


WORCESTER, MASS. satisfies. 


Our proposition is 
that you stock Priest’s 
Clippers! Write. 











A COMPLETE LINE. 

PROMPT SHIPMENTS. American Shearer Mfg. 
WRITE FOR PRICES. Company 

350 Main St., Nashua, N. H. 

Wiebusch & Hilger, N. Y. 


ne aa eee 











ee en eee ee Saath coil 


FncourageHim 


Some bright boy in your store is show- 
ing a keener desire to know about the 
goods around him than is usually 
found in youngsters. 


This boy is of the stuff that makes 
real merchandisers. Properly tutored, 
he'll develop into a big, broad-gauged 
man able to lift many of the burdens 
you now carry. 


= 


Encourage his continued interest, 
add fuel to his ambition and make 
him more valuable generally, by giv- 

8 oe ae We make special Steel Gem Casters for hard- : 


ing him a personal subscription to the wood floors, with feltoid, leather, vulcanized fibre 


Hardware Age. wheels, etc. 
They are all built of steel. In strength, quali 
and workmanship equal to highest Schenck stand- 








In many cases a Hardware Age sub- ards. 

Me F : j d 
scription has been an important fac- Penge Ay wee ee EPS ON 
tor in bringing boys from the ranks. Write for our colored catalog. 


Peer 


M. B. SCHENCK CO., Meriden, Conn. 
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Y JU OP The Business 


h 
wi 
a addiery ™ an 


ese, weit ose Exchange of the 
ncitcncertg, nt care BMP Hardware Trade 
PPROXIMATELY 17,000 hard- 


ware firms subscribe to Hardware 

Age. It is read by the proprietors 

and managers of retail stores, 
their salesmen, the officials of jobbing 
houses and their traveling salesmen as 
well as by manufacturers in the hard- 
ware field. 








The Business Exchange of Hardware Age 
brings together at minimum cost those 
desiring to buy or sell stores or equip- 
ment, salesmen and jobbers, retail mer- 
chants and manufacturers. 


The following extract is from one of the 
many letters received each day from a 
satisfied advertiser who has been well 
served: 


“The writer was amazed with the number 
of inquiries received, and as a result we 
have satisfactorily filled the position.” 


The Business Exchange is producing results like 

NT ae ae this because it receives the attention of thousands 

NTE Trae on cometo. of wide awake, hardware merchants, manufac- 

side line Aattiew yo turers, salesmen, etc., who read Hardware Age 
as trim each week. 


s apor Rates for Non-Display Advertisements 


York- 


” 


-adows #7 .7 ren 
window on WarreR, cellent 
samP now cares. 
write jn lat 


ag Situation Wanted advertisements cost 50 
formation ne 
25 


Give {ull “age, EXPERT Of YOU. care cents for 25 words or less, plus 2 cents for 
. nd Doo fares Pork _ each additional word for each insertion. 
if possible: acy, B ; 
owa® Trade Help Wanted and Business Opportunity 
9 e or 3 advertisements cost $1.00 for 50 words or 


in West 
re in 0 ’ e,: 
aware” about $7,088 less plus, 2 cents for each additional word 


jement arn ead f hi ti 
mplemen’ —4 or each insertion. 


Seven words are required for a box num- 
ber address and should be added to the 
number of words in the body of the adver- 
tisement when figuring the cost. 


To prevent delay, cash in full for the total 
number of insertions should accompany 
order. 


Display Advertisements 


naturally dominate the page and attract the 
reader’s attention first. Rates for this form of 
advertising are based upon the size and num- 
ber of insertions. Send for rate card. 


HARDWARE AGE 


239 West 39th Street New York 
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And Other 
Attractive 
Glass Novelties 





are made scientifically of the 
best Pot glass obtainable at 
the lowest prices by the 
Marion Glass Company. 


You will need some of the 
Opal Nest Eggs and Opal and 
Crystal Bird-seed Cups for 
your spring trade. Order 
a and avoid delay of any 

nd. 


‘‘When requesting samples, please enclose 
10 cents to cover postage”’ 


MARION GLASS 
COMPANY 


W. Virginia 


INMATE i 


Shinnston, 





a 


Three Blades 


for a Dime 











The Boston Razor, itself re- 
tailing at ten cents, with three 
blades for a dime, meets the 
demands of a certain class of 
customer whose wants you 
_cannot ignore. 












It gives the man who cannot 
afford a higher priced outfit, 
satisfactory shaving service at 
a very small cost. . 


Boston Razor Blades are 
carefully made from a special 
steel; every one tempered and 
hair tested. 









Three blades for a dime is 
the popular price. Be you 
wholesaler or retailer, ask for 
our proposition. 






Factory Sales Co. 


120 Broadway, New York City 
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Rubber Chair Tips 


of six different styles and sixteen dif- 
ferent sizes in a neat showcase display 
box. They prevent injury to the floors 
and muffle noise without leaving a 
mark. 


Our Catalogue shows our complete 
line of rubber specialties with prices. 
Send for it. 


Elastic Tip Co. 


370 Atlantic Ave. Boston 

















One Minute Washers 


TWO NEW#MODELS 


Built in Both 
Power and Electric 


Equipped with 
Reversible 

(ao : Swinging 
i TX Wringer 














Simple, 
- b Safe and 
Strong 


BIG PROFITS 
FOR YOU 


MR. DEALER 


No. 41 Electric Power 
(As Illust rated) 


No. 40 Belt Power 





Ask for Bulletin No. 41 


ONE MINUTE MFG. Co., NEWTON, 
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HELLER’S 


PIVOT DOOR 


CABINETS 


showing the largest assortment of 
Hardware, Shelving, Fixtures, etc., in 
the United States. 


Send for Catalog No. 24. 





DISPLAY ALWAYS IN SIGHT 


W. C. HELLER & CO., Montpelier, Ohio 


























HERRICK 
Ball Bearing 


Tool Rack 


The problem of 
good display for agri 
cultural tools and im- 
plements has_ been 
solved in this large 
capacity, Revolving 
Tool Rack. 

























THIS MARK 


QUALITY 


distingu ishes over 


AAOO 


different articles~ 
made to meet the 


growing moet 





2 Quatity The HERRICK holds 1514 doz. tools and 
WIRE HARDWARE one dozen axes. Ball Bearing action, it re- 
Over 30 Years experience in the volves to a touch. 


Manufacturing of wire hardware 


Send for C atalogue j * 
— A “glib tongued” salesman that never over- 


THE WIRE GOODS COMPANY looks an opportunity. You lose money every 

















WORCESTER MASSACHUSETTS day you are without one. Write today. 
USA: 
The F. A. Herrick Co. 
1361 W. Bancroft St. Toledo, O 























The Neverip Stitcher } A TIME AND MONEY SAVER 


[he greatest invention with which the un- 
skilled man can repair leather goods or any 
heavy material 









carried in handle 
under metal cap. 


i Set of needles 


A Miniature Sewing Machine 


Packed '4 dozen in attractive counter dis- Price 
play box. i 

Show cards and circulars in 4 languages. 50 
Foreign and domestic trade solicited. , Cents 


WRITE FOR PRICES 


Sectional view 

shows bobbin of 

ready waxed thread 
in handle. 


Stewart-Skinner Co. 
420 Herman St., Worcester, Mass., U.S.A. 
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| Highest 
Award for Files 
and Rasps 


GOLD MEDAL OF 
HONOR 








PANAMA PACIFIC 
INTERNATIONAL 
EXPOSITION 


SAN FRANCISCO 
CALIFORNIA 

















, SIRtnGinimay Ad 








UW 


& 
lc 


THE WOOD HANDLE 


is turned from’ hard close- 


grained wood with an excellent 
jet-black high polish finish. 
Our handles do not split and 
fall off after use, as they are so 
protected that it is impossible 
to break them with ordinary 
service. 

The Steel Handle Wrenches 
are so shaped as to fit the hand 
perfectly. 


F.E. WELLS & SON CO. 


Greenfield, Mass., U.S. A. 
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A Chain Hodell 


of Profits Samson 
ofit 

\ steady demand Bulldog 

which keeps the cash 

register jingling from rhree patterns, all live 

January to June and sellers. ° Convenient 

June to January lengths on reels or in 


cartons, 
Clean and easy to 


handle. Also chain specialities. 


The Cleveland Gal- 
vanizing Works Co. 


Cleveland, Ohio 


Write Dept. HA 
for Catalog and 
Prices 

















Headquarters for CHAIN 


Here shown are but a few of the many dif- 
ferent kinds of chain we make. All our Chains 
are made of A-1 stock by Automatic Machin- 
ery and are therefore umform and of the best 
quality. The capacity of our chain plant is 
30 Miles of Chain per Day. Send for Catalog 
and Trade Prices. 


The Smith & Egge Mfg. Co. 


BRIDGEPORT, CONN. 


U.S. A. 
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} “~bout the same, but — 
the prices were differeng 





HE J. D. Warren Mfg. Co. are the only exclu- 
sive makers of high grade hardware store fix- 
tures in the United States, and their goods will 


bear the closest inspection. They are an exqui- 
site example of high-grade cabinet work. 





Illustrations of different makes of fixtures may look 
similar, and the lure of price may be offered, but 
don’t be deceived. Investigate Warren’s thoroughly, 
measure up capacity (especially depth), consider 
workmanship and efficiency—and Warren’s will be 
your choice every time. 








Write today for catalog and full information, address 


J. D. Warren Mfg. Company 


Chicago, Illinois 







Masonic Temple 














Noahs Pitch 


for Concrete Roofs 


What one user writes: 


Deland, Florida. 
The Philip Carey Company. 
Dear Sirs: 


Hurrah! Great is Noahs Pitch. Most 
perfectly it cured my cracked cement roof, 
= relieved me from an embarrassing situa- 
tion ° 

Respectfully yours, 


(Signed) BERLIN H. WRIGHT. 


Equally good for repairing metal, composition, 
and shingle roofs. 


Six-ounce can sent to any dealer free on 
request. 


THE PHILIP CAREY CO. 


222 Wayne Ave. Cincinnati, Ohio 
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Drawn Steel 


Barrel — Cleans es 
Like a Silver Bowl WV 


This new Sturges Steel Churn is just what 
every farm home is waiting for. Simplifies 
the job of butter making. Saves time and work. 
Easy to clean and keep clean. Drawn Steel Barrel 

—no places for milk or dirt to lodge—no seams to 
open—no hoops to fall off. Heavily tinned inside 
and out. Exterior beautifully finished in blue en- 
amel paint. Here’s a big seller—a profit-maker. 

Let's get together. Write for Circular No. 28 

Sturges & BurnMfg.Co.,Chicago, Ill. 
Established 1865 Se 
NewYork Office: 1650 Hudson Terminal Bldg., 


it. 
Prompt Shipment from Jersey City Warehouse 


Flies Multiply 


so fast that only effective fiy 
traps, widely used, will keep 
them down. 


All over the country health 
authorities are fighting 
against flies. In newspapers, 
billboards and other ways 
these authorities are urging 
anti-fly crusades, 





You can take advantage of 
all this advertising and shafe 
in the benefit in a practical 
way by pushing the sale of 
St. Louis Fly Traps. They 
are willing to stand the test 
and prove their effectiveness 
in actual use, 





We have a plan already 
worked out for you to in- 
crease your business. Do 
you want it? Write us for 
particulars. 


Ludlow-Saylor Wire Co. 
St. Louis Mo. 


Tsesensnnieatseteennianidinedediiiaiaindiiittete! 
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FROM Our complete manufac- 
turing facilities enable us 
to offer SASH CORD of 
good finish and dependable 
quality at lower prices 








than other manufacturers. 

This is a broad statement 
to make—prove it by a 
trial order. 

“ALBA” brand, a ster- 
ling, high grade, unspotted 
cord, free from imperfec- 
tions and, by actual test, 
proven to be as durable as 
other brands that cost more. 

“STAR” brand, a more 
popular grade; our second 
quality but equal in 
strength and durability to 
many so-called ‘“‘first qual- 
ity’’ brands. 

Won't fray, 
catch in pulley. 

Let us tell you more 





LILLE. 


break or 


about our line and prices. 
A postal brings full infor- 
mation. 


ESTES MILLS 


FALL RIVER, MASS. 
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(Patented) 


THE CHAMPION 


azine Floor Hinge 


Acting 
This handsome hinge of few parts has 
the “call,” and deserves it. 






The entire weight of the door rests on 
a ball bearing and allows the door to 
swing freely and easily without jar or 
noise. 


And all a carpenter has to do to attach 
this hinge, is, simply saw out a rectan- 
gular piece at the bottom corner of the 
door and make a slight mortise for the 
“ten ends of the hinge. No wonder 
it sells. 


Send for our Catalog of Profitable 
Hardware Specialties. 


The Champion Hardware Co. 


GENEVA, OHIO 


25 BRANOH OFFICES: 
~-=] GHICAGO—160 North Fifth Ave. 


= penters, 


= CANADIAN REPRESENTATIVES: 
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* INVISIBLE 
HINGES 


are made in numer- 
ous sizes and vary in 
construction to suit | 
each particular re- 
quirement for an in- 
visible Hinge. 
Hardware Dealers 
who carry this line do not limit their 
sales and profits but meet the require- 


ments of all classes of mechanics, car- 
builders, architects, owners, 


=e 






TTT 


(Ge 
shy! 















2 


}) ' “a : 


Hid 
Ht 


Nv 


etc. 


T 
ui 


M 


HAAALAAAM UAH 


Write for Catalogue H 


MMT 


it ie interesting and instructive and contains the 
key to more profit and larger sales. 


SOSS MANUFACTURING CO. 


435-443 Atlantic Avenue, Brooklyn, N.Y. 


BAN FRANCISCO—164 Hansford Bidg. 

LOS ANGELES—224 Central Bldg. 
MINNEAPOLIS—8416 2nd Ave., South. 
DETROIT—922 David Whitney Bldg. 











L J. B. Beauchamp & Co., Montreal, Canada. 
# | 
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Grand Rapids All 
Steel Sash Pulleys 


Have a reputa- 
Mm tion for quality 
# and time-saving 


H features. 


Made in fifty 
different styles, 


any finish. 


Your jobber 
| can supply you. 


Samples sent 
W free on request. 
Get our thirty- 





one-page cata- 


No. 5—Ball Bearing 
No. 105—Cone Bearing log. 


Grand Rapids Hardware Co. 


520 Eleventh St., Grand Rapids, Michigan 
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WE MAKE THEM ALL 


ALL STEEL HAME CHAINS PATENTED Onth Snc‘quauty rue sest 
MOST POPULAR, HANDSOMEST, MOST CONVENIENT AND BEST SELLING HAME CHAINS ON THE MARKET 






















ZENITH 












Simple PREMAX DODSON ei 
i i onger 
Work Easily. Can be eros and - every Simple and rapid in 
Pracheal Never Yield, and unhitchec way supe- operation, the sim- 
Durable Slip or Break. much less time rior to any plest and most con- 
ura Always Reli- than a leather leather venient lever hame 
able. hame strap. hame strap. fastener made. 
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American Brand 
QUALITY SERVICE 


Screen Wire Cloth 








Lasts Longer — Looks Better Hung R ight 





also 
American Bronze Doors hung with three McKinney 
: an Anti-Friction Butts No. 2742 are 
4 Galvanoid Enameled, Painted. hung right. These butts will neither 
Ris Bright Galvanized squeak nor bind by reason of the 


special metal washers at the joints. 
All Meshes and Widths You should show these butts to 
your building trade—architects and 
builders everywhere prefer this 
butt, especially for the better class 


American Wire Fabrics Co. of bali, 
Chicago, Ill. 


FACTORIES: 
Clinton, lowa Mt. Wolf, Pa. Niles, Mich. 


McKINNEY MANUFACTURING COMPANY 
PITTSBURGH PENNSYLVANIA 




















Sor: + 
pm 


BLACK DIAMOND FILE WORKS 








. ESTABLISHED 1863 ne Wann, 
Twelve Medals of INCORPORATED 1895 
Award at Special Grand Prize 
INTERNATIONAL GOLD MEDAL 
Atlanta, 1895 | 
Expositions | 
4 Copy of Catalogue will be sent free to any interested File User upon application. 


G. & H. BARNETT COMPANY Philadelphia, Pa. 


Owned and Operated by Nicholson File Co. 
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- K&E “Ready Reading” Tapes 











prevent errors and save time. The foot numbers are in the most con- 
venient position, for both horizontal and vertical measuring 

Other exclusive features, such as KECO finish (to guard against 
rusting), Patent Adjustable Centers, etc., insure satisfied customers for 
the dealer handling K & E Tapes 

Ask for our Trade Price-List of Measuring Tapes No. H 139s 


KEUFFEL & ESSER CO. 


NEW YORK, 127 Fulton Street General Office and Factories, HOBOKEN, N. J. 


CHICAGO ST. LOUIS SAN Hy nee yg MONTREAL 
516.20 S. Dearborn S!. 817 Locust St. 48-50 Second St. 5 Notre Dame St. W. 


Drawing Mater ais, Mathematical and Surveying Instruments, Measuring Tapes 


g | The “Atlas” — 


Competition forbids increas- 
ing profits by raising prices, A Power P ump of 
































but it doesn’t forbid: increas- Many Uses 
ing sales by selling a bet- 
ter line. More sales mean 
bigger profits—you give 
more and get more when 
you sell 





Fig. 691 


Capacities from 600 to 2600 gallons per 
hour. May be operated by hand, gaso- 
line engine or electric motor. If electric 
driven, may be automatically started 
and stopped. 








For use in Hydro-pneumatic Water 
Systems and for general pumping ser- 
vice, where water is not more than 25 
feet below the pump. The "Atlas" is a 
splendidly built, medium priced pump. 
When desired, air can be pumped with 
the water. 









Made a little different— 
a little better than others, 
cost no more, sell easier and 
oftener. Our catalog shows 
a long line of profit makers 
—pumps of special design 
construction and _  adapta- 
bility. 


Write for details about this and also ask 
for a copy of our new 360-page General 
Catalogue, which tells about more than 
a thousand styles and sizes of Deming 
Pumps. 


| THE DEMING CO., Salem, Ohio 


GENERAL AGENCIES 
| Chicago: Henion & Hubbell 
j Pittsburgh: Harris Pump & Suvoly Co. 


H AYE Ss =1 6) de oS od LAN TER CG '@) | Buffalo: Root, Neal & Co. Agencies in all Principal Cities 


GALVA , ILL. 
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Parker’s <2"-" Pipe Vise 


You can't sell a more convenient, stronger, or more serv 
iceable vise for pipe work. This one has a Patented Expansion 
Ring Swivel, operated from side of vise, handy to the work. 
A great improvement. 

Made also with Parker's Patented Solid Steel Bar running 
entire length of side. This feature gives greatest possible 
strength and makes the slide practically unbreakable. Has 
Semi-Steel Castings. The Steel Faces are milled, correctly 
fitted to jaws and renewable. Three popular sizes. All good 
sellers. Liberal profit. Send for Vise-Catalog No. 5. 


The Charles Parker Company | 


N. Y. Salesroom, 32 Warren St. Factories, Meriden, Conn. 
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vee, | 


The Hardware Merchants’ 


Card Index Record 























VERY retailer and wholesaler owes it to himself 
| to conserve his energy and time, and this com- 

pletz system has been, prepared to enable him 
to do it. A glance at the illustration above will show 
what a big help it is. There is a division for everything; 
buying and selling prices, special quotations, reminders 


for future advertisements, window displays, special sales, 
follow-ups, stock wanted, etc. With this complete yet simple system | 
at your elbow you can plan your work for a whole year and then 
give your entire time to carrying it out on time and reap the harvest. 














Complete Record in Quartered Oak Case 
14 inches long, 6 inches wide—$6.00 


Hardware Age Book Dept,” “Ner'fouGty 
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STANLEY JOINT FASTENERS 


FOR MAKING STRONG 
AND TIGHT JOINTS 
IN WOOD WORK 
oo oy _ peasy DEMANDS 

500 a 


1008 te bex. 
and in. bulk 

















/STANLEY WORKS 


NEW SRI CONNECTICUT 





N gue, Mk 
See page 85 Paral ~4 100 Cafayette Street 78 &. Lake Strest 


Parallel Oorruga tions 

















Out Latest 
No. 17 


for 1917 Socket Chest No. 300 


Full of Valuable Information Socket Wrenches Long Ago 
on Tools Proved Their Wonderful Worth 


Everybody who ever uses one becomes a 


Sent You Gratis on Request firm believer in the idea. 


4 yrenches thé ell and we've 
le your name on our distrib- They’re the wrenches that sel 


utors’ list for Inquiries in devised a way to make them sell more easily. 
RTA NT your territory? if not send Our No. 300 chest is the “way.” 


itin. it may mean consider- : ee): iit 
able to you. We give it absolutely free with a moderate 


assortment of sockets, handles and accessories. 


MATHIAS KLEIN & SONS Write for special free offer and our catalog. 


Tool Manufacturers FRANK MOSSBERG CO. 
Canal Sta. 21 Chicago Attleboro Mass. 
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BIFURCATED RIVETS TUBULAR RIVETS 


Established Eighteen Eighty-four 





oi ee 


Main Office and Factory 

an JUDSON L. THOMSON MFG. CO. = ‘a A [) 

Waltham, Massachusetts 
Bifurcated and Tubular Rivets, Metal Specialties and Rivet Setting Machines 

ORNAMENTAL SPOTS Write for Catalog and Prices OUTSIDE PRONG RIVETS 
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Talking Points| 





Made from best 
coldrolled flat 
steel. 


Special guarded 
edge prevents mat 
from fraying out 
on sides. 


Galvanized to 
prevent rust. San- 
itary, quickly 
cleaned and can be 





rolled up. 
Write for sizes and 
prices. 


ACME STEEL GOODS COMPANY 


2840 ARCHER AVE., CHICAGO 


April 12, 1917 




















Atlanta, Ga. New York City. San Francisco. Mentreal. Quebec. 


100 Years 


with but little change in method 
of making is the history of the 
broom until 


TheModernBroom 


electrified the public and trade 
at large. 


Something New 


in broom construction. Quality 
high, price moderate. Selling 
rapidly as salesmen and litera- 
ture reach the dealer. Write. 


LEE BROOM & DUSTER 
COMPANY  widXS9kN 








When the Trunk 
Comes Down 


From the Attic 


in preparation for the summer vaca- 
tion trip—that’s your cue for enter- 
ing upun the scene with Acme Ball 
Bearing Trunk Casters. 


They are combination casters and 
knee braces and can be fastened se- 
curely by five No. 9 rivets either to 
metal or wood  bot- 
toms, no slat required. 










yrhe Schatz Mfg. Co. 
Poughkeepsie, New York 


Agents: 
J.C. McCarty & Co.,29 Murray St., N. Y. 


HARDWARE JOBBERS 


The “SUPERIOR” Balers have many 
points of superiority over all other Balers, 
which are easily shown in our illustrated 
circular. 

The No. 30 “SUPERIOR” Baler is the 
Baler to order, for it is the merchant's 
favorite size, most economical Baler in 
the use of wire, is built the proper height 
for the ease and convenience of the oper- 
ater, has ‘‘U’’ shaped compression clamp 
encircling entire Baler and contains more 
baling space than Balers sold at higher 
prices. The large capacity in which we 
manufacture the Balers enables us to give 
such good quality for the money. The 
above statements are verified by thousands 
and thousands of satisfied customers. 
Order from your jobber, or if he is unable 
to supply you write us for name of job 
ber who can supply you and information 
regarding service bulletin as to how to obtain highest prices for 
baled paper. . 


G. WENZELMANN 


Prop. Galesburg Paper Press Factory, Drawer 49, Galesburg, Ill. 














J. B. Scales are Pre-eminent 


1. They are more accurate 
Because than necessary. 
2. They sustain this 
curacy indefinitely. 
3. They are of the best 
materials — the factor 
which enables them to 


ac- 


last. 
. Practicability in them 







4 
has not been won at 
the expense of hand- 
someness. 


. They are sold at prices 
consistent with their 
quality. 






JACOBS BROS. 
CO., Inc. 

78 Warren Street 
NEW YORK 











THE PEN DAR CONSUMER 


A NEW AND SAFE IDEA 


Made entirely of Galvanized 
Wire and Iron, almost inde- 
structible, used for BURN- 
ING WASTE PAPER and 
other combustible material; 
also a neat Basket for Waste 
Paper, Leaves, etc. The 
burning of any material or 
waste has a Cyclonic effect, 
as the open mesh allows of a 
perfect draft from all sides. 

Made in four (4) sizes. 

Send for description and 
prices. 


Pennsylvania Wire Works 
Edward Darby & Sons Co., Inc. 
235 Arch Street, Philadelphia, Pa. 














The Storm King 


Lantern 


WIND AND RAIN PROOF 
250 Candle Power 


Operates 15 hours on one quart of gaso- 
line or kerosene. Automatically cleaned; 
cannot clog. Can be turned high or low. 
Will stand more rough usage than the 
ordinary lantern and has no wicks to 
trim, no chimneys to wash, no smoke, no 
smell and no dirt. Just the thing for 
farmers, dairymen, shows, fairs, sports- 
men, motor boats, construction work, rail- 
roads, etc. 

The Storm King weighs 3% pounds net 
and is 14 inches high. Put up in single 
eartons. A sample will be sent on trial 
to any rated dealer. Order a sample to 
day. or send for further particulars. 


National Stamping & Electric Works 
416 S. Clinton Streec, Chicago 




















COLDWELL 
LAWN MOWERS 


CUT WELL WEAR WELL 
RUN WELL SELL WELL 
We manufacture Motor Mowers, both Ride and 
Walk type; the “Threesome,” a triple gang mower; 
single Horse Mowers, and Hand Mowers in more 
than 150 different styles and sizes 


Write for full particulars. 


COLDWELL LAWN MOWER CO. 


Factory and Offices at Chicago Office, 62 E. Lake 
Newburgh, New York. St., Chicago, Illinois. 
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“HOLD 
FAST” 


Ask your Jobber 


ONE YEAR 
GUARANTEE 


Perfect Clinching 
Hose Coupling 


a Die 





arenes wwe 
Brass Body and Galvanized Steel 


Clamps 


Complete in one article. The Lowest Priced 


Quality Coupling on the Market. 


Also fur- 


nished in all brass. It makes a Strong, Tight 


y) Double and stitched 


PER. of the heaviest 
a Chrome 


E.T. RUGG & CO., Newark, O. 





Job—as Neat as a Factory Inserted Coupling 
Special Clamp Construction Prevents Cutting 
of the Hose. 

Send for Catalogue of Hose Accessories 


L. R. NELSON, PEORIA, ILL. 


Exclusive Licensee Under Patents 














Safety Fuse 


Ensign-Bickford is the ORIGINAL safety 
fuse—tested and tried by time and experience. 


The 
Ensign- 
Bickford 
Co. 


Simsbury, 
Conn.,U.S.A. 



































Genuine NEY Haying Tools 


STANDARD FOR FORTY YEARS 
THE COMPLETE LINE WRITE FOR CATALOGUE 


THE NEY MFG. CO. Canton, Ohio 














No Substitute 


Can be had for the genuine 


SHERMAN COUPLING 


Patented 





Wrought Brass, No Sand Holes or Flaws; Hence Saves 
Half the Claims for Leaky Hose. 
Full Waterway. Deep Corrugations. Double Knurled 
Nut. Finished Inside and Out. 

Look for the Name “Sherman” on the Nut. 


MADE ONLY BY 
H. B. SHERMAN MFG. CO., Battle Creek, Mich. 

















Townsend Gave to the World 
The Ball-Bearing Lawn Mower 


Golf 
Mowers 


Horse 
Mowers 


Trimmers 





All other manufacturers now make Ball-Bear- 
ing Mowers for their best grade,, but Town- 
send still leads in design, quality and finish. 


S. P. TOWNSEND & CO. Orange, N. J. 











Quick-Set Steel 
Drive Posts 


These are some of the 
reasons why the demand 
for these posts is grow 
ing: Cost less than wood 
or concrete, guaranteed 
for 35 years, a few blows 
set them, adapted to any 
kind of wire fencing, 
wire strung easily and 
quickly. 





It will pay you to 
handle these posts. They 
appeal to farmers and al! 
property owners. Send for 
our catalog. It is free. — 


Buffalo Steel Co., Tonawanda, N. Y. 
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PREPAREDNES 


Are you ready to 
answer the call for 





_HORSE SHOE BRAND 


THE AMERICAN WRINGER CO. new York City 








| Perfect are Hose Mender J 


This is the mender which 
gives satisfaction to the user 
and fair profit to the dealer. 
Nothing else on the market is 
as good. 


Menders are made in all 
common hose diameters 





Dealers are invited to ask for 
Our Catalog, which also shows an excellent 
line of Hose Couplers and Lawn Sprinklers. 


STUBER & KUCK CO., Peoria, Ill. 


New York Office: 154 Chambers St., J. M. Sherwood, Mgr. 
San Francisco Office: Rialto Bidg., Wm. P. Horn, Mgr. 























The ‘‘Original’’ Gutter Hangers 
Made by Berger Bros. Company 


are the strongest, neatest and 
handiest made; 20 different styles 
to suit any requirement. 


Look for the “BB” on 
every piece. 






Send for free samples 
and No. 8 Catalog. 


No. 10 


Berger Bros. Company 


Office: 229-31 Arch St. Store: 237 Arch St. 
Warerooms and Factory: 110-114 Bread Street 
PHILADELPHIA 





Sell Satisfaction 


F. Dieckmann Elbows sell solely on merit. Made all 
angles, all designs, square, round, plain, corrugated. 
The Ferdinand 
Dieckmann Co. 
Cincinnati, Ohio 


















A Practical Necessity 
To Hardware Dealers 


and Repair Men 
The Precision Key Machine 


Filing duplicate pin-cylinder lock keys by hand is 
unsatisfactory. It is a slow, wasteful, inaccurate 
process, and—it’s not necessary. 

THE PRECISION KEY MACHINE will duplicate any 
pin-cylinder lock key in one minute, and the new key 
is always right. Ask your jobber about this new ma- 
chine-tool. 





Precision Key Machine Company 
ALLENTOWN, PA. 














Look for the full name 


Russell Jennings 


stamped on the round of our 


Auger Bits 


The original double twist auger 


Mr. Russell Jennings in 1455 


] 
bit, p atented by 


0. 


Russell Jennings Mfg. 
Chester, Conn. 





! DIETZGEN 
MEASURING 
TAPES 


are a guaranteed product— 


backed by a quality firm. 






Your trade will value the Simplified-Reading feature. 
Send for Tape Catalog ‘‘H’’ 


Eugene Dietzgen Co. 


Manufacturers 


Chicago New York San Francisco New Orleans 


Pitteburgh Philadelphia 


Ask Your Jobber 


For Harness Snaps, Rope 
Snaps, Breast Chains, 
Horse and Cattle Ties, 
Halters, Wagon Jacks, 
Gate Hooks, ete. 


MADE BY 


Covert’s Saddlery Works 


INTERLAKEN, N. Y., U. S. A. 


PTT 
Ts 
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Themagiias of Skilled Workers 


use No. 1 Fire Pots, for they rec- 
ognize its superior qualities and 
the great range of work it will do. 
The tank is made of heavy gauge 
seamless drawn steel, with bottom 
and fittings welded in, and the 
burner is swiveled, giving the 
operator perfect control of his fire. 
Jobbers supply at factory price. 


Send for Catalog—it's free. 





-_ Clayton & Lambert Mfg. Co. 
io. i Pot 
List Price, each $13.60 DETROIT, MICH. 
U.S.A. 


Discount......+e+++- 








THE HAMMER 
HOLDS 
THE TACK 











Robertson Horse Shoe Magnet’ Hammers 


a high grade line with a good profit to dealers and 
jobbers. Catalogues and discounts on request. 
Silver medal (Highest Offered) Panama-Pacific Exposition 


ARTHUR R. ROBERTSON, 144 Oliver St., Boston 


























If it’s DROP FORGED 
WRENCHES jou’re 
after, remember 
that P-S Quality 
is Guaran- 
teed, 


Ask for 
Booklet A 













Page-Storms Drop Forge Co. 
CHICOPEE, MASS. 














._. American Fence National Fence 
“eX. Ellwood Fence U. S. Fence 
Royal Fence Union Lock Fence 
Anthony Fence Banner Fence 


For Farm and every other form of en- 
closure. These fences are well and favorably 
known all over the world and are the most 
effective, substantial and enduring fences 
made. For sale by dealers everywhere. 

Also, American Steel Gates in all stand- 
ard widths and varieties. 


7 ve 
American Steel & Wire Company 
Chicago New York Cleveland Pittsburgh Worcester Denver 
Export Representative: U.S. Steel Products Co., New York 
Pacific Coast Representative: U.S. Steel Products Co. 
San Francisco Los Angeles Portland Seattle 











————— 
ARMSTRONG TOOLS 






















Tools bearing the name of the Armstrong Mfg. 
Co. are superior made tools. Perfect in construc- 
tion, accurate and dependable. 

The name of Armstrong has ever stood for the 
best in service, quality and workmanship. 


Tools With an Enviable Guarantee 


Send for our catalog of Genuine Armstrong 
Stocks and Dies, Water, Gas and Steam Fitters 
Tools and Pipe Threading Machines. 


ne HE ARMSTRONG MFG. co. 


ridgeport, Conn. 


. Prompt Shipment on Receipt of 


Your Order 


ferrules, Copper; Bars be oh Bottoms, Copper ; 
$ Conductor bin Cop; ‘Crimped ‘Sheet, Copper ; 
+B. Gaskets, Corrugated ‘Coppe: 
; Nails, o per; Rivets, Seo: 
pper; Soldering, 


our sellin —_ are listed above, write us at once. 
Pittsburg SSE" er and Brass Rolling Mills 


C. oe . HUS Y CO., Pittsburgh, Pa. & 





“STAR EXPANSION BOLTS” 


A PLEASURE TO SELL 
STANDARD THE WORLD OVER 


lili 


ig! pave wos _— ‘Tosgle — ee 
olt 


“STAR EXPANSION BOLT ‘COMPANY 
20 W. Lake Street, CHICAGO 147-149 Cedar St., NEW YORK 








LEBANON 


Hig 









Lebanon Machine 


Company 
LEBANON, N.H. 


Send for Catalog 


AUGER BITS 
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Profitby our Advertising! | | ©. E. Jennings’ Arrow Head 
Tool Chests, Tool Cases, Tool Kits 





Our budget is expended to bring wrench users 
to your store. We don’t reduce that service by 
allotting any large portion to publications they 
never see. Rest assured we cooperate fully to in- 
crease your “Grand Prize” wrench sales, and no 
one can offer you an equivalent in quality, output 


; or demand. 
Tool Case No. 75 Tool Case No. 35 





Write for our new catalog of Tool Chests, Tool 
Cases, Tool Cabinets, Boys’ Tool Chests for Holiday 
Trade. Write for our new booklet of Machinists’ 
Tool Cases. 


C. E. Jennings & Co., 71-73 Murray St., New York 























OFAIN 


Are made from the highest grade boxwood, well seasoned, accurately graduated and 
securely assembled. The name itself foreruns your selling arguments. 
SAGINAW, MICH. 


BOXWOOD RULES TAE [UF AN LA tal Ca. New bg tl . soem. Eng. 


Send For Catalogue. 


JEFFERY’S MARINE GLUE 


Use No. 1 Extra Quality for filling deck and hull seams of Yachts and Motor 
Use No. 2 First Quality Ship Glue or No. 3 Special Navy Glue for filling deck bm Rant seams of 


merchant vessels. 
Use No. 7 Soft Quality or Waterproof Liquid Glue for filling and waterproofing canvas for 


covering boats and canoes, cabin tops, decks and flyiag boats. 
No canoeist should be without an Emergency Cau of our a Canoe Glue. 
For Sale by all Hardware and Sporting Goods D 
Send for Free Booklet, 
os 152 Kneeland Street 
Marine Give, what tc TW. FERDINAND & CO. BOSTON, MASS., U.S.A. 


Use and How to Use It.’ 


























APOLLO-KEYSTONE Copper Steel Galvanized Sheets 


Demand this material gaint ree CULVERTS, FLUMES, TANKS, orene. SIDING, ond 9s forme SS 4 
‘orm: ry 


work—highest in quality, durability and rust-resistance. We also manufacture APOLLO rrugat n 
Black Sheets of every description, Electrical Sheets, Special Sheets, Bright Tin Plates, Keystone Copper Steel Roofing Tin, Etc, 
General 


nen ouanr AND ‘Tin | PLATE TE COMPANY, 

















AMERICAN 


Sickle Edge Hay Knife. 
The original sectional edge 
hay knife. Write for 
prices. They are in- 
teresting. 







THE NEY MFG. CO., Canton, Ohio 












ESTABLISHED 1826 


Round and Oval Punches 


OF SUPERIOR QUALITY 


PLIERS 
NIPPERS 


AND 
PUNCHES C. S. Osborne & Co. 
Send for Catalog P Newark, N. J. 








A book filled with d rules for th idance of 
HARD WARE STORE Clerks, Bupece Galeton ena Managers. " Metheds matey 
prominent merchants are described in detail. 


BUSIN ESS METHODS 227 pages, illustrated, cloth. 


Price $1.00 Delivered. 
5th EDITION. REVISED AND ENLARGED David Williams Company 239 W. 39th St., N. Y. 
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SAMSON CORDAGE WORKS 


MANUFACTURERS OF SASH CORD, CLOTHES 
BRAIDED CORDAGE LINES, SMALL LINES 
AND COTTON TWINES ETC. <0 Aa cArALOG 


BOSTON MASS. 




















- £m we 


~—<" @' Iron Fence and Gates 


“J Lawn Vases 

Settees 
General Iron 
& Wire Work 


A ts 
anted 


Send for Catalog 


THE STEWART IRON WORKS CO. a3 Cincinnati, Ohio 








MORRILL PRODUCTS 


Liquid Soap Di 
Sais. Utisstpen" 
/ Nail Pullers Spike Pullers 


The apex of quality resting upon sound advertising, sat- 
isfactory service, good construction and merit. 


CHAS. MORRILL 


102 LAFAYETTE ST. NEW YORE 


“GEM” Nail Clip 


The famous ‘‘Gem’’ is 
mounted twelve on a hand- 
some counter card. Sell at 
25 cents each. Big 
profit. We also 
make a_ ten - cent 
nail clipper. Write. 
H. C. COOK CO. 
Ansonia, Conn. 



















as neo 1850 


W ~ @OHN HASSALL. wwe. 
a 
8 





Rivets. 
ESGUTCHEON Pins. 
SpPeEcIAL WirR_E Naics 


Crav ano Oancano Srecets 
BROOKLYN, NY 














[3 > SD co 








O. LINDEMANN & CO. 


we 


Established 1863 
New York 


Manufacturers of 


BIRD 
CAGES 


35-37 Wooster Street 











G-W ICE TOOLS 


For use by the Wholesaler for unloading Ice 
from boats or cars. 
For use by the Retailer on wagons. 

For use by the Housewife at the Ice chest. 
Write for Catalog and Window Display Cards. 
Let us quote Jobbers’ prices. 
GIFFORD-WOOD Co. 

Works |New York Rochester, N. Y. 
Hudson, N. Y. ston Philadelphia 
Shicago 











jeH|Ox 


BROOKS 


Bright Iron and Brass Wire 
Goods. Special Wire Goods 
made to order. 
M. S. BROOKS & SONS 
CHESTER, CONN. 











Parker Wire Goods Company 


Manufacturers of 
General and Special Wire Hardware, 
Wire Goods and Stampings 


WORCESTER MASSACHUSETTS 











+] 35 for Connecticut Hickory 
—= Axe Handles, 28-30 inch 


Per Dozen 
Ail Sound, No Knots, No. 2 Grade—Red and White 
An Overioad Left of a few hundred dozen only 


Horatio Kelsey, Inc., Manufacturers, GANu2n 

















/ 


STERLINGWORTH 


Gist) oe ets) = 


Bordeaux Mixtures, Scale Killers, Sulphur Sprays, Bu 
Killers, Agrtoutturel Sprays, Lice Powders, Powdere 
Tobacco, Roach Killers, Sulphur, caper Sulphate, Ant 
Killers, Bed Bug Killers, Weed Killers. 


Send for Sterlingworth Bug Rook (48 thee and dealers price list 





STERLING CHEMICAL C9 Cambridge,A Mass. 


WAGNER Dour Hange 


please your custemers an pay you 

the right profit. Acknowledged the 
best from every standpoint—conveni- 
ence, durability, ease of adjustment. 
Self-cleaning, bird-proof, trouble-proof. 
Write for 96 page catalog showing ful! 
line of Wagner Door Hangers, Coaster 
Wagons, Sleds and Hardware Specialties. 


WAGNER MFG. CO. 
Dept. D Cedar Falls, Iowa 















Morton’s Cable Chains 
BRONZE AND STEEL 


For hanging sash and suspending doors, gates, 
weights, etc. Very easy to apply. Strong and 
durable. Some have been in use over 25 years. 


Thomas Morton, 245 Centre St., New York 


This mark is destined to become 
one of the most far-reaching 
factors in the automobile feild. 
The comprehensive sales and 
advertising campaign which is 


now under way to assist dealer 

= 1 _ 2 one of the most unusual that 

as ever come to your atten- 

Motor Specia ties tion. We invite well equipped, 
progressive hardware dealers to 

communicate with us promptly. 


Crew Levick Company, 2227-51 Land Title Building, Philadelphia 
















Send for new catalogue No. 10 
WILMINGTON, OHIO 















rr Y ant 
Jom OMMERS Peertess FAucers 
a BEST BLOCK TIN K _—o 
MAPLE WOOD Baur t HIGHLY POLISHED 
our HE Genuine ARE STAMPEO (nu TR (a TRE weos with 
MARK MALTESE CROSS nd ce suv) 
> BEWARE OF IMMITATIONS 


Se sacn AS FAUCETS SIMMAR IN SRAPE WITH KET 
j HAGE OF LEAD IRON,OROTHER INFERIOR METALS, TINNED OF NICKEL ED. 


JMMER FAUCET C 
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Plastering Tools 
WOOD, CORK AND 








THE WINSTED EDGE TOOL WORKS | 
Manufesturers Write for Catalogue and Prices 
Chisels, Gouges an rawin nives ). 
Established - ne gen Pin Masons Tool Mfg. Co. 








WLS 





rervrarss on aT “a ———— rp Ja 


Cloth Containers C-S CO. 





: rp all kinds of aes Sets : 12-Inch 
pend us your special patterns an 
we will submit duplicates of our Hardwood No: 102 
construction. Levels 
Ask for Catalog “Tool Rolls” Dep't T. at THE (GHAPIN- QTEPHENS (0. 
The Troy Carriage Su Popular Prices UNION FACTORY 
~ arviege Sun Shade Co. Ask Your Jobber = PINE MEADOW, CONN., U. S. A. 


















Eyelet Tool Co. 
Manufacturers of Punches and Sets 
(Hand Drive and Foot Power) for 


oe gt abe ly Fe PORTER’S ‘“‘NEW EASY” BOLT CLIPPERS 








Punches 
4g order. Write jobber. Booklets 
free. Established 1858. All sizes. All parts interchangeable. Jaws Special Steel. 
Big Sellers. Good profit. Write for prices. 
40 Lincoln St., BOSTON, MASS. H. K. PORTER Everett, Mass. 
SHOE sLOoYD 
KITCHEN « K NIV] , S OYSTER 
ry 2) RUBBER 
pare PATTERN 
MAKERS oe) BB ©) & 
Pee, NITROJ ECTOR NO |OO 
Paper 
soaps Hawthorne Mt g Co, ine, ees Conn WU. S.A, 








ROBERT MURPHY’S SONS CO. 
Ayer, Mass. 








“VICTOR” BOLT CLIPPER] | ELEVATORS AND DUMBWAITERS 


Send for Catalog 


Made to be sold by the Hardware 
Trade. Can be placed in position by 
any carpenter. 


Send for Catalog No. 24 


ENERGY ELEVATOR CO. 


214-216-218 New St. Philadelphia, Pa. 











ROBERTS MFG. CO., Somerville Station, BOSTON, MASS. 








When You Need Men 


consult the Opportunity Exchange of the Hard- 
are always 





ware Age—men—the right kind 
open for opportunities to advance themselves. Do 


you want the ambitious kind—the kind that can 
do things? 

0 | : ; ; 
' 50 words at one dollar per insertion will put you 
in touch with such men. 


Opportunity JHE HARDWARE AGE 


Exchange Dept. 239 West 39th Street :: New York 
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TUBULARAR SLINGH RIVETS 


sit gust 


.ji = 


F< 


Kon 
A 
~ 7 
in iat — 


ny 
te has 


TUBULAR RIVET AND STUD CO., BOSTON MASSACHUSETTS, U.S.A. 


“STAR” Just What 


Fire Retarding Ventilators He Wants— 


An Ash Can Truck that removes the one 
disagreeable feature of Hubby’s every-day 
duty. 

Two hooks hold the bottom of the can 
while a malleable iron handle grips the top 
of the can—no muss, fuss or delay. 

A splendid opportunity 
for progressive merchants. 
Good profit. Write for Bul- 
letin B-32. 


THE GEO. P. CLARK CO. 
WINDSOR LOCKS CONN. 


PATENTED 


“Star” Ventilators are simply designed and con- 
structed from the best materials by expert work- 
men. They are the most efficient ventilators on 
the market. 


Storm Proof—Durable—Attractive 


Provide good ventilation and prevent the spread of flames 
upward through the roof. 


Send for Booklet and Prices. 


Evans “Almetl” Fire Doors 
“Merchant’s Old Method” Roofing Tin 


MERCHANT & EVANS CO. 
New York PHILADELPHIA Wheeling 


Baltimore ; Chicago 
Atlanta St. Louis 
Cleveland becad Kansas City 


135 











Capewell thon Nails Suit Meresclinens Best 


When a man puts on a shoe with Capewell nails the work is easier for him, and he 

knows his customer will be satisfied. 
‘ Consequently, the great majority have used Capewell nails for years—they use them 

today. 

The merchant who keeps well stocked with these nails is able to supply the nail the 
Shoers want—the one which thousands insist upon having. 

Not the cheapest nail regardless of quality but the best in the world at a fair price. 

All things considered, the sale of Capewell nails yields the largest annual profit to 
the Merchant. 


The Capewell Horse Nail Company 


Hartford, Conn. 
Leading Horse e Nail Makers of the World 


























136 








The position you are looking for 


HARDWARE 





AGE 


April 12, 1917 

















may be looking for you in this 


Age. 


they need competent men. 


If you do not find the place that fits you, 
issue yourself and let hardwaremen know what 
place waiting for.a goo 


There is always a 


ut an “ad” 


Age will help you to find yours. 
Note—In answering ads do not send original references—Send a copy. 
It does just as — 





Help Wanted 


Help Wanted 


“Help Wanted” section of Hardware 
The largest hardware firms in the country advertise here when 


ou can do. 


man, and Hardware 


in the next 








Situations Wanted 


Help Wanted and 
Business Opportunity 


Advertisements 2c per word— 
$1.00 minimum rate. 


Situations Wanted 
2c per word—50c minimum. 


Display rates on request 
Allow seven words for keyed address. 














Business Opportunities 





Original letters of reference should 
not be inclosed with replies to ad- 
vertisements appearing in these col- 
umns, as they are frequently mislaid 
and lost. a oe of the reference 
will serve the purpose. 


IF YOU ARE DESIROUS of in- 
creasing your earnings, write for 
terms on Sollers Self-Calculating 
Scales, something that every car 
ter and stair-builder will be gla 
get and use. Write early and secure 
exclusive right to territory that you 
will be able to handle. ddress 
C. Smyers, Mt. Union, Pa. 








HERE IS THE PLACE FOR 
Y iT 
BY EXECUTIVES—THE MEN 
TO WHOM YOU MUST SELL 
YOUR SERVICES. 


SALESMEN—Live wires calling 
on hardware, implement, carriage 
and harness dealers, eneral stores, 
etc., to sell the best fabric horse and 
mule collar ever made. Liberal com- 
mission and exclusive territory. Ad- 
dress A. D. Goetz Co., Ransom, 
W. Va. 





WANTED — Experienced _ tool 
salesman to work in largest tool de- 
partment in New York State. Give 

¢, experience and salary expected. 
Wari ge & Co., Buffalo, N. Y. 





n-| keen 
to} over 


A Chance to 
Learn Advertising 


We have a place in our sales 
promotion department for a 
oung hardware man, not 
,» who has sold hardware 
in a retail store, knows dealer 
methods, and is familiar with 


R. | hardware, accessories, etc. 


Must have high school educa- 
tion or equivalent, and be able 
to write good crisp English. 

Must be willing to be taught 
advertising from the manufac- 
turers’ viewpoint. A good op- 
portunity for a capable man. 
Write, stating education, ex- 
perience and salary desired to 
start. 


Address Norman E. Horn 
Sales Promotion Dept. 
Hardware Age 
239 West 39th Street 


A large Connecticut firm wants an 
experienced hardware man as order 
clerk with chance to take charge of 
department. Address Box “A-73,” 
care Harpware Ace, New York. 








SALESMEN WANTED — Com. 
mission, specialty men. Two prom- 
inent, staple, fast selling lines, well 
known. "pera commissions to live 
salesmen everywhere. Hardware, 
rocery, furniture, general stores, 
rug and department stores are your 
field. Give first class references, 
territory covered and how often, in 
first letter. Address Box “‘A- $7,” 
care Harpware Ace, New York. 





Largest manufacturers of a ‘“‘DIF- 
FERENT” line of RAZOR STROPS 
are seeking several resourceful, resi- 
dent salesmen, in following cities 
— their vicinities: Duluth, Minne- 

lis, St. Paul, Omaha, Kansas 
ity, St. Louis Milwaukee, eo 
bo Cleveland, Samples “—— 
about £ > OMMISSIONS AV- 


E r cent. you are 
NOW CAL 2 Pe 


NG on the re trade 
handling shavi supplies, get in 
touch with us. "Ravise in first letter 
what other lines you handle and 
what territory you cover. Address 
Box “A-62,” care Harpware Ace, 
New York. 


Wanted—Salesmen to sell to hard- 
ware jobbers and ag rg ~~ 
on commission, the best line of fi 
swatters on the market to-day. Big|! 
sales, liberal commissions and ex- 
clusive territories. Bouquet-Brown- 
son Co., St. Paul, Minn. 





WANTED—An experienced man 
to do plumbing, heating and all 
kinds of iron work. Steady employ- 
ment for the right kind of man; can 
start in at once. Rupp & Dietz, 
pemntnated Neb. 


WANTED—At once, a good, hon- 
est, reliable, industrious hardware 
man capable of handling the trade 
im a good country hardware store. 
Hitche Hardware Co., Water- 
town, Conn. 











Wanted—Salesmen calling on re- 
tail and wholesale hardware and 
auto accessory trade. Popular sell- 
ers. Address Box “A-72,” care 
Harapware Ace, New York. 





Situations Wanted 





SALESMAN OF EXPERIENCE 
and ability wants position with man- 
ufacturer. Eleven years’ experience 
in the Middle and Southwest calling 
on wholesale and retail trade. Best 
of references; age 38, and well ac- 
quainted. Address aR R.,” care 
Harpware Ace, New York. 





ATTENTION TO RETAILERS 


A hustler and wide awake hard- 
ware man, age 27, acquainted with 
all sides of the hardware field, 
wants sition as manager, with a 
retail hardware merchant. Am a 
shrewd buyer, a capable executive, 
an organizer and a producer. Will 
only consider an association that 
offers a career as well as a fair com- 
pensation. Address “P. A.,”’ care 
Harpware Ace, New York. 





IF YOU WANT A POSITION 
WHY DON’T YOU SAY SO TO 
THE THOUSANDS OF EXEC. 
UTIVES aun Ta eee THE 
HARDWARE TRADE WHO 
READ THIS PAGE? 





YOUNG MAN desirous of obtain- 
ing a position with a high class hard- 
ware or sporting pal — for 
chance of adv 
of firm. My age 24, veune ont 
energetic; 8 years’ business ex 
ence. Let me know what you va 
to offer. Best reference. Northern 
location preferred, but South con- 
sidered. Address Box “A-29,”’ care 
Harpware Ace, New York. 








Cutlery and tool salesman desires 
gration with manufacturer May 1. 

hirty-four years old, single and has 
had twelve years’ experience calling 
on the best class of trade in the 
Middle Western States. Can give 
the best of references and would 
like a personal ‘interview with a 
manufacturer who desires a live 
man. Address Box “A-48,” care 





Harpware Acz, New York. 


Salesman, 28 years old, 6 years’ 
road experience with hardware and 
machine company, wishes to connect 
with some good reliable house where 
ability, integrity and honesty count. 
At present —— of a company 
store. Address “A-49,"" care 
Harpware Ace, New York. 


IF YOU ARE DESIROUS of 
buying, selling or exchanging a stock 
of hardware, we can be of great 
service to you on account of our 
intimate knowledge of these matters 
in every section of the United 
States. Address “R. W. S.,” care 
Harpware Ace, New York. 





Salesman, twelve years’ road ex- 
perience, past seven in New Eng- 
land, desires position with manufac- 
turer or wholesale house. Address 
Box “A-51,” care Harpware AcE, 
New York. 





Salesman well acquainted with the 
jobbing hardware trade throughout 
the Middle West finds it necessary 
to make a change. Wishes position 
with some good manufacturer and 
can give best of references as to 
ability, etc. Can give that of present 
connection where have been for 
about ten years. Address Box 390-A, 
care Harpware Ace, Otis Bldg., 
Chicago. 





On or about April 15 a high grade 
hardware man will be open for a po- 
sition aS manager or assistant man- 
ager. Have had 15 years’ experience. 
Will satisfy you with reference and 
guarantee satisfaction. Address Box 
— care Harpware Ace, New 
fork. 








YOU HAVE OF COURSE THE 
NEWSPAPERS IN YOUR CITY 
THAT YOU CAN USE TO 
OBTAIN A POSITION; BUT 
IF YOU WANT TO GO AFTER 
IT IN A NATIONAL WAY 
USE THIS SECTION—IT MAY 
COST YOU A “LOWER” IN A 
“PULLMAN,” BUT IT WILE 
PROBABLY GIVE YOU A 
WORTH-WHILE “BERTH.” 
/ 





Mr. Jobber or Manufacturer, do 
you want to be ardware the by a 
man who knows hardware —_ 
ly, is a good 
personality, forceful, ~ wishes 
to make his headquarters in Central 





New York? so address Box 
we ze." care Harpware Acz, New 
ork. 





Hardware man wants position in 





the yy! of New York; experi- 
enced in builders’ hardware, tools, 
pipe, fittings, factory, contractors 
and painters’ sup ies Address 
Box ‘A-69,” care 'ARDWARE Ace, 
New York. 

POSITION WANTED — Young 


man with seven years’ experience in 
the hardware business desires _Pposi- 
tion as salesman where there is an 


present employed but Sotioe a change 


of location. Am also experienced 
stenogragh er, billing , and price clerk. 
Address Box “A- 67" care HARDWARE 
Acs, New York. 





Hardware salesman invites corre- 
ing representation in Montana 

tory. Will give competent and Bes 
class lines on a commission 

after May 1. Address Box Perr ” 





spondence with manufacturers wish- 
sonal representation for a few 
care Harpware Acge, New York. 


opportunity for advancement. At|be 








PROSPEROUS STORE in up-te- 
date Middle West town of 1000, in 
heart of fine farming district; paved 
streets, electric lights, good schools, 
etc.; $10,000 stock of hardware, 
paint, stoves, furniture. Undertak- 
ing business combined. Did $35,000 
business last year. Must be cash 
deal. Address “B. F.,” care Haap- 
ware Ace, New York. 





FOR SALE—Stock of hardware 
and plumbing materials; located in 
Eastern New York; will sell or rent 
the buildine with dwelling. Only 
hardware store in town located in a 
large dairy section, nearest business 
of the kind is ten miles. Have been 
here fifteen years; F et health rea- 
son for change. excellent op- 
partusiy to take a well estab- 

hed business. ill, inventory 
$5,000. Address “‘C. L.,” care Hanp- 
ware Ace, New York. 





“WE GOT THE MAN WE 
WANTED.” IT’S THE SAME 
OLD BUT NEVERTHELESS 
GRATIFYING STORY THAT IS 
TOLD TO US WEEK IN AND 
WEEK OUT. YOU’LL FIND 
THAT AN AD IN THIS SEC- 
TION IS THE EASIEST AND 
CHEAPEST METHOD TO GET 
COMPETENT MEN. 





ABOUT APRIL 1ST 
THE UNDERSIGNED WILL 
OPEN A MANUFACTURERS’ 
AGENCY OFFICE 
centrally located for the territory 
which it may be decided to cover, 
and will take on a few representa- 
tive and first class items or lines 
which will be given thorough and 


‘competent personal representation 
on a commission basis. grrespond 
ence solicited. FRED 


formerly sales manager Tine Peck 
Hardware Mfg. Co., Berlin, Wis. 


WANTED TO BUY—Set of tin- 
ners’ tools for small town —_ 
mainly roofing, a i stove 
etc. Address care 
ware Ace, New York. 








ae 





AN OPPORTUNITY for an ex- 
perienced hardware man not over 40 
ears of age, with an old established 
couse about to incorporate. Must 
have from $15,000 to $25,000 to in- 
vest, and take an active part in con- 
nection with the present owner. Lo- 
cation in growing section of East- 
ern Pennsylvania. Full details will 
ven in person. Address Box 
a as al care Harpware Ace, New 
ork, 





Partnerehip Wanted — An estab- 
lished retail hardware store desires a 
partner who can make an invest- 
ment to enlarge wy business. Ax 
so man who has had several 
ae experience in the hardware 
ine preferred. This is an unusu 


opportunity. State full particulars. 
Address Box “A-39,” care Hasp- 
ware Ace, New York. 
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Bisinese Opportunities 





For Sale—Old established hard- 
ware-stock of $11,000 in a Michigan 
Business $36,000. Has made 


35 per nt on investment. Large 
territory and best location. Clean 
stock, a! will sell right. Best 
chance in State for one with the 
cash. Forced to retire. Address 
Box “A-41,” care HARDWARE Acz, 
New York 


For Sale—A good hardware and 
variety store in a live manufacturing 
town of New Jersey of 135,000 in- 
habitants. Located on one of the 
best corners. Will inventory about 
$4,000. Splendid opportunity for 
young man Building for sale or 
can be leased. Address Box “A-56,” 
care Hanpware Acs, New York. 


FOR SALE—Wholesale hardware 
business in best town in Southeast; 
$100,000 merchandise on hand, $20,- 
000 net annual profits. Stock and 
good will, $70,000, 60 per cent cash, 
Write Aca Agency, Gadsden, Ala. 











FOR SALE—Old established hard- 
ware business, located in live manu- 
facturing town of 5000 in Central 
Michigan. Stock and fixtures in- 
voice about $15,000; $32,000 yearly 
business. Best possible equipped 
plumbing shop in connection. ea- 
son for selling, death of owner and 
manager. Address Box “A-61,” care 
Haanpware Ace, New York. 


For Sale—Stock of hardware, 
stoves, plows, farm implements and 
paints. Located in Western Penn- 
sylvania, Washington County, Mo- 
nongahela Valley, 29 miles from 
Pittsburgh. Stock and fixtures will 
invoice around $8,000 to $8,500. 
Will sell at invoice to a quick buyer. 
All the futures are bought. We will 
consider nothing but cash, no trade. 
Address Frye Hardware Company, 
Charleroi, Pa. 


FOR SALE — Old 








tahliched 


WANTED—A PROPOSITION— 
Having an established business with 
the better hardware trade coverin 
twenty States—trade I have calle 
on each year for over 15 years— 
nicely established business though I 
call personally, therefore I have 
time to successfully sell something I 
can conscientiously recommend to 
the best trade covering this territory 
They are my personal friends, with 
satisfactory business relations—best 
references in fact. Correspondence 
direct after first letter. Address Box 
4.64," care Harpware Ace, New 
York. 

MANUFACTURERS’ AGENT, 
headquarters Chicago, 20 years’ ex- 
perience peas jobbers hardware 
and housefurnishing goods, wishes to 
represent a large manufacturer, on 
commission basis, in Chicago, Mil- 
waukee, Minneapolis, St. Paul and 
St. Louis, or part of them. Address 
Box “A-65,” care Harpware Ace, 
New York. 





Store For Rent—Best location in 
Illinois town of two thousand. Fifty 
miles from Chicago; suitable for 
hardware and variety goods; size 
24 x 120; modern front and fixtures. 


Good opening; act at once. Address 
Box “‘A-68,” care Harpware AGE, 
New York. 





CHOICE STOCK of hardware, 
furniture and undertaking for sale 
in city of 5000 population. Building 
three stories, located on four corn- 
ers, best location in city; hardware 
and urniture trade established. 
Would like to include residence, 
which is well located, in this sale. 
Other business interests make it 
necessary to sell. Address Box 
“A-38,"" care Harpware Ace, New 
York. 





We would like to get in touch 
with an experienced hardware man 
who could invest from three to five 
h 





hardware and house furnishing busi- 
ness with fixtures; would rent store; 
centrally located; owner retiring on 
account of age. Address J. M. 
NOLTING, 735 E. MAIN ST., 
RICHMOND, VA. 





Manufacturing opportunity for 
wood working factory with room for 
building a line well established and 
advertised. Tha line being en- 
dorsed and recommended by un- 
questionable authorities and  cus- 
tomers. Need more room and capital. 
The better hardware trade, covering 
in part twenty Statgs now selling 

es, also references. A splen- 

did opportunity for a live, practical 

pry with the needed requirements. 

me being admittedly the highest 

wality of its kind on the market. 

ddress Box “A-63,” care Harpware 
Ace, New York. 





FOR SALE — Long established 
hardware business, located in the 
heart of the corn belt of Illinois. 
Stock and fixtures will invoice about 
$13,000; $25,000 yearly business. 
Good clean stock. Will give 10 per 
cent discount to cash buyer. This 
is a real bargain and will not be on 
the market long. Reason for sell- 
ing, fa‘ling health. Address ‘‘E. D.,” 
care Harpware Ace, New York. 


d dollars in a well established 
and paying hardware business. Good 
opportunity for the right man. Ad- 
dress Box “A-71,” care Harpware 
Ace, New York. 





FOR SALE—We can put you in 
touch with a fine going money mak- 
ing hardware business. Cash only 
cqnsidered. In St. Louis territory. 
Few such opportun‘ties present them- 
selves. Address Box “A-74,” care 
Harpware Ace, New York. 





SALESMEN calling on hardware 
dealers, harness dealers and general 
merchant trade, find our order get- 
ting, trade holding, specialty line of 
whips a money-making side line. Big 
commission on orders and reorders, 
an excellent proposition. State ter- 
ritory covered. Address “Manufac- 
turers,” P. O. Box 383, Westfield, 


THERE SEEMS TO BE AN 
UNUSUAL DEMAND FOR 
HIGH GRADE MEN RIGHT 
NOW—WHAT KIND OF AN 
OPPORTUNITY ARE YOU 
AFTER? WE RECOMMEND 
THIS SECTION FROM “PAST 
PERFORMANCES.” 








When You Need Men 


consult the Opportunity Exchange of the 
Hardware Age—men—the right kind—are 
always open for opportunities to advance 
themselves. Do you want the ambitious kind 
—the kind that can do things? 

50 words at one dollar per insertion will put 
you in touch with such men. 


THE HARDWARE AGE 
299 W. 39th St., New York 


Opportunity 
Exchange Dept. 





W hat 
Can You 
Offer to 
Our 
17,000 
Weekly 
Readers ? 


They are all 
hardware men trying 
to better themselves. 
They want more im- 
portant positions; bet- 
ter business chances 
and bigger opportuni- 
ties to make money. 


An advertisement in 


“The 
Opportunity 
Exchange” 


of HARDWARE AGE 
will bring your offer to 
their 
diately in a forceful way. 


attention imme- 

The cost of your adver- 
tisement may be as low 
as 50 cents. Why not 
take advantage of this re- 
markably low rate by 
sending in your adver- 
tisement now for the next 
issue — HARDWARE 
AGE, 239 West 3eth St., 
New York City. 





on 





alert} 











File 
He Wants 


Another advantage 
about carrying Delta 
Files is the variety of 
the line. 


No matterwhat the 
requirements may be 
there is a Delta that 
just fits the needs of 
your customer. That 
means satisfaction. 
It also means more 
sales. Build your 
prestige and profit on 
the Delta line. It 


is easily done. 


The Delta 
FileWorks 


Philadelphia 
U. S. A. 











April 12, 1917 








The Classified Directory appears in the first issue of each month 





A E 
a a ee 139 
Acme Steel Goods Co 128 ge oT 5) ae ren ey 119 
Allith-Prouty Co. 89! Energy Elevator Co..........-. 134 
hen See 4. 115) Ensign-Bickford Co. ........++- 129 
American Ring Co. .........-. 30 Satenpeles Mle, Co. of Pe...... “a 
American Screw Co. ....... ee elie MN ca 123 
American Shearer Mfg. Co..... 117 Sa SP ene eae ep 134 
American Sheet & Tin Plate Co.132 
American Steel & Wire Co..... 131 
American Wire Fabrics Co.....124 F 
American Wringer Co. .......- 130 
Ankyra Mfg. Co......... 41 Sestery. Gales. Co ae 119 
Armstrong Cork Co...........- 23 Setionnt & Co. L. W...:..: 132 
Armstrong Mfg. Co.......... 131 
Athol Mch. Co. .c.cccccccseess 115 
Atkins @'Co., B. Conse sccee. ; " G 
B Galesburg Paper Press Factory.128 
Gente 20ts. Obi 6905 «0 sassaner 45 
Sacnett Co., G & Be evvsicess g2q{Gibson Co. .....cccsevccvcece 107 
Bartlett All Steel Scythe Co.... 35 Gifford-Wood Co. ..........++- 133 
Baraat Mien, Go. cs cosvsconsden 1309 |Globe Stove & Range Co........ 44 
Billings & Spencer Co.......... 42|Goodrich Rubber Co., B. F...... 97 
Bishop & Co., Geo. H......... 39|Grand Rapids Hdwe. Co........ 123 
Bowen Bile Cos sicccssesescde 113|Greenfield Tap & Die Corp..... 12 
Bridgeport Screw Co.......... 37|Griffin Mfg. Co.......s.+ssee. 113 
Brooks & Sons, M. S..........- 133|/Guernsey Earthenware Co..... 32 
Brown & Sharpe Mfg, Co....... 7 
Buckeye Aluminum Co......... 40 - 
Buffalo Steel Co..........++00 129 
Buffington Wheel Co........... 29 
ated DE, Hicvesaieveegey 103| alladay Co., L. P............ 111 
ee Es ee Se ee 30 
OT | eee 93 
Cc en, RRs DORR 0 vs cc iienas 133 
Hawthorne Mfg. Co........... 134 
Capewell Horse Nail Co.... 135] ttayes Pump & Planter Co..... 125 
Carey Co., Philip......... 122) Heller & hie le De esaveesaka 120 
Cary Mfg. Co.....++++-.-++++++ 44) fercules Powder Co........+.. 28 
Champion Hdwe. Co..........- $03 | ertick Co., B.A... ..0000s008 120 
Champion Spark Plug Co......- I]ttussey & Co., C. Gocececcecee 131 
Chapin-Stephens Co, .......... 134 ‘ 
Chatillon & Sons, John......... 9 
Chicago Flexible Shaft Co....... 6 I 
Clark Co., George P.......... .135 
Clayton & Lambert Mfg. Co....131]{mperial Bit & Snap Co........ 113 
Cleveland Galv. Works.........121|Inland Steel Co..............- 36 
Cleveland Stone Co............ 35|Interstate Iron & Steel Co..... 107 
Coes Wrench Co. .......eeceeee §|Ironton Incandescent Lt. & Sup. 
Coldwell Lawn Mower Co.. See | GO. 5 xbseecasd.cntiesbexvessss 32 
Columbian Rope Co.......... - 46|Irwin Auger Bit Co........... 133 
Converse Rubber Shoe Co.. 115 
Cock Ca; BH, Cvisccssesesces .133 
Corbin, P. & F.......... 14 J 
Corbin Screw Corp...... 42 
Cordley & Hayes............... 31] Jacobs Bros, Co........ssseees 128 
Covert’s Saddlery Works......130|Jennings & Co., C. E.......... 132 
Conws Tawicl> Obi. i065 cseds 133|Jennings Mfg. Co., Russell..... 130 
Johnson-Starr Mfg. Co......... 33 
D 
K 
Darby & Sons Co., Fd......... 128 
Delta File Works. .......csccoe 137 | Kelsey, Inc., Horatio........... 133 
sn Pa eS 125 | Keuffel & Esser Co..........4. 125 
Dieckmann Co., F............. gO rere rrr 44 
Dietzgen Co., Eugene.......... 130| Klein & Sons, Mathias.......... 127 
Disston & Sons, Henry........ 13|/Koken Barbers’ Sup. Co....... 33 
Dixon Crucible Co., Joseph....113|Kokomo Rubber Co.........4.. 49 





L 
Laycock-Brosnan Mfg. Co. 47 
Caebamen Bek) COs ccccses sc veces 131 
Lee Broom & Duster Co.. 128 
Lindemann & Co., O........... 133 
Lockwood-Ash Co. ............. 113 
Cee DERe. Cbie ivinscciivevedcs 31 
Ludlow Saylor Wire Co.....34, 122 
Cuttin Bale Cesc vice si icxs - 132 
M 
MeCafirey File Co... cscccscce 121 
McKinney Mfg. Co............ 124 
Marion Glass Co. ...sesccccsees 119 
Masons’ Tool Mfg. Co......... 134 
Merchant & Evans Co.......... 135 
Milwaukee Corrugating Co..... 36 
Moller & Schuman Co......... 48 
Morgan Spring Co............. 117 
ee ee 133 
ee eee eee ee ee 133 
Mossberg Co., Frank.......... 127 
Murphy & Sons, R............ 134 
Dyers @ Bre. F. Be oes ceseaues 38 
N 
oe es er Pere 52 
National Stpg. & Elec. Works. ..128 
a ee SE rere Tere re ee 129 
New Jersey Wire Cloth Co..... 129 
New York Wire Cloth Co..... 19 
Ney Mig. Co.s. cccvcveces 129, 132 
Niagara Falls Metal Stpg. Wks. .124 
Nicholson File Co.............. & 
North Bros, Mfg. Co.......... 45 
oO 
Oneida Community, Ltd........ 99 
One Minute Mfg. Co........... 119 
Cnebene OB Ce Cd Ba viecnasi ves 132 
P 
Page-Storms Drop Forge Co... .131 
ea SE Gis aiid coaches 115 
Parker Co., Charles............ 125 
Parker Wire Goods Co......... 133 
Penn; Eat., A. Gecivccciev vee. 50S 
Pennsylvania Lawn Mower Wks. 25 
Plymouth Cordage Co.......... 20 
i et PPOUEP ENE E TET ye 134 
Pratt & Lambert, Inc........... 24 
Precision Key Mch. Co........ 130 
Progressive Mfg. Co............ 34 
R 
Raybestos Co. ..... eesvceseccts OO 
Remington Arms U. M. C. Co., 
100, 101 
Richards-Wilcox Co. .......... 87 
o,f eS Ree Tere 134 
Robertson, Arthur R........... 131 
Rock Island Mfg. Co........... 115 


es. © Ce., Ba Bs stacicccveiss 129 





Ss 
HD sb cnces es. 4 
Samson Cordage Works........ 133 
8 re 15 
Sebels Bite. Cos is. .c.ss: 118 
Oe eer ere 117 
Service Motor Supply Co....... 91 
Shapleigh Hdwe. Co............ 140 
Sherman Mfg. Co., H. B....... 129 
Simonds: Mfg Ces ssceciccccces . 43 
Smith & Egge Mfg. Co......... 121 
Sommer Faucet Co., John.......133 
ae TE, Wis die cove ccisccccde 123 
Sparks-Withington Co. ......... 109 
Stanley Rule & Level Co....... 39 
Senmley. Wend ccceciccesers 85, 127 
Star Expansion Bolt Co........ 131 
Ceres Ge, Bio Reiissicccv 50 
Steel Scaffolding Co........... 43 
Sterling Chemical Co........... 133 
Stewart Iron Works Co........ 133 
Stewart-Skinner Co. ........... 120 
Stimpson Co., Edwin B........ 45 
Seuber & Kuck...55.cveccsves -.130 
Sturges & Burn Mfg. Co........ 122 
2 
Thermoid Rubber Co........... fe 
Thomson Mfg. Co., Judson L...127 
Townsend Co., 3. Pi. .ccecevere 129 
Tetmont Bite. Co. vacvscecesses 10 
Troy Carriage Sun Shade Co....134 
Tubular Rivet & Stud Co....... 135 
U 
Union Hardware Co.......-.+: 22 
OA WON Oe eo caweecccdued ill 
Vv 
Vonnegut Hdwe. Co..........- is 
Ww 
* 
Wee? Bite, Cece ccicccsces 133 
Walworth Mfg. Co......... ‘ae 
Warren Mfg, Co., J. D........122 
Warren Stamping Co.........-+ 27 
Waterman Motor Co........-. 115 
Wells Sons Co., F. E........-- 121 
Whitaker-Glessner Co., 

Wheeling Corrugating Dept.... 38 
Whitaker-Glessner Co. ...... 111 
White Lily Mfg. Co...... 40 
Whitlock Cordage Co..........- 2 
Wickwire Bros., Inc...... 16 
UTNE My Mea dcccnesce soos a 
Williams & Co., J. H........ 132 


Winchester Repeating Arms Co. 3 
Winsted Edge Tool Works..... 134 
Wire Goods Co...........++++ 120 

17 


Wright Wire Co.......... 


April 12, 1917 HARDWARE AGE 


-HERCULES: 


SPARK PLUGS _ 


a ae 


hh ee, 


See Sa 83 


; 
r 
3 


Ma 


ol 


GUARANTEED FIVE YEARS ~ 


MANUFACTURED BY. 
Py Xe) HF ed-) Wy hen Con /iniwioich Unt 











HARDWARE AGE April 12 


SHAPLEIGH HARDWARE Co. 
-ESTABLISHED 1843 
SY. LOUIS, U.S.A. 
IF YOU WANT AN ORIGINAL LINE SEND US AN ORDER 


: a = She | - 3 

a ae 6 BEAUTY LINE ® Wh 

i jf STEEL GRAY We 
ENAMELED HANDLES 


) =| 
= | 
& 
~ES 
=e 
Ss 
_~ 
.< 
= ts 
BB 
2 
oS 





1917 





i ae ia 





